








MAY 26 199g 


JEWELERS’ 
RCU LA) 


60th Year THURSDAY, MAY 24, 1928 Vol. 96. No. 17 












































(Courtesy of James Robinson) 


Pair of George III Silver Candlesticks (1773) and Pierced Silver Cake Basket (1768). 
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CHANTILLY IS THE 
SUBJECT FOR JULY 








FOR YOU WHO ENJOY 
OLD WORLD CHARM 


Twenty-three miles northeast of Paris is the Chateau of Chantilly, 
celebrated for years as a superb example of the art developed 
during the reign of Louis XV. 

Chantilly, done in sterling by the Gorham Master Craftsmen, 
is of this same delightful period and finds its inspiration and name 
at this historic source. The keynote of its beauty is essentially 
simplicity. Graceful curves—charming outline, with just a touch 
of relieving decoration. 

Chantilly will appeal especially to you who enjoy simplicity, 
who feel perhaps that the Colonial mood has gained too broad 
a following. 

Your jeweler will gladly show you Chantilly as well as many 
other Gorham patterns. Chantilly Tea Spoons are $8.50 for 6, 
Dessert Knives $17 for 6. Dessert Forks $18 for 6. 


GORHAM 


PROVIDENCE, R. I. @QY® NEW YORK, N. Y. 
MEMBER OF THE STERLING SILVERSMITHS GUILD OF AMERICA 





AMERICA’S LEADING SILVERSMITHS FOR OVER 90 YEARS 











One of the magazine pages designed to 
stimulate your flatware business during 
the summer months. 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Providence, R. I. 
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Pages from the History of Goldsmithing” 


By W. Augustus Steward 


Officier d’Academie; Head of the School of Gold and Silversmithing, L. C. C. Central School of Arts and Crafts, London 


(Continued from issue of May 10.) 
Roman Necklaces (Continued) 
Roman necklaces have an affinity with 
the Greek and Etruscan, but one ob- 
serves that the conceptions as well as 
the workmanship are coarser. The Ro- 
mans were, however, responsible for the 


used glass beads, but possibly sparingly, 
as few have been unearthed; glass, how- 
ever, is perishable, and may have been 
used to a greater extent than existing 
specimens indicate. Among these we 


see grotesques, indicating both humor 
and skill, as well as delicately blown 


if we may judge from the number un- 
earthed. Besides glass, glazed earthen- 
ware beads have also been found, as well 
as amber. The Anglo-Saxons would also 
appear to have commonly used glass for 
the units composing their necklaces, fol- 
lowing the lines of the Romans. Amber 





ROMAN GOLD NECKLACE OF THE FIRST AND SECOND CENTURY A. D., 


introduction of gems arranged in set- 
tings, but one must not confound their 
early method with what we, in these 
days, term “Roman set.” It seems to us 
of a clumsy nature, no attempt being 
made to chamfer or bevel the edge. The 
Romans also favored cylindrical sections 
of their necklaces, whether in gold or 
semi-precious stones. The illustration 
herewith shows part of one in the British 
Museum which is composed of 15 units. 
Each is set with carbuncles and orna- 
mented with wire and grain work. 
Specimens exist of elaborately orna- 
mented gold cylinders and of the same 
shaped units cut from amethyst, porce- 
lain, and chrysoprase, joined together 
with ornamental gold links. They also 
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beads of variegated glass and disks of 
geometric design similar to what is 
termed by the Venetians “millefiori” 
glass. 
Romano-British and Anglo-Saxon 
Of Romano-British necklaces very few 
made in metal have come to light; most 





ANGLO-SAXON NECKLACE: OF AMBER, 
WITH BEADS OF CLAY AND GLASS 


of those discovered are composed of 
glass beads of different shapes. Blue 
séems to have been a fashionable color, 


IN THE BRITISH MUSEUM 


also was a favorite substance. But pos- 
sibly this type of necklace was worn by 
the ordinary people, as rather elaborate 
necklaces of gold set with fine garnets 
have been found, with settings and con- 
nections exhibiting excellent craftsman- 
ship. A noteworthy and massive speci- 
men was found at Desborough North 
Hants; it has pendant disks of gold al- 
ternating with oval garnets (carbuncle- 
shape) set in gold and, as a central 
pendant, a gold cross with a garnet set 
in the center. The British Museum pos- 
sesses a fine necklace composed of terra- 
cotta and glass beads, from which de- 
pend gold coins of the seventh century, 
including one of the Emperor Clothaire 
II. But apparently the Anglo-Saxons 
were more inclined to ornament the neck 
with a couple of rows of semi-precious 





ROMAN NECKLACE OF GOLD AND AMETHYSTS, THIRD CENTURY A. D., NOW IN THE BRITISH MUSEUM 
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ms, amethyst and garnet being com- 
monly used. 
The Necklace of Charlemagne 


In the Cabinet des Antiques is an in- 
teresting Gallo-Roman necklace with 
mounted coins depending therefrom 
bearing the effigies of Adrian, Trojan, 























A MEROVINGIAN PENDANT SET WITH 
AMETHYSTS AND SAPPHIRES 





Septime, Sévére, and Caracalla, who died 
217 A.D. Of Merovingian necklaces 
there is little record, but after the death 
of Clovis we find representations in 
mosaics of the use of pearls and precious 
stones as ornaments for the neck. In 
the: eighth century men wore chains 
about the neck under their clothing in 
order to have near their person, and as 




















PENDANT 


AN ANGLO-SAXON 


Securely as possible, talismans’ and 
charms they reverenced or to which they 
attached great importance. Charle- 
magne wore round his neck for 17 years, 
797-814 A.D.—and it was found there 
when his body was exhumed in 1169—a 
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chain to which was attached a reputed 
fragment from the Cross and a thorn 
from the crown which Christ wore at the 
crucifixion. The fragments were con- 
tained in a somewhat crudely made re- 
liquary, heavily jeweled, in the center of 
which is a very fine, large, transparent 
sapphire, through which the relics may 
be seen. 


Continuance of a Pagan Custom 


In this connection one may remark 
that it would appear that necklets of 
light or heavy chains were worn at this 
time and until the end of the 15th cen- 
tury for the purpose of suspending a 
reliquary or religious charm from the 
neck; this, as we have seen, was a re- 
vival of a pagan custom. The use of 
the necklace as an ornament again made 
its appearance just after the beginning 
of the 16th century, and losing its re- 
ligious significance gradually developed 
into a handsome jewel with what we 
term a pendant, and the ensemble as- 
sumed rich and ample proportions. But 
it might be incidentally recorded that the 
nobles at the Court of Charles V. of 
France wore massive gold chains about 
the neck and heavy fringes of gold upon 
their shoulders. Medallions and floral 
pendants sometimes depended from the 
chains. Under Charles VI. of France, 
when the nobility became most extrav- 
agant in their use of jewelry, they (both 
men and women) wore “enormous collars 
or chains.” In England we have tapes- 
tries and sculptured effigies demonstrat- 
ing that at the same period handsome 
necklaces were worn by women and 
heavy chains by men, and on contem- 
porary portraits striking illustrations 
of the richly enameled and gem-set neck- 
laces worn by the ladies of Italy. 


(To be continued) 


Note.—The author expresses his indebted- 
ness to the British Museum for most of the 
illustrations. 








Seattle Jeweler Broadcasts Romance 
of Gems Over the Radio 


RADITIONS of gems and precious 

stones, the romance of the ages ever 
since Man’s first appreciation of these 
colorful gifts of nature, have been un- 
earthed by Paul Hanson, Seattle lapi- 
dary, whose voice has been lifted in 
praise of gems over the radio in the 
Pacific Northwest. 

Prospecting in ancient tomes Mr. 
Hanson has unearthed a wealth of in- 
teresting data. He recently completed a 
group of talks to large numbers of 
listeners-in, for 15 minutes every after- 
noon over KJR, which attracted much 
favorable comment, and called attention 
in a most dignified manner to his exclu- 
sive gem and lapidary shop, and to the 
Institution of Jewels as a whole, which 
cannot help but redound to the benefit of 
the entire jewelry field in. that section. 

New interest is being awakened in the 
fascinating tales of Mr. Hanson, who 
reveals the sentiment that has existed 
since the very beginning of Man’s close 
attachment to the earth, in gems and 
precious metals, but which in the over- 
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reaching for more ephemeral baubles of 
the present moment seems to have lain 
dormant. 

Mr. Hanson arouses with his line of 
lore which tells in detail, the how, the 
where, the what, of precious stones and 
their ancestry, traced from dim antiquity 
to the present day, attention to older 
jewelry no less than to modern fashions 
and stone cutting, the latter being the 
art in which Mr. Hanson is skilled, and 
which he practices in his stone-cutting | 
and jewelry store in the exclusive Metro- 
politan Center of Seattle. 

Throughout the little group of talks 
of Mr. Hanson there has been indicated 
a revelation of Man himself, interest- 
ingly told in the story of gems which has 
unfolded with all its romance and 
glamor, over the newest device for 
spreading the message of the jeweler. 

There is still extant, in undiminished 
quantity, romance pure and unadul- 
terated in Birthstones themselves. And 
everyone enjoys a bit of romance, . The 
history and lore pertaining to the selec- 
tion of stones for birthmonths is capable 
of a thousand nuances and variations 
that can maintain a perennial interest 
in gems. 

Stones have gone through many vicis- 
situdes and considerable evolution since 
the time in the dust-laden past. when 
they fulfilled prehistoric ideas of ancient 
astronomers together with the abiding 
superstitions which persist to the 
present day. . 

“Messengers of Sentiment,” “Ambas- 
sadors of Love,” show the present day 
striving to recapture and retain the hold 
which jewelry has always had upon the 
human race, and embody its sentiment 
in a becoming epigram reflected on 
countless modern billboards in cities: and 
along the highways. 

Almost everyone is interested in the 
lore that pertains to the birthstone of 
his or her own month. It is supposed to 
have an attachment to the stars, and ‘to 
be influenced by the signs of the Zodiac. 
There is a promise of love, prosperity, 
friendship and happiness to the wearers 
of different stones. From time im- 
memorial rings with precious stones were 
love tokens. Some of the oldest be- 
trothal stones were rubies, which were 
presumed to embody a powerful talis- 
manic quality. 

Each separate phase of jewelry ; ahd 
the jeweler’s art reveals an adequate 
romance and philosophy of its own that 
provides a rich field of entertainment 
and education for radio audiences. 
Jewelers in all parts of the country may 
with a great deal of profit to themselves 
and to the industry as a whole .extend 
the influence of jewelry as adornment, 
by such individual talks as people ‘of 
the Northwest have recently heard.” ._ 

C. M. L.’ 








S. Davidson, 489 Congress St., Port- 
land, Me., has opened a store in the 
old location of the Diamond Palaée. 
Joseph Stein has moved the Diamond 
Palace to another location on Congregs 
St. There are three brothers connectéql 
with the new Davidson store. 
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Style No. 1129—16” necklace of small REGENT 

PEARLS with groups of larger pearls and facetted 50 
simulated crystal beads at the sides, center drop e 

of graduated pearls and crystal beads, finished meme 
with small facetted crystal pendant.............. 


Price subject to Jewelers’ Circular Key 


ALSO STONE AND AMBER NECKLACES 
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Many Diamonds Worn 





Paris Feels Strong Call for Diamond Jewelry 
—Flower Designs Popular 


Paris, May 12.—It was Diamond Jim 
Brady who, when someone smilingly re- 
marked upon the diamonds he was wear- 
ing said: “I notice them that has them 
wears them!” 

Whether or not this was true in Mr. 
Brady’s day, it certainly is this season. 
Diamonds have never been so conspicu- 
ous as they are among European women 
of fashion at present. Where a lone dia- 
mond bracelct or large-stoned ring used 
to attract attention, now three or four 
bracelets are worn on one arm and rings 
are seldom worn singly. Such fashion 
celebrities as Yvonne Printemps, the 
actress, wear large diamonds. 

Diamond brooches and buckles have 
also taken on the conspicuous measure- 
ments and shape of calling cards. There 
are two general types—one that is a 
plain rectangle, with diamonds of vari- 
ous sizes set close together, and another 
that seems to be hung on two upright 
standards at either end. The supporting 
ends may be sapphire, amethyst, crystal 
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pear—pins that group together as many 
as a dozen blossoms with leaves and 
flowers all flattened out, making use of 
chalcedony, carnelian, malachite, cloudy 
crystal, dark topaz, sapphire, emerald, 
lapis, rose quartz and jade for color, 
and diamonds for brilliance. Some of 
these pins are quite large (approxi- 








DIAMOND STUDDED BROOCH 


mately five inches across) and are worn 
either at the shoulder or at the base of 
a V-shaped neckline. 

Lacloche Fréres are using flower de- 
signs to give color to diamond pieces. 
For instance, a square diamond brooch 
will have at its center, small emeralds, 
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quently one loop is different from the 
other—diamonds on one side, for in- 
stance, and onyx on the other. 

Some versions also have a large dia- 
mond or an emerald or ruby set at the 
intersection of the two rings. 








Paris Jewelry Fashion Notes 


| ghee that may conceal a watch, 
a picture, perfume, cosmetics, or— 
reminiscent of the Borgias—a bit of poi- 
son, are now worn on the wrists of Paris 
women, in the guise of jeweled bracelets. 
Copies of century-old jewels faithfully 
reproduce the narrow band around the 
wrist with the big oval or round medal- 
lion in the center. A large stone in the 
middle of the medallion is the cover for 
the locket, which opens outward from 
the arm at the pressure of a small catch. 
A favorite stone for these medallions is 
the cameo—one particularly fine copy of 
an old bracelet in gold uses an agate 
cameo in brown with tiny flecks of white. 
The cameo is set in a ring of pearls, 
placed a little distance from each other. 
* * * 

Modern designs which adhere to the 

general shape of this bracelet develop 
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GEM SET BRACELET FASHIONED WITH LARGE AND SMALL DIAMONDS IN ATTRACTIVE DESIGN 


or onyx, and are usually matched with 
settings in the center of the pin. A pair 
of these dazzling ornaments is fre- 
quently worn with a costume—one on 
the girdle and one to hold a trailing 
spray of flowers in place on the shoul- 
der. Countess Albert de Mun, formerly 
Miss Grace Schuyler of New York, re- 
cently was seen wearing two handsome 
brooches set with diamonds—one on her 
felt hat and one on her shoulder. 


FLOWER DESIGNS POPULAR 


It is interesting to note that despite 
a heightened vogue for modernistic, geo- 
metric fashions, there is a never-flag- 
ging interest in flower designs. At pres- 
ent there is a noticeable predominance of 
flower motifs in jewelry—due, possibly, 
to the momentary popularity of flower 
pins. 

The little bouquet, a jeweled pin that 
approximates in precious and_ semi- 
Precious stones, a small nosegay of 
bright flowers, is the present favorite. 
The first ones seen in Paris not long ago 
were made by Rozanes—each pin com- 
posed of three or four small, flat flowers 
with stems and flat leaves of jade, blos- 
soms of rose quartz, and the bow-knot 
which tied them together set with dia- 
monds. The flowers themselves were 
small—full-blown blossoms less than one 
Inch in diameter—somewhat like tiny, 
mountainside wild flowers. 

Larger bouquets are beginning to ap- 


sapphires and rubies arranged in a 
flower design—the stones cut in leaf 
shape and fitted together to form the 
pattern. A link bracelet almost entirely 
of diamonds, will have in the center of 
each link a rose, forget-me-nots and 
green leaves worked out in emeralds, 
sapphires and rubies. These flower mo- 
tifs are newer than the single stone set- 
tings in diamond bracelets. 

The diamond bracelet illustrated is in- 
teresting in that it shows diamonds in a 
variety of cuttings, used together. 








Rings for the Girdle 


OW that girdles and belts are so 

conspicuously a la mode, much at- 
tention is being given to ornaments for 
them. The most ravishing jeweled belt 
buckles are being shown for day wear, 
while nearly every evening gown has 
its large girdle brooch, placed at the 
center or at the side or at the bottom of 
the U back—wherever the lines of the 
frock converge, says a dispatch from 
Paris to the National Jewelers Publicity 
Association. 

One of the most interesting of these 
girdle brooches consists of two rings or 
loops, intertwined like bangle bracelets, 
through which two sides of a bowknot 
may be made to emerge like the wings 
of a butterfly. This brooch appears in 
gold, jade, cloudy crystal, crystal and 
onyx, set with small diamonds.  Fre- 


the same lines of the band with a large 
center medallion but make use of dia- 
monds combined with sapphires, ame- 
thysts or emeralds. In this case, the 
locket top is then a single large stone, 
repeating the color which has_ been 
worked into the band of the bracelet 
among the diamonds. This medallion 
arrangement is not only authentic as 
far as the original locket bracelets are 
concerned, but is practical as well, for 
the medallion can be quite large—the 
cross-wise narrower width of the oval 
can be as wide as one’s arm—and still 
retain good lines. 

Watchmakers were quick to see the 
possibilities of this new fashion. The 
rigid requirements for formal dress do 
not permit the wearing of a watch— 
however infinitesimal nor how heavily 
jeweled—to a formal affair. Yet a watch 
of average size may be fitted into one 
of the medallions, with a single stone or 
a number of stones in oval or round ar- 
rangement, as a hinged cover for its 
use. 

* * * 

Link bracelets are also transformed 
into locket bracelets. A _ single link, 
measuring about one inch, is large 
enough to lodge a square-faced or oblong- 
faced watch. Some of these bracelets 
have covers for the watch faces which 
duplicate the other links—some are open 
faced and the links serve as a watch- 
strap. 
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Buying Souvenirs in Europe 





Some Practical Hints to American Jewelers and Other Tourists 
Who Are Anxious to Remember Their Friends at Home 
, By L. REID, Special Correspondent 


Paris, May 12.—Americans are com- 
ing to Europe in thousands this sum- 
mer and a class that has never traveled 
before is expected here. There will be 
many wanting to take back souvenirs 
and collect curiosities on this side, and 
a word of advice should be given to 
such. Jewelers, silversmiths and antique 
dealers in the Old World are either pain- 
fully honest, very exact in their deal- 
ings, members of the various syndicates, 
that are a modern edition of the old 
Middle Age guilds, or they are “out- 
siders.” The two classes of tradesmen 
cater for different sets of customers. 
And Americans coming over should con- 
sider what they want, genuine articles 
or imitations, and having thought the 
matter out, act accordingly. 

The old-fashioned jeweler is very 
jealous of his reputation, and would 
rather have a loss than allow a customer 
to suffer. The fact that the customer 
comes from afar makes no difference, as 
distances do not count today. Thus, peo- 
ple who know nothing about jewelry may 
safely purchase at an. old-established 
jeweler’s. At the same time it is just as 
well to make inquiries for the class of 
jeweler required. Every firm has a spe- 
cialty. It is no good going to one class 
of shop for wedding presents, for in- 
stance, because it does not specialize in 
this type of thing, and if the gifts are 
for a wedding on this side, they will not 
be in the taste of the moment, perhaps. 
For anything needed for Europe it is 
better to leave things to the purveyor, 
having found the right man. That is, 
unless the buyer has some distinct idea 
of what he or she would like to give. 

If money is no consideration, it is 
quite usual to make discreet inquiries as 
to what a bride, for instance, would like, 
and to go to the family jeweler, who 
will find something in keeping with the 
other ornaments. 

In any case the advice of a local 
jeweler is always good, as certain gifts 
very welcome in the States, are not the 
proper thing here. There are certain 
superstitions too as to colors and stones, 
that do not prevail everywhere. These 
must be respected most carefully. Be- 
sides this in aristocratic families there 
are traditions that this flower or plant 
is unlucky if worn by a member of the 
family. The Latins are much more su- 
Perstitious than the Germanics and 
much more liable to take offense. Thus 
no dealings in jewelry gifts should be 
undertaken without expert advice of 
some kind. 

Jewelry is becoming more and more 
acceptable, as a return for slight hospi- 
tality. Visitors from the States are uni- 
versally known as non-cadgers, in fact 
they are almost too punctilious in their 
Insistence on paying for anything they 


get, from casual acquaintances. This is 
a good fault, for sometimes expense, 
quite unsuspected by the recipient, is in- 
curred by those who entertain. Before 
giving jewelry to a daughter of the 
house it is as well to ascertain whether 
anything of the kind is acceptable, and 
something remarkable for its workman- 
ship rather than for its intrinsic value 
should be chosen. Watches to younger 
members of the family, especially to 
boys, can be reckoned as “fool-proof” 
gifts. Boys always want watches, what- 
ever their ages, and no offense can pos- 
sibly be taken, whereas with girls care 
should be shown. This is especially the 
case with ancient aristocrats, who do not 
approve of their girls wearing jewelry 
until they are “out.” In this case a 
small bedroom clock, a cardcase or less 
personal present is much better. 
Brooches may be given with impunity, 
in most countries, but rings are very 
dangerous ground, while bracelets, ear- 
rings and necklaces should be left alone, 
unless one is very sure of the ideas of 
the family, on the subject. 

The formula for inquiring would be, 
“IT saw a pretty coral necklace, would 
your little girl care for it?” More tact- 
ful is the introduction of the subject of 
wearing earrings in the ordinary course 
of conversation and the watching of the 
effect. Accustomed to this indirect in- 
quiry, the mother of the family will say 
flatly that the girls do need earrings, 
she does not believe in having ears 
pierced, etc., or that they would be 
happy to have some. This only applies 
to people in a position to buy something 
costly and worth while. 

Those anxious to make some trifling 
gift need not trouble to make inquiries. 
They need only stroll along under the 
arcades of the Rue de Rivoli or the Pa- 
lais Royale at Paris, along the front at 
Deauville or Dieppe, and on the quaiside 
at Geneva and they will find anything 
they want, at practically any price. But 
it is at the fancy shop and not at the 
jewelers’ that they make their pur- 
chases, for there is no offense in giving 
cheap trifles, or even expensive trifles, 
that are still trifles. 

While the packing adds greatly to the 
gift, the name of a well known jeweler 
giving a cachet to the smallest trifle, the 
name of a fancy shop, or a plain box is 
better in the case of gifts for marriage- 
able girls from a young man, especially 
from anyone of the male sex, to be on 
the right side. For it is fatally easy to 
make a mistake, to give offense instead 
of pleasure. Antique jewelry of great 
value can be given, if packed without 
the name of the firm that guarantees its 
value, excepting in the case of married 
women, where in Latin countries, flowers 
are always the best solution of the diffi- 
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culty, unless the ladies in question are 
aged. 

For gifts, souvenirs and articles for 
home use, it is not a bad idea to go to a 
reputable jeweler and ask him for some 
novelty, something that has only just 
come out. The model selected, it can be 
wide cast, sent to various cities to people 
not known one to another. It is a mis- 
take to think that each gift should be 
distinctive. Far the best system of mak- 
ing gifts is to send a small souvenir 
from each country. It must be borne 
in mind that the price of these trifles 
abroad should not be taken as a criterion 
of their value. 

Filigree work is best bought in Italy, 
while persons going to the Riviera will 
find wonderful gifts in mother-of-pearl, 
and in various shell-work. The main 
idea should be to find something un- 
known in the States, as this is the es- 
sence of a gift or souvenir. 

If the ordinary, everyday person 
wants curios, and does not want to put 
up the price charged by the big antique 
shop, ready to give pedigrees and guar- 
antees, he should go down the quaisides. 
In the neighborhood of the Seine, in 
Paris, near the docks in Ostend, Dieppe 
and other ports, he will find all kinds 
of curios. He must take his taste as a 
guide, if he has no expert knowledge of 
the subject. If the thing is pretty it 
matters little whether it is in silver or 
silver gilt. The lone searcher should 
only pay a price for the goods as they 
appear, not as they claim to be. For in 
these regions all kinds of pretences 
flourish and he must make a very great 
difference between these dealers and 
the old-family silversmith uptown. 

This year many pieces of church plate‘ 
and ornaments are to be had downtown, 
for thefts in churches have been very 
numerous. For this reason it is safer not 
to buy anything of great value from the 
open air stalls, as it may be stolen goods. 
The trifles are usually articles that have 
been discarded or found among the ruins 
of churches destroyed by fire and bom- 
bardment. 

For church plate, the riverside at 
Rouen and the neighborhood of the 
Cathedral at Lille are good hunting 
grounds. It is well worth having a look 
in at ecclesiastical shops that make a 
specialty of church ornaments. Some- 
times new objects that have not pleased 
the public and never found purchasers 
are very cheap, the shopkeeper despair- 
ing of ever getting rid of them. They 
may please the tourist, the more so that 
they have never been repriced, since the 
franc or lire stood at much lower rate. 
Jet ornaments, now the height of the 
fashion, can frequently be bought very 
cheaply in this way in out of the way 
fancy shops, that want to get rid of 
them to get in new stocks. The cutting 
of the beads is peculiar, the length of 
the chain does not go with current 
modes, all these reasons make it possible 
for picking up real curios and bargains, 
but the buyer must act on his judgment 
and buy what he considers pretty, with- 
out reference to the real value, abroad 
or at home, of the goods. ' 
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The News From England 





Conditions in the Diamond Market—Elephant Hair Jewelry Still 
Popular—Many Court Presentations During the Summer 
‘Will Increase Demand for Jewelry—Sale of 
Famous Clocks 


LoNDON, May 10.—Conditions in the 
diamond markets, both rough and pol- 
ished, remain very much the same as 
they have the past two or three weeks. 
Retail jewelers are busier since the new 
season is now getting into its stride and 
some very high prices are being obtained 
for special stones. The Courts usually 
bring some additional quality business 
to the high class jewelers of the metrop- 
olis. The first Court will be held very 
shortly. According to the diamond mer- 
chants of London, business is quiet, al- 
though inquiries for good stones are in- 
creasing right along. Backes & Strauss, 
the Holborn Viaduct diamond firm, say: 
“The past fortnight has seen little 
change in trade conditions, either here 
in town or in the Amsterdam and Ant- 
werp markets. In these latter we may 
remark that although quiet, business is 
very far from being at a standstill, as 
some very important transactions have 
been concluded in complete series of fine 
and slightly pique sizes, while in the 
better grades of méleés and smalls, both 
double-cuts and eight-cuts, the demand 
and prices remain unchanged, the latter 
if anything being still firmer than of 
late. There have been reports of some 
London shopkeepers having been suc- 
cessful in placing some rather important. 
fancy-cut stones, both emerald-cuts and 
marquises, at prices which probably are 
higher than were ever obtained in the 
height of the boom. In the rough mar- 
ket conditions also remain unchanged.” 

* * * 

Elephant hair jewelry seems to have 
lost none of its popularity this side 
judging from the attractive displays 
now seen in London and suburban shops. 
The designs improve right along and the 
type of article displayed these days can- 
not be compared with the more crude 
Pieces of a year or two ago. Elephant 
hair is considered to be lucky, hence, 
probak'y the vogue for a bracelet, brooch 
or necklet incorporating a strand of the 
hair in the silver, gold or platinum 
which constitutes the material used. A 
new type of elephant hair piece is the 
combination bracelet-garter-choker item. 
Designed as a snake choker, it can be 
utilized as a bracelet or as a garter. Ele- 
phant hair jewelry is now extended to 
the hat brooch and the soft-collar pin. 
The head of an animal in the precious 
metals is featured in this type of trinket. 
The hair used in this jewelry is care- 
fully selected from elephant tails and in- 
Corporated in some instances with ivory 
from the tusks of the same animals. A 
slave bangle of solid ivory, for instance, 
1s embellished with elephant hair, while 
Wristlets are available to clip on to any 
size of wrist watch now on the market. 


The raw material for this jewelry comes 
from East Africa. Here in London 
there is a former army officer who is do- 
ing a substantial business in the manu- 
facture of elephant hair jewelry. 

* * * 

During the lunch hour near Charles 
St., Hatton Garden, the other day, a dia- 
mond dealer dropped one of his $500 
diamonds from his paper of stones and 
within five minutes a crowd of people 
were searching curbs and gutters. There 
are always crowds of diamond men per- 
ambulating the precincts of the “Gar- 
den,” and these merchants all took a 
lively interest in the search. Magnify- 
ing glasses were produced, and stout 
and wheezy folk got down on their hands 
and knees. The diamond was very small 
and the street was very dirty. The 
search went on for a long time, and then 
the merchant who had dropped the stone 
had an idea. He ran his finger around 
the permanent “turn-up” of his trous- 
ers. The stone was there. Everyone 
was then able to get up and rub the 
dirt off their knees. 

* * * 

Henry Ford paid a surprise visit to 
the remarkable exhibition of art treas- 
ures at the Grafton Galleries recently. 
The show is organized by the British An- 
tique Dealers’ Association and many bids 
for antiques are being received by cable 
and telephone from United States buy- 
ers. Every item in the exhibition is a 
masterpiece. There is a fine display of 
old English silver, among other things, 
but since silver of this type is losing its 
appeal somewhat this side, it is expected 
that many of the Grafton. Galleries 
pieces will find their way to the United 
States. It is the custom to use old silver 
on the table there and not hoard it away 
in cases for special annual events. 

* * * 


Shoals of bright-eyed debutantes will 
line up for presentation at Court this 
summer and will wear gowns, jewelry 
and dress adjuncts that will be perfect 
in every detail. Such items as bandeaux, 
necklaces, shoes and handbags have to 
follow those lines decreed by tradition. 
For instance, two bags must be carried, 
one of which contains the presentation 
card, the filmy handkerchief of georgette 
and lace and the powder puff concealed 
in a second georgette square. This bag 
is a flat pochette of white satin sewn 
with pearls in three shades, pale pink, 
pearl, and pale gray. The other bag 
must have a jeweled snap top and be 
made of silver tissue sewn with dia- 
mante. The shoes must be of white satin 
with silver heel and strapping, diamante 
studded, with a diamond tassel suspend- 
ed from the strap on the instep. A 


55 


bandeau of silver lamé sewn with topaz- 
colored stones is permissible, shaped 
Dutch cap-wise over the ears. 

* * * 

The editor of the Woman’s Page in 
the Daily Mail advises readers who have 
to wear glasses to be very careful in the 
selection of hat and ear jewelry. Where 
eye glasses, either rimmed or rimless, 
are worn, crystal or diamond brooches 
should not be pinned in the front of the 
hat, or crystal or diamond ornaments 
worn in the ears, she says. Jewelry suit- 
able for the bespectacled woman would 
be that featuring pearls or the dull 
stones with their shape anything but cir- 
cular or oval. A brooch would be better 
fastened in the crown of the hat over 
one ear than above the eye. Shining 
round trimmings in any motif are best 
avoided. In other words, attention must 
be drawn away from, instead of to, the 
eyes. 

* * * 

Rumors of the coming purchase of the 
remainder of the Russian Crown Jewels 
by a London jewelry syndicate are again 
enjoying an airing. It is believed that 
the principal pieces still in Soviet hands 
include the Imperial crown containing 
2000 diamonds, the Orloff diamond of 
Goleonda (182 carats), the Shah dia- 
mond of 80 carats and an emerald and 
a sapphire piece of 180 carats each. Mos- 
cow is supposed to be anxious to sell the 
jewelry and is inviting selected world 
jewelers to visit the city and view the 
articles. While nothing seems to be 
known this end of the proposed purchase 
on behalf of London gem merchants, 
Riga reports that a representative al- 
ready is nearing Moscow with a letter 
of credit for $5,000,000 in his pocket. 

* * * 


Winston Churchill’s budget, by reliev- 
ing the productive industries of two- 
thirds of their rates, has taken a step 
forward in the direction of enabling the 
manufacturers here to compete on more 
favorable terms with their foreign com- 
petitors. Just what the chancellor has 
in mind when he refers to “productive 
industries” is not known definitely. It 
is felt that the depressed trades should 
be given preference over the buoyant 
industries in this matter of rating re- 
lief. If the Sheffield and Birmingham 
jewelry and plate and cutlery industries 
are scheduled under this relief program, 
the lightening of the burden will be most 
welcome. The jewelry trade here is still 
showing steady improvement, first no- 
ticeable last August. The manufactur- 
ers say there is a reviving tendency to 
wear jewelry. Very large quantities of 
silver and electro-plated tableware are 
being sold to hotels. The stainless cut- 
lery demand continues. The shipbuild- 
ing revival is bringing to Birmingham 
much welcome business in the form of 
silver and electro-plate tableware. The 
Birmingham Chamber of Commerce re- 
ports that it has been successful in ob- 
taining a small reduction in the rail 
charges for the carriage of jewelry. 

* « * 

What would have been the most re- 
markable clock auction here in years 
was cancelled last week as a result of the 
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992 world-famous clocks accumulated by 
the late D. E. F. Wetherfield being sold 
rivately a few hours before the auction 
was due to open. Two London men have 
purchased the collection, the price paid 
being $150,000. At the Hurcombe auc- 
tion rooms in London members of the 
frm say that around 2000 buyers and 
dealers have viewed the collection. A 
Thomas Tompion clock made for Wil- 
liam III was considered the gem of the 
collection. It was expected to realize 
$25,000. The Victoria and Albert Mu- 
seum directors want the clock and have 
offered $15,000 for it. The clock is a 10- 
foot three inches month model in walnut 
and is considered an unusually fine and 
rare piece. This clock has attracted 
widespread attention particularly among 


collectors. 
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Burglars Loot Safe 





Strong Box in Cleveland Establishment 
Opened and Rifled of Diamonds, Gold 
and Jewelry Worth About $15,000 


CLEVELAND, OHIO, May 19.—Thieves 
broke into the office of the Standard 
Appraisers & Smelters Co., 811 Prospect 
Ave., and after successfully working the 
combination of the safe escaped without 
detection. The robbery was discovered 
last Monday morning. 

S. T. Bone, diamond broker, who 
rented space in the company’s office lost 
a number of diamonds which were stored 
in the safe. Gold and jewelry were also 
taken by the thieves and the approxi- 
mate amount of loot stolen is said to be 
about $15,000. 














Watchmakers Certified by the 


Horological Institute of America 














JUNIOR WATCHMAKER GRADE 


The following are the names and employers of candidates granted the Certificate of 
Junior Watchmaker by the Horological Institute of America, on May 9, 1928. 


Candidate Employer Address 
Fred W. Axlund ........ .»» Boyson Jewelry Co. ........ Long Beach, Cal. 
D. E. Burgi ..... inceaes «e+ McGillis Jewelry Co. ....... Salt Lake City, Utah 
Harry Caplin ........00. ee Pee Los Angeles, Cal. 
leer V. Forsyth .......0 RATNER ES ierarvanein-s's S.0 wccdieion Peoria, Ill 
Raymond C. Gable ......... Selle Jewelry Co. .......... St. Louis, Mo. 
Stanley V. Gaver .......... E. G. Hammond ........... San Diego, Cal. 
J. Clarence Gumbert ....... A. ©. Duppstadt ........... Vandergrift, Pa. 
5 See eee Elgin, Ill. 
Delmar E. Heigert ......... I sii Bon bine ss us ee ee Elgin, Ill. 
CE OEE 66s sacaesies i er ers Dallas, Tex. 
Clifford F. Johnson ........ 2 ere eee Bloomsburg, Pa. 
ED CO re DEIR 250 ts S cigiecaidoeitaswies Peoria, IIl. 


Edmund M. Keithley ..... RO ROC Oe Crete Lancaster, Pa. 

Edward S. Keller .......... S. T. Little Jewelry Co...... Cumberland, Md. 
Raymond W. Kerola ....... RR er pene Peoria, Ill. 

PD scckbacenssaenen ROEM Mra. oo wisccmorene hice ee Elgin, Iil. 

Frank H. Ludwigs ........ oe Walla Walla, Wash. 
Jens P. Madsen ........... Hagen-Newton, Inc. ........ Fargo, N. D. 

oo Ae AO » Has own business ......... Riverhead, N. Y. 
Zechariah E. Miller ....... cS eee Elgin, II. 
eee e eee Everett Jewelers, Inc. ...... Albuquerque, N. M. 
Frederick A. Peel ......... Has own business ......... Edmonton, Alberta, Can. 
en ree  ¢ ae Chicago, Ill. 
EE vcncwieceneeees Harrison F. Babcock ....... Cleveland, Ohio 

Frank C. Smith ......... .»»Grover Spangler ........... Fremont, Neb. 

John Swencky .......... ~e. Has own business ......... Cleveland, Ohio 

Se BOUEUE ......sccccves Leininger-Celheim Co., Inc.. Kenmore, Erie Co., N. Y. 
Pel Watson .......ccccces mE. G; Plammond ........... San Diego, Cal. 


Robert W. White 


Richmond, Ind. 


CERTIFIED WATCHMAKER GRADE 


The following are the names and employers of candidates granted the Certificate of 
Certified Watchmaker by the Horological Institute of America, May 9, 1928. 


Candidate Employer Address 
8 errr » Has own business ......... Loveland, Colo. 
menk A. Cardy .........0. - Barton R. Smith ........... Jamaica, L. I., N. Y. 
Sig. Danielson ........... errs Salina, Kan. 

8 RS aa . Has own business ......... Pinehurst, N. C. 
Arthur Duncan ........... ee 8 Pee Reedley, Cal. 

Wm. Lester Dupen ........ SS a Sacramento, Cal. 

Dm M. Mehee ........cc0ee Has own business ......... Fort Smith, Ark. 
Chas. E. Hawkins ......... a oe «ok: are Blue Creek, W. Va. 
Arthur H. Kendall ......... V. E. Chittenden ........... Akron, Ohio 
Clarence E. Kurtz .......... V. E. Chittenden ........... Akron, Ohio 

Gunnar E. Pihl ............ J. C. Peers & Son ......... Rockford, II. 

W. F. Schatzmayr ......... Has own business ......... Hilo, Hawaii. 
Ernest E. Starr ............ Edward Israel ............. Connersville, Ind. 


ee ee J. H. Lassen 


Fort Smith, Ark. 
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Police, found that after opening the 
outer door of the safe the thieves had 
pried open the inner door and rifled the 
strong box. 








Bankruptcy Schedules Filed by New 
York Concern Show Nominal 
Assets in Excess of Liabilities 


Ariessohn & Moore, Inc., retail jewel- 
ers and repairers, 2064 Broadway, New 
York, filed schedules on May 16 in the 
United States District Court. In these 
schedules, the concern claims to have 
assets amounting to $25,061 while the 
liabilities are placed at only $13,308. 
Included among the assets of the con- 
cern are: cash on hand, $75; stock in 
trade, $24,000; debts due on open ac- 
counts, $806; deposits of money in the 
banks and elsewhere, $150, and property 
in reversion, remainder and trust, $30. 
The liabilities are represented by wages, 
$724; and unsecured claims, $12,584. 
This concern filed a voluntary petition 
in bankruptcy on April 30. 

Listed among the largest unsecured 
creditors are: Wells Mfg. Co., $201; N. 
H. White & Co., $459; William Baun- 
stein, $291; Colonial Bank, $400; De- 
lacour Leurs Co., $529; Enos Richard- 
son, $604; Mrs. J. S. Ariessohn, $200; 
D. Schneider, $245; George Dohrman, 
$221; Edward Goldstein, $522; Adam 
Volze, $400; Hanover Lunch & Restau- 
rant Co., $700; Bein & Weinerman, $200; 
Allsopp Bros., $489; J. B. Bowden, $621; 
Concord Watch Co., $821; L. Frizsche 
Co., $996; Mabie, Todd & Co., $366; Nor- 
man Norris, $458; Stites, Edlin & Smith, 
$700, and Leo Wisner, $370. 


Pleads Guilty 











Man Charged with Breaking into Olean, 
N. Y., Jewelry Store Sent to Auburn 
Prison for Five Years 


ROCHESTER, N. Y., May 21.—Arrested 
at Olean, N. Y., on a burglary charge 
March 15 when he is said to have broken 
into the retail jewelry store of Julius M. 
Harris, in Union St., to steal four 
watches and a diamond ring, James 
Higgins, 33, of Bradford, Pa., who was 
later indicted for grand larceny, second 
degree, pleaded guilty to the latter 
charge in Cattaraugus County Court 
last week. Judge Orla E. Black of 
Salamanca, sentenced him to five years 
in Auburn State Prison. 

Higgins, a pipe fitter, was charged 
with wrapping a stone in cloth, waiting 
until a policeman turned a corner in the 
early morning, and tossing his package 
through the plate glass to rifle the win- 
dow. He declared he was intoxicated at 
the time and denied taking the watches. 

All but one ring was recovered. The 
other articles, the police said, were 
found under a rug in the home of a re- 
lative in Olean. 








The jewelry store of Charles S. Jones, 
in the Hotel Augustan building, Cobles- 
kill, N. Y., was damaged to the extent 
of about $2,000 by fire recently. 
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Death of Horace Remington 





Gold and Silver Refiner Passes 
cay in His Eighty-seventh Year 


PROVIDENCE, R. I., May 21.—Horace 
Remington, oldest gold and silver refiner 
in Providence, who was actively con- 
nected with the industry for nearly 15 
years, until his retirement in 1923, died 
last Saturday at his home 172 Adelaide 
Ave. He was in his 87th year, and had 
been in failing health for some time al- 
though his death followed an illness of 
only a week. 

Mr. Remington, who at the time of 
his death was rounding out half a cen- 
tury as president of the Horace Reming- 
ton & Son Co., refiners, 91 Friendship 
St., corner of Garnet St., was born Aug. 
1, 1841, in Cranston, R. I., near Fiske- 
ville village. He attended the public 
schools in Warwick a few years, but 
went to work in a mill at Lippitt, R. L., 
at less than 10 years of age. 

His work in the cotton mills was in- 
terrupted by the Civil War and in May, 
1862, when Washington was menaced 
‘and President Lincoln called for an 
emergency force of 300,000 men, Mr. 
Remington enlisted in Company C, of 
the Ninth Rhode Island Volunteer In- 
fantry Regiment and during its three 
months’ service saw duty in the defense 
of the Capitol with quarters at Fort 
Ricketts. At the completion of his term 
of service Mr. Remington returned to 
Providence and entered the employ of 
Austin & Carpenter in the fall of 1862 
as an apprentice. Upon the dissolution 
of this concern by the withdrawal of 
Horace F. Carpenter a few years later, 
Mr. Remington became a partner of the 
remaining member of the firm, the late 
John Austin, the firm being known as 
John Austin & Co. 

Retiring from this concern in 1879, 
Mr. Remington started in business for 
himself in the same line of business, as- 
sociated with Charles Barber the firm 
being Remington & Barber which con- 
tinued until the spring of 1882 when 
the copartnership was dissolved, Mr. 
Remington purchasing the entire inter- 
ests. From that time until 1888, when 
his oldest son, Albert A. Remington was 
admitted as a partner, the father con- 
ducted the business alone in his own 
name. Upon the admission of the son 
the firm name was again changed, this 
time to Horace Remington & Son and 
so continued until March 5, 1901, when 
it was incorporated under the laws of 
Rhode Island with an authorized capital 
stock of $50,000. 

Mr. Remington, Sr., became president 
of the corporation; Albert A. Reming- 
ton, treasurer, and Horace E. Reming- 
ton, another son, secretary, positions 
which were never changed. Although 
Mr. Remington, Sr., retired from active 
participation in 1923, he continued as 
president of the concern, which has been 
located in its own business block at 91 
Friendship St. since 1897. 

Mr. Remington during his many 
years of experience in the refining busi- 
ness recognized the importance of gen- 
eral improvements in machinery and 
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methods, and he accordingly set to work 
to procure them, the result being that 
the Remington plant has been considered 
for many years to be one of the best 
equipped for its class of work of any 
in the country, many special machines 
of their own invention being used. He 
was a pioneer in utilizing new devices 
that made the smelting and refining 
business more efficient and economical. 
He is credited with the invention of a 
device for mixing sweepings and also 
one for collecting dust. 

The common method of mixing the 
sweepings received from the manufac- 
turing jewelry plants, so as to produce 
an even quality of metal, was to shovel 
them back and forth for several hours, 
requiring the services of two men. Mr. 
Remington invented a system that mixed 
from 4000 to 6000 pounds of dirt or 
sweepings in two hours time, by an auto- 
matic arrangement, performing’ the 
labor that would require two men to do 
in 10 hours, and doing it much better 
than when done by hand. 

Mr. Remington was a 32nd degree 
Mason, having been raised in St. Johns 
Lodge No. 1 and was a member of Prov- 
idence Royal Arch Chapter, Providence 
Council of Royal and Select Masters, St. 
Johns Commandery No. 1 of Knights 
Templar, Palestine Temple of the An- 
cient Arabic Order Nobles of the Mystic 
Shrine and of Rhode Island Consistory of 
Scottish Rite Masons. He always de- 
clared himself essentially a business man 
and uninterested in holding public office, 
although he was a member of the Board 
of Aldermen in 1898 and 1899 from the 
old Seventh, now the Sixth Ward. 
Through his firm, he was a member of 
the Providence Chamber of Commerce, 
the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association and of 
the Manufacturing Jewelers’ Board of 
Trade and of the National Jewelers’ 
Board of Trade. He was also a member 
of the Pomham and Providence Central 
Clubs. 

In 1860, Mr. Remington married Miss 
Zanna C. Straight who died in 1906, to 
whom four children, three sons and a 
daughter were born all of whom are 
living. He married second, Edith Boss 
Anthony on July 13, 1913, and she died 
in July, 1924. On Aug. 1, 1923 Mr. 
Remington celebrated his 82nd birthday 
with a shore dinner at the Pomham Club 
to which were invited all members of his 
family and many of his business asso- 
ciates and friends. This family reunion 
was the last large one in Mr. Reming- 
ton’s life. 








Traveling salesmen who have been 
visiting New Orleans in the last fort- 
night are Lou Pons of Kohn & Co., 
Newark, N. J.; A. Robert Straus, repre- 
senting several silver firms of New 
York; Joe Hyman of Hyman Platinum- 
smiths, New York; George Jochum of 
Maurice Tishman, New York; C. T. Van 
Hise of Taylor & Co., Newark, N. J.; 
Mr. Ferris of the Matthews Co., New- 
ark; Otto Heinrichs of Morris Kaplan 
& Co., New York; Mr. Girraud of the 
Gruen Watch Co., Cincinnati, and Mr. 
Averiss of Dominick & Haff, Newark. 
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Death of William Scheppler 





Veteran of San Francisco Jewelry Trade 
Passes Away at the Age of 74 Years 


SAN FRANCISCO, CAL., May 17.—The 
San Francisco retail jewelry trade lost 
one of its oldest and most highly re- 
spected merchants last week when Wil- 
liam Scheppler passed away at the 
Franklin Hospital. He was 74 years of 
age at the time of his death. 

Mr. Scheppler had been a San Fran- 
cisco jeweler for 51 years, having come 
to this city with Mrs. Scheppler on their 
honeymoon trip, following their wedding 
in New York, on May 6, 1877. On 
Mother’s Day, last year, they celebrated 
their golden wedding anniversary with 
their own family and friends. 

The first Scheppler store was located 
on Post St. After the fire the jeweler 
moved to Mission St. Two sons, Louis 
William and Ernest J. Scheppler are 
associated with the jewelry store of 
William Scheppler & Sons, 2492 Mission 
St. 








Death of Newton C. Figley 





Los Angeles Jeweler Succumbs Following 
a Stroke of Paralysis 


Los ANGELES, May 19.—The many 
friends of Newton C. Figley in Los An- 
geles and vicinity, received a shock last 
Wednesday when it was learned that he 
had been summoned by death, having 
passed away early that morning after 
a night of coma. He had suffered a 
stroke of paralysis, Tuesday evening, 
just before which he was apparently in 
the best of health and spirits. After 
the attack he relapsed into a state of 
unconsciousness from which he never re- 
covered. His wife was at his bedside 
when the end came. 

Mr. Figley had been connected with 
the George D. Davidson Co., now at 645 
S. Hill St., for more than 10 years, 
having come here from Salida, Colo. In 
the latter city he had been in the jewelry 
business for many years and sold out to 
come to the Coast where his health 
would be bettered. He was probably one 
of the best known men in his line in 
California and his friends are numbered 
by thousands. 

Funeral arrangements were not com- 
pleted until today and the obsequies will 
be held Monday, May 21, at the Church 
of the Flowers, at Forest Lawn Ceme- 
tery, Glendale, and will be in charge 
of the Elks, the deceased being a mem- 
ber of Salida Lodge, B. P. O. E. 

The dead man is survived by his 
widow, and two brothers in Texas, and 
his mother who resides with her sons 
in the southern State. The funeral was 
delayed to give the family time to reach 
Los Angeles, which they did today. 








Bracelets of the medallion type, even 
without the locket arrangement, are be- 
coming more and more popular. They 
fit in so well with the fashion of wear- 
ing wide bands at the wrists. Occa- 
sionally duplicates are made—one to be 
worn on each arm. 
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South Dakota Jewelers Meet at Huron 





Practically All of State’s Larger Cities Represented at Enthusias- 
tic Gathering—Regional Vice-President Combs Delivers 
Address—Officers Re-elected 


Huron, S. D., May 18.—J. J. Levin- 
son of Rapid City was reelected presi- 
dent of the South Dakota Retail Jewel- 
ers Association, which closed its annual 
convention here last night. 

M. C. Alford of Huron was chosen 
vice-president and George Fahey of 
Brookings was named secretary. 

The principal address of the conven- 
tio was made by Tinley L. Combs of 
Omaha, vice-president of the American 
National Retail Jewelers Association, 
William Cooper of Minneapolis, repre- 
senting the National Wholesale Jewel- 
ers Association, also gave an address. 

Practically all of the State’s larger 
cities were represented at the gather- 
ing, which was held in Hotel Marvin 
Hughitt. 

“In this new 1928 year of marvelous 
promise and possibilities, is there any 
more reason than usual why a real 
wideawake, red-blooded man should want 
to be a jeweler?” Mr. Combs asked, in 
opening his address, and then he went 
on to show that there is. 

“There is still much reason to be a 
jeweler,” Mr. Combs declared in answer- 
ing his opening question. In continuing 
he said: 

“Because, gentlemen, jewelry is al- 
most as important to the world’s wear- 
ing as anything is, while in pride of 
adornment it predominates; and the 
jewelry interests of America must be 
‘saying so.’ Jewelry wares are an ab- 
solute necessity of civilized humanity in 
the field of sport, the realm of achieve- 
ment, the domain of valor, and even in 
the sanctuary of idealism. Surely we 
need stentorian tones and silvery tongues 
to tell all this in a language readily un- 
derstood by all humanity. Let’s speak 
of jewelry worthy the name only, such 
as befits and graces the womanhood and 
manhood of America, worthy the envy 
of the lords and ladies of creation. 

“Jewelry wares have appealed to life’s 
strongest passion for personal adornment 
ever since the time of our primal parents 
and still does to all those who enjoy per- 
sonal and decorative adornment as well 
as accuracy and character in time ser- 
vice articles. It is also true that myriads 
of fine jewelry stores create a feeling 
and atmosphere deserving a reverence 
best expressed with uncovered heads. 
Dealers in happiness—purveyors of 
pride. 

_ “No commercial industry on earth has 
a finer traditional heritage than ours. 
No class of merchants are more univer- 
sally upright and self-sacrificing than 
the retail jewelers. The $ mark has 
hever been our trademark. To be honest 
has ever been the religion of the truly 
traditional jeweler and to attempt any 
method of progress that leads us away 


from that same fundamental honesty 
to riches or destroys the spirit of com- 
radeship which our association effort 
has promoted would be more of a calam- 
ity than an accomplishment. 

“While prosperity is the commercial 
goal of us all, happiness is prosperity’s 
only peacemaker. Brailey says, ‘I’d like 
to be rich, but I’d rather be square,’ and 
I say if the retail jewelers of America 





T. L. COMBS, REGIONAL VICE- 
PRESIDENT 


can just get a square deal from their 
fellow merchants and the trade at large 
they can and will acquire all the riches 
they need for comfort and independence 
without departing from the principles 
of integrity which is our rightful inher- 
itance and pride. A dollar is never so 
hard to get that we need to wrong some- 
one else to get it. 

“We all understand that all branches 
of our trade are now experiencing the 
acid test of business sagacity and forti- 

«tude. Generalship is imperative, courage 
is necessary and initiative is the line of 
demarcation between success and failure. 
Leadership is most important now. The 
price setter is rather to be chosen than 
the price cutter for the first is Emulation 
and the other is Mutilation. Price cut- 
ting is the touch of ignorance while price 
maintenance is the hall mark of wis- 
dom. 

“Gentlemen, we have been suffering 
a bad business depression for four or 
five years, but let’s not despair for we 
are gaining ground. Some one says: 

“Sharp practices will not cure dull 
times but sharp activity will. Let’s 
profit by the consolation of the doctor 
to his patient, who came to him with a 
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stiff neck. He said, “It’s nothing to 
worry about; it’s just a little boil on the 
back of your neck, but you must keep 
your eye on it.” Yes, there’s much for 
us to worry about, but there’s more to 
hustle for. Let’s be optimistic and en- 
thusiastic about business, let’s have the 
kind of enthusiasm about the future 
business that (in the language of an- 
other) breakfasts on obstacles, lunches 
on objections, dines on competition and 
rests in peaceful slumber on the scat- 
tered tail-feathers of them all. 

“IT am strong for the time-honored 
profession of ‘Jeweler’ and have implicit 
faith that the craft will withstand the 
‘ills’ and ‘thrills’ of changing conditions 
and emerge from it all with honor and 
remain till the end of time, high in the 
world’s esteem and foremost in the 
world’s confidence. We may not make 
money every day that we live but we are 
building character and_ responsibility 
every day, and, in the language of 
Beecher, ‘Our responsibility, like the 
loom of life, never stops, and the pat- 
tern which was weaving when the sun 
went down, is weaving when it comes 
up tomorrow.’ And further than that 
our responsibility can never go to sleep, 
even upon the pillow of achievement 
without waking up to find its color 
changed.” 








Suit Involving Five Scarabs Tried in 
Richmond, Va., Court Results 
in Verdict for Defendants 


RICHMOND, VA., May 21.—The suit of 
H. F. Turner, manufacturing jeweler, 
Richmond, against K. C. Steiner, of 
Steiner & Co., wholesalers, 48 W. 48th 
St., New York, for recovery of $500 was 
tried in law and equity court, Part II, 
last week, resulting in a verdict for the 
defendants. 

It appears that the defendant agreed 
to have five scarabs mounted for the 
plaintiff free of charge. After they 
were sent to New York they were mis- 
placed, according to Mr. Steiner, but 
were located later. Before they could 
be mounted, the plaintiff asked that they 
be returned to him. When a package 
containing five scarabs was mailed him 
he refused to receive them, declaring 
that they were not the ones that he had 
delivered to Mr. Steiner. In the suit 
which he subsequently brought, he val- 
ued his five scarabs as follows. two oval 
turquoise scarabs, $100 each; one oval 
amethyst scarab, $100; one oval carne- 
lian scarab, $100; one opal scarab, $100. 

In trial of the suit, John A. Lundin, 
another manufacturing jeweler of Rich- 
mond, testifying for the defendant, gave 
it as his expert opinion that the average 
scarab was worth from $2 to $6. Testi- 
fying in his own behalf, Mr. Steiner in- 
sisted that the . plaintiff’s scarabs had 
been returned to him. Testifying for the 
plaintiff, a woman from Hartford, Conn., 
swore that she had agreed to buy one of 
the scarabs in question for $100. 

The five scarabs which Mr. Turner re- 
fused to accept were exhibited in court 
and were inspected with seemingly much 
interest by members of the jury. 
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Hold Monthly Meeting 





Important Business Transacted and Honor 
Bestowed on Sol H. Hess at Regular 
Session of Chicago Jewelers’ 
Association 


Cuicaco, May 19.—Members of the 
Chicago Jewelers’ Association held their 
r monthly meeting last Tuesday 

in a private dining room of the Palmer 
House. A large percentage of the mem- 
pership attended and were entertained 





SOL H. HESS, WHO WAS HONORED BY 
CHICAGO JEWELERS 


by the Y. M. C. A. quartet during lunch- 
eon. 

Immediately following luncheon, Al- 
bert Ellbogen called the meeting to 
order. On behalf of the membership 
committee, Charles Gustafson, chairman, 
reported the receipt of the application 
of Ed. Cain & Co., which application 
had been approved by the board of di- 
rectors, and would be presented for vote 
at the next regular meeting of the asso- 
ciation. 

Gordon L. Petersen, chairman of the 
golf committee, reported that the annual 
meeting of the association would be held 
together with the first golf outing, at 
the Illinois Golf Club on Tuesday, June 
26, 1928. Formal announcement of this 
will be sent to the members in due 
course. 

Frank Milhening, one of the Good and 
Welfare Committee, requested that as 
many members as possible should attend 
the trial of Eugene “Red” McLaughlin. 
then in progress before Judge McGoorty, 
and about 20 members volunteered to be 
present at the hearing. 

The amendment to Article IV of the 
Constitution, increasing the dues from 
$50 to $75 was thereupon presented, and 
on motion of A. C. Becken, Jr., seconded 
by H. P. Juergens, was unanimously 
adopted and made a part of the consti- 
tution. 

One of the most important parts of 
this meeting was the presentation of a 
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testimonial to Sol H. Hess. President 
Ellbogen, in an appropriate manner, 
which took Mr. Hess completely by sur- 
prise, made the presentation. Mr. Hess 
was visibly overcome with emotion, and 
the incident was met with spontaneous 
enthusiasm. In a dark blue, handsomely 
embossed leather frame was the follow- 
ing testimonial: 


TESTIMONIAL TO SOL H. HESS 


WHEREAS, Sol H. Hess has, by his con- 
stant and untiring devotion and indefatig- 
able efforts in behalf of the Chicago Jew- 
elers’ Association endeared himself to the en- 
tire membership. Therefor be it 

RESOLVED that we do hereby present this 
testimonial of esteem and affection to Sol H. 
Hess in partial recognition of the profound 
zeal and enthusiastic interest in the promo- 
tion of our cause and industry, and be it 
further 

RESOLVED that this testimonial shall com- 
memorate the highest reward which we can 
bestow upon him—his election by acclama- 
tion as honorary member of our Association. 


CHICAGO JEWELERS’ ASSOCIATION 
Attest: By Albert L. Ellbogen, 
John G. Leiner, President. 

Secretary. 


William F. Juergens, 


Committee : | Cc. P. Dungan, 
Guy V. Dickinson. 








Career of Late Philip Horr 





Aurora, Ind., Jeweler Who Died Recently 
Was Engaged in Business for 60 Years 


Aurora, IND., May 17.—Philip Horr, 
who died May 6 at the Deaconess Hos- 
pital, Cincinnati, where he had been 
taken for treatment, as reported in last 
week’s issue of THE JEWELERS’ CIRCULAR 
was a lifelong and prominent citizen of 
Aurora, and was engaged in the jewelry 
business here for many years. Funeral 
services were held May 9 in the First 
Evangelical Church with the Rev. H. C. 
Ahrens, officiating. Interment was at 
River View. 

Mr. Horr was born in Aurora, Dec. 9, 
1850 and spent his entire life in this 
city. He was married twice, his first 
wife being Miss Marie Bertha Fehrman 
of Farmers Retreat, who died on Sept. 
15. 1882. On April 29, 1885, he married 
Miss Marie Louise Fehrman of Cin- 
cinnati, and they had recently celebrated 
their 43rd wedding anniversary. 

Few men were so prominently identi- 
fied with the business interests of the 
town as was Mr. Horr. His activities were 
many and in each enterprise with which 
he was connected, his services were so 
valuable that year after year saw him 
retained in the offices to which he had 
been elected. He had the distinction of 
having been in business in Aurora for 
60 years, which is a record that is sel- 
dom equalled. 

He began his career in the jewelry 
business as a jewelry apprentice in Au- 
rora in 1867. He served seven years as 
an apprentice, learning his trade thor- 
oughly. In 1874, he started in business 
for himself in a modest way. In 1886, 
the 12 intervening years having brought 
development of his business as well as 
many vicissitudes which he met bravely 
and overcome, he opened his jewelry 
store in the present location where he 
had been up to the time of his death. 

Mr. Horr held the office of treasurer 
of the City of Aurora for three terms, 
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being elected to office in 1890 and serv- 
ing until 1902. He was appointed a 
member of the Aurora School Board in 
1904 and retained this office for 16 years. 
He was prominently identified with the 
Aurora Saengerbund, and was also a 
member of the First Evangelical Church. 
In addition he was president of the 
Aurora State Bank, which office he held 
until the time of his death. 








Nation Wide Retail Credit Survey by 
Department of Commerce to Be 
Undertaken at Once 


WASHINGTON, D. C., May 19.—The na- 
tionwide retail credit survey that was 
announced recently by the Department 
of Commerce will be undertaken imme- 
diately, with Baltimore as a starting 
point. A trial questionnaire will be sent 
to Baltimore business men and this will 
be followed by a countrywide question- 
naire to be sent out later in the sum- 
mer. Baltimore retailers are being urged 
to fill in the questionnaire as completely 
as possible. The survey will be carried 
on under the joint auspices of the De- 
partment of Commerce and the National 
Retail Credit Association. 

Retail sales now approximate $40,000,- 
000,000 a year, 60 per cent of which 
involve -credit in some form. The Na- 
tional Retail Credit Association asked 
the Department to undertake the survey, 
being convinced on the basis of its in- 
timate knowledge of credit conditions 
that there is a serious lack of reliable 
information regarding credit and, con- 
sequently, many conclusions are being 
reached which may be false and even 
dangerous. It is also felt that informa- 
tion of this type should be collected by 
a governmental agency so that the re- 
sults can be made readily available to 
every one on an impartial basis with 
absolute assurance that the separate re- 
turns of firms and individuals will be 
held strictly confidential. 

The principal questions asked are 
based upon three major subjects—cash 
transactions, open credit, and deferred 
or instalment payments. Other ques- 
tions relate to the monthly balance, col- 
lections bad debts, and the detailed ad- 
ministration of credits. 








A man who has been held for the 
grand jury in Hornell, N. Y., on a 
charge of grand larceny for the alleged 
swindling of the Bush-Burnham Co., 
Hornell jewelry firm, is now believed 
to have worked the game for which he 
is held on the same concern once before. 
At least police have recovered a watch 
he is believed to have obtained from the 
company last year. Recently, he is said 
to have gone to the jewelry store and, 
posing as Lewis E. McManus, obtained 
two rings and a watch valued at $183 on 
an installment paying plan. After his 
arrest, police visited his lodgings where 
they said they recovered part of the 
property. The remainder, police said, 
had been pawned. When the jewelry 
was brought out for inspection, police 
said they found two watches instead of 
one. One had been pawned some time 
ago, they said. 
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Enjoy Shad Dinner 





= Philadelphia Jewelers Club Stages Annual 
Spring Event at Cafe Riviera 


PHILADELPHIA, May 21.—One of the 
pleasantest of the many spring gather- 
ings of the Jewelers’ Club of Philadel- 
phia was the annual “shad dinner” held 








ARCHIBALD RUTHERFORD, PRESIDENT 


on the East Drive in Fairmount Park. 
The succulent shad, fine music and a 
pleasing entertainment were the fea- 
tures, with good fellowship as ever the 
keynote of the gathering. As customary 
the affair was an informal one and the 
hour before dinner was served was: spent 
in an interchange of jollity by old and 








L. P. WHITE, CHAIRMAN OF THE 
DINNER COMMITTEE 





new members and in greeting late ar- 
rivals. 

“Archie” Rutherford, president of the 
club, presided at the table with his cus- 
tomary aplomb and L. P. White, as 





iast-week as usual at the Cafe- Riviera: 
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usual, saw that everyone was made 
comfortable. In this he had the able as- 
sistance of Robert L. Coates, and other 
veterans of the club, the result being no 
dull moments. The shad dinner was 
fully up to the mark and the music and 
entertainment by a number of profes- 
sionals was of a high order. Members, 
however, enjoyed even more the informal 


entertainment’ supplied by the versatile -~- 


veteran, Fred Yockel. 

At the recent election of the club, 
Archibald Rutherford and other officers 
all were reelected, the only change being 
the election of John D. Enright of Ger- 
mantown and Kensington to the board of 
directors in place of Arthur B. Hagstoz. 








Ellman & Blau, New York, File Bank- 
ruptcy Schedules 


Schedules in bankruptcy were filed 
last Thursday in the United States Dis- 
trict Court by Ellman & Blau, manufac- 
turing jewelers, 106 Fulton St., New 
York. This concern went into voluntary 
bankruptcy on May 5. The schedules 
list the concern’s liabilities at $36,863 
which amount represents unsecured 
claims, $20,462, notes and bills which 
ought to be paid by other parties there- 
to, $15,600 and accommodation paper, 
$800. The assets total $19,690 and in- 
clude bills, promissory notes and securi- 
ties, $120, stock in trade, $10,000, ma- 
chinery, tools, etc., $3,500, other per- 
sonal property, $490, debts due on open 
accounts, $4,928, unliquidated claims, 
$1.25 and deposits of money in the banks 
and elsewhere, $650. 

The creditors of this concern held a 
meeting on Wednesday of last week at 
the offices of Goldman & Frier, 15 
Maiden Lane. At the meeting the credi- 
tors adopted a resolution authorizing 
Louis P. Galenson, public accountant, to 
investigate the financial affairs of the 
concern. Goldman & Frier represent 
the creditors. 

Among the largest unsecured creditors 
Altro Smelting & Refining Co., 


are: 
$1,142; Joseph Blank, $1,784; N. G. 
Brody, $1,153; J. Blauweiss, $1,492; 


Dietz & Schuman, $272; 14 Karat Find- 
ing Co., $1,484; Franco-American, $1,- 
852; A. Fusserman, $222; Guarantee 
Finding Co., $550; Goldsmith Bros., 
$1,449; Handy & Harman, $1,049; Kar- 
low Bleicker Naiman, $231; A. Klein- 
haus, $345; Morris Katz, $904; N. S. 
Nelkiro, $415; Israel Oleet, $495; Joseph 
E. Prins, $788; D. Rosenthal, $409; 
Simson Bros., $211; I. Stern & Co., $204, 
and H. Streicher, $3,860. 








Morris G. Brody, New York Jeweler, 
Files Voluntary Petition in 
Bankruptcy 


Morris G. Brody, jeweler, at 108 Ful- 
ton St., New York, filed a voluntary peti- 
tion in bankruptcy in the United States 
District Court on Tuesday, May 8. Mr. 
Brody claims he owes $5,023, including 
unsecured claims, $3,355, and accom- 
modation paper, $1,668. The assets total 
$3,575 and are composed of stock in trade, 
$500; machinery, tools, etc., $150; other 
personal property, $265; debts due on 
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open accounts, $1,000; policies of insur- 
ance, $1,500; deposits of money in the 
banks and elsewhere, 10, and property in 
reversion, remainder and trust, $150. 

In an order signed by Judge Knox, last 
week, Charles Shongood was appointed 
the custodian, under a bond of $500. 

The largest unsecured creditors in- 
clude: M. S. Nelkin, $145; Franco Amer- 
ican Precious Metals Corp., $186; J. B. 
Cooper, $375; Gelman Bros., $276; 
Simon Beloff, $558; Joseph Blank, 
$1,010; Altro Smelting & Refining Co., 
$481. 








Michael Lisson, Trading as Lisson’s, 
Syracuse, N. Y., Files Voluntary 
Petition in Bankruptcy 

Utica, N. Y., May 17.—Michael Lis- 
son, trading as Lisson’s, jeweler, 214 W. 
Fayette St., Syracuse, filed a voluntary 
petition in bankruptcy in the United 
States District Court here Monday show- 
ing liabilities of $55,291 and assets of 
$53,618. Secured claims amount to $26,- 
100. The assets include real estate val- 
ued at $28,000; merchandise $9,000; fix- 
tures $2,000, and accounts due from 450 
Syracuseans, $14,613. Mortgage hold- 
ers are: First Trust & Deposit Co., 
$8,000; Devin Realty Co., second mort- 
gage in process of foreclosure, $12,000, 
and Hyman Lipstein, $6,100, all of Syra- 
cuse. 

Among the largest unsecured credi- 
tors are: S. H. Levinson, Inc., $1,965; 
Samuel Koshers, $1,071; Ignatz Neben- 
zahl, $910; S. Weisboro Watch Co., $857; 
Adler & Heine, $1,015; Cohen & Plotzer, 
$600; Columbia Novelty Co., $699; 
Paramount Watch Co., $149;-* United 
Diamond Co., $800; Benrus Watch Co., 
$2,068; I. Ollendorf Co., $330; A. H. 
Pond, Inc., $2,585; W. P. Hitchcock Co., 
$413; Hyman Brenner, $1,400; J. L. 
Marks & Son, $980; Ronschbeck Gold- 
smith Co., $281; Wexler Bros., $974; 
A. Hirsch Co., $272; Scranton Jewelry 
Co., $1,200; Turk & Lisson, $681; Sol 
Shafer, $4,919; La France Jewelry Co., 
$634; Samuel Stein, $208. 





Utica, N. Y., May 19.—Appointment 
of Richard P. Byrne as receiver of 
Michael Lisson, bankrupt jeweler, 214 
W. Fayette St., Syracuse, was filed in 
the United States Court Wednesday by 
Attorney Irving H. Lessen. The ap- 
pointment was made upon the petition 
of Hyman Brenner, a creditor, for 
$1,400. 

The receiver’s bond was fixed by Judge 
Frank Cooper at $8,000 and he is di- 
rected to continue the business until 
further order by the court, or until a 
trustee is appointed. The petitioner es- 
timated the stock and fixtures at $10,- 
500 and accounts of $13,500 on which 
part payments are being made daily. 
The court appointed Gerald Gregory, 
W. P. Hitchcock, Jr., and Leonard 
Herzog appraisers. 








Ralph M. Walker, for many years in 
the jewelry business, Monroe City, Mo., 
and a prominent business man of his 
community, died recently after an illness 
of two years. He was 75 years of age. 
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“Red” McLaughlin Found Guilty 





Notorious Bandit, Who Is Accused of Many Crimes, Convicted 
of Attempting to Rob a Jewelry Salesman After Chicago 
‘Jewelers’ Association Committee Takes Active 
Part in Prosecution 


Cuicaco, May 21.—Few cases in the 
Criminal Courts of Chicago can be 
classed as a parallel to the case of 
Eugene “Red” McLaughlin, who on 
Wednesday was found guilty by a jury 
in the Criminal Court of Cook County, 
before Judge John McGoorty, of at- 
tempted robbery of Walter J. Newman, 

jewelry salesman. 

‘ SS taughlin began his career when he 
was sentenced to the Pontiac Reforma- 
tory of Illinois, for robbery, from Cook 
County on June 10, 1921. He was 
paroled Aug. 9, 1923. From that time 
on, the police of any State have never 
been able to hold him long enough to be 
identified or tried, with the exception of 
the Walter Newman case, in which he 
was found guilty. It was the Good and 
Welfare Committee of the Chicago 
Jewelers’ Association that got in back 
of the Walter Newman case. 

From 1921 on, after McLaughlin got 
out of the Pontiac Reformatory, he has 
been charged with robberies, burglaries, 
jewelry holdups and murders by the 
score, but somehow or another, the 
prosecuting authorities have never been 
able to press the charges seriously. Mc- 
Laughlin, on March 26, 1926, opened the 
door of Walter J. Newman’s automobile 
when he had stopped in response to a 
traffic signal, shoved a gun to Newman’s 
side and ordered him to move over. New- 
man refused to get over. McLaughlin 
then sat on Newman’s lap under the 
wheel, started up the car and drove on, 
but Newman resisted and shut off the 
motor. McLaughlin then started the car 
again and Newman again shut off the 
motor. They kept this up a while, and 
then Newman screamed for help. His 
screams attracted the attention of an 
officer, who ordered McLaughlin to put 
up his hands and then took him to jail. 
At the time of the attempted robbery, 
Newman was carrying $55,000 worth of 
jewelry in the back of his car, and 
Frankie Burke, who was killed in De- 
troit a short time ago, was seen to leave 
the running board of the car when the 
officer came, and dashed for liberty. He 
was never apprehended. 

At the time of the attempted robbery, 
there were five eye witnesses and al- 
though statements were taken and 
signed at the time, when the McLaughlin 
case came up for trial, the witnesses had 
a lapse of memory and they could not 
remember anything. At the time of the 
attempted robbery of Newman, Mc- 
Laughlin was tried before the Municipal 
Court on a preliminary hearing and was 
held to the Grand J ury on $60,000 worth 
of bonds and evaded the police for the 
last two years. 


It was during the time that the police 
were looking for him that Sam Brand- 
ler, a New York diamond salesman, was 
held up and robbed of $100,000 worth of 
diamonds on the corner of Halsted and 
12th Sts. while eating in a restaurant 
and although four eye witnesses posi- 
tively identified the pictures of Mc- 





“RED” McLAUGHLIN, NOTORIOUS 
BANDIT 


Laughlin and Frankie Burke, when Mc- 
Laughlin was arrested, they refused to 
identify him, and that case was just 
another case classed among the forgot- 
ten crimes committed by Eugene “Red” 
McLaughlin during the last seven years. 

He was charged with many murders, 
but at all times, the witnesses had lapses 
of memory, and so murders and rob- 
beries passed and were forgotten as un- 
solved crimes. It was not until the 
Good and Welfare Committee of the 
Chicago Jewelers’ Association, repre- 
sented by Attorney Francis V. Healy of 
the law firm of Goldman Allshouse & 
Healy, took charge of the situation, that 
a witness was willing to testify. During 
the trial, two of the State witnesses tes- 
tified in favor of the defense and repu- 
diated their statements made at a for- 
mer hearing. Prior to the trial, Walter 
Newman was met on the street by a 
brother of “Red” McLaughlin who 
asked him not to testify that he had a 
gun, and that he should say it was only 
a friendly tussle, but Newman, notwith- 
standing the meeting, testified to the 
facts. It. was on Sunday afternoon that 
Newman was met on the street by the 
brother of Eugene “Red” McLaughlin. 
At the curbstone was a large car filled 
with occupants. McLaughlin’s brother 
approached Newman with his hands in 
his pockets. Newman asked the brother 
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whether it was a friendly meeting, to 
which he received the reply, “You can 
make it so.” From that time on New- 
man was constantly guarded and after 
the trial left for parts unknown for fear 
of his life. When this was called to the 
attention of the court after the convic- 
tion, contempt proceeding were entered 
against McLaughlin’s brother. The 
morning following the trial, other dis- 
coveries were made; that one of the 
jurors had been promised remuneration 
if he got on the jury and helped to give 
McLaughlin a square deal. Seven hours 
after this juror had testified before his 
Honor Judge McGoorty, his home was 
blown up by a bomb. Judge McGoorty 
immediately ordered a Grand Jury in- 
vestigation, resulting in the indictment 
of Robert McLaughlin, one of Eugene 
“Red” McLaughlin’s brothers. Judge 
McGoorty stated to the attorneys at the 
conclusion of the hearing that during 
the 17 years he had spent on the bench, 
he never was so surprised and had never 
seen anything like the intimidations and 
alleged attempted jury tamperings 
that went on in this case. He ordered 
the jurors’ homes to be guarded day and 
night and also had his own home 
guarded day and night. 

It was reported that Attorney Fran- 
cis V. Healy of the Good and Welfare 
Committee of the Chicago Jewelers’ As- 
sociation was going about the city with 
a guard and had moved his family from 
Chicago and that he was pointed out “on 
the spot” by one of Eugene McLaugh- 
lin’s brothers during the activities in the 
court room. This was denied by Attor- 
ney Healy, who stated that he didn’t 
think that Robert McLaughlin or Joe 
McLaughlin, brothers of Eugene, would 
tolerate any such tactics and was fur- 
ther assured by Robert and by McLaugh- 
lin’s attorney that they held no grudge 
against Mr. Healy and that he only per- 
formed his duty and further stated that 
he had been fair. 

McLaughlin, a few months prior to 
the trial, was shot by the Mayor of Hay- 
ward, Wis., and although the charges 
were very serious, he was for some un- 
known reason fined very lightly, and 
went back to Chicago to be tried for the 
Newman robbery along with several 
murders. McLaughlin’s counsel antici- 
pated very little trouble in the Newman 
robbery. Immediately upon returning 
to Chicago from Hayward, Wis., Mc- 
Laughlin was placed on trial for mur- 
der, but as usual, the witnesses could 
not identify him, and the case was dis- 
missed. The prosecuting authorities 
claimed that it was useless to proceed on 
any of the other charges on account of 
the age of the crimes. 

It was then that McLaughlin was 
placed on trial for the Newman robbery. 
After the juror’s home had been bombed, 
Judge McGoorty increased McLaughlin’s 
bonds to $100,000 and two hours after 
it had been increased, his attorneys ap- 
peared with $50,000 cash and one-quar- 
ter of a million dollars’ worth of prop- 
erty. He faces a sentence of one to 14 
years in the penitentiary and a motion 
for a new trial has been made and set. 
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A New Polishing Cloth 


‘‘Hercules,’’ patent weave, extra heavy soft 
nap; does everything a chamois will do; 
must be tried to be appreciated; costs $4 
dozen; sample, 40c. prepaid. 
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CRYSTALS (3.™ 
: Odd Shapes 
CUT FOR THE TRADE 
PROMPT SERVICE—EXCELLENT WORKMAN- 
SHIP—REASONABLE PRICES 
Special attention given to mail orders 
J. SHIFFMAN 
71 Nassau Street, New York, N. ¥- 


—— 


























| J. & HL BERGE 222°R22%% 





HESSIAN DENVER 
SAND CLAY 


‘Crucibles. 














ft = oa 


mo.e& = =“ Wes oo 


_ oo -- 2am 


























| 
! 
| 








May 24, 1928 






The case was successfully prosecuted 
py Assistant State Attorneys Charles 
Mueller and Charles Dougherty, aces of 
the States Attorney’s office. These at- 
torneys have been most successful in the 
prosecuting of jewelry cases, and are in- 
sisting that McLaughlin’s bonds be kept 
at $100,000 and have made known their 
intentions to follow the case to the Su- 
preme Court. Mueller and Dougherty 
are also prosecuting the alleged intimi- 
dation and can be relied upon to get re- 
hie is the 33rd case handled for the 
Good and Welfare Committee of the 
Chicago Jewelers’ Association by Attor- 
ney Francis V. Healy and the 32nd con- 
viction secured. Full credit is given 





FRANCIS V. HEALY, WHO TOOK ACTIVE 
PART IN THE PROSECUTION 


Mr. Healy for his efforts by members of 
the States Attorney’s staff, police offi- 
cers, judges of the courts and the entire 
jewelry trade. 








Diamond Thieves at Work 


Two of Them Visit Chicago Wholesale 
Jewelers’ Office and Escape with 





One Gem 
CHIcaGo, May 21.—On Thursday 
morning of last week the Heyworth 


building was a scene of a great deal of 
excitement when two sneak thieves made 
their escape out of the building. Paul 
N. Lackritz, wholesale jeweler, on the 
eighth floor was their victim. 

_ A man entered their place of business 
and asked Harry Lackritz, a member of 
the firm, to show him a diamond for 
an engagement ring. Mr. Lackritz took 
him into a diamond room and showed 
him several stones. Finally a stone was 
reed upon and the man asked to be 
shown a mounting. While asking this 
he laid his coat and hat on the table. 
When Mr. Lackritz turned around from 
getting. the -mountings- he -immediately 
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opened his wallet and looked over the 
diamond papers, discovering that several 
papers were missing. He became con- 
fused and asked the man if he had 
accidentally dropped a paper on the floor. 
The customer looked on the floor and 
came up with a paper. Lackritz said 
there were more missing and again the 
man returned another paper. Lackritz 
watched him and saw him get the papers 
from his lap. 

About this time a second man entered 
and grabbed the customer by the arm 
and said, “Hurry Up, I can’t wait any 
longer.” 

With that he grabbed him by the arm 
and hurried him out of the office. Lack- 
ritz followed and called after them to 
stop. Enroute to the main floor the thief 
dropped all the papers of diamonds with 
the exception of one paper that con- 
tained a diamond weighing close to 2 
carats. ‘ 

While the trio were running down the 
stairs the alarm was sent in and two 
officers of the building, George J. Lauer 
and Tom Duffy went up. In the mean- 
time the thieves made their escape. 

Pictures at the Bureau of Identifica- 
tion have been recognized and police 
hope to capture them soon. 


Alleged Thieves Arrested 











One Man Killed and Three Suspects Appre- 
hended by Philadelphia Police in 
Drive Against Underworld 


PHILADELPHIA, PA., May 21.—Contin- 
uing their war on bandits and other 
criminals here, the police are holding a 
man arrested in Atlantic City and 
brought here, accused of participation 
in a number of jewelry store holdups, 
window smashings and similar crimes 
against merchants in other lines of 
business. He was at first arrested as a 
suspect in the killing of a theatre cashier 
in West Philadelphia but has been found 
not to have been present at that crime 
although police say he was a pal of 
Orville Barclay, held on a charge of 
murder in that case. A quantity of 
jewelry was said by the police to have 
been found in his room and detectives 
are seeking the identity of the owners. 

Following his arrest, after an automo- 
bile crash, Joseph Billings, said by the 
police to have been a member of a 
jewelry theft gang, died in Mercy hos- 
pital. Two other men are under arrest. 
Detectives had been searching for the 
three men for several days and finally 
arrested one of them at a garage on 
Woodland Ave. As they were leaving 
the place with the prisoner, the other 
two drove up but seeing the policemen, 
dashed away. The detectives obtained a 
car and pursued them for several 
squares until the suspects’ car, which 
had been stolen, crashed into a tree. 
One man was so severely injured in the 
crash that he was sent to a hospital. 

Jewelry valued at more than $5,000, 
said to have been stolen from stores in 
recent window smashings, was found in 
rooms occupied by the prisoners, who 
are awaiting trial. 
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A Bold Robbery 


Suspects Arrested After Two Trays of 
Diamonds Are Stolen from Boston 
Jewelry Store 


Boston, Mass., May 18.—Two thieves 
snatched trays laden with $10,000 to 
$20,000 worth of diamonds from the A. 
Stowell & Co. store today and dashed 
out of the place with George A. Parker, 
one of the clerks, in pursuit. One of the 
men made good his escape, but Parker, 
after a wild chase, succeeded in nabbing 
another man who is held on suspicion 
of being one of the thieves. 

It was one of the boldest daylight 
robberies enacted in this city in many 
years. The man arrested claims that he 
is a victim of mistaken identity and de- 
clares that he was not in the store at 
the time of the robbery. 

As two men walked into the Stowell 
store, Mr. Parker saw them and kept 
his eyes on them while he waited on 
another customer. He says that he saw 
one of the men reach over the jewelry 
counter, snatch up two of the trays of 
diamonds and put them under his coat. 
Both men then dashed to the door. 

Mr. Parker, who shouted to attract 
the attention of his fellow workers, 
vaulted over the counter and gave chase. 
He kept his eyes on one of the men and 
followed him, running through the 
crowds on Winter St., and pursuing the 
man to the subway entrance. The man 
ran down the stairs and leaped over the 
turnstile and Mr. Parker followed suit. 
A train bound for the South station and 
Dorchester was passing. The man got 
into one of the cars and the doors closed 
before Parker could squeeze in. He 
dashed into the next car, however, 
rushed through the doors between the 
cars and got his man, grappled with him 
and held him until the police arrived. 








Boston, Mass., May 19. — Charged 
with the larceny of jewelry valued at 
$15,000 from A. Stowell & Co.’s store, 
two East Boston young men were held in 
$15,000 bail each today by Judge Brack- 
ett in the Municipal Court for a con- 
tinued hearing May 25. In default of 
bail both men were committed to the 
Charles St. jail. 

Special Officer Frank V. Sullivan, one 
of the arresting officers, testified that 
both men were lined up in the station 
house with a dozen other persons while 
four clerks from Stowell’s, as well as 2 
customer, identified them as having been 
in the store at the time of the robbery. 

According to the testimony, the two. 
men entered the store just before 1 
o’clock, May 18, walked up to a counter 
behind which George A. Parker, a sales- 
man, was standing, snatched a tray of 
diamonds containing 23 rings, and 
dashed for the street. Parker chased 
them and caught one of the men in a 
subway car. 








A show window in Tappin’s Jewelry: 
Store, 236 Main St., Paterson, N. J., 
was broken recently in a rush that fol- 
lowed the advertisement of a canary 


bird: sale there. ~<""~ ety 
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The Main Office of 
THE JEWELERS’ CIRCULAR 


is now located at 


239 West 39th St. 


NEW YORK 
Telephone Pennsylvania 0080-1-2-3-4-5-6 


A Branch Office will be maintained at our 
old location, 11 John St., but all mail and 


express matter should be addressed to the 


Main Office. 


The Jewelers’ Publishing Corporation 
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Mutual Fire Insurance 





Officers of National Jewelers’ Company 
Elected at Meeting Held at Milwaukee 


MILWAUKEE, WIs., May 17.—Officers 
of the National Jewelers’ Mutual Fire 
Insurance Co. elected at a meeting of 
that organization on Tuesday are as fol- 
lows: William H. Upmeyer, Milwaukee, 
president ; John P. Hess, Fond du Lac, 
vice-president; A. W. Anderson, Nee- 
nah, secretary, and Henry F. Stecher, 
Milwaukee, treasurer. 

The annual meeting of policyholders 
of the fire insurance company was held 
Tuesday morning, previous to the open- 
ing of the 23rd annual convention of the 
Wisconsin Retail Jewelers’ Association. 
A. C. Hentschel, Milwaukee, was elected 
a director to succeed Gustave Keller, 
and John P. Hess and Henry F. Stecher 
were reelected directors of the associa- 


tion. 
Reports of the officers indicate that 


the fire insurance company has enjoyed 
continued growth during its 14 years of 
existence and has returned large div- 
idends on policies. This can be seen by 
the reports of the officers which follow: 


REPORT OF PRESIDENT UPMEYER 


A year ago we met and I told you our fire 
insurance company is making a steady prog- 
ress and it is now a real fire insurance com- 
pany. The jewelers are now realizing what 
a good company they have, but there are 
still a great many that are not on our list. 
It seems strange to me to see how so many 
pass up the chance to make money and at 
the same time help the American National 
Retail Jewelers’ Association along. 

We still give a 40 per cent rebate on all 
fire insurance placed with our company. Any 
jeweler that places $10,000 of fire insurance 
with us saves at least $40.00 on his pre- 
miums and gets as good protection as he can 
get with any fire insurance company in the 
country. You are taking’ no chances what- 
ever. We pay all losses promptly and can 
give you good advice on all insurance mat- 
ters. Write us for information. 

May 1, 1927, our fire insurance company 
had $12,330,900 worth of premiums in force 
and May 1, 1928 we had $13,605,000—a gain 
of $1,277,955 in one year. That makes a 
gain of over $100,000 every month during 
the entire year. Assets and surplus each in- 
creased approximately $20,000 in the past 12 
months. More definite figures our good sec- 
retary and treasurer will give you in their 
reports. Dividends returned to our policy 
holders since organization have now passed 
a quarter of a million dollars while our 
losses, though moderate as compared with 
the average company, have passed $190,000. 

Z wish I knew how to tell you how neces- 
sary it is to carry enough insurance. All 
jewelers that have had a fire will admit that 
to have had more insurance would have been 
a nice thing. Before a fire is the time to 
think this over. Afterwards it is too late. 

A jeweler in the middle west had a loss 
a few weeks ago totaling around $10,000 on 
his store building, stock and fixtures. It 
was found that he had less than $5,000 of 
fire insurance. You can guess what his loss 
was. He had figured on being able to save 
a good deal of his stock in case of fire, but 
this one occurred in the night and when dis- 
covered, had gained such headway that noth- 
ing could be done. Don’t trust to luck—you 
take too many chances. Be sure to figure in 
the watches, jewelry, clocks, etc., left for re- 
pairs when taking insurance. You wan’t to 
make good such losses on account of fire or 
windstorm and unless mentioned in your pol- 
Icy, they are not covered. Your customers 
will blame you for this neglect. You only 
need to mention goods or articles left for re- 
Pairs and they are covered. Many jewelers 
still persist in depending on their safes to 
protect watches and other easily damaged 
goods in case of fire. Experience has con- 
vinced me that most safes are not what they 
might be in a hot fire. When cold water is 
thrown on a hot safe a great deal of damage 
is done. Cover the goods in your safe. You 
might regret it if this is not done—profit by 
the experience of others. 
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_ On account of business being quiet, some 
jewelers cut down their insurance. That is 
another risky, thing to do. Better try and 
cut down some other expense. 

Only a small portion of our policy holders 
carry tornado insurance with us. Presum- 
ably they do not carry it all. Quite a few 
jewelers throughout the country have had 
losses. It don’t have to be a cyclone or tor- 
nado to do damage—a good windstorm may 
break your front window and then the rain 
and wind combined do quite a lot of damage. 
This kind of insurance is not expensive and 
every jeweler should carry some of it, if only 
a little. We frequently write policies for 
jewelers who cancel them afterwards saying 
they must patronize their local agent because 
he is their customer. Now this agent gets a 
commission of 20 per cent. Jewelers can 
afford to give this agent a discount and still 
save at least 20 per cent—do some fine figur- 
ing, you get the benefit of such a deal. 





WILLIAM H. UPMEYER, PRESIDENT 


Remember our company gives 40 per cent 
off on fire and 20 per cent on tornado in- 
surance. 

We are now in a position to give real good 
advice on insurance matters—we have the 
experience. 


REPORT OF SECRETARY ANDERSON 


Your company will have been in operation 
just 14 years on June 1 next. It has prac- 
tically one hundred times as much insurance 
in force as it had on June 1, 1914, when the 
first two hundred and two policies were writ- 
ten, the exact figure today being $13,607,855 
as compared with $138,500 in 1914. 

Our assets are also practically 100 times 
larger than they were in June, 1914, stand- 
ing now at approximately $173,000, against 
about $1750, June 1914. 

Then we had no surplus, but today we 
have the satisfactory surplus of $112,000 in 
round numbers. Thus our assets are nearly 
two and one-half times greater than required 
by the Wisconsin Insurance Department, 
which is one of the strictest departments in 
the U. S. A. 

Among the 49 domestic mutual fire insur- 
ance companies of Wisconsin we are now 
doing the second largest annual business. 
Eighteen per cent of the business is in the 
state and 82 per cent outside, scattered over 
44 states and the territory of Alaska. 

Our gain in business in force since the 
last annual meeting is $1,265,250 which al- 
most equals all the business we accumulated 
in the first five years of our existence. 

I do not wish to create the impression that 
we are growing very rapidly. We are not. 
But we did gain considerably more last year 
than did the average fire insurance company. 
All of the companies writing fire insurance 
in the State of Wisconsin considered together, 
wrote two and one-half millions of dollars 
less premiums in 1927 than in 1926. 

This condition was general throughout the 
U. S. A. and figures show that less fire in- 
surance was written in practically every 
state last year than was the case in 1926. 

So when we compare our small gain with 
the actual net losses of most companies it 
appears more favorable than when considered 


by itself. 
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We have the right to do business in all 
states by mail according to a decision of the 
Supreme Court of the U. S. A. rendered 30 
years ago. But this will not longer suffice. 
We have licenses in Wisconsin and Michigan, 
and last fall your secretary and one of the 
underwriters from the home office drove more 
than 3000 miles in Michigan, calling on jew- 
elers in many towns and picked up some 
new business and, I hope, made friends for 
the company who will later become policy- 
holders. 

It is our intention to repeat this perfor- 
mance during the coming summer and fall in 
a different part of the state. 

Applications for licenses are being made in 
the states of Illinois, Iowa and Indiana and 
will be made shortly in Minnesota and one 
or two other states. 

When granted it will mean that we must 
have more field men. Our office force is so 
small that none can be spared excepting for 
a very few days at a time. Additional 
field men mean more work at the home office. 
The field force must be looked after, their 
territories must be prepared for them through 
personal letters to the jewelers from the 
home office. The field men must also have 
help and assistance at times in order that 
they may get the best results. 

Ninety per cent of the business now on our 
books was obtained through correspondence, 
but it will be impossible to maintain a large 
— ratio of gain by using this method 
only. 

In the next 12 months we must receive 
every day, on an average, $10,000 of new 
business. This means $3,000,000 for the year. 
This will not be a net gain for the reason 
that we lose every day, on the average, $3000 
of business through jewelers quitting bus- 
iness, reducing their insurance or canceling 
with us in order to give their business to 
some local agent. Therefore it will be seen 
that in orden to graw we must first over- 
come this considerable amount of lost bus- 
iness each year, which is the same situation 
that all companies are confronted with. 

Over a period of 14 years our losses have 

averaged almost exactly 23 per cent of the 
premiums. This is lower than we estimated 
they would be when we started. The loss 
ratio was expected to be 25 per cent of the 
premiums for the first 10 year period. This 
very satisfactory showing has permitted us 
to return large dividends, but it has done 
something else, it has caused other mutual 
fire insurance companies to desire some of 
this very satisfactory business and the con- 
sequence is that competition is heavier than 
ever. 
In the 14 years we have been doing bus- 
iness our premiums have amounted to ap- 
proximately $900,000 of which we have re- 
turned to our policyholders about $260,000 
in dividends, over $200,000 in losses and 
about $65,000 on account of reduced rates 
or on policies cancelled before their expira- 
tion dates. Thus about 60 per cent of what 
the policyholders have paid to the company 
has been returned to them in one way or 
another: 20 per cent is being held in the 
assets of the company. 

If our present low loss ratio is maintained 
there would appear to be no reason why the 
large dividends cannot be continued, at least 
indefinitely, in spite of the fact that each 
year sees a small reduction in the average 


fire rate. 

In conclusion Secretary Anderson 
praised the work of the other officers 
and directors of the company. 








Young Woman Arrested After “Sub- 
stitution” Trick Is Worked in 
Richmond, Va., Jewelry Store 


RICHMOND, VA., May 21.—A young 
woman of this city has been held for 
grand jury action on the charge of steal- 
ing a diamond ring from the jewelry 
store of C. Lumsden & Sons, 731 E. Main 
St. She is alleged to have exchanged a 
ring worth $50 for another valued at 
$348 while in the jewelry store May 3. 
She was sent on to the grand jury fol- 
lowing a police court hearing. 

“T turned to talk to another woman 
who came in with the defendant,” the 
jeweler told the court, “and when I next 
looked in the ring box my-ring was 
gone and a cheap one substituted.” No 
evidence was introduced for the defense. 
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Wisconsin Jewelers Meet at Milwaukee 


Over 200 Members and Guests of State Association Enjoy Spirited Gathering on May 15 and 16 
—Interesting and Instructive Addresses and Fine Entertainment Features 


MILWAUKEE, WIs., May 17.—The need 
of “jewelry consciousness” not only 
among consumers, but among jewelers 
themselves was stressed by speakers at 
the annual convention of the Wisconsin 
Retail Jewelers’ Association held at the 
new Hotel Pfister here on Tuesday and 
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Wednesday. Practically every speaker 
on the program emphasized this as a 
vital need and urged delegates to learn 
to operate their businesses on scientific 
business principles. 

The convention was probably the most 
spirited that the State association has 
had for many years. Attendance, in- 
cluding manufacturers, wholesalers and 
retailers and their ladies, numbered well 
over 200 people, all anxious to absorb 
the theories and ideas expounded to them 
by speakers and fellow jewelers. 

The entire eighth floor of the hotel 
was devoted to displays and exhibits by 
manufacturers and wholesalers, who 
made a point of attending the convention 
sessions to take advantage of the plans 
outlined to them for the betterment of 
their various branches of the jewelry 
trade. 

The members of the reception commit- 
tee of the Ladies’ Auxiliary, headed by 
Mrs. J. H. Stouthammer, were all on 
hand to greet the visiting ladies and 
members of the Auxiliary attended sev- 
eral of the business sessions and, of 
course, took part in the entertainment 
features in the evening. Special enter- 
tainment for the ladies, including a card 
party and theater party was also pro- 
vided. 

The motto of the State association, 
“Loyalty, cooperation and organization” 
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was stressed throughout the two-day 
period. 
Tuesday 


The convention opened Tuesday morn- 
ing with registration and distribution 
of badges and the annual meeting of the 
policyholders of the National Jewelers’ 
Mutual Fire Insurance Co. 

The actual business sessions of the 
association began at a noon luncheon on 
Tuesday. Mayor Daniel W. Hoan, who 
delivered an address when the American 
National Retail Jewelers’ met in Mil- 
waukee last year, welcomed the jewelers. 
Mayor Hoan pointed out in his address 
that the business or profession that had 
no organization is in a bad way and 
stressed the fact that organizations in- 
variably raise the standing of any busi- 
ness. 

Henry W. Rank of Rank & Motteram, 
Milwaukee retail jewelers, responded to 
Mayor Hoan’s address. Mr. Rank 
pointed out that the Wisconsin associ- 
ation is in its 22nd year of existence 
and stressed the fact that Wisconsin is 
second in point of membership of all and 
the 40 States affiliated with the Ameri- 
can National Retail Jewelers’ Associa- 
tion, as well as being the parent of the 
healthy growing National Jewelers Mu- 
tual Fire Insurance Co. 

A. C. Hentschel, president of the Wis- 
consin’ Retail Jewelers’ Association, in 
his annual address stressed the necessity 
of following the jewelers’ code, “loyalty, 
cooperation and organization” and made 
several recommendations. He told the 
jewelers about the Retailers’ Council 
being formed under the auspices of the 
University of Wisconsin and urged that 
jewelers make this council a subject of 
discussion at the convention and grant 
officers the power to pay for a member- 
ship in the council. He urged the for- 
mation of district clubs, in line with the 
idea of “cooperation” and also suggested 
that every effort be asserted to have the 
Kelly-Capper bill passed. 

His address was in part as follows: 

ADDRESS OF PRESIDENT HENTSCHEL 


Organization, co-operation and loyalty has 
been my motto during the past year. And 
if this eternal triangle, so necessary for the 
success of any trade organization, was ever 
needed the Wisconsin Retail Jewelers’ Asso- 
ciation surely needs the nearest to 100 per 
cent consummation of the same. The country 
is passing through a very crucial period of 
retail merchandising. Decrease in profits is 
keeping step with an increase in overhead; 
lack of appreciation of our wares by the pub- 
lic is greatly in evidence; encrouching on the 
sales of merchandise carried by us but now 
carried by other lines of businesses; compe- 
tition for the consumer’s dollar by other in- 
dustries and many other factors enter into 
the perplexity of retail merchandising today. 

While the chain jewelry store has not as 
yet affected us greatly nevertheless we will 
never know how soon the wave of con- 
solidation may enter our field. 


President Hentschel next spoke of at- 
tending a series of three meetings at 
Madison under the direction of the Uni- 


versity of Wisconsin, the object of which 
was to show the interdependence of all 
branches of industry. He then went on 
to outline briefly the convention program 
and urged full attendance at every ges. 
sion. 

He next called attention to the at. 
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tempts made by the University of Wis- 
consin to organize a Retailers’ Council 
to be composed of representatives of the 
different retail organizations of the 
State. He said that the possibility of 
correcting many evils affecting the re- 
tail trade through such a body are very 
great and urged that if such a body is 
formed that the Wisconsin Retail Jewel- 
ers’ Association join it. 

President Hentschel next spoke of the 
benefits of district clubs and urged the 
formation of as many as possible by 
jewelers throughout the State. He also 
called attention to the Kelly-Capper re- 
sale price bill and spoke at some length 
on it urging the support of the jewelers 
in this direction. 

In conclusion he said: 

This is your convention. Your suggestions 
and ideas will be acted upon, but you must 
advance them. Do not hesitate to enter into 
all the discussions as in that manner only 
will we receive the benefits of your coopera- 
tion and you in turn our help in putting your 
plans into effect. 

You do not have to be a public speaker to 
talk before us, your president is more afraid 
to talk than any one before me, so with 
this little advice from the chair lets make 
this convention successful by everybody tak- 
ing a part in its deliberations. * It will not 
be the convention’s fault if when you reach 
home you feel that you have not expressed 
vour thought at our 23rd convention. 

“Allow me to close by repeating my slo- 
gan: “Organization—cooperation—loyalty. 

A. W. Anderson, Neenah, Wis., secre- 
tary of the association in his annual ad- 
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dress urged an energetic attack on the 
problems of the trade, and particularly 
stressed the need of organization in put- 
ting across legislative matters. He diag- 
nosed the passage of the Capper-Kelly 
pill as “a vital need to the retail busi- 
ness of the country” and urged that 
jewelers make every effort to answer the 
questionnaire being sent out by the Fed- 
eral Trade Commission in this connec- 
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tion. Mr. Anderson pointed out that 
there are 237 jewelry stores in good 
standing in the State association and 
again emphasized the fact that Wiscon- 
sin stands close to the top of the list 
in point of membership in the national 
organization. He said if all States in 
the Union were as well organized as 
Wisconsin there would be a total mem- 
bership in the national association of 
nearly 8000. 

Mr. Anderson’s report as State secre- 
tary follows: 


REPORT OF SECRETARY ANDERSON 


Wisconsin still stands very close to the 
top of the list in point of membership among 
all the states affiliated with the American 
National Retail Jewelers Association. Only 
New York heads it and that by a very few 
members. 

We have 237 stores in good standing in 
the state association, a majority of them 
having already paid their dues for 1928. 

It is true that interest in association work 
has lagged the past few years, but there are 
signs of a revival: Organization was never 
needed more than at present. The new forms 
of competition now so apparent should awak- 
en Jewelers as well as other retailers to the 
fact that if they are not constantly awake 
a cent they will be left behind in the 

President Hentschel and his program com- 
mittee have arranged for discussions here 
that deal with the situation that confronts 
the trade, and these conventions, supple- 
mented by district meetings of jewelers, 
— should be held throughout the state 
ae the summer and fall months. cannot 
ail to help jewelers in their problems of 
today, complicated as they are. 

PR we having been no regular session of 

e legislature the past winter we have not 
been confronted with any questions of that 
nature. but I call your attention to the fact 
that, in at least four states of the union, 
attempts have been made in the past two 
years to a levy a peace time tax on the 
jewelry business, usually about 10 per cent. 
and who can say that such a demand will 
not be made in other states in the near 
future, and this problem alone should be 
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reason enough for maintaining a vigorous 
working organization. 

Of vital interest to the retail business of 
the country is the Capper-Kelly bill to legal- 
ize fixed resale prices on merchandise. It has 
been before congress, under various names, 
for many years, but now there appears to 
be a chance for its passage. 

The Federal Trade Commission has taken 

a hand in the matter and is conducting an 
investigation to determine the attitude of 
the retailers of the country on this ques- 
tion. 
This investigation has resulted in the send- 
ing out, by the Federal Trade Commission, 
of a questionnaire, which many of you have 
already received. The names of all mem- 
bers of the Wisconsin Retail Jewelers Asso- 
ciation were sent to the Federal Trade Com- 
mission by your secretary a month ago at 
the commission’s request. If you have re- 
ceived this questionnaire and have not an- 
swered it please make an effort to do so 
before June 15th, which has been fixed as 
the final date for receiving these replies. 

It must be admitted that there are many 
questions asked and some of them, may be 
hard to answer, but at least make the effort. 

Then do not fail to interest your con- 
gressman and our two state senators in this 
measure, which you can do by writing them 
briefly and urging their support of the bill, 
explaining to them why you believe that 
fixed prices should be legalized. 

This matter is probably as important to 
you as was the subject of the war tax re- 
moval, to which you gave your hearty support. 

It is true that the results are not as ap- 
parent. In other words when you had the 
tax to pay every month the injustice of a 
war tax in peace times was apparent every 
month. The harm done may be just as great 
but because the toll is not collected at regu- 
lar intervals it is not so noticeable. 

Unless the passage of this needed legis- 
lation is secured at the present session of 
Congress there may be another long delay 
and inasmuch as the prospects for the Dill 
were never so good as at the present we 
should lend every effort to make it a reality. 

Other questions confronting us will be 
dealt with at length by our various speakers 
and I will not attempt to elaborate on them. 

We have every reason to be proud of the 
way Wisconsin jewelers turned out at the 
national convention held in Milwaukee last 
September. 

Two hundred and fifty-two jewelers from 

71 towns and cities in the state were present, 
“which is probably the best record that any 
state has ever made at a national conveli- 
tion. 
If all the states in the union were as well 
organized as is Wisconsin we would have a 
total membership in the national association 
of nearly eight thousand, which is just 
another way of showing that the Badger 
jewelers are leaders in association work. — 

Let us tackle the problems before us with 
a will and a way out of them is sure to be 
found. It is up to Wisconsin to retain its 
position in the front ranks of the industry 
and Wisconsin will do it. 


The Wisconsin association was re- 
ported to be in a splendidly healthy 
financial condition by Henry F. Stecher, 
treasurer. Mr. Stecher has been treas- 
urer of the State organization for the 
past 21 years. He served as a director 
of the State association during its first 
year of existence. 


REPORT OF TREASURER STECHER 


“Again it is my privilege and pleas- 
ure to present to you my annual report 
as your treasurer. Having served you 
now for 21 years, you now see a full- 
grown treasurer. Looking back it seems 
only like a dream of yesterday when I 
first was elected, and in all these years 
my relations with the jewelers of Wis- 
consin have always been congenial. I 
again want to thank you for having had 
the honor of serving you for so many 
years in this capacity. 

“The year just closed has been a very 
active one, which you-can see from the 
detailed report and receipts and dis- 
bursements to follow. Foremost among 
our activities was the privilege of en- 
tertaining the guests to the annual con- 
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vention of the American National Retail 
Jewelers Association, held in Milwaukee 
last September, and all of you who par- 
ticipated will admit it was a grand suc- 
cess in spite of the rainy weather. 
“Wisconsin membership has always 
been among the leaders of State jewel- 
ers’ associations, and this could not be 
accomplished without your loyal coop- 
eration, and with your effort we should 
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stay in the front ranks. If you have any 
neighbor jeweler in your city that is not 
a member, make it your business to have 
him join for by united efforts we can ac- 
complish our tasks more easily. Sell 
him the association idea, tell him that 
it would cost him nothing as far as dues 
go, for if he took out some insurance in 
our National Jewelers’ Mutual Fire In- 
surance Co., the dividends earned would 
more than pay for his annual dues. In 
1927 the Jewelers Mutual paid $65,- 
999.29 in dividends to its policyholders. 
Did you get your share of it? 

“As in other years, I again want to 
call your attention to our friends, the 
wholesaler, manufacturer, jobber, etc., 
who advertise in our annual program 
and urge you to support them whenever 
possible for they are our friends and 
help to make our convention a success, 
and this splendid statement possible. I 
will now read the report of receipts and 
disbursements” : 

Treasurer Stecher then submitted a 
detailed report of the financial standing 
of the association. 

Following Mr. Stecher’s report the 
convention delegates left the banquet 
room for the convention hall where Pro- 
fessor L. A. Schmidt of Marquette Uni- 
versity delivered an address on “The 
Cost of Retailing.” Mr. Schmidt pointed 
out that the theory of costs is simpler 
than is generally supposed and said that 
every jewelry concern should have an 
adequate bookkeeping system. He stated 
that the 1927 report of the Harvard Bu- 
reau of Business Research showed that 
73 out of 211 jewelry stores or 34 per 
cent showed net losses. This, however, 
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is not as serious as it sounds, he said, 
as practically all of the heads of these 
concerns received excellent salaries and 
were also charging up rent, interest and 
employes’ salaries against their profits. 
In the jewelry business low stock turn- 
over has been the principal evil, he said, 
but this could be entirely eliminated if 
jewelers would operate their business on 
scientific principles, know their costs, 
and “stop the leaks.” He suggested that 
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jewelers who do not have adequate book- 
keeping systems get someone to install 
them and then either get a public ac- 
countant to take care of them or hire 
some student for part-time accounting 
work. His address will be published in 
the Storekeeping Department of THE 
JEWELERS’ CIRCULAR in a future issue. 

Following a brief discussion of Mr. 
Schmidt’s address Ralph Roessler, Ma- 
rion, Ind., regional vice-president of the 
American National Retail Jewelers As- 
sociation, took the floor. His address is 
published on pages 75, 76 and 77. 

In the discussion that followed Mr. 
Roessler’s talk Henry Rank pointed out 
that the plan of limiting stores is func- 
tioning in other cities and is working out 
to good advantage. 

At 7 p. m. on Tuesday evening Bart- 
ley J. Doyle, Philadelphia, gave an ad- 
dress. Mr. Doyle urged jewelers to avoid 
“petty localisms” and to learn to think 
in a big way. Mr. Doyle showed some 
examples of false advertising and 
pointed out that only through organiza- 
tion efforts can such advertising and 
such steres be eliminated. He urged 
jewelers to stop trying to compete with 


chain store and department _ store 
methods and to stop selling “cheap 
trash.” 


A buffet luncheon with orchestra and 
entertainment features brought the eve- 
ning to a close. 


Wednesday 


The program Wednesday was largely 
taken up with matters of business. A 
talk on “The Successful Operation of a 
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Credit Jewelry Store” was given Wed- 
nesday afternoon by Morris Geller, De- 
troit, editor of the Credit Jeweler and 
executive secretary of the National As- 
sociation of Credit Jewelers. With the 
aid of a comprehensive chart, Mr. Geller 
stressed points under buying, advertis- 
ing, selling and credits. He said that 
“the only thing wrong with the jewelry 
business is the jeweler himself” and he 
pointed out that by operating on scien- 
tific business principles success in any 
business is inevitable. In buying a 
jeweler should limit his lines and con- 
centrate on his best selling merchandise, 
he said. To lessen the cost of advertis- 
ing it is good business for a jeweler to 
tie up with nationally advertised mer- 
chandise, according to Mr. Geller, and 
he advocated the use of newspaper ad- 
vertising 4s against direct mail. “Direct 
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mail, however, has its advantages and 
should not be overlooked in advertising 
appropriations,” he said. Mr. Geller 
stressed the fact that he was not advo- 
cating that cash jewelers go into a credit 
business. He only wished to point out, 
he said, that a credit business operated 
on scientific principles and basing cred- 
its on responsibility and respectability 
of the consumer, could furnish much 
over a bare living for the man engaged 
in it. He said that any business operated 
on sound thinking methods, together 
with a real love for the job, would prove 
a financial success. 

All officers of the Wisconsin Retail 
Jewelers’ Association were re-elected at 
the closing session. They include: A. C. 
Hentschel, Milwaukee, president; T. J. 
Dale, Kenosha, vice-president; A. W. 
Anderson, Neenah, secretary; and 
Henry F. Stecher, Milwaukee, treasurer. 
Directors include Gustave Keller, Ap- 
pleton; J. R. Chapman, Oshkosh; W. H. 
Upmeyer, Milwaukee; E. J. Jensen, Mil- 
waukee, and John P. Hess, Fond du Lac. 

Mr. Hentschel and Mr. Stecher were 
appointed as delegates to the national 
convention at Dallas with John P. Hess 
of Fond du Lac as an alternate. 
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Banquet and Dance 


_ The annual banquet and dance was 
held Wednesday evening in the Reg 
Room of the Hotel Pfister with an at. 
tendance of over 200 jewelers, Prizes 
donated by Milwaukee wholesalers were 
given and high-class vaudeville enter. 
tainment was provided. Greetings were 
extended to the jewelers by President 
Hentschel and after the banquet the 
delegates and their ladies spent the re. 
mainder of the evening in dancing. 








Wisconsin Retail Jewelers’ Auxiliary 
Holds Annual Meeting 


MILWAUKEE, WIS., May 17.—Mrs, H. 
F. Vanderbie, Eau Claire, was élected 
president of the Ladies’ Auxiliary of the 
Wisconsin Retail Jewelers’ Association, 
for the ensuing year to succeed Mrs. A. 
C. Hentschel. 

Other officers include Mrs. August J. 
Stoessel, Milwaukee, vice-president; Mrs, 
Edward Maas, Milwaukee, secretary; 
and Mrs. E. J. Jensen, Milwaukee, treas- 
urer. 

All of the ladies attending the con- 
vention this year expressed approval of 
the entertainment provided. The ladies 
joined the men at noon.on Tuesday and 
again in the evening, and on Wednesday 
night they took part in the entertainment 
and banquet. The business meeting was 
held on the afternoon of the first day, at 
which time officers were elected. On 
Wednesday morning those of the ladies 
who cared to were taken on a shopning 
tour. Following a luncheon at the Hotel 
Schroeder at noon the ladies were en- 
tertained at a theater party held at Mil- 
waukee’s newest theater, the Riverside. 

The reception committee of Milwau- 
kee ladies who received the State visitors 
included: Mesdames J. H. Stouthamer, 
Art Meyers, Sam Dalin, Tom Platzer, H. 
J. Oberst, A. Gutenberg, Edward Maas 
and A. W. Possin. 








Transatlantic Flyer Presented with 
Medals by Governor of 
Massachusetts 


ATTLEBORO, MAss., May 19.—The med- 
als that were presented by Governor Al- 
vin Fuller of the commonwealth of 
Massachusetts to the three trans-Atlan- 
tic flyers—Baron von Huenefeld, Cap- 
tain Koehl and Major Fitzmaurice—in 
Boston this afternoon, were made by the 
Robbins Co. of this city. 

These medals are of the same general 
design as the ones which were presented 
by the commonwealth last year to Col. 
Charles A. Lindbergh, Commander Byrd 
and other transatlantic and Pacific 
flyers, the only change being in the de- 
sign detail which appears in the center. 
On the medals presented this afternoon 
is featured as the major part of the de- 
sign detail a plane to represent the 
Bremen flying westward over the Atlan- 
tic ocean with the globe underneath the 
plane in place of having the globe oc- 
cupy the entire center space with the 
plane represented on its surface. 

The medals are of extra heavy weight 
14K solid yellow gold, the wreath which 
incloses the design is of green gold and 
the aviator’s wings are of platinum. 
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Roessler Addresses Wisconsin Jewelers 





Regional Vice President Discusses Important Subjects at Annual 
Convention Held at Milwaukee, May 15 and 16 


me give you in a few words my 

Reel cst of the office I now hold. 
As a member of the National Executive 
Committee it is my duty to bring to you 
national policies and try’ to interpret 
them to you so that the broad, national 
viewpoint will be clear to you. It is 
equally my duty to carry the suggestions 
and wishes from the States in my dis- 
trict to the national body and interpret 
to them conditions and problems peculiar 
to this territory, and to be as represen- 
tative one way as the other. I thorough- 
ly believe we must create and maintain 
a closer contact between national officers 
and officers of the State organizations 
before we can grow in strength and ac- 
complish greater good in .the future 
than in the past. 

All problems of the individual in the 
composite become problems of the na- 
tional organization, and to meet them 
properly and sanely requires national 
conception and national action. 

Today, I do not believe we are work- 
ing close enough together. I feel that 
we have somehow lost the vision. But 
a few short years ago we had a national! 
menace, a great national problem, and 
our eyes were turned imploringly toward 
our National Association for relief. We 
grasped for any suggestion that would 
be helpful. We contributed to funds to 
make the work possible. We had won- 
derful attendance at conventions, all 
anxious to know what the association 
was doing to obtain relief. Membership 
increased greatly in the States, funds 
were available, cooperation came with 
the asking, all because there was a defi- 
nite objective clearly discernible to all. 
And because of such interest, support, 
and unanimity of purpose, the objective 
was accomplished. Then what? A reali- 
zation of what actually made success 
possible? A desire for a still greater 
organization in memberships and finan- 
cial support? No! The same old apathy 
and lack of interest and understanding, 
and a general diffidence as to the future 
of the association which some day may 
be needed again in still greater en- 
deavor. Who knows but that time is not 
right now, today? 

Do we feel that there is clear sailing 
ahead for our industry? Do we feel that 
there is no further need of combined 
effort for self-protection, yes, self- 
preservation? Can we sit smugly in our 
stores or offices and know that our wares 
will only be distributed through our 
stores, and that we need not worry about 
competition coming from any other 
sources? 

Do you think the elimination of fake 
methods of doing business, the mainte- 
nance of standards of metals and mate- 
rials, the substitution of base metals for 
Precious, national publicity, taxation, 
crime prevention, and a hundred and one 
other things are not real national prob- 


lems? You may think in a vague sort of 
way that these are hazy problems, not 
necessarily yours, but do you know that 
thousands, yes, millions of dollars are 
being diverted every year from the 
regular jewelry channels through other 
avenues of distribution, and whether you 





VICE- 


RALPH ROESSLER, REGIONAL 
PRESIDENT 


know it or not. these national problems 
are in actuality your own individual 
problems. 

There must be closer cooperation be- 
tween the national and the State asso- 
ciations. There must be a clearer reali- 
zation upon the part of the State offi- 
cers of the problems being worked upon 
by the national. I hope to see the day 
when every State will include as a nec- 
essary part of the yearly budget funds 
sufficient to send the State president and 
secretary, not only to the national con- 
vention, but to the mid-year conference 
of the national Executive Committee, 
thus enabling them to get the broader 
national vision, which in turn will be 
carried back to the States. 

You think the tax fight is over. Is it? 
Not later than two months ago a de- 
termined effort was made in my adjoin- 
ing State, Kentucky, to enact a State ex- 
cise tax of 10 per cent. Fortunately the 
jewelers in that State were well enough 
organized that, with some help from the 
national officers, they were able to defeat 
the bill. Other States have tried it. More 
will, and some one must be watchfully 
alert to prevent such legislation before 
enactment, for how much harder it is 
to kill after it has been productively in 
force. 

We must have greater appreciation of 
the value of national organization. I 
well remember, when standing before 
the Ways and Means Committee of the 
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House in the great tax fight, the feeling 
that came over me, as, after listening 
to representatives of the greatest or- 
ganizations in the country appeal for 
relief, it came my turn to plead. How 
pitifully weak were we as an organiza- 
tion! 

As I sat in the Retailers National 
Council a few weeks ago and listened to 
reports on the strength of the various 
organizations in other industries, 50,000 
in this, 40,000 in that one, and then ours, 
miserably small for such an important 
industry. In the large, well organized 
industries, we find great funds available 
for constructive purposes. We find won- 
derful, well organized service bureaus. 
We find marvelous educational depart- 
ments planning sales helps, behind-the- 
counter assistance, window services, 
training schools, merchandising helps of 
all kinds, bureaus and headquarters 
scattered in all parts of the country. 
What has brought this about? Simply 
realization upon the part of the indi- 
vidual that his national association is a 
business asset, something to be desired, 
and something worth its cost. 

We pay for fire protection, we pay for 
police protection, we are constantly on 
the watch for any additional means of 
physical or material protection, but in a 
large measure, protection to our busi- 
ness through our association must be 
forced upon us, must be taken like a 
dose of castor oil, beneficial, but hard to 
take. Let us put our fingers over our 
nose, willingly and gladly take our dose, 
hoping that it will be heavy enough to 
thoroughly purge our business system of 
some of the ills that now infest it. Let 
us take our association seriously. Let us 
count it an insurance, if you please, an 
insurance of stability, something to be 
desired, not something to be crammed 
down our business throats. How many 
of us will pay a goodly sum for a ring- 
side seat, or for a grand stand seat be- 
hind the catcher, or for an evening’s 
entertainment, liquid or otherwise, who 
cannot afford to pay the same amount 
or less to help keep alive an organiza- 
tion whose sole existence is for the pur- 
pose of being watchfully and continually 
on the job for us. We do not pay enough! 
It’s too cheap. We don’t appreciate it 
when we get it! 

Take for example our national pub- 
licity. Absolutely a recognized neces- 
sity, and what support has it had? Will 
it be profitable for us if the flow of gift 
buying further leaves the channels of 
the jewelry store? What support has it 
had, generally? A struggle to get even 
enough to carry on and yet the mere 
fact that there was organized effort was 
responsible for over two millions of dol- 
lars worth of free publicity, free press 
reports, stories, corrections of adverse 
propaganda and the like. Other organi- 
zations, with apparently no effort, raised 
funds running into the millions, but ours 
is pitifully small. 

High powered chain store develop- 
ments, aggressive department store 
methods, group buying, discount clubs, 
direct-to-consumer schemes, purchasing 
departments in industrial institutions, 
all have made tremendous inroads into 























































76 


our business, and competition by other 
industries has become so keen that we 
now face the multiplied obstructions in 
distribution unless we are able to again 
direct the mind of the buying public into 
the jewelry store. National publicity 
has helped. National publicity will do 
much more if you will just give it a 
chance. 

How many of us send in our business 
reports to the Harvard Bureau and how 
many of us study the returns that come 
from the many stores that do report? If 
we do not know our actual cost of doing 
business, if we do not know the proper 
mark-up that must be maintained to 
show a profit, if we want to know how 
our business compares with others, there 
is no necessity of groping blindly in the 
dark. How many of us gloomily sit in 
our stores watching the live, aggressive 
department store getting our business, 
and wonder just why. Harvard re- 
search will answer a lot of questions if 
you will just give it a chance. 

There are many questions that we, as 
retailers, would like to have answered. 
We are all interested in knowing how 
we can overcome periods of depressions 
and keep our business alive and healthy 
during inactive periods. Particularly 
would we like to know how to spread 
our business throughout the year instead 
‘of a concentration during three more or 
less active months. 

We would like to know how a greater 
desire for our product can be created on 
the part of the buying public, how best 
to meet the competition for the buyer’s 
dollar now created by so many other in- 
dustries. . 

We would like to know how we can as- 
sist the manufacturer and wholesaler, so 
that he in turn can reduce his costs to 
us, the retailers. 

We would like to see the establishment 
of standards of practice for the elimina- 
tion of waste and duplication of effort, 
which would have a natural upward re- 
flection in qualities and costs. 

We would like to know the most eco- 
nomical avenues of distribution from 
manufacturer to consumer, to make 
available for the latter every legitimate 
price reduction. 

We would like to know how best to 
combat the great tendency to substitute 
price for quality, and to train ourselves 
to think in constructive terms of quality 
and service rather than destructive 
methods based wholly upon price cut- 
ting and the certain cut in grade and 
quality bound to follow. 

We would like to know, in the mad 
scramble for sales, if we are not actually 
cheapening our products beyond the de- 
sire of the consumer, and whether this 
tends to hold the better business in our 
stores or to force it into the chain stores, 
the department stores and other outlets 
for distribution. 

We would like to know just what is 
the economic effect on our business in 
the attempt to force new business by the 
creation of styles far in excess of the re- 
tailer’s ability to absorb them and turn 
his stock, thus creating obsolescence of 
stock on hand in an excessive proportion. 
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We would like to know why the 
jewelry business itself should not set the 
styles in jewelry, thus being able to pro- 
tect the consumer and the distributor in 
the type and quality of goods dis- 
tributed. 

We would like to know why there can- 
not be proper readjustment of terms and 
discounts in accordance with the needs 
of the industry, which would result in 
more efficiency and lower costs as well 
as the equalization and the removal of 
competitive barriers. 

These are but a few problems, and 
while national in scope, the clearing up 
of a part of any one of them would have 
a direct reflection in the business of 
every distributor in the industry. . 

A short time ago I stood in the con- 
vention hall of the St. Paul Hotel look- 
ing down upon the headwaters of the 
Mississippi river. Certainly a tremen- 
dous contrast to the great flood waters 
of the Southland spreading over mile 
after mile of fertile land. I could see 
our business peacefully traveling along 
as these headwaters were, and I could 
see it farther down overflowing its 
banks, breaking down the retaining 
walls, svreading throughout the land 
completely out of control. I could see 
breaks made in the levees, made inten- 
tionally by manufacturers, to relieve the 
pressure of too much merchandise pro- 
duced by modern, machine made 
methods, forced to make new channels. 
Each break in the dyke flooded just that 
much more territory with its attendant 
destruction. I visualized the forced 
breaks and the intentional breaks as the 
chain stores, the retailing wholesaler. 
the purchasing agent and others. all 
dealing death and destruction to the le- 
gitimate distributor. And certainly the 
greater the spread, the less violent the 
current. 

It is quite easy to point out the evils 
in and the ills of the industry. It is 
quite another thing to correct them. 
There is no panacea for all ills. There 
is no cureall for this or for any other 
industry. Recognizing certain specific 
ills we might, through sheer force, cor- 
rect them. but by that method would the 
solution be of a lasting nature? We 
might force some things through. to all 
intent morally right upon our part, but 
to be found later to be legally wrong, 
the very nature of the corrective pres- 
sure in violation of national statutes. 

And so we resolve these problems to 
—not what we want to do in the hysteria 
of hastily conceived plan and action, but 
what we can do by the cooperative de- 
sire of all branches of the industry in 
calm deliberation of each and every 
problem. 

There is not a problem of the retailer 
that is not eventually a problem of the 
producer. There is no ill common to the 
distributor that does not eventually af- 
The retailer wants 
greater distribution, the producer or 
wholesaler wants the same thing, there- 
fore we are not separate units, but each 
dependent upon the other. and each 
vitally interested in the other. 

The retailer has complaints against 
the producer or wholesaler, perhaps in 
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the outlets created for the product, dis. 
tribution through sources other than the 
legitimate jewelry store, quality of 
product, discrimination in price or dis. 
count, or what not. The producer has 
equal complaint against the retailer jn 
the manner of meeting local competition 
lack of ability to merchandise, careless. 
ness in meeting obligations, improper ae. 
counting methods, improper advertising 
or a hundred other things. A proper 
understanding of the needs of both by 
each would ultimately mean more busi- 
ness for both. 

Only by a complete understanding of 
each other’s problems, viewed with an 
unselfishness of purpose more evident in 
the future than in the past, can any 
solution of these problems be reached. 

There must be a decision made sooner 
or later by the upward thinking men inp 
our industry to come to a practical, busi- 
ness like consideration of these prob- 
lems and if that decision is made and all 
groups meet about the conference table 
with a common desire, the welfare of the 
industry at large, then and then only 
will improvement come. 

We have our different trade organi- 
zations and groups, each striving for the 
same thing, each working in its own 
way. How much more effective would 
these groups work if together and for 
the same thing. What a wonderful thing 
a great, all-inclusive organization would 
be, if, by its very unselfishness of pur- 
pose, its earnestness of effort, it would 
attract automatically to its ranks the 
greatest brains of our industry, the 
wealth that is now being expended in 
various efforts to the end that this or- 
ganization would be financially and men- 
tally able to produce that thing which 
will make success assured, service to the 
industry so desirable that it will be de- 
manded as a business necessity. 

There is evident now upon the part of 
leaders and thinkers in our industry in 
all groups to bring about such a happy 
solution. Our own president, Mr. Broth- 
erly, has dreamed of such a plan for 
many months, and has now decided that 
the time is ripe for action. At the na- 
tional executive committee meeting pre- 
ceding the national convention at Mil- 
waukee, he proposed that consideration 
be given this all inclusive organization. 
It was mutually agreed in the committee 
to submit the plan to each State conven- 
tion for approval or ratification, and 
upon the majority wish of the various 
State conventions, to be reported favor- 
ably or otherwise at the 1928 convention 
at Dallas. 

Briefly, the plan is this: The Ameri- 
can National Retail Jewelers Association 
will open its membership to all members 
of the craft, manufacturers, wholesalers, 
importers as -well as retailers. By pre- 
liminary investigation this is found to 
ke very acceptable to a number who have 
signified their desire to join and their 
approval of the plan. When this all in- 
clusive organization has gathered in 
representatives of all groups in the 1n- 
dustry, when plans are then proposed 
that mean higher standards, better dis- 
tribution, cooperative effort for in 
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tained the solution of some of our great- 
est national problems. 

Consolidation of forces, finances and 
effort will insure success of worth while 

rojects. Why shouldn’t they work to- 
, ther for these things? Other indus- 
as are doing it, and find it the only so- 
lution to trade problems. It is the only 
way our industry can attain the strength 
that we have previously lacked, and still 
ra. may say that it cannot be done, 
that the interests of one branch may be 
jeopardized, or its identity lost. Remem- 
ber, there are individuals in every 
branch of our industry that will not co- 
operate with anyone, that cannot be in- 
fluenced one way or another. That is to 
be expected as we have all types of men- 
talities in our business. There are 
enough thinking men, good sound busi- 
ness men with vision, in all branches, 
who can, and will work this out to the 
fullest satisfaction of all. It is illogical 
to assume that any participating 
branch would deliberately work against 
its own interest or welfare, and proper 
and adequate representation in council 
will furnish proper protection for each. 
The mechanics of the actual organiza- 
tion program will be worked out when it 
is evident that such a plan is the ma- 
jority wish of the trade. 

This is a matter of great import, and 
requires deep consideration, and it is 
earnestly hoped by President Brotherly 
and by his executive group that the 
States will get behind this most enthusi- 
astically and that a resolution will be 
passed expressing your desire. Nothing 
dispels difficulty dnd trouble like com- 
mon understanding. I sincerely trust 
that your State gives most careful con- 
sideration to Mr. Brotherly’s plan. 

So much for these things. Let me 
again indorse the Jewelers Security Al- 
liance, for I can say from personal ex- 
perience that this group is making a 
very marked effort to clean up the crime 
that is now so prevalent in our industry. 
With the great increase in crime, it be- 
hooves us to take every protective meas- 
ure possible and to support the Alliance 
and the various crime commissions 
working in the various States. With a 
powerful, all-inclusive organization it 
would be possible to enact more protec- 
tive laws, particularly in respect to the 
fence, strengthening our parole system, 
almost hopelessly inefficient today, and to 
tighten up some of our laws that are 
now too lax and too lenient. Let us re- 
move some of the rubber bars from our 
prison cells and replace them with good 
old-fashioned steel bars. Let us simpli- 
fy our criminal laws. Crime is better 
organized today than society and to our 
everlasting shame do we admit it. Today 
the fence, in most cases, masquerading 
under our own trade, sends the thief out 
to steal. If there were no fence, there 
would be no banditry. If you can’t sell 
the stolen article, you can’t eat it. One 
creates the other. Occasionally the stick- 
up man is caught. Then what? The sen- 
tence due a potential murderer? No. An 
indeterminate sentence in a fine institu- 
tion, with good food, good clothes, a good 

to sleep in, rest, entertainment, lec- 
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tures, concerts, and with a few sob sis- 
ters on our parole boards anxiously 
awaiting the opportunity of turning 
them out to rob, kill, and do it all over 
again. More power to the Baumes laws 
and may we have more like them. 

I sometimes wish the same restric- 
tions could be placed upon our industry 
that are placed upon the banks in our 
community: that we might be chartered, 
that before we are permitted to engage 
in this business we must show moral 
standing and fitness. That we could not 
start in business unless there was rea- 
son for it and a reasonable demand upon 
the part of the community for such an 
institution. And above all that we must 
operate honorably and ethically at all 
times in the eyes of the public that we 
serve. There would be no “Mama Dolls” 
with every ten dollar purchase. There 
would be no fake auctions. There would 
be no flamboyant, misleading advertis- 
ing. There would not be many things 
now cursing our industry, because we, 
ourselves, would not have them. Hon- 
esty, integrity, high moral character 
should be the foundation stones of this 
industry, and we should strive to main- 
tain the confidence and the full trust of 
the communities we serve. 

It is my desire to keep in close touch 
with all your activities and to assist in 
any way I can. It would make me very 
happy to have any of your problems for 
national consideration. I want to see 
your membership increase with full ap- 
preciation-of the actual necessity of a 
strong organization. I can assure you 
of the fullest appreciation from the na- 
tional officers for all your past co- 
operation and your present activities. 








Cincinnati Wholesalers and Retailers 
to Hold Goodfellowship Meeting 
on June 1 


CINCINNATI, OHIO, May 21.—A good- 
fellowship meeting will be held at the 
Cincinnati Club, Garfield Place and Race 
St., Friday, June 1, between members of 
the Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association and the Cin- 
cinnati Retail Jewelers’ Association. The 
combined meeting was agreed upon by 
members of two committees which met 
at the Chamber of Commerce Wednes- 
day noon. These committees consisted 
of: Harry Stegeman, Arno  Dorst, 
George Gruen, Mose Schwab and Clar- 
ence Loeb, George H. Newstedt, Louis 
F. E. Hummel, Lawrence Herschede, 
Fred Pieper and Gustave Schneider. 

The combined meeting will be held 
with the idea of establishing more amic- 
able relations between the two groups in 
the Queen City. Bartley J. Doyle, Phil- 
adelphia, will be in the city June 1 and 
he will act as arbiter. The session is 
sought as a means of creating better 
feeling between the wholesale and retail 
divisions in Cincinnati and also to 
straighten out some grievances that ex- 
ist on both sides. 

With this date taken for the business 
session the annual outing of the whole- 
sale. association will go over until the 
national meeting has been concluded in 
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Indianapolis and probably will be held 
during the second week in June. It is 
likely that the session will be staged at 
a summer resort on the Ohio side of the 
river instead of in Kentucky. 








Death of F. J. Fennan 





Complication of Ailments Proves Fatal to 
Young Allentown, Pa., Jeweler 


ALLENTOWN, Pa., May 17.—Frank J. 
Fennan of Frank J. Fennan & Co., 
jewelers, 532 Hamilton St., died at 7.15 
o’clock, Saturday night, at his home, 1818 
Washington St., of complications. Mr. 
Fennan was 38 years old. 

There survive his mother, Mrs. Mary 
Fennan, and the following children: 
William, Madeline, Raymond, Joseph 
and Frank, Jr., all at home. A sister, 
Mrs. Mary McCartney, Philadelphia, 
also survives. His wife died two years 
ago. 

The funeral was held from his late 
residence on Wednesday morning at 
8.45 o’clock. High mass of requiem was 
said in the Church of St. Catherine of 
Siena at 9 o’clock. Interment was made 
in Holy Sepulchre Cemetery. 


Death of Oscar Radix 











Representative for Chicago Firm Passes on 
After Suffering from Internal 
Hemorrhage 


CHICAGO, May 17.—Funeral services 
for Oscar Radix, of Thos. J. Dee & Co., 
were held last Tuesday afternoon at his 
late home, 4739 N. Luna St., and at St. 
Victory Church. Interment was at St. 
Joseph’s Cemetery. 

Mr. Radix left the offices of Thos. J. 
Dee & Co. on Friday evening at the 
usual closing time in apparent good 
health. Later in the evening he was 
taken ill and suffered an internal hem- 
orrhage. Death came on Saturday. 

Mr. Radix has been associated with 
Thos. J. Dee & Co. for about eight years 
as their representative. Through these 
years he built up a large friendship and 
was loved by all. This was evidenced 
by the masses of floral offerings that 
were sent and by the great attendance 
of members in the trade at his funeral. 

He is survived by his widow, one 
brother, Harry Radix, president of 
Thos. J. Dee & Co., and one sister, Mrs. 
Howard Parker of Detroit. 








The powder boxes are an example of 
the jeweled accessories that are becom- 
ing increasingly important as a part of 
the formal costume. A woman wearing 
correct afternoon and evening clothes 
carries a cigarette case and vanity box 
which repeat the effect of the jewels she 
wears. These particular boxes are of 
blue enamel, set with diamonds, and the 
decorative design is worked out in chal- 
cedony, carnelian and malachite. Ac- 
companying the box is a ring of carved 
carnelian surrounded by small diamonds 
and a plaque pendant of carnelian worn 
on a black silk cord. 















































EA REE TS ERE RRC RIC EN ly te 



















78 


THE JEWELERS’ CIRCULAR 


Tennessee Jewelers Hold Convention 





Fourteenth Annual Gathering at Memphis, May 17 and 18, Well 
Attended—Excellent Addresses and Fine Social Features 
Much Enjoyed—New Officers Elected 


MEMPHIS, TENN., May 19.—The 14th 
annual convention of the Tennessee Re- 
tail Jewelers’ Association, which began 
at Hotel Peabody at 9.30 o’clock Thurs- 
day morning, was brought to a close yes- 
terday noon and was followed by a golf 
tournament in the afternoon. The at- 














W. W. DUPREE, RETIRING PRESIDENT 


tendance was larger than at Nashville 
last year. The merchants, while no- 
ting the fact that business had been 
somewhat quiet since the first of the 
year, felt and expressed optimism and 
reported a larger activity in retail lines 
in the last fortnight, with present in- 
dications of a good summer trade. 

An interesting program had been pre- 
pared for the convention and it was sub- 
stantially carried out.. The several local 
committees had done their work well and 
the business was handled like clock work 
in every particular. The entertainment 
features were excellent and the visiting 
women as well as the jewelers com- 
plimented the committees highly. Repre- 
sentatives were present from most of 
the jewelry establishments to receive 
and greet the out of town visitors. 

Following the registration of mem- 
bers in the convention hall, the first ses- 
sion was called to order at 10.30 a. m. by 
President W. W. Dupree, of Memphis. 
He expressed the pleasure of having as 
guests fellow craftsmen and leaders in 
the jewelry business from all sections of 
Tennessee. 

The address of welcome was given by 
Judge Clifford Davis, vice-mayor and 
city commissioner of Memphis. He spoke 
of the important position of the jewelers 
in Memphis affairs and of the growth 
and business stability of Memphis and 





the South. He alluded to the flood re- 
lief provisions made and the great work 
ahead, also to the potent resources of the 

South in its minerals of 47 varieties and 

the richness of its agricultural lands. 

James A. Cayce, of Nashville, Tenn., 
made the response. Expressing appre- 
ciation of the welcome, he said a re- 
sponse to an address of welcome was al- 
most superfluous. He then led into the 
subjects that touch the material side 
of the merchants’ career, the carrying 
on hand of adequate stocks to meet re- 
quirements and other kindred topics. He 
touched on the unjust sales tax legisla- 
tion proposed in some of the States and 
mentioned the fight recently terminated 
in Kentucky. He thought the subject is 
of enough importance right now to have 
the A. N. R. J. A. have workers to look 
after the subject and be armed with 
facts and conditions to protect the jewel- 
ers from more troubles with the coming 
years. Mr. Cayce mentioned the impor- 
tance of the research work of the Har- 
vard Bureau of Business Research. He 
expressed pleasure at meeting old and 
new friends and having the opportunity 
to again visit Memphis. 

Frank Hayden, president of the Union 
and Planters Bank & Trust Co., Mem- 
phis, was next presented by President 
Dupree. Mr. Hayden’s subject was 
“The Financial Outlook in the South,” 
and he devoted about one hour to an 
analysis of a most interesting character 
on general trade, with some reference 
to the jewelry trade at large and in 
Memphis and the South. 

Opening with a humorous story, Mr. 
Hayden had his auditors laughing and 
then asked the president what was the 
particular subject that had been allotted 
for the moments assigned him on the 
program. He admitted that trade in the 
opening months of 1928 had been a little 
quiet. Business in the Memphis section 
as compared with six or seven years 
ago showed a large increase and better 
volume, he said, and added that the 
South is looking ahead with enthusiasm. 

He pointed with gratification to the 
flood relief program that presented work 
ahead for six or seven years, with the 
great impetus it would give to the South 
in its resources and the benefit to all 
parts of the country. 

He reviewed in respect to the jewelry 
trade conditions indicative of the stress 
of the recent years, giving the figures 
to show the percentage of failures and 
making some suggestions how with ex- 
perience and new strength these could 
be minimized. He mentioned what the 
calendar months showed to the jewelry 
merchants. How December trade was 
several times larger than other months, 
with June usually a good month and how 
business should be made good every 
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month with better turnovers in trade 

In concluding he expressed the pleas. 
ure of being present and thanks for the 
appreciative attention that had been 
given. 

KE. H. Murray, of Pulaski, Tenn,, sec. 
retary-treasurer of the association for , 
long period of years, made his report 
which showed the association to be jp 
good condition with some gains in mem- 
bership. 

George G. Gambrill, president Risen. 
stadt Mfg. Co., St. Louis, Mo., was intro. 
duced and delivered a very interesting 
address on the subject, “The Relation of 
the American Watch Manufacturer ty 
the Retail Jeweler.” The speaker 








WILLIAM G. FRASIER, REGIONAL VICE- 
PRESIDENT 


was frequently applauded and answered 
all questions that his auditors addressed 
to him. The address was one of real 
technical worth to all who heard it. 
When the noon recess arrived the 
members had luncheon together in the 
Louis XVI Room of the Peabody. 


THURSDAY AFTERNOON 


Resuming at 2 p. m., the delegates 
kept their seats until 5 p. m., listening 
to a program that was quite as inter- 
esting as what had gone before. Jack W. 
Gates, president of the Graves-Dix, Inc., 
Memphis, touched on the high ethical 
side and the pleasant fraternal side ap- 
pertaining to the trade and its customs 
and patrons, speaking to the subject, 
“Loyalty Among Jewelers.” 

William G. Frasier, Durham, N. C., 
regional vice-president of the American 
National Retail Jewelers Association, 
was another speaker of the afternoon. 
His subject was “The American Na- 
tional Retail Jewelers Association and 
the Retail Jeweler.” Mr. Frasier has 
visited Tennessee on several former 0- 
casions and his contact with the work 
in the various States from the national 
angle gave him the opportunity to bring 
many vital and interesting points before 
the merchants. 

H. P. G. Newsome, factory manager 
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of George T. Brodnax, Inc., Memphis, 
spoke at 3 p. m., on the subject, “The 
Part Chemistry Plays in the Jewelry 
Business.” This was also of fine tech- 
nical interest and the most important 
technical address of the meeting, the 
other speakers dealing more with sales 
and merchandise problems. A general 
discussion followed on retail stores and 
repair shops. 

The remaining papers of the after- 
noon were: “Are Gift Shops Profitable?” 
T. H. McClure, of W. F. Fischer & Bro. 





J. A. CAYCE, WHO RESPONDED TO THE 
ADDRESS OF WELCOME 


Co., Chattanooga, Tenn., and ‘Credits 
and Profits,” G. H. Smith, W. J. Heins, 
Inc., Knoxville, Tenn. During the day 
several telegrams and communications 
were received from members formerly 
attending who could not be present but 
who sent felicitations and practical sug- 
gestions which were delivered from the 
chair. 

At 7 p. m. the annual banquet and 
cabaret at the Peabody Hotel was a very 
pleasant affair with both ladies and 
gentlemen present. The floral decora- 
tions, the music, dancing and other fea- 
tures were a pleasant recreation and a 
tribute to the entertainment committee. 


Friday 


The Friday morning session opened at 
9.30 o’clock. The Question Box was in- 
teresting as usual and the informal dis- 
cussion brought out many points. Other 
topics on the morning program were: 
“Salesmanship, Qualifications and Ap- 
plication,” Joe M. Fly, president of 
Bowers Stores, Inc., Memphis, and 
“Jewelry Advertising That Pays,” E. G. 
Scaggs, of Lake-Dunham-Spiro, Inc., 
Advertising Agency, Memphis. 

Reports of committees named the first 
day were made. The election of officers 
and selection of meeting place was next 
taken up. 

G. H. Smith, of W. J. Heins, Inc., 
Knoxville, Tenn., was chosen president. 
E. H. Murray, of Pulaski, Tenn., was 
elected first vice-president and D. Mon- 
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roe Meeks, of Dyersburg, Tenn., secre- 
tary-treasurer. 

Directors elected are: W. W. Dupree, 
J. W. Gates, F. H. McClure, C. H. Ruth, 
C. C. Breese, J. C. Pless, James Cayce, 
and W. W. Beng. 

Knoxville, Tenn., will be host to the 
1929 convention. 

The afternoon was given over to a 
golf tournament at the Memphis Coun- 
try Club and an automobile drive for 
the visitors. 

The up town stores in many instances 
had welcome placards and some of the 
window displays had been planned so as 
to make a visit from the neighboring 
town merchants of great interest. 








Fund Raising Campaigns 





Providence Jewelers Active in Drives to 
Raise Money for Philanthropic, Charitable 
and Welfare Work 


PROVIDENCE, R. I., May 21.—During 
the past week three important campaigns 
were started in this city for the raising 
of funds for philanthropic, charitable 
and welfare work, in each of which per- 
sons associated with the manufacturing 
jewelry industry have prominently fig- 
ured both as workers and subscribers. 
One drive of national import and inter- 
national significance is the United Pal- 
estine Appeal, the quota for this city 
being $60,000 and of which Archibald 
Silverman of Silverman Bros., and Sam- 
uel M. Magid, of the Brier Mfg. Co., are 
among the principal leaders. 

Among the subscribers to this fund 
are the following: Silverman Bros., 
$7,500; Samuel M. Magid, $2,500; Spear 
& Susskind, $200; New England Glass 
Co., $100; the C. G. Mfg. Co., $100; 
Young Bros., $30; Benjamin Brier, 
$100; Walter L. Sundlum, $50; Irving 
Silverman, $50; Charles Brier, $50; Leo 
Bojar, $35; John Silverman, $100; Al- 
bert Weirner, $100; Heller & Co., $60; 
G. Leon Silverman, $50; Kestenman 
Bros., $200; Adolph Meller, $40. 

The annual drive for the Catholic 
Charity Fund for the support and 
maintenance of all the charitable insti- 
tutions in the Providence Catholic dio- 
cese also started the past week with no 
definite amount for a goal but to secure 
as large an amount as possible. To date 
a total of nearly $110,000 was pledged 
during the first week, among the contri- 
butors being the following: The Outlet 
Co., $1,000; Callender, McAuslan & 
Troup Co. (The Boston. Store), $1,000; 
Samuel M. Nicholson, $500; Henry D. 
Sharpe, $1,000; Gladding Co., $500; 
George F. Berkander, $100; William A. 
Shawcross, $100; Arthur Henius, $100; 
William A. Viall, $50; Walter Hidden, 
$50; Dolan & Bullock, $25; Blacher 
Bros., $25; Williams & Anderson, $10; 
William J. Glasheen and family, $50; 
C. Joseph Fox, $15; Paul C. Nicholas, 
$100; Arthur L. Aldred, $50; Mr. and 
Mrs. Benjamin Brier, $40; George H. 
Cahhone Co., $50; Vennerbeck & Clase 
Co., $15; Albert Weiner, $10; Martin P. 
Feeney, $15; Silverman Bros., $40; Cal- 
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vin Dean, Inc., $20; Bernard M. Goldow- 
sky, $20; P. A. Willemin, $20; Samuel 
Steiner, $20; Charles Silverman, $15. 
The third drive is for the benefit of 
the Girls Scouts for the general conduct 
of the organization but more especially 
for the benefit of the summer camp. 
Included among the contributors are the 
following: Henry D. Sharpe, $250; Wal- 
ter E. Ensign, $10; Mr. and Mrs. Archi- 
bald C. Matteson, $100; Frederick A. 
Ballou, $40; Mr. and Mrs. Edward B. 
Hough, $25; Dr. Frank T. Fulton, $20; 
Mr. and Mrs. Albert S. Vennerbeck, $10; 
Mr. and Mrs. Frank W. Matteson, $200; 
Mr. and Mrs. Paul C. Nicholson, $150; 
Mr. and Mrs. Frederick W. Matteson, 
$50; Mr. and Mrs. Frank R. Parsons, 
$50; Mr. and Mrs. Harold W. Ostby, 
$75; George B. Champlin, $50; Mr. and 


.Mrs. Theodore B. Pierce, $25; Mr. and 


Mrs. A. T. Wall, Jr., $25; Mr. and Mrs. 
George H. Cahoone, $10; Mr. and Mrs. 
Alfred B. Lemon, $10; Miss Ellen D. 
Sharpe, $200; Mr. and Mrs. Russell 
Grinnell, $500; Dr. and Mrs. Arthur T. 
Jones, $10. 








Jewelers Elect Officers 





Members of East New York Retailers Asso- 
ciation Choose New Leaders for 
‘Ensuing Year 


Officers were elected at the annual 
meeting of the East New York Retail 
Jewelers’ Association held last Thurs- 
day evening at Hoffman’s Hall, Pitkin 
Ave., Brooklyn. These officers will be 
installed at ceremonies to be held on 
Thursday evening, June 7. 

M. Sherman, who has served as finan- 
cial secretary and treasurer of the or- 
ganization, was chosen as_ president, 
taking over the office occupied during the 
past year by Jerome Roller. Charles 
Sternstein was elected vice-president; 
H. Goldine, financial secretary; J. Hoff- 
man, recording secretary; Z. Berenstein, 
treasurer, and L. Rosen, sergeant-at- 
arms. 

The meeting held last Thursday eve- 
ning was well attended and the members 
are now looking forward to the installa- 
tion which is to be held next month. 








New Hampshire Retail Jewelers to 
Meet at Portsmouth June 26 and 27 


NasHua, N. H., May 21.—Plans are 
already well underway for the annual 
convention of the New Hampshire Re- 
tail Jewelers’ Association which is to be 
held at the Wentworth Hotel, Ports- 
mouth, on June 26 and 27. This is one 
of the beauty spots of the State and a 
wonderful place for a convention. 

An interesting program is assured at 
the meeting. The last afternoon will be 
devoted to golf and sports. All those 
who are interested in the jewelry indus- 
try are invited to attend the convention, 
and it is expected that a good represen- 
tation of New Hampshire and other 
New England jewelers will be present. 
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Closing Session of Michigan 
Convention 





Resolutions Adopted, Officers Elected and Other Business Trans- 
acted on Last Day of Convention Held in Detroit 
on May 14, 15 and 16 


DETROIT, MicH., May 18.—The annual 
convention of the Michigan Retail Jewel- 
ers Association was brought to a close 
in this city on Wednesday after THE 
JEWELERS’ CIRCULAR had gone to press. 
The important features of Monday’s and 
Tuesday’s sessions were reported prac- 
tically in full in the issue of May 17. 
The convention is considered by the offi- 
cers of the association and by others who 
attended to have been one of the most 
enjoyable and profitable of any held by 
the Michigan association. 

The convention report published in 
last week’s issue of THE JEWELERS’ CIR- 
CULAR concluded with a few words about 
the address of P. V. Holder, credit man 
of the Union Trust Co., Detroit, and 
the report this week gives the full text 
of Mr. Holder’s address, a copy of the 
resolutions adopted, the officers elected 
and other details which it was impos- 
sible to obtain last week. 

The Monday and Tuesday sessions 
were devoted to addresses on various 
topics of interest to the members of the 
association. On Tuesday morning there 
was no session, the time being devoted 
to visiting the Ford Air Port and the 
Ford Airplane factory. In the after- 
noon, the jewelers returned to attend a 
luncheon at the Detroit Leland Hotel at 
12.30 o’clock and the afternoon session on 
Tuesday was opened with a short talk 
by President Williams and was followed 
by the address of Harry Hogan, secre- 
tary and manager of the Retail Mer- 
chants Association of Detroit, which was 
published in full in THE JEWELERS’ 
CIRCULAR of May 17. 

The last feature of the Tuesday after- 
noon program was an address by P. V. 
Holder, credit man for the Union Trust 
Co. of Detroit, on “Creating Good Will 
of the Banker.” He spoke as follows: 


ADDRESS BY P. V. HOLDER 


Credit is the greatest factor in the finacial 
life of the world. Indeed, there is hardly a 
single transaction involving an exchange of 
money for goods or services which is not 
based on credit to a greater or less extent. 
The money invested in your business, the 
certificate of stock or bonds you may own, 
the very dollar bill in your pocket, are all 
instruments of credit. You may say that 
your business is conducted on a cash basis 
and that credit is not a factor. That cannot 
be so. You owe your employees wages for 
services, the money in your tills represents 
a promise to pay by the United States Gov- 
ernment or some bank, the rental of your 
store also is conducted on a credit basis. 

The purpose of my being here today is to 
explain to you something of credit as it ap- 
plies to the retail merchant, and then it is 
for you to decide whether or not you are 
getting the greatest service from your bank. 

Since the war, and particularly in the past 
five years, a great change has been going on 
in American business. This is the age of 
mergers and consolidations. The chain store 
has appeared in the grocery, drug. clothing 
and other fields. So far as I know, there have 
been a very few mergers in the jewelry re- 
tail field. There have been manufacturing 


are sold. 


mergers, distribution mergers and, selling 
mergers. There are a number of benefits 
which have been derived from these mergers 
—principally being economy in management, 
and manufacturing expense, economy in dis- 
tributing and selling expense, elimination of 








HENRY WILLIAMS, RE-ELECTED 
PRESIDENT 


competition and the economy gained in quan- 
tity purchasing. The constant aim in all 
business is increased efficiency, and by this 
we mean the conducting of a business in such 
a way that all leaks are stopped and that 
you are getting the maximum of profit for 
your investment. 

In practically all business there are sea- 
sonal fluctuations in turnover, and in your 
business I assume that the Christmas trade 
is your best. For your busy season it is 
necessary that you stock your shelves some 
months in advance. Few merchants have 
sufficient cash to take the discount offered 
by manufacturer or jobber, and the manufac- 
turer or jobber is stalled off until the goods 
Are you going to your bank for 
assistance and advice? It is to the banks’ 
advantage for you to be prosperous: you can 
be sure the banks know this and assistance 
will not be withheld. 

Perhaps the first duty of a man who has 


decided to go into business for himself is to 


establish his credit at-a bank. <A _ banker 


considers an applicant for a loan from three 
viewpoints: character, capacity and capital. 


The relative importance of these three ele- 


ments vary with different loans. Character 


is always important, for even though a loan 


appears to be amply secured there is always 
a possibility that a dishonest borrower may 
make collection difficult and expensive. Good 
character is especially necessary in unsecured 
loans. A man who is reputed to be a dis- 
honest gambler or an idler, properly will find 
it difficult to borrow. 


Capable, active business men can borrow 


on the basis of their established record for 
good judgment and for making a success of 
whatever they undertake. Of two merchants 
who want to borrow to lay in next season’s 
stock of goods, one may know what to buy. 
how to buy at rock-bottom prices, may have 
a sales organization that will dispose of his 
goods at a profit on schedule time, and may 
run his business in a systematic, economical 
way; while the other may be weak in one 
respect or another. 
to which will receive the most favorable con- 
sideration at the bank. 


There is no doubt as 


Assuming that the character of the mer- 


chant is satisfactory, the banker next de- 
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mands a financial statement includj 

ance sheet and income account as Pe hae bal. 
date. Also, probably, he will ask for ft 
cial statements for previous years, jt ay 
these reports that the banker judges by 
capital and capacity of the merchant. ~ 
men object very much to giving tinancia} j 
formation regarding themselves to banks > 
mercantile agencies. They could make nd 
greater mistake. If the banker is refused 
statement and he still desires to consider - 
loan, as he most probably will not, he tur . 
to the mercantile agency for information 
From long experience I can assure yoy teat 
your loan will recevie much more favorable 
consideration if the information comes from 
yo own books. . m 

n many cases, small retail merchan 
ticularly if they are the sole proprieto nts 
their business, have extremely haphazarg 
methods of keeping accounts. The short- 
sightedness of such a policy cannot be over. 
emphasized. It is very necessary that any 
man in business have a system of account- 
ing by which he can, at any time, prepare a 
statement which will show the exact condi- 
tion of his business. Otherwise, how can he 
tell which are his most profitable lines? How 
many times does he turn over his inventory? 
Does his repair business pay? The age of 
keeping accounts in the head of the proprietor 
is past. The Federal Government demands 
exact accounts of earnings and the bank de- 
mands to know certain things before a loan 
is granted. The proprietor, himself, must be 
thoroughly acquainted with such details if 
his business is to prosper and jobbers and 
wholesalers give much more favorable con- 
sideration to houses that are run on modern 
methods. 

The cost of such information is not great, 
Many accounting ‘firms and many more inde- 
pendent accountants will exercise a super- 
vision Over _your business at a surprisingly 
low cost. Oftentimes students in commercial] 
courses at high schools will be glad to help 
you in return for a nominal fee and the ex- 
perience. 

In the jewelry trade there is hardly an 
article that does not carry a discount of two 
per cent or more; many discounts are six per 
cent and some as high as 10 per cent. How 
many of you dealers are taking advantage of 
these discounts? Do you realize that this 
two per cent for a month is 24 per cent a 
year, that six per cent is 72 per cent for a 
vear and 10 per cent is 120 per cent for a 
year? Do you take advantage of your banks 
and borrow at 6 per cent per annum? Also 
do you know that wholesale jewelry salesmen 
have a code of prices for every article they 
sell you? Let us take an article that has a 
list price of $500 for a given quantity; to 
those customers whose credit is not good, the 
price is $500, those who take discounts may 
pay only $450 but to those who can pay cash 
the price is $350. This example is from an 
actual incident and I wonder how many of 
you have been offered that lowest price? 

Also in buying your Christmas stock, pay- 
ment in January draws no discount, on Dec. 
10, the discount is two per cent, on Nov. 10, 
it is 2% per cent; on Oct. 10, it is 3 per 
cent, and so on, with one-half per cent addi- 
tional discount for each month. Are you 
getting the maximum discount on your pur- 
chases? 


No sessions were held on Wednesday 
morning. Proceedings were resumed, 
however, with a luncheon at 12.30 at 
the Detroit-Leland Hotel. Here a snappy 
address was delivered by Ralph Roess- 
ler, regional vice-president of the Ameri- 
can National Retail Jewelers’ Associa- 
tion. With the business meeting that 
followed which included the election of 
officers, the sessions were brought to a 
close. No action was taken as to where 
the next convention will be held. 

Mr. Roessler’s, address was similar to 
one given before the Wisconsin associa- 
tion at Milwaukee which is published on 
pages 75, 76 and 77 of this issue. 

The 23rd annual convention of the 
Michigan Retail Jewelers’ Association 
came to a close on the evening of May 
16. The results of the gathering are 
embodied in the following resolutions 
adopted on Wednesday afternoon: 


RESOLVED: That we pledge our support to 
the National Jewelers’ Publicity Association 
both morally and financially—that the pub- 
lic may become better acquainted with the 
Jewelry Trade. 





~ * * 
RESOLVED: That we pledge our support to 
the Capper Kelly Bill. 
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vep: That we stand on record as ap- 

Rene the Canadian plan of combining all 

wely industries in one association—as out- 

tod at the 1927 Jewelers’ convention at 
Milwaukee. a 

ep: That we support to our full ex- 


Ye efforts of the Harvard Research 


Bureau. s % 
That we pledge our support to 


JED : su 
got Jewelry Trade Association Plan. 
. * * 


Mr. Doyle’s 


RSOLVED : That this State association and 
officers stand ready to help local jewelers in 
an advisory capacity regarding fake auction 


menace. es 


RESOLVED: That we call attention to our 
members to the advantage of placing a share 
of their fire insurance with our own Jewelers 
Mutual Fire Insurance Co. 

. * * 
SOLVED: That the incoming officers take 
sae consideration the advisability of holding 
either a district or State convention in the 


~ ) j © 
upper Peninsula. ~ « 


RESOLVED: That we recommend the Horo- 
logical Institute and urge the utmost as- 
sistance to this worthy endeavor to place 
this branch of our industry on a more secure 


footing. — 


RESOLVED: That thanks of the jewelers of 
Michigan be expressed to the manufacturers 
and jobbers for confining the sale of their 
merchandise to the legitimate jewelry trade. 

* * - 

RESOLVED: That we express our gratitude 
to the manufacturers and jobbers who have 
assisted us in making our convention possible 
by their support. P 

RESOLVED: That we express our appreci- 
ation to the officers of this association for 
the efficient manner in which they have con- 
ducted the affairs of our association. 


RESOLVED: That the thanks of this conven- 
tion be extended to the Detroit jobbers and 
jewelers and their auxiliary for their assis- 
tance in making this convention a@ success. 


RESOLVED: That the thanks of this associ- 
ation be given to the Statler Hotel for the 
efficient manner in which they have handled 
our convention. 

* * * 

RESOLVED: That our full appreciation be 
extended to our able speakers for their part 
in our program, and last but not least, 

RESOLVED: That our full appreciation be 
extended to our friends and helpers the Wol- 
verine Jewelers Travelers’. Association for 
their especially able and willing cooperation 
and help. 

ss * * 

RESOLVED: That we pledge our full sup- 
port morally and financially to the Amer- 
ican National Retail Jewelers’ Association. 

» * * 


The old officers were reelected for 
another year, and are president, Henry 
Williams, South Haven; first vice-presi- 
dent, Roy Taft, Grand Rapids; second 
vice-president, W. M. Fenske, Detroit; 
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third vice-president, Dwight Morgan, 
Lansing. 

Max Jennings, St. Clair, dean of the 
Michigan jewelers and first president of 
the American National Retail Jewelers’ 
Association, was particularly honored on 
two occasions during the convention, al- 
though at practically every session he 
was an outstanding figure. One of the 
regrettable features of the occasion, 
however, was the absence of Mrs. Jen- 





ROY TAFT, FIRST VICE-PRESIDENT 


nings who in past years has honored the 
association with her presence. Mrs. Jen- 
nings, it was announced, is not in the 
best of health and consequently was un- 
able to be present. 

On Tuesday evening at the conclusion 
of the banquet, Mr. Jennings and also 
Mrs. Jennings, although she was absent, 
were presented with a costly gold lined 
fruit dish. It is a fine piece of crafts- 
manship and, as might be expected, 
costly as well. Again at the closing ses- 
sion on Wednesday afternoon, they were 
presented with a beautiful clock. It 


MEMBERS AND GUESTS AT THE BANQUET OF THE MICHIGAN RETAIL JEWELERS’ ASSOCIATION, AT THE HOTEL 
STATLER, ON TUESDAY EVENING, MAY 15 
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might be well to mention that Mr. and 
Mrs. Jennings recently celebrated their 
50th wedding anniversary. 

The Wolverine Travelers’ Club, as in 
former years, took an active part in 
greeting the visiting jewelers. Not only 
did they entertain royally, but all 
through the convention were instru- 
mental in keeping it pepped up to a high 
pitch. Among those outstanding on this 
part of the program was Mortimer 
Evans, of the Bulova Watch Co. At the 
start an attempt was made to keep some 
sort of record of the number of speeches 
he made and what he said, but when he 
began saying something about every 15 
minutes, it was thought best to discon- 
tinue further recording. On such occa- 
sions as this Mr. Evans does not talk 
shop—he is out for dispensing fun and 
again he lived up to his past reputation. 

Harry Groves, of the William S. Mc- 
Caw Co., Toledo, was another dispenser 
of fun and cordiality. 

The travelers’ entertainment came to 
a climax on Wednesday evening when a 
real show was put on with a dance and 
buffet luncheon. Mortimer Evans, 
Harry Groves, Garner Sly, Al Kanberg 
and Harry Merry, scoured the theaters 
of Detroit for special acts which became 
features of the closing hours of the Wol- 
verines’ entertainment. 

Owing to the important business that 
lies before the organization during the 
coming year, it was decided best to re- 
tain the old officers. As is shown in the 
resolutions adopted, a drive is just start- 
ing in the interest of business betterment 
and an increase in membership. It was 
thought the old experienced officers 
could better handle this phase of the 
coming campaign. 

As in the past the ladies were not for- 
gotten. There were shopping expedi- 
tions and a delightful luncheon especially 
for them at the Hotel Statler. 

The association’s banquet on Tuesday 
evening was one of the crowning fea- 
tures. Following the banquet at which 
Henry Williams, president, presided, as 
toastmaster, there was dancing. 
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Missouri Jewelers’ Convention 





Review of the Annual Meeting of the State Retailers Conclave 
Held at Jefferson City, May 15 and 16 


JEFFERSON City, Mo., May 18.—Near- 
ly 100 leading jewelers from all sections 
of Missouri were in attendance at 9.30 
o’clock, Monday morning, when the 22nd 
annual convention of the Retail Jewelers 
Association of Missouri was called to 
order in the large assembly room of the 
New Missouri Hotel in this city by 
President Frank Nickl, a prominent St. 
Louis jeweler. A brief report of the 
convention was published in THE JEWEL- 
ERS’ CIRCULAR last week. The conven- 
tion was in session on May 14 and 15. 

The delegates to the convention were 
formally welcomed to the Capital City by 
Mayor Cecil W. Thomas, who presented 
President Nickl with the traditional key 
to the city and informed the enthusias- 
tic delegates amid rousing cheers that 
the “city is yours to do with as you like.” 

Fred W. Pilcher of Mexico, Mo., a 
member of the executive committee of 
the association, responded to the address 
of welcome in a happy mood and assured 
the mayor and citizenship of Jefferson 
City that it “is truly an honor and a 
pleasure to sojourn in the beautiful 
capital of the grand old State of Mis- 
souri.” 

President Frank Nickl then delivered 
his annual address, which was in the 
nature of a report. He enumerated the 
various activities in which the associa- 
tion had participated in the year just 
closing and called attention to the truth 
that the order is now stronger, blessed 
with a larger membership and more 
secure finances than ever before. 

President Nickl, however, urged the 
delegates to continue to push forward 
and to stimulate a wider and more gen- 
eral interest in the work which the as- 
sociation is doing. 

Following the appointment of commit- 
tees and the transaction of accumulated 
routine business, the convention ad- 
journed for a luncheon given in its honor 
_at the New Missouri Hotel. 

Cliff G. Scruggs, president of the 
Chamber of Commerce of Jefferson City, 
was the principal speaker at the lunch- 
eon and extended a cordial welcome tc 
the visiting jewelers upon behalf of the 
business men of the city. 

President Nickl served as toastmaster 
at the luncheon and introduced a num- 
ber of leading State jewelers, who re- 
sponded briefly. The luncheon was in 
the nature of an informal affair. 


MONDAY AFTERNOON 


The afternoon session was convened at 
1.30 o’clock and the first speaker on the 
program was Tinley L. Combs of Omaha, 
Neb., regional vice-president and a past 
president of the A. N. R. J. A. His sub- 
ject was “A Message from the A. N. R. 
J. A.” 

Mr. Combs spoke at length of the 
activities of the national organization, 


describing in detail the effective cam- 
paign being waged by the publicity com- 
mittee of the national association, of 
which he is a member. He strongly 
urged unstinted support of the Harvard 
Bureau of Research, declaring that the 
bureau had been largely responsible for 
the removal of the jewelry tax follow- 
ing the World War. 

Mr. Combs, who is widely known 
throughout the jewelry world, left im- 
mediately after his address for South 
Dakota, where he was to address the 
State jewelers. 

C. W. Reed of Kansas City, an opera- 
tive for the Pinkerton Detective Agency, 
which represents the Jewelers Security 
Alliance, was the next speaker and ex- 
plained the great work which his agency 
was carrying on and the numerous bene- 
fits derived from its activities by mem- 
ber jewelers. He spoke on the subject 
of “Fences and Their Menace to the 
Jewelry Business.” 

The speaker declared that jewelry 
store robberies in Missouri were slightly 
diminishing annually, largely due to the 
protection being afforded the jewelry 
firms by the Alliance. He stated, how- 
ever, that “fences” were still numerous 
in this section. 

Mr. Reed was asked many questions 
by jewelers present relative to their own 
respective problems as to protection 
against burglars, all of which were 
answered in a satisfactory manner. 

He also offered to assist any jeweler 
present in securing any kind of protec- 
tion that might be desired and assured 
the delegates that his organization is 
still operating with a high degree of 
efficiency and in perfect cooperation 
with the State association. 

W. G. Drosten of St. Louis, a member 
of the executive committee, delivered one 
of the most interesting as well as in- 
structive addresses of the day on the 
subject of “Diamonds and the Diamond 
Industry.” 

Mr. Drosten, with the aid of slides, 
showed the progress of the diamond 
mining industry from its early stages 
to the present time. He portrayed, both 
by illustration and’ word, the manner 
in which the crude methods ef yesterday 
had given way to the improved and effi- 
cient system now in vogue. 

Every department of the industry, 
from the actual taking of the stones 
from the mines to the cutting and 
polishing, were shown and described in 
an able and pleasing manner by the 
speaker. 

“Don’t be a ‘sucker’ or a ‘lily’,” was 
the warning given the jewelers by 
Harry W. Riehl, manager of the Better 
Business Bureau of St. Louis, who spoke 
during the afternoon session on the sub- 
ject of “Frauds and Deceptions of Mod- 
ern Day Business.” 
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“The sale of fraudulent securities jp 
the United States causes a loss of over 
a billion dollars annually,” said My 
Riehl. “The promoters of these fraud. 
ulent securities, playing on the ‘crap 
shooting’ instinct of the male of the 
species, work on thousands of persons 
whose names are enrolled on their 
‘sucker’ list. 

“Somewhat recently the blue sky 
salesmen have come to call their jp. 
tended prey ‘lilies’; their ‘sucker’ list 
now being referred to as the ‘lily’ lists, 
Selling these persons they call ‘plucking 
the lilies.’ 

“Beware of ‘tipster sheets,’ pretending 
to let you in on a sure thing,” urged Mr, 
Riehl, exhibiting one of the publications, 
He also showed a photograph of a St. 
Louis “sucker” list of 15,000 names, 

That honest business men gladly ¢o- 
operate with the movement against 
fraud and misrepresentation is very evi- 
dent, the speaker pointed out. “Hudson 
seal,” which is really dyed muskrat, is 
now labeled and advertised under its 
true name, he stated. Likewise fake 
jewelry auctions have also been put on 
the run. 

Monday afternoon following adjourn- 
ment of the convention for the day the 
delegates were entertained at the local 
Country Club by the four local jewelers, 
Phil A. Dallmeyer, past president of the 
State organization, H. J. Heinrichs, 
George Porth and O. C. Stegmaier. 

Mr. Heinrichs was unable to attend 
the convention, being seriously ill with 
spinal meningitis at a local hospital. His 
recovery is regarded as unlikely. He is 
a member of the executive committee 
and one of the most influential members 
of the State association. 

Monday night a dinner in honor of 
the delegates was given at the Country 
Club and was followed by a dance. 

A feature of the convention this year 
was the attendance of many local mer- 
chants and business men at all sessions. 
The Jefferson City merchants were ex- 
tended a special invitation to be present 
at the meetings and have responded in 
a handsome manner. 

Officers here for the convention were 
President Nickl of St. Louis, Fred Sands 
of Kansas City, secretary-treasurer; 
and E. P. Burman of Springfield, vice- 
president. Members of the executive 
committee in attendance are Herman 
Mauch of St. Louis, Charles E. Tieman 
of California, J. H. Mace of Kansas 
City, Phil A. Dallmeyer of Jefferson 
City and Fred W. Pilcher of Mexico. 

On Tuesday, as reported in last week’s 
issue of THE JEWELERS’ CIRCULAR, the 
forenoon session was devoted to ad- 
dresses and the question box. The ad- 
dresses were delivered by F. A. Lange 
of Lange & Wetteroth, Kansas City, who 
spoke on “The Problems of the Watch 
Repair Department,” by J. G. Heim- 
burger, president of the Outdoor Adver- 
tising Association of Missouri and by 
C. E. Griffin of the Hastings Sales Cor- 
poration, which specializes in retail mer- 
chandising and sales service, who talked 
on the subject of “Meeting the Changing 
Retail Conditions.” 
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Following the adjournment for lunch, 
the afternoon session was devoted, in 
large part to the hearing of committee 
reports and the election of officers. As 
was reported last week by telegraph, the 
officers elected for the ensuing year are: 
George Porth, Jr., Jefferson City, presi- 
dent; Oliver Selle, St. Louis, vice-presi- 
dent; Fred Sands, Kansas City, secre- 
tary-treasurer (reelected). 








Alleged Slayer Caught 





Man Accused of Killing Employe of New 
York Jewelry Concern Arrested After 
Three Months’ Search 


After a search of three months, New 
York detectives arrested a man last 
Friday who, it is reported, has confessed 
to the murder of Charles L. Hastings, 
who for many years was employed by 
Walter P. McTeigue, Inc., manufactur- 
ing jeweler, 36 W. 47th St. The pris- 
oner gave his name as Willard N. Wat- 
kins, and is said to be known to the 
police under the name of “Harry B. 
Caswell” and “Harry Harrington.” He 
is being held for the grand jury with- 
out bail on a first degree murder charge. 

The arrest of Watkins was brought 
about through the Homicide Squad 
which is in charge of Deputy Inspector 
Arthur L. Carey. It was under the 
questioning of Inspector Carey that 
Watkins, it is said, made his confession, 
in which he admitted killing Mr. Hast- 
ings. At the time Mr. Hastings died, 
Watkins occupied an adjoining room in 
the Hotel Adrienne, in Seventh Ave., 
New York. Watkins had stolen about 
$40 in cash and several unusual rings 
which Mr. Hastings had collected. In- 
cidentally, Mr. Hastings always enter- 
tained a hobby for accumulating odd 
pieces of jewelry or exceptional gems. 
It is claimed that when Watkins was 
arrested the police found concealed in 
his waistcoat pocket two gems which he 
had stolen from Mr. Hastings’ room. At 
the time Mr. Hastings was found dead 
in his room, the police contended that he 
had met his death by “manual strangu- 
lation” which they claimed had possibly 
been caused through grasping his own 
throat while in a fit of coughing. Other 
circumstances, however, indicated that 
Mr. Hastings had been a victim of foul 
play. 

Both the Jewelers’ National Crime 
Committee, of which Richard C. Murphy 
1s counsel, and the Jewelers’ Cooperative 
Bureau became interested in the case 
and with the police were able to deter- 
mine that only two of Mr. Hastings’ 
friends had visited him on the night he 
died. One of them was an old friend 
with an excellent reputation and beyond 
suspicion, who lived in the same hotel 
and who, incidentally, discovered his 
friend’s body. The other person was 
Watkins who had first answered ques- 
tions to the entire satisfaction of the 
Police. The death of Mr. Hastings so 
affected his old friend that he moved 
from the hotel and on March 19, Wat- 
kins left the place to take up his resi- 
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dence with a family on Columbus Ave. 
Some of the stones which Watkins is 
charged with stealing from Mr. Hast- 
ings’ room were remounted and given 
away as presents, while some of the 
other articles of lesser value were 
thrown away. : 

After three months had gone by, Wat- 
kins attempted to pawn one of the 
stolen rings. A detective working for 
the crime committee and several mem- 
bers of the homicide squad had Watkins 
under surveillance and last Friday ar- 
rested him on W. 40th St. He protested 
his innocence but when his fingerprints 
were taken, it was discovered that the 
prisoner had a record. Inspector Carey 
grilled the man for some time and finally 
it was claimed that the prisoner con- 
fessed, telling the police that Hastings 
had attempted to attack him and that he 
had strangled the man in defending him- 
self. The police are inclined to disbe- 
lieve this story, particularly in view of 
the fact that the man has a record. 

It is charged by the authorities that 
Watkins, as a boy, was sent to the Vir- 
ginia State Industrial School after it 
was found he had participated in a rob- 
bery. After being released, the man 
went West and later served a term for 
burglary in Portland and another term 
in St. Quentin, Cal. In 1926 he entered 
the San Joaquin County jail, Cal., to 
serve a maximum sentence of 15 years 
for burglary but with three other bandits 
on Nov. 3, 1926, escaped after sawing 
the bars on their windows. Watkins 
finally came to New York where he ob- 
tained a position as an assistant in a 
newspaper press room. 








Beware of This Man 





Pinkerton Agency Warns Against Affable 
Stranger Who Has Swindled Many 
Jewelers 


Through the operations of a clever 
swindler many jewelers throughout the 
East, particularly in the New England 
States, have suffered losses recently and 
for this reason, the Pinkerton National 
Detective Agency has issued a warning. 
The descriptions furnished to the police 
and the Pinkertons differ in many re- 
spects but invariably the thief’s method 
of operation is always the same. 

The man usually learns the name of 
the proprietor of the store where he in- 
tends to operate. Sometimes he waits 
until the proprietor has left his place 
and then walks in and inquires for him. 
When informed that the owner is not in 
and is not likely to return for an hour 
or more, the man expresses surprise, 
sometimes stating that he had an ap- 
pointment. This supposed appointment, 
the man remarks, was made for the pur- 
pose of getting three watches which the 
owner had promised to let him take out 
on approval. The man usually insists 
that his time is limited and the absence 
of the proprietor places him in an em- 
barassing position. 

On a number of occasions employes 
have permitted the man to take watches 


83 


out on this pretense. On other occasions 
when the proprietor was in, the man 
usually calls him by his first name. He 
tells the jeweler a story about wanting 
to select a watch for his boy whose birth- 
day is approaching and finally per- 
suades the proprietor to let’ him take 
two or three watches to show his wife. 
The jeweler is often willing to do this 
because he believes that the man, who 
sometimes uses the name of some well 
known person in town, is known to him 
although he can never remember him or 
the circumstances under which he met 
this man. 

From the different descriptions the 
Pinkertons have obtained, they believe 
that there may be more than one man 
working this scheme and in some cases, 
a woman has appeared. Jewelers can 
easily cause the apprehension of these 
criminals by remembering the methoa 
they use. The Pinkerton Detective 
Agency warns against these crooks and 
points out that if they cannot cause the 
arrest of these men, they can save their 
goods by refusing to part with them 
without payment at the time. 








Hold Enjoyable Meeting 





San Francisco Jewelers Discuss Cooperative 
Advertising and Other Trade Topics 
at Get-together Dinner 


SAN FRANCISCO, CAL., May 19.—San 
Francisco retail jewelers held a dinner 
at the Clift Hotel on Wednesday eve- 
ning. The affair was another of the 
get-together meetings which jewelers of 
the bay region are making successful. 
Godfrey Eacret of Shreve, Treat & 
Eacret, presided, assisted by Julius A. 
Young, president of the California Gold 
and Silversmiths’ Association. 

It was agreed that a committee should 
be appointed to take up the matter of 
cooperative advertising among the jewel- 
ers of San Francisco, and Godfrey 
Eacret and “Bud” Rosenberg, of the 
Gensler-Lee Jewelry Co., were appointed 
with authorization to increase the com- 
mittee to six. The committee will meet 
in the near future and it is hoped that 
arrangements can be made for a local 
fund, to advertise jewelry in the local 
newspapers. 

Albert H. Elliott, attorney for the 
California Gold and Silversmiths’ Asso- 
ciation, addressed the gathering, ex- 
plaining the outstanding features of the 
Capper-Kelly Fair Trade bill. It was 
decided to hold the next dinner on 
Wednesday, June 20, when it is hoped 
that Constant J. Auger, one of the well- 
known San Francisco jewelers, will have 
returned from a European trip, in time 


_to address the meeting. 








Banks & Bryan, jewelers, 825 Market 
St., Wilmington, Del., are broadcasting 
the correct time through station WDEL. 
This service will be continued regularly 
every evening at 8 o’clock, excepting 
Sunday, when the correct time will be 
announced at 7.30 p. m. 





So casas neie reer pee ee nT 
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Illinois Jewelers Open Big Convention 





Members of State Association Meet in Chicago May 21, 22 and 23 to Discuss Trade Questions and 
Hear Reports of Officers—Play Golf Tuesday Afternoon 


CHIcAGO, May 22.—The 21st annual 
convention of the Illinois Retail Jewel- 
ers’ Association opened Monday morning 
at 9 o’clock in the Bal Tabarin room of 
the Sherman Hotel. 

All Sunday afternoon and evening, 
down State jewelers, accompanied by 
their wives, arrived at the hotel, some 
motoring in and some coming by train. 
A large delegation of Chicago jewelers, 
with their wives, were kept busy wel- 
coming the visitors. Members of the 
various wholesale houses of Chicago 
were also present to extend their greet- 
ings and render any assistance that 
could be given. 

Monday morning the jewelers gath- 
ered in the foyer of the Bal Tabarin 
room and registered, also receiving small 
books entitling the jewelers and their 
wives to entertainment during their 
stay. 

About 10 a. m. President David C. 
Nelson called the meeting to order and 
extended greetings to all present. In 
his talk President Nelson said that in 
past years a jeweler would attend a con- 
vention from a sense of duty to his 
organization. Now he attends because 
he wants to be helped with his problems, 
as they are the same as the other fel- 
low’s, and he is bound to enjoy the meet- 
ings and good fellowship which always 
abounds. 

Mr. Nelson then introduced Wm. D. 
Saltiel, city attorney of Chicago, who 
represented the Hon. Wm. Hale Thomp- 
son, mayor. Mr. Saltiel, in his talk of 
welcome, said: 


ADDRESS OF WELCOME BY WILLIAM D. 
SALTIEL 


The absence of the Mayor this morning 
was a matter of very deep regret to him 
because he knows of your work, knows your 
purposes, knows your ideals and is proud 
that you came to Chicago. He wanted to 
show his pride and his admiration by being 
here, but has asked me to extend to you 


‘on his behalf and on behalf of the people 


of the city of Chicago a very cordial and 
very hearty welcome. 

Chicago has been, perhaps more than any 
other city of this country, advertised in a 
manner not altogether laudatory, nor alto- 
ether in a manner that makes us feel com- 
ortable at times when we leave the city. 
Whenever we go outside of the corporate limits 
of this metropolis, we are met with so many 
misconceptions and ideas regarding the life 
of this city of 3,000,000 people that we who 
live here and who love Chicago are rather 
astounded. 

So when we find men of your profession, 
men who represent all sections of the State, 
who come in contact with people all over 
Illinois, who are in a sense the evangelists 
of business, of commerce, we are very glad 
to see you. We are glad to see you for 
several reasons and one of them is that you 
are going to have an opportunity to see at 
first hand what is going on here, what the 
city lives by and what the city lives for. 

In Chicago, like all great cities, where 
there is no vision, the people perish. Chi- 
cago grew largely because of the vision of 
her early pioneers. We were the size of 
New Buffalo and of Michigan City seventy- 
five years ago. We outdistanced them many, 
many times because the pioneers who hap- 
pened to settle here saw the tomorrow in 
definite terms of progress. They developed 
our transportation facilities. They saw that 


we were in the center of this lowland basin, 
near the Father of Waters, and that the 
fine mineral and ore deposits and agricultural 
stores of the nation must have here their 
natural gateway and they worked untiringly. 
They worked with perseverance, with pluck, 
despite the known and unknown dangers of 
any nature. 

Seventy-five years ago this was a strag- 
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gling village built upon a swampland. East- 
erners held their heads high in disdain and 
said that never would anything grow up 
here except a rather wild, pioneer, frontier 
town. But these generations have written 
their history with as much heroism, in my 
estimation, as any account of the Trojan 
wars or any period of history. They kept 
right on with téamwork and _ cooperation 
which will be the inspiration of all genera- 
tions to come. 

What have we in Chicago today? We 
have an epitome of American life for you 
to see all strata of life represented here. 
You see the melting pot. You see the labora- 
tory of America where all the chemicals 
fuse and where tomorrow will find the com- 
posite type of citizen embodying the best to 
be found in all parts of this country, nay, 
in all parts of the world, for Chicago is the 
meeting place of the East and West and 
North and South. Chicago is the haven of 
peoples from all parts of the world, is al- 
ways receptive and always sensitive to the 
best ideas of the world. We are not a city 
exclusive and esoteric. We don’t believe in 
keeping entirely to ourselves. We believe we 
typify the proper bigness and warmth of 
heart and breadth of mind which after all 
must be the basis upon which all progress 
is predicated. 

We have many, many foreigners. We have 
some who do not understand the genius of 
American life, and some of our very best 
citizens come from the ranks of the foreign- 
ers. They have never for one moment felt 
in our city that we were excluding them, 
only they have felt this, that they must be 
Americans and that we at no time will 
permit them to exclude themselves and set 
up their own form of government. 

We believe the time has come in America 
where we must understand our common duty, 
our common obligation, and if any set of 
people for one moment dare to set up their 
own housekeeping within our house, it is 
time to tell them they have no place in 
America. 

We have had moments in our city where 
because of newcomers there have been cer- 
tain waves of crime, and it is a very un- 
fortunate thing that this city as a center of 
all the country, as a geographical center of 





the country, should be a natur 

natural meeting place of those who see - 
the law. On the other hand, may | 
this to you without saying it'in the spimd 
of apology, that Chicago’s crime record = 
by no means as our papers point out The 
only difference is this, that our papers ad. 
vertise it a bit better than the papers in on , 
towns from which you gentlemen come We 
have not swept the unpleasant facts ‘under 
the bed. We have had the facts before ; 
all the time and they have met an accelera, 
tion of our forces and the gradual coordina. 
tion of various departments of government. 

May I say this, too, not by way of a 
political speech, but the fact is that since 
our Chief took office we have cut our crim 
record exactly sixty-five per cent. . 

Public opinion plays a large part in the 
alleviation and the elimination of those er. 
roneous ideas, and so an organization like 
yours, representing a very definite part of 
American life, can help to correct Dublic 
opinion. You are in a sense a semi-official 
governmental agency for you come together 
from all parts of the State with various 
ideas and various experiences. You present 
a picture which to all America means unity 
and a feeling of harmony and a symphony 
of heart-beating accord altogether essential 
in our American life, for the period has long 
since passed when any individual in business 
or any profession can say it is a law unto 
itself. We only gather strength as indi- 
viduals as long as we choose to join with 
men of our own professions, our own voca- 
tions for the discovery within ourselves and 
within our vocation of our possibilities. 

Benjamin Franklin once said, “There never 
was a government so poorly conceived but 
what in the hands of good men it did not 
work out well enough,” and because your 
organization stands for the development of 
men, because you stand for the developing 
of a new dignity in your work, upon which, 
after all, is predicated all progress, the dig- 
nity we feel in our vocation, the self-respect 
for our own task, as long as you do that, 
you are helping build a nation. 

I do not know wether I have presumed 
upon your time. If so, I want to beg your 
pardon very humbly. I know the Mayor, 
had he been here this morning, would have 
extended to you a deep and sincere welcome, 
knowing you as he does, knowing your of- 
ficers, knowing your men who in Chicago 
play a very important part in our industrial 
and cultural life. 

I want to extend to you again, to you 
ladies, the opportunity and the welcome to 
see a city which is very hospitable. You have 
chosen a splendid place out here by the side 
of this great sea. You have chosen a place 
where every advantage geographical is of- 
fered to you to see not only the industrial 
part of our city, but to see this great north 
development. =e 

You find yourselves in a hotel built in a 
region which about fifteen years ago or less 
was just a wilderness, a region in which I 
was born and which I remember out here 
was all woods and we used think, as chil- 
dren, the Indians played here. Today you find 
yourselves in this location, and we hope you 
will find that all the facilities that Chicago 
can possibly have will be revealed to you. |. 

Ladies and gentlemen, we hope you will 
find Chicago all that I have said she is, 
and that you will carry back with you 4 
knowledge of your business as well as a 
knowledge of the city that will add to your 
happiness, and we hope your deliberations 
in Chicago will be such that you will keep 
on increasing in progress and prosperity and 
will do that which will redound to your 
eternal credit and to your eternal glory. 
T thank you. 


B. J. Hagamann, past president of the 
association, responded to Mr. Saltiel and 
in his fine way told how happy the mem- 
bers were to have him present, and he, 
too, welcomed the members present. 

President Nelson then delivered the 
following address: 

ADDRESS OF PRESIDENT NELSON 


“T am indeed glad to welcome you to 
our 21st annual convention. Our organ- 
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jzation became of age today, but it is 
not.as yet self supporting. This has 
been my first year, as your president, 
and the friendships that I have made 
more than compensate me for the effort 
I have put into the organization. You 
have heard the very welcome reception 
extended by Mr. Saltiel, representing 
our city, and the Honorable Mayor, so 
it is not necessary, and I could not elab- 
orate upon the fact that I am glad you 
are here. 

“] first want to mention that in every 
organization there is a secretary, but I 
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believe the secretary of the Illinois Re- 
tail Jewelers’ Association is one of the 
most conscientious and hard working 
that you will find in any State organi- 
zation. I am sure that it is not a money 
consideration, but he is heart and soul 
in the work to do good for mankind, and 
I cannot conceive why he does not get 
the support of every retail jeweler in 
the State of Illinois. It has been an 
extreme pleasure to work with Herman 
this past year. His correspondence is 
large, which he answers promptly and 
intelligently. He is thoroughly conver- 
sant with the workings of the national 
association, and all bills that have been 
passed and pending now before Congress, 
and I sincerely hope he is up for reelec- 
tion, as it would be difficult to find his 
equal.” Continuing he said: 

A year ago we heard about a new organi- 
zation, sponsored by Bartley J. Doyle. To- 
day we can realize what time, money, oOr- 
ganization with high ideals and good prin- 
ciples will do. We now know that the 
Jewelry Trade Association is a solid and 
firm institution for the betterment of the 
jewelry trade, which is bound to create har- 
mony throughout the entire industry. We 
should feel, that as a member of the State 
Association, we are adding our strength by 
also belonging to the J. T. A. 

At the last national convention in Milwau- 
kee there was discussion to organize some 
form of a Jewelers’ Industrial Council of 
America comprised of manufacturers, whole- 
Salers and retailers. The combination has 
been suggested to provide better protection 
against over production, and a more definite 
mutual understanding for all concerned. 





THE JEWELERS’ CIRCULAR 


Most of you are familiar with the Capper- 
Kelly Fair Trade Bill, and every jeweler in 
the state should write or wire to his Repre- 
sentative or Congressman to have this bill 
supported. 

There has been considerable agitation 
against misleading advertising. On this sub- 
ject you will hear from Flint Grinnell, man- 
ager of Chicago Better Business Bureau, who 
is on the program. We have several letters, 
advertisements, etc., on these subjects, which 
will be discussed later during the convention. 

One of the best methods to combat un- 
scrupulous, misleading and unfair competition 
is to form local clubs in your city and receive 
the benefit of being a member of the Better 
Business Bureau. 

I recommend that our association put on 
a special campaign for members, that we 
invite our wholesalers and their representa- 
tives to assist us. 


Secretary-treasurer Stern was then 
called to give his report, which was as 
follows: 


REPORT OF SECRETARY-TREASURER STERN 


In making my fourth annual report as 
secretary of the association, I cannot_help 
but repeat that time-worn question, “What 
is the matter with the jewelry business?” and 
from my close connection with organization 
work, I believe the jewelry business is as 
good as any other business, but the fault lies 
with the jeweler. 

Our association membership is the smallest 
we have had since I have been in office. 
So far this year the jewelers have been so- 
licited, bills inclosed on several occasions. 
Our postage and printing bill for letters alone 
is over $285, and the expense that our asso- 
ciation has had will total about $5 per mem- 
ber. In addition, there have been over ten 
thousand letters sent from my office since 
January 1. 

Four years ago, when I was elected secre- 
tary, we also had a very small membership, 
but at the National Convention held in Provi- 
dence four months later the membership was 
increased over 200. We have more to offer 
this year than we had at that time, but there 
was a membership campaign put on with 
the assistance of the National Field Secre- 
tary. These campaigns cost money, and a 
great deal of it. I do not believe that any 
individual state can afford to have a field 
secretary, but I would suggest in having a 
membership committee that would conscien- 
tiously work their home town and have local 
pong that would cooperate with the secre- 
ary. 

In addition to the work of state secretary, 
I am also performing similar duties in our 
city organization, and my contact with the 
evils of our industry are many. I can assure 
you, Gentlemen, there is a vast improvement 
in the correction of those evils, but it can be 
more so through organization work. We 
have several organizations in our industry, 
I would say, belong to them all. 

With reference to the Platinum-stamping 
Law, New York was the first state and 
Illinois the second to pass this law, and from 
a telegram I received last Thursday from 
our national president, Conrad Brotherly, the 
bill is now before the House, and your secre- 
tary was instructed to wire our Representa- 
tive to support the bill: and there is no doubt 
but that this law will become national. 

Mr. President, I would not feel my report 
was complete unless I made some mention of 
the program that we were able to publish 
through the cooperation of our many friends 
among the wholesalers and manufacturers. 
It would take a long time to read the many 
very nice responses that I received together 
with an order for a page advertisement. 


Following this President Nelson led 
the members in several good fellowship 
songs. This went over big and made all 
the members feel at home. 

President Nelson then appointed the 
following committees: 

Resolutions—Geo. A. Rodelius, Evans- 
ton; H. T.. Mortensen, Chicago; Fred 
Sanders, Ottawa. 

Nominating—Tom Craig, Champaign; 
A. W. Johansen, Chicago; A. Hirsch, 
Chicago. 

Auditing—B. J. Hagamann, Chicago; 
Henry Birkenbusch, Pekin; Wm. Turner, 
Chicago. 
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President Nelson then called the ses- 
sion adjourned and asked all members to 
be on hand early when the afternoon 
session was resumed. 


MONDAY AFTERNOON 


President Nelson called the afternoon 
session to order at 2 o’clock and in- 
troduced Francis Healy, representing the 
Good and Welfare Committee of the 
Chicago Jewelers’ Association. 

Mr. Healy told about the crime situa- 
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- tion in Chicago and how they were able 
to defeat 32 cases out of 33. He cited 
the Eugene “Red” McLaughlin case and 
said the association would fight and rid 
Chicago of jewelry crooks. 

When Mr. Healy completed his talk 
John W. Gorby, assistant to the presi- 
dent of the Congress Trust & Saving 
Bank, was introduced. Mr. Gorby gave 
a very interesting and instructive lec- 
ture on “How to Sell Your Goods.” He 
used a blackboard to illustrate his 
“Salesman’s Arch of Triumph.” He 
illustrated the U. S. Army tables which 
showed that two per cent of humans are 
hopeless mentally, 18 per cent are nine 
years old in mentality, 60 per cent 13 
or 14 years in mentality, 16 per cent 18 
years old and 4 per cent able to com- 
mand. He further stated that in build- 
ing the arch of triumph salesman must 
have will to work, give a square deal 
and have service ideals. From these 
they build into knowledge, character, 
confidence personality, sustained enthu- 
siasm, vision, facts and finally success. 
He also said that the average individual 
retained one-tenth per cent of what he 
hears, three-tenths of what he hears and 
sees in illustration, five-tenths of what 
he actually sees and hears, seven-tenths 
of what he sees, hears and repeats, nine- 
tenths of what he does or performs. 
Many salesmanagers from all over the 
country have OK.’d this study of the 
human mind. 

This talk closed the afternoon session, 
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and President Nelson adjourned the 
meeting. 

A theater party was scheduled for 
Monday night. 































































Tuesday 


Twenty automobiles left the Hotel 
Sherman at noon today filled to capacity 
with jewelers and their wives bound for 
the Evergreen Golf Club. The beautiful 
drive along the lake and boulevard sys- 
tem was delightful, especially so to out- 
of-town visitors. The jewelers arrived 
at the hotel to find an appetizing lunch, 
after which foursomes left to tee off 
while others passed the time with cards. 
Dinner was served at the clubhouse amid 
the din of music, singing and dancing. 
Chairman Hirsch of the golf committee 
distributed prizes given by Chicago 
wholesale houses. 

Wednesday will be given over to ad- 
dresses, committee reports, the adoption 
of resolutions, election of officers and 
other business. A banquet will be held 
in the evening. 








Plans for Outing 





Preparations Completed for Annual Out- 
Door Event of Maiden Lane Outing 
Club on June 2 


Plans have been completed for the an- 
nual summer frolic of the Maiden Lane 
Outing Club, New York, to be held on 
Saturday, June 2. As has been the cus- 
tom for the past few years, this affair 
will be held at Oakwood Arms, Oakwood 
Heights, S. I., N. Y., which is the home 
of the Staten Island Lodge of Elks Club. 

Those who choose to go by automobile 
can go over the St. George Ferry and 
then along Bay St. to Highland Boule- 
vard, which leads directly to the picnic 
grounds. Jewelers and their friends 
who travel by train should also take the 
St. George Ferry at Battery Park and 
then board the train going to Oakwood 
Heights. 

The committee has worked hard on 
plans for this affair and from all indica- 
tions, this will be one of the finest out- 
ings ever held by the organization. The 
usual baseball game will open the activi- 
ties and while this game is being played, 
the quoits tournament will also be held. 
The committee advises all those who in- 
tend entering this tournament to select 
their partners and enter their names 
as soon as they reach the picnic grounds. 
The unusual handsome prizes to be 
awarded to the winners in this tourna- 
ment have created a great deal of inter- 
est and this year it is expected the en- 
tries will be larger than ever. There 
will also be a balloon race, tug-of-war 
and other games for which prizes will 
be awarded. 

Harry Ashe, chairman of the commit- 
tee has assured a JEWELERS’ CIRCULAR 
reporter that nothing has been left un- 
done to make this day a memorable one 
in the annals of the organization, but, 
of course, he remarked, a great deal 
depends on the weather. Mr. Ashe also 
indicated that many beautiful and use- 
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ful prizes have been received but that 
more prizes will be acceptable. Mr. 
Ashe hinted that the committee has 
planned to “spring” a surprise on those 
who attend the outing which he promises 
will serve as a source of a great deal 
of amusement for some time to come. 
Tickets can be obtained from Mr. 
Ashe, 15 Maiden Lane, “Ed.” McConnell, 
9 Maiden Lane, Fred Piexotto, 21 Maiden 
Lane, “Nat” Newman, 87 Maiden Lane 
and John Wirth, 15 Maiden Lane. Those 
in the uptown section who are desirous 
of making reservations should com- 
municate with “Andy” Anderson, care 
of Bugbee & Niles Co., 10 W. 47th St. 








Credits and Collections 





Members of Jewelry Crafts Association Hear 
Interesting Address by Representative 
of Alexander Hamilton Institute 


The Jewelry Crafts Association, New 
York, held another of its noonday lunch- 
eons last Tuesday, at which time the 
members listened to an interesting talk 
on collections and credits. The meeting 
was well attended, about 50 members 
being present at the Hotel Wentworth 
on W. 47th St. 

After luncheon had been served, Pres- 
ident Walter P. McTeigue introduced 
Dwight C. Beebe of the Alexander 
Hamilton Institute who gave an inter- 
esting address on “Credits and Col- 
lections.” This talk was rather brief 
but the speaker touched on many phases 
of what he termed, “the Siamese twins 
of business.” 

The collection of accounts, he stated, 
is most vital and important in the con- 
duct of business today. No sale is to 
be considered as complete until the 
money for the goods sold is received by 
the seller. The process of collecting out- 
standing accounts he pointed out, marks 
the closing of any sale. 

The jewelry trade, he stated, is con- 
fronted with a custom or a habit of ex- 
tending long terms. This condition, he 
asserted, is the manufacturer’s own 
fault because he has allowed this cus- 
tom to exist for many years. Mr. Beebe 
expressed the belief that the jewelry 
industry is one of those which has not 
only permitted certain customs to be 
established but has also permitted 
abuses to creep in. Six months datings, 
he stated, are frequent and these, he 
said often lengthen out to as much as 
two years. He assured the jewelers 
that if it is a hardship for a manufac- 
turer to wait six months, certainly it is 
a great deal harder to wait two years. 
For this reason, the speaker asserted, 
prompt and reasonable terms should be 
the subject of a great deal of considera- 
tion among jewelers. 

The jewelers, he stated, should not as- 
sume risks not taken in other lines, and 
they should assure their customers that 
there is a limit. Often, he remarked, 


the jeweler is required to serve as a 
banker but never realizes the banker’s 
profits. 

The longer an account has been out- 
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standing, the greater is the tax on th 
profits and the harder it is to olen 
stated Mr. Beebe. The speaker alg, 
urged the jewelers to be carefy| i 
selecting their customers, telling den 
that it was useless to accept an order 
that does not bring the profit which the 
manufacturer is entitled to. The time 
the seller should find out about a rig, 
is when a customer asks for terms ang 
it is the manufacturer’s privilege, he 
stated, to get all the information Dee. 
sible on a customer’s financial standing 
The idea which the manufacturer must 
sell to his customer, stated Mr. Beebe 
is that of prompt terms and prompt col. 
lections. Where a customer is located 
in the same city as the manufacturer 
the speaker advised the use of the tele. 
phone, while out-of-town, telegrams and 
registered letters can often be utilized 
to great advantage. 

Mr. Beebe then read three typical ¢ol- 
lection letters which he stated he under- 
stood were generally used in the jewelry 
trade. He criticized these letters and 
gave the jewelers suggestions on how 
they should collect delinquent accounts. 








Data Compiled by Government Gives 
Information on Baltimore Jewelry 
and Silverware Industries 


BALTIMORE, MpD., May 19.—Although 
Baltimore is not to the fore among 
jewelry and silverware manufacturing 
cities, interesting statistics published 
here by the Baltimore Association of 
Commerce from figures compiled by the 
United States Census Bureau, show an 
increase in the value of the manufac- 
tured article. : 

In 1921 the value of manufactured 
jewelry products was $470,373 as com- 
pared with $566,984 for 1925. In the 
silverware industry the manufactured 
product in 1921 was valued at $687,339 
compared with $963,635 for 1925, an in- 
crease of over $200,000. Other compara- 
tive figures for the jewelry and silver- 
smith industries were: 

Jewelry: Number of plants in 1921, 
13, in 1925, 11; workers in 1921, 90, in 
1925, 86; wages in 1921, $137,324, in 
1925, $131,849; cost of material in 1921, 
$185,443, in- 1925, $210,453. The figures 
in the silverware industry are as fol- 
lows: Number of plants in 1921, 5, in 
1925, the same number; workers in 1921, 
141, in 1925, 202; wages in 1921, $210, 
852, in 1925, $291,334; cost of material 
in 1921, $361,837, in 1925, $497,253. 








The United States Court of Customs 
Appeals has affirmed judgment of the 
United States Customs Court holding 
that clocks made in Germany exclusively 
for the Transatlantic Clock & Watch 
Co., Inc., the American importers, were 
dutiable on the United States value. 
The importers had appealed from the 
lower court’s decision, claiming that the 
correct dutiable value was the entered 
value based on the contract price of the 
merchandise. The United States value 
was approximately 80 per cent higher 
than the entered value. 
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Platinum Stamping Hearing 





Delegation Representing Jewelers’ Vigilance Committee Appears 
Before Subcommittee of the House to Urge Enactment of 
Bill Which Has Already Passed Senate 


WASHINGTON, D. C., May 18.—A dele- 
gation representing the Jewelers’ Vigi- 
lance Committee appeared before a sub- 
committee of the House committee on 
Interstate and Foreign Commerce today 
to urge the enactment of the National 
Platinum Stamping Bill, which has al- 
ready passed the Senate. A favorable 
report on the bill by the subcommittee 
of which Representative Wyant, of 
Pennsylvania, is chairman, is expected, 
and then a prompt report from the full 
committee of the Interstate and Foreign 
Commerce may bring its passage in the 
House this session. 

H. C. Larter, chairman of the com- 
mittee representing the various branches 
of the jewelry trade, explained that for 
10 years past the jewelry trade has been 
endeavoring to prepare a satisfactory 
bill establishing a standard for plati- 
num. He emphasized that the proposed 
legislation is very important from the 
consumers’ standpoint because of the in- 
troduction into the jewelry trade of mer- 
chandise made of precious metals similar 
in color to that of platinum, and that it 
was difficult for the layman to dis- 
tinguish these other precious metals 
from that of platinum. 


The whole jewelry trade, Mr. Larter 
declared, realizes the importance of es- 
tablishing a standard of platinum and 
thus overcoming the misrepresentation 
and unfair competition which exists to- 
day. He explained that the remedy is 
the enactment of a federal statute estab- 
lishing a standard for platinum similar 
to that of a law of 1906, which does 
likewise for the precious metals, gold 
and silver. Mr. Larter further stated 
that all of the various standards sug- 
gested in the law had been worked out 
after group meetings of all branches of 
the industry, and that it was of the ut- 
most importance from the consumers’ 
standpoint, particularly, and to avoid un- 
fair competition and misrepresentation, 
that a law such as proposed should be 
speedily passed. 


G. H. Niemeyer, of Handy & Harman, 
bullion and precious metal dealers, ex- 
plained that the marking of platinum is 
now a very important factor in our 
trade; that a few years ago platinum 
legislation was passed by the States of 
New York and Illinois based on the ex- 
perience of the trade up to that time. 
In these old laws it simply provided that 
all of the metals in the platinum group 
were put on the same basis. Manufac- 
turers, however, took advantage of the 
difference in the specific gravities and 
the values of palladium as compared to 
Platinum, and this brought about un- 
usual and disastrous competition. Re- 
cently, however, laws similar and exactly 
like the bill now before Congress were 


enacted in the States of New York, II- 
linois and New Jersey. 

The provisions of the Parker Bill were 
explained section by section by Morris 
L. Ernst, counsel for the Jewelers’ Vigi- 
lance Committee. 

Representative Crosser, of Ohio, asked 
why the proposed law should not require 
the manufacturer to state the actual 
platinum content of the article. Mr. 
Ernst explained this in many instances 
would be impossible for the manufac- 
turer to do. He explained, however, 
that the bill requires that articles rep- 
resented as having a platinum top must 
contain 5 per cent by weight of plati- 
num, and that this standard was secured 
after nearly a year of discussion on the 
part of others who were anxious to have 
a lower standard. 

If the bill requires only a statement of 
the minimum amount of platinum con- 
tent, what is to prevent the unscrupulous 
dealer from representing that it contains 
50 per cent? asked Representative Cros- 
ser. Mr. Ernst pointed out that the bill 
requires that the quality mark must be 
accompanied by a trade-mark. This pro- 
vision was incorporated so as to enable 
the jewelry trade organizations to trace 
a fraud of misrepresentation to its 
source. 

Mr. Ernst explained further that the 
price at which an article containing 
platinum is offered is indicative of the 
presence of fraud, and if it is found that 
a manufacturer cuts prices or makes 
terms which are unreasonably low, a 
chemical analysis of the goods is made, 
and if a misrepresentation is discovered 
then prosecution takes place. 

Mr. Ernst admitted that it is impos- 
sible to prevent a verbal misrepresenta- 
tion, but he said that the proposed law 
would go far to discourage this as the 
public will soon become accustomed to 
look for the quality mark on platinum 
articles when offered to them just as 
they now look for the karat mark on 
gold, or the sterling mark on silverware. 

The subcommittee listened with great 
interest to the discussion and explana- 
tion of the proposed bill, and the com- 
mittee left with the thought in mind that 
a favorable report would be made to the 
larger committee. 








V. J. Pekor, Macon and Columbus, 
Ga., jeweler, is celebrating the 50th an- 
niversary of his entrance into the 
jewelry business. Mr. Pekor engaged 
in the jewelry business in Columbus in 
1878 and today has one of the largest 
jewelry stores in Columbus, in addition 
to a branch store in Macon which is lo- 
cated at 566 Cherry St. The Macon 
store was opened in the fall of 1926, 
with Mr. Pekor’s son-in-law, J. Tom 
Cook, in charge. 
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New York Jeweler Robbed 





Package Containing Articles Valued at $2,500 
Stolen in Buffalo Hotel 


BUFFALO, N. Y., May 19.—Jostled in 
the crowded lobby of the Hotel Buffalo, 
Jack Fisher, New York jeweler, was 
robbed Thursday afternoon of a pack- 
age containing $2,500 worth of jewelry, 
according to the story he told local po- 
lice. 

Mr. Fisher is a partner in Fisher 
Bros., 126 Maiden Lane, New York. In 
Buffalo on business he was about to 
send the package back to his firm by 
registered mail. He told police as he 
stepped up to the cigar counter in the 
hotel, somebody crowded him and a min- 
ute later he missed the parcel. He said 
there were so many people in the lobby, 
he couldn’t tell who it was that jostled 
him. 

In the package, Mr. Fisher informed 
police, were a platinum wrist watch and 
bracelet with 70 small diamonds, valued 
at $1,500; a one-carat diamond, five gold 
bracelets, nine platinum rings and two 
platinum watches. 





Jack Fisher, of Fisher Bros., manu- 
facturing jewelers, 126 Maiden Lane, 
New York, who was robbed in Buffalo 
last week of jewelry worth $2,500, is 
still on the road, continuing on a busi- 
ness trip which he had planned. The 
loss suffered by the concern is fully cov- 
ered by insurance. 








Winston-Salem Police Arrest Youth 
Charged with Stealing Diamond 
Rings from W. T. Vogler & Son 


WINSTON-SALEM, N. C., May 21.—Last 
Wednesday night the corner show win- 
dow in the store of W. T. Vogler & Son 
was smashed and five diamond rings 
valued at about $600 were taken. 

A short time later some of the print- 
ers on a morning paper passed the Vog- 
ler store and noticed the smashed win- 
dow. They immediately reperted to 
police headquarters and the police took 
up the case with the result that in about 
48 hours they landed Leeman W. Erxson 
in jail. 

The detective making the arrest stated 
that Erxson had two of the stolen rings 
pinned to his underwear which he easily 
found on first search. Later police lo- 
cated another ring which Erxson ad- 
mitted he pawned to a local barber. The 
following day the fourth and then the 
fifth rings were located in pawn shops, 
one of them being in Charlotte. 

Erxson alias “Erickson” claims he 
was raised in one of the North Carolina 
orphanages. Police records show that 
in the short time he has been out of 
the orphanage he has been convicted of 
larceny Oct. 27, 1927, for which he 
served four months on the roads. There 
are now two charges for store breaking 
against him. In default of a $6,000 bond 
Erxson is in the Forsyth jail awaiting 
trial in the superior court. 
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J. Ernstof is making an extensive 
alteration in the store front at 161 
Washington St. ; 

A. Colitz is conducting a jewelry, 
watch and diamond auction sale at 86 
Main St., Woonsocket. 

Mr. and Mrs. George S. Flagg have 
returned to their home at Newport from 
a visit through the South and West. 

George M. Baker has commenced the 
repairing and renovation of the build- 
ings at 83 Page St. recently damaged 
by fire. 

W. A. H. Wells of the Wells Findings 
Corp. was a business visitor in New 
York city and vicinity the past week in 
the interests of that concern. 

Samuel Moore, accompanied by Mrs. 
Moore, is at their summer home in Fal- 
mouth, on Cape Cod, preparing for the 
season’s occupancy. 

Sylvester M. Budlong is treasurer of 
the drive for $150,000 for a new temple 
for Harmony Lodge of Masons at Paw- 
tuxet. 

H. L. Carpenter and E. L. Cummings 
were among the qualifiers in the Foster 
Cup contest at the Wannamoisett 
Country Club last Saturday. 

A marriage license was issued from 
the City Registrar’s office last Saturday 
to Alvin N. Herrick, jewelers’ toolmaker, 
and Mrs. Alice M. Lakey. 

Harry Heustis and family have re- 
turned to their summer home in Green- 
ville after spending the winter in Provi- 
dence. 

Frank M. Kelley, representing the 
Manufacturing Jewelers’ Board of 
Trade was a business visitor in New 
York and vicinity the past week. 

C. Wendell Anderson, retail jeweler, 
East Greenwich, who has been on the 
sick list for a couple of weeks, is re- 
ported as being much improved. 

According to information filed at the 
office of the city clerk the Ladye Fayre 
Jewelry Co., 137 Chestnut St., is owned 
and conducted by Jacob S. Rabinowitz. 

The Rieser Jewelry Co. of this city 
has filed a statement at the office of the 
Secretary of State that its capital stock 
has been increased from $50,000 to $60,- 
000. 

Frank A. Card of Eastman’s has re- 
turned from down in Maine where he 
was a member of a fishing party for 10 
days. He brought home his quota of 
salmon. 

James F. Fitzgerald and Walter E. 
Hanaway have formed a partnership 
to conduct an electroplating business at 
84 Page St. under the firm style of the 
F & H Electroplating & Polishing Co. 

Albert E. Stevens, treasurer of the 
United Wire & Supply Co., has returned 
from an extended business trip through 
the Middle West in the interests of the 
company. =, 

Lester F. Morse of the Gorham Mfg. 
Co. was elected a director of meetings 
at the annual meeting of Providence 
Chapter, National Association of Cost 
Accountants, the past week. 
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Herbert Schwarzkopf, of J. Schwarz- 
kopf & Co., has the sympathy of the en- 
tire trade in the death the past week of 
his wife. 

Saturday, July 28, has been tenta- 
tively announced as the date for the 
local ocean yacht race for the Tilden- 
Thurber Corp. trophy now held by the 
Warwick Country Club. 

Extensive improvements have been 
made at the retail store of the Royal 
Jewelry Co., formerly conducted under 
the name of L. I. Greene, at 286 North 
Main St. 

Walter I. Sundlun has given a mort- 
gage for $12,000 to the Rhode Island 
Hospital Trust Co., on land, buildings 
and improvements at Broadway and Al- 
len Ave. 

The numerous friends of Alpheus S. 
Place of O. E. Place & Sons Co., will be 
pleased to learn that he is slowly re- 
covering from his recent severe attack 
of pneumonia and is able to be out 
although he has not returned to business 
as yet. 

A dance and entertainment was given 
last week Wednesday evening by the W. 
T. Grant Co., at the Edgewood Yacht 
Club to its employes. Dancing was en- 
joyed until midnight, interspersed by 
specialty numbers. 

There was a full attendance at the 
monthly meeting of the directors of the 
Manufacturing Jewelers’ Board of 
Trade in the Turks Head Club on Fri- 
day when considerable routine business 
was transacted. 

Calvin Dean, manufacturer of find- 
ings and specials for manufacturing 
jewelers, will close his factory now lo- 
cated at 70 Ship St. from May 24 to 
June 1 on account of removing his plant 
to new quarters at 222 Richmond St. 

Members of the New England 
Jewelers’ Golf Association in this city 
and vicinity have received notice of the 
annual tournament to be held at the 
Shenecossett Golf Club, New London, 
June 24 and 25. 

Cannon & Brown, Inc., 183-185 Eddy 


‘St., have been increasing their electro- 


plating facilities by the installation of 
a complete equipment for doing chro- 
mium plating licensed by the Chromium 
Corporation of America. 

Notice has been filed at the Secretary 
of State’s office that the capital stock 
of the Ross Wire Co. of this city has 
been increased from 500 shares of com- 
mon, no par value, to $50,000 and 600 
shares of common, no par value. 

‘Clarence '(M. Dunbar of Cook, Dunbar, 
Smith Co. got his cruiser, Roberta, into 
the water down at Chepiwanoxet the 
past week and is preparing to spend 
what spare time he can this summer fish- 
ing and cruising about New England 
waters. 

Among the active workers for the 
$150,000 building fund for a new 
temple for Harmony Lodge of Masons 
at Pawtucket the past week were Syl- 
vester K. Budlong, Edgar M. Docherty, 
Frank R. Buldong, Harry M. Mays, Har- 
vey J. Keach and Herbert D. Hough. 

Major John J. C@llins, of the 2438rd 
Coast Artillery, Rhode Island National 
Guard, was elected president of the 
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newly organized National Guard Asso. 
ciation of Rhode Island the past week 
Major Collins is a member of the Ostby 
& Barton Co.’s sales force. 


William J. Glasheen has been appoint. 
ed a member of the finance committee 
of the Slocum Light Guard Association 
for the coming year. J. Thomas Hud. 
son and Joseph Auty, Jr., were appoint. 
ed on the sick committee and William 
H. Mason on the publicity committee, 

Among the subscribers to the fung 
being raised by the Music Association 
to secure the Boston Symphony Orches. 
tra in Providence next season are: Sam. 
uel M. Nicholson, $500; Mrs. Archibald 
Silverman, $75, and Mrs. A. T. Wall, 
Jr., $50. 

At the annual diocesan convention of 
the Episcopal Church at Pawtucket last 
week H. Anthony Dyer was elected 
deputy from the laity to the General 
Conference to be held at Washington, 
D. C., next October. Frederick D. Carr 
was elected treasurer of the diocese, 


Approximately 500 attended the sec- 
ond annual dance social under the aus- 
pices of the employes of the Foxon Co., 
manufacturer of labels, tissues, etc., 
which was held in Elks’ Auditorium last 
Thursday evening. In addition to the 
general dance numbers there were at- 
tractive singing and dancing specialties, 

William A. Shawcross of Monroe 
Block & Co., sailed on the Mauretania, 
May 238, for Europe, returning around 
the first of July. While there he will 
visit France, Germany, Czechoslovakia, 
and Switzerland. His partner, Monroe 
Block, returned on the Leviathan May 
21, after his usual semi-annual trip.” 

Mrs. Caesar Misch sailed from New 
York on Wednesday on the steamship 
Mauretania for England, sailing from 
Southampton on the steamship Arundel 
Castle for South Africa, landing at 
Capetown and traveling in South and 
Central Africa. Mrs. Misch does not 
expect to return to this country until 
next September. 

George Lavender, George Bedette, 
Thomas Sylvester and Sherwood Nelson, 
all employes of the B. A. Ballou & Co., 
Inc., demonstrated a few days ago that 
they were as good fishermen as they are 


‘jewelers, by bringing home the goods. 


They went down to Wickford where they 
succeeded in striking a lot of fine flat- 
fish of good size, some measuring 18 in. 
in length. Bedette was the high liner, 
getting the largest flat and also a very 
large tom cod. 

At the 138th annual communication 
of Grand Lodge of Masons last Monday, 
held at Freemasons Hall, among the of- 
ficers elected, appointed and installed 
were: Augustus F. Rose as First Dis- 
trict Deputy Grand Master and Sylves- 
ter M. Budlong as Third District Deputy 
Grand Master and Ralph Gregory 4s 
Junior Grand Deacon. William H. Ma- 
son was appointed a member of the Li- 
brary Committee and Edward I. Mul- 
chahey as a member of the committee on 
charters and bylaws. 

Creditors of the Robinson Jewelry ©o., 
which formerly conducted a wholesale 
jewelry business at 187 Westminster St., 
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are to receive a first and final dividend 
of 20.73 per cent according to a decree 
entered a few days ago in Superior 
Court by Presiding Justice Willard B. 
Tanner. The final report of Horace M. 
Peck, permanent receiver, was allowed 
and dissolution of the corporation 
ordered. The total claims amounted to 
$40,978.76, according to the report filed. 
Mr. Peck is to receive $750 for his ser- 
vices as receiver and Philip C. Joslin 
$600 for services as counsel for the re- 
iver. 

races the jewelry buyers reported in 
this city and vicinity the past week were 
the following: L. S. Sagorsky, Philadel- 
phia; Mr. Avidan, Lippman, Spier & 
Hahn, New York; Charles Rauch and 
Herman Rauch, the Louis Rauch Co., 
Cincinnati; Mr. Isaacs, Isaacs-Kahn Co., 
Chicago; Mr. Crowley, W. A. Green Co., 
Dallas, Tex.; Max Singer, New York; 
Messrs. Judis and Weil, Leonard Krower 
& Son, New Orleans; Mr. Birnbaum, 
Birnbaum & Kasper, San Francisco, 
Cal.; Mr. Foster, Samstag & Hilder 
Bros., New York; Mr. Cohen, Herman 
Cohen Co., Baltimore, Md.; and Mrs. 
Cowan Bailey, Marshall Field & Co., 
Chicago. 

Harvey & Otis designed and executed 
the handsome solid gold and enameled 
Past Master’s jewel presented to the re- 
tiring Worshipful Master William H. 
Mason, by Redwood Lodge No. 35 of 
Masons last week. Mr. Mason was also 
the recipient from the officers of the 
lodge of a diamond mounted white gold 
emblematic ring for the 32nd degree. It 
was the occasion of the 50th anniversary 
of the lodge and among the members 
and guests present were: Sigmund L. 
Lederer, Sigmund Fischer, Sigmund 
Fischer, Jr., Alfred Spears, Norris G. 
Abbott, Norris G. Abbott, Jr., Alpheus 
S. Place, Adelbert E. Place, E. Frederick 
Gottschalk, Charles Kestenman, Paul 
Paris, Samuel Steiner, Ernest Higgins, 
Benjamin Brier, Harry Brier, Howard B. 
Rice, G. Frederic Beane, Leo Krichbaum 
and Gregor Krichbaum. At the election 
James A. Hawes was elected treasurer 
and Bernard Boas was appointed mar- 
shal and Charles Brier, junior deacon. 








Link necklaces have taken so well in 
Paris that many of the most ex- 
pensive models are being made in link 
form. The flat links especially—the kind 
that make a continuous supple band— 
are the motifs for necklaces that are 
priced in the thousands, says a Paris 
dispatch to the National Jewelers Pub- 
licity Association. A smart new form 
is the cravat—a single long strip of 
large diamonds set in flat links of plati- 
num. The two ends of the cravat hang 
loose in front, and are caught in at the 
base of the throat or a few inches below. 
The cravat itself is about a half inch 
wide, one end hanging seven inches be- 
low the neck, the other about five. At 
the base of the throat it is caught to- 
gether by a clasp concealed by a large 
cabouchon emerald, in the same manner 
that a ring would hold together a silk 
cravat. On some other necklaces this 
clasp takes different forms, such as a 
bow-knot set with sapphires, or a small 
ring of diamonds and rubies. 
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Lawrence M. Swift was elected 
Commander of the Attleboro Post of 
American Legion at the annual meeting. 


The J. & L. Tool Co. has been making 
additions and improvements in its equip- 
ment at 49 Union St. 

At a house warming last week the 
employees of Thomas H. Brennan pre- 
sented him a handsome bridge lamp. 

Thomas E. McCaffrey has returned 
from spending several days at Washing- 
ton and vicinity. 

Mr. and Mrs. Eben F. Wilde are 
spending a few days at their summer 
home at Silver Beach. 

James Brennan and George J. Au- 
dette have been summoned for jury duty 
at the June term of Superior Court from 
this city. 

Major John W. Bean, Commander of 
the William A. Streeter Post, G. A. R., 
is in charge of the annual services in 
connection with Memorial Day. 

Andrew B. Flagg is a member of a 
fishing party that is spending a week or 
10 days at New Found Lake, in New 
Hampshire. 

Aldro A. French, Bonner Mason and 
Fred C. Wilmarth spent the past week 
at Square Lake, Me., on a fishing trip, 
where they enjoyed some good sport. 

George E. Heywood of the L. G. Bal- 
four Co. was director of the play “Be 
An Optimist,” which was presented at 
the White Church last week with great 
success. 

Mr. and Mrs. George H. Sykes have 
returned from a week’s stay at their 
summer home at Falmouth Heights, 
where they entertained relatives from 
Worcester, ‘Mass. 

Mr. and Mrs. Leonard I. Lamb were 
the guests over the last week-end of 
Judge and Mrs. Walter A. Briggs at 
their summer home at West Harwick, 
on Cape Cod. 

The Balfour baseball team went down 
to defeat in an exciting game last week 
at the hands of the Wolfenden team by 
a score of 6 to 5. The misjudging of a 
smashing hit by the Wolfenden pitcher 
won the game after it had been won, 
thrown away and won again. 

On returning home after a few days 
out of the city the other day, Eben 
Wilde, who resides in an apartment in 
the Bates Block, opened the door of his 
home, to find that it had been completely 
ransacked. After notifying the police, 
Mr. Wilde made a checkup and found 
that nothing had been stolen. 

At the annual election of officers of 
the Attleboro Young Men’s Christian 
Association among the officers and direc- 
tors chosen were the following: Leon- 
ard I. Lamb, George E. Nerney, Frank 
W. Carpenter, Walter G. Moon, Milford 
E. Bliss, E. H. Brown and Frank J. 
Ryder. 

Principal Charles O. Dalrymple of the 
Attleboro High School announced the 
past week that Miss Blanche Anderson, 
daughter of Mr. and Mrs. Carl A. An- 
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derson, has been named as valedictorian 
of the class of 1928 with Miss Marjorie 
Dunham, daughter of Mr. and Mrs. Al- 
bert N. Dunham as salutatorian. 











Mr. and Mrs. Harry W. Fisher have 
returned from spending several days at 
Washington and vicinity. 

Howard Grant presided at the joint 
meeting of the North Attleboro and 
Mansfield Rotary Clubs last week at 
The Hixon, with a large delegation from 
the Norwood Rotary as guests. 

J. Frank Mason has been chosen to 
head the Community Chest again for an- 
other year, with Lester Holbrook as vice- 
president; Allan Gordon, secretary, and 
James E. Totten, treasurer. 

Patrick J. Cummings of the Jewelry 
& Cutlery Novelty Co., accompanied by 
Mrs. Cummings, attended the supper of 
the Boston Business Men’s Art Club at 
Boston last week. 

Donald Le Stage has presented a hand- 
some silver loving cup to the local high 
school faculty to be awarded to the mem- 
ber of the senior class who excels in 
sportsmanship, athletic ability and as a 
student. The cup will be awarded on 
the night of the graduation. 

The annual meetings of the Women’s 
Universalist Missionary Society and of 
the Massachusetts Universalist Sunday 
School Association were held here the 
past week, during which numbers of the 
delegates visited the jewelry plants and 
were shown through them. 

Wallace D. Kenyon, president and 
treasurer of the Webster Co., at North 
Attleboro; his wife, Mrs. Mildred W. 
Kenyon, and their daughter, Miss Ann 
W. Kenyon, were the honor winners at 
the Third Annual Horse Show of the 
Jacobs Hill Hunt Club on Saturday. On 
a sodden field that made jumping haz- 
ardous and repeatedly demanded sterling 
bits of horsemanship to avert severe 
tumbles, the club presented its sparkling 
review before packed grandstands. 
Among the numerous handsome and 
beautiful prizes were trophies offered 
by the Tilden-Thurber Corp., Mr. and 
Mrs. Asbel T. Wall, Jr., and Mr. and 
Mrs. Kenyon. The President’s Trophy 
event, restricted to members of the club, 
was captured by Mr. Kenyon’s princely 
mount, Neighbor. Mrs. Kenyon suc- 
ceeded in putting Sagacious, winner of 
the event in 1927, over the tops for third 
honors. Mr. Kenyon rode Neighbor in 
the final event of the day, for hunt teams 
of three hunters ridden one behind the 
other over jumps, taking second prize. 
Miss Ann W. Kenyon won three blue rib- 
bons, one red and one yellow. 








M. Rothner and Phil. Hershon of the 
M. Rothner Co., 333 Washington St., 
Boston, have received a cordial invita- 
tion from King Solomon Lodge, No. 18, 
K. of P., for the annual outing at Bourn- 
dale on the Cape during the week of 
June 17. 
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“Look! Bob! Connie’s wedding silver is ‘Treasure’ too. That makes the fourth couple 
I know of in a month. . . . It’s positively an epidemic.” 
“Oh no—just smart. You know the designs are 
lovely. Now this EARLY AMERICAN—” 
“Bob, we MUST get divorced and re-married, and have an ‘Early American’ wedding.” 


T IS no accident that one so often finds “Treasure” these days, gracing the 

dinner table of the new-made bride. The fact is, that the popularity of the 

Early American Style in “Treasure” Solid Silver is spreading very rapidly 
among smart people. 


When so many orders we receive end with the statement-——“This is for the lead- 
ing bride of the season,” or “This is for a very prominent family,” and even— 
“This is for the governor”... there can be little doubt that discriminating 
people, who have the means to buy whatever they desire, do understand and ap- 
preciate good period design and the true early American style in particular. 





If you haven’t a. copy of the Early American Brochure which de- 
scribes this pattern, we shall be glad to send one at your request. 
And perhaps you would like to have us send pieces for your inspection. 


RocGERS, LUNT & BOWLEN COM PAN Y-Silversmiths 


Creators of Distinctive Tableware GREENFIELD, MASSACHUSETTS 
Member of the Sterling Silversmiths Guild of America. The Early American Style 
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Editorials 





A Victim Warns COMPLAINT 
His Broth recently re- 
pinning ceived from a 
Jewelers 


jeweler at Olean, 
N. Y., calls attention to the necessity 
of again warning the jewelry trade to 
be careful in dealing with a certain 
class of salesmen selling silver clean- 
ing apparatus who make a wonderful 
demonstration to the jeweler and, as 
the result of high-powered and per- 
suasive arguments, get an order for 
their product, for which they collect 
in advance. The jeweler often dis- 
covers later that the apparatus will 
not work and the address of the con- 
cern supposed to be behind the mer- 
chandise is fictitious. 

According to the victim who wrote 
THE JEWELERS’ CIRCULAR, he was ap- 
proached by a salesman who claimed 
he represented a large Chicago house, 
and who offered a plate for cleaning 
silver which seemed to have miracu- 
lous qualities. The salesman demon- 
strated one and it worked so perfectly 
that the jeweler was induced to order 
three dozen at a cost of $16.20. The 
salesman insisted on being paid for 
the order at once, but the jeweler, to 
protect himself, gave a check in the 
hope that he would be able to keep a 
line on the salesman and stop pay- 
ment in case the apparatus was not as 
represented. After the salesman had 
gone, the jeweler tried several of the 
plates, but found they would not work, 
and on making inquiry discovered 
that the supposed manufacturers were 
not known at the Chicago address. 

Though he stopped payment on the 
check, the jeweler learned later that 
the check had been cashed in his own 
town by the salesman and he felt he 
had to make good to the neighbor who 
had advanced the money. “I was a 
‘sucker’,” concludes the letter to THE 
JEWELERS’ CIRCULAR, “but publicity 
given to my case may save some one 
else falling victim to the same game.” 

While we admire our correspon- 
dent’s frankness and his public spirit 
in telling of his experience as a warn- 
ing to others, we are necessarily sur- 
prised that this game could still be 
worked successfully, after the many 
warnings and admonitions that have 
been given to the trade to watch out 
in dealing with exploiters of this 
kind. While no doubt there are re- 
putable salesmen selling reputable 
merchandise of the character men- 
tioned, the trade has known for years 
that there are a number of men on 
the road offering such cleaning plates 


who are little less than swindlers. 
The jeweler can protect himself 
against these men by refusing to pay 
for merchandise which he has not 
demonstrated to his own satisfaction 
as thoroughly trustworthy and all 
that it is represented to be; also by 
assuring himself that he is dealing 
with a reputable house known to the 
jewelry trade. Any reputable con- 
cern is willing to have the jeweler 
satisfy himself on these points and 
no reputable salesman will object to 
having the payment for merchandise 
made directly to his firm and not to 
him. “High pressure” salesman- 
ship should always excite suspicion on 
the part of the buyer and make him 
realize that there is danger in parting 
with his money unless he knows ex- 
actly with whom he is dealing and the 
quality of the merchandise he receives. 








Where Education 
Must Precede 
Legislation 


address before 

the New York 
Silk Club recently, 
Gilbert H. Montague, used three sen- 
tences which, though they contained 
little that is new to the mercantile 
world, at the same time epitomized the 
conditions surrounding the establish- 
ment of business ethics which mer- 
chants and manufacturers generally 
should carefully consider and thor- 
oughly understand before launching 
movements for trade reform. He 
said: 
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Business ethics are created, 
not by laws, but by the opinion 
of business men. 

All the laws in Christendom 
are powerless to raise the busi- 
ness standards of a single indus- 
try above the level reached by 
the preponderance of public 
opinion among the _ reasonable 
and fair-minded men in that in- 
dustry. 

This truth most people entirely 
overlook when they are pushing 
new legislation to improve busi- 
ness standards. 

To raise the standards of an indus- 
try it is necessary that those mer- 
chants and manufacturers who do 
business on high ethical principles get 
together or in some way take con- 
certed action to let their industry 
know about such principles and what 
they mean to business. In other 
words, leadership is necessary in the 
fight for better business methods and 
this leadership must come from men 
whose practices have been four-square 
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so satisfactory have been 
our relations with our 
customers. 


Some want swift mail- 
order service on all 
quantities of jewelers’ 
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watch or clock repairing; 
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with the principles advocated. Next 
must come a campaign of education 
to those delinquent in practising such 
principles, and the most effective eqy. 
cation lies in the demonstration of the 
success of the principles by those who 
apply them. 

When sentiment has been estab. 
lished in an industry for adherence 
to certain standards, legislation cay 
then follow to enforce such standards, 
either in the way of business laws or 
ordinances or rulings from the Fed. 
eral Trade Commission or other 
bodies. But until there is strong pub. 
lic opinion within an industry for the 
enforcement of certain lines of cop. 
duct, attempts at legislation to enforce 
this by law are worse than useless, 
Even should a law or ruling be ob- 
tained along the lines desired, it will 
be a dead letter unless backed up and 
enforced with the moral support of 
the industry at large. 

You cannot bludgeon men _ into 
adopting higher principles by laws 
and prosecution. They must be led 
to the attaining of these standards 
by education and example. When you 
have developed a moral support in 
the industry in favor of such stand- 
ards (as we have done in the jewelry 
trade in regard to the marking of 
precious metals), then effective legis- 
lation is possible and this can be en- 
forced against those who disgrace the 
industry by refusing to abide by the 
codes which it has accepted. 








Creditors of Jack Art, Inc., Canton, 
Offered 50 Cents on the Dollar 
at Meeting in New York 


The creditors of Jack Art, Inc., Can- 
ton, Ohio, held a meeting, last week, at 
the office of Jasie & Solomon, the con- 
cern’s attorneys in New York. The 
concern’s nominal assets are said to be 
in excess of its liabilities. An offer of 
50 cents on the dollar was made to 
creditors. 

It is estimated that among the assets 
are instalment accounts _ receivable 
amounting to about $55,000, of which 
between $10,000 and $15,000 are con- 
sidered good, and merchandise at cost, 
$20,000. The liabilities are approx'- 
mated at $44,000 showing about $20,000 
of open accounts due to merchandise 
creditors and about $24,000 to banks and 
for advertising, taxes, etc. 

The offer of 50 cents on the dollar 
made at the meeting is payable 10 cents 
in cash, five per cent in October, five 
per cent in November; five per cent In 
December, 1928, and 10 per cent in 
January, 1929. All these notes are to be 
indorsed by Jack Art, personally, his 
brother and father. The balance of 15 
per cent in notes will be unindorsed and 
will be payable one of five per cent m 
December, 1929, and the other of 10 per 
cent in January, 1930. 
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David Polak is now located at 68 Nas- 
sau St., having moved recently from 64 
W. 48th St. 

The office of the Alwein Watch Co. 
has been removed from 68 Nassau St. 
to larger quarters at 87 Nassau St. 

The business of the Ambassador Nov- 
elty & Jewelry Co., this city, was incor- 
porated at Albany, N. Y., last week with 
a capital of $20,000. 

A charter of incorporation was issued 
last week at Albany, N. Y., to the Fa- 
mos Wrist Watch Strap Co., this city. 
The capital is placed at $15,000. 

After June 1, the Brand-Chatillon Co., 
jewelers and silversmiths, will be located 
in the Savoy-Plaza Hotel, 773 Fifth 
Ave, where the concern will occupy 
larger quarters. 

The Burwood Mfg. Co., maker of 
jewelry, is authorized to do business in 
Brooklyn under a charter of incorpora- 
tion issued at Albany, N. Y., last week. 
The business was capitalized at $5,000. 

Alfred La Frantz & Co., importers of 
precious and imitation stones, now lo- 
cated at 36 Forsyth St., will move short- 
ly to larger quarters at 41 Forsyth St., 
which is just across the street from the 
present headquarters. 

Currier & Roby, 217 E. 38th St. are 
holding their annual spring display of 
silverware at the Hotel Pennsylvania, on 
May 22, 23 and 24. The display this 
year is in charge of Mr. Finn who is as- 
sisted by Mr. Frost. 

A Delaware charter of incorporation 
was issued recently to a concern known 
as the Demarria Diamonds, Inc., New 
York. The firm deals in precious stones 
and the business was incorporated for 
$100,000. 

Charles Birnbaum, manufacturing 
jeweler, 38 Fulton St., is receiving the 
sympathy of his many friends in the 
trade over the death of his child who 
passed away on May 12. Mr. Birnbaum’s 
office was closed for a few days on that 
account. 

D. Kemeny, of Friedman & Kemeny, 
Inc., manufacturers of chains and mesh, 
105 Fulton St., accompanied by his wife, 
is sailing next Saturday on the Levia- 
than, for an eight weeks’ trip. While 
abroad, Mr. Kemeny will visit the Euro- 
pean markets in search of new novelties. 

Joseph A. Walter sent announcements 
to the trade last week calling attention 
to the fact that he has withdrawn his 
interest as partner in the Superior 
Lapidary Co., of New York and has 
opened his own office in Room 1302 at 11 
W. 42nd St. Mr. Walter will deal in 
Precious and semi-precious stones. 

The Paraloid Works, Inc., manufac- 
turer of celluloid novelties, Yonkers, 


N. Y., was petitioned into bankruptcy 
recently by the Celluloid Corp., with a 
claim for $17,500, Nixon Nitration 
Works, Inc., $18,567 and I. Chesler & 
Sons Co., $1,144. Judge Knox has ap- 
pointed Marcus W. Clark as receiver, 
under a bond of $5,000. It is claimed 
that the concern owes in excess of $50,- 
000 while the assets are estimated to be 
worth $12,500, including accounts re- 
ceivable, equity in a building in Yonkers, 
machinery and fixtures. 

The National Jewelers Board of Trade 
announced during the past week that it 
is offering a reward of $500 to the first 
person presenting definite information 





The Main Office of THE 
JEWELERS’ CIRCULAR is 


now located at 


239 W. 39th ST. 
NEW YORK 


Telephones: Pennsylvania 0080 to 0086 


A Branch Office will be main- 
tained at our old location, 11 
John St., but all mail and ex- 
press matter should be ad- 
dressed to the Main Office. 











as to the present whereabouts of Louis 
Steinberg, president of the Euclid 
Clothes Shop, 510 Euclid Ave., Cleve- 
land, Ohio. This firm was petitioned 
into bankruptcy on April 14 and it is 
claimed that Steinberg disappeared on 
April 7 and has not been seen or heard 
of since. It is understood that the al- 
leged bankrupt concern has a great 
number of creditors in the jewelry trade. 

S. Stanley Solomon, wholesale dealer 
in watchmakers’ tools and supplies, 21 
Maiden Lane, is now traveling by auto- 
mobile through New England and New 
York States, accompanied by L. W. 
Beaumont, Pawtucket, R. I., who is one 
of his representatives. Mr. Solomon, 
personally, has not called on his trade 
for nine years and is renewing ac- 
quaintances with his friends in the terri- 
tory which they are visiting. Mr. Solo- 
mon, for seven years covered this sec- 
tion but since 1919 has been in charge 
of the office at his main branch in this 
city. : 

The merger of the Thomas Ernst Hal- 
ler A. G. Clock Factories in Schwennin- 


gen, Germany, with The Kienzle Clock 
Factories A. G. in the same place was 
announced last week. Both concerns 
are among the largest clock producers 
in the world. The merger, the an- 
nouncement states, will lead to a closer 
interchange of ideas and methods of 
production for the common good of the 
two concerns and the customers in this 
and other countries. The Kienzle Clock 
Factories have also recently purchased 
outright some minor clock factories and 
are at the present time, engaged in 
enlarging their own plant. The Kienzle 
concern is represented in this country 
by the Kienzle Clock Co., Inc., 221 Fourth 
Ave. this city, with additional show 
rooms at 58 E. Washington St., Garland 
Building, Chicago. 

A buffet luncheon was served yester- 
day (Wednesday) to the members of 
the jewelry and diamond trades who sub- 
scribed to the Federation for the Sup- 
port of Jewish Philanthropic Societies, 
in the new home of the Federa- 
tion, 71 W. 47th St. The speakers 
who were scheduled to address the 
gathering included Morris L. Ernst of 
Greenbaum, Wolff & Ernst, Richard C. 
Murphy, counsel for the Jewelers’ 
National Crime Committee and Meyer 
D. Rothschild, president of the Amer- 
ican Jewelers’ Protective Association. 
There was an inspection of the new 
building into which the Federation has 
just moved. The Federation now oc- 
cupies a 16-story building and the site 
on which it was erected is valued at 
several thousand dollars and was do- 
nated by Frederick Brown, a real estate 
operator. The money for the building 
which amounted to $600,000 was con- 
tributed by a group of friends of the 
Federation. 

The monthly meeting of the Jewelers 
24 Karat Club which was held Wednes- 
day afternoon at the rooms of the or- 
ganization, 15 Maiden Lane, was notable 
for the presence of former President 
David Kaiser, who is now almost com- 
pletely recovered from his injuries and 
who received quite a reception. There 
was a large attendance and after Presi- 
dent Willson called the meeting to order, 
Secretary Ward read the minutes of the 
previous meeting and routine business 
was transacted. Among the reports 
were those of Fred Croselmire, as chair- 
man of the beefsteak dinner committee, 
who was highly commended on the suc- 
cess of the dinner, which was held re- 
cently at the Hotel Warwick. “Matt” 
Stratton, chairman of the games com- 
mittee reported for the outing commit- 





(Continued on page 99) 
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Large capital resources and a perpetual charter 
make for stability and permanence. 


THE 
CHASE NATIONAL BANK 
of the City of New York 


57 Broadway, Head Office 
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15 Maiden Lane 
New York 
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Two Convenient Branches: 
75 Maiden Lane _ Madison Ave., at 41st St. 
Capital and Surplus and Undivided Profits $107,000,000 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York 
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ae 
tee, stating that everything is in readi- 
ness for that affair which will take place 
June 19 at the usual grounds at Price’s, 
Pleasure Bay, N. J. Two new members 
were proposed, one resignation accepted 
and one new member elected. 

The Lapetite Pearl Co., this city, was 
incorporated at Albany, N. Y., last week 
with a capital of $10,000. 

B. Distler, 9 Maiden Lane, recently 
returned from the European diamond 
markets on the Ile de France. 

Arthur Lorsch, of Albert Lorsch & 
Co. 607 Fifth Ave., sailed last Friday 
on the Ile de France for a rest abroad. 

Leo Couzyn, diamond polisher, of Ant- 
werp, Belgium, arrived in this country 
on the Leviathan several days ago and 
is making his headquarters with Wm. I. 
Rosenfeld & Co., 604 Fifth Ave. 

Thomas Meyer, 9 Maiden Lane, is 
offering a settlement to creditors on the 
basis of 20 cents on the dollar. This 
offer, if accepted, is payable 10 per cent 
in cash within 20 days and two notes 
of 5 per cent each maturing in two and 
five months from the date of the agree- 
ment. 

Charles L. Frank, of Belgard & Frank, 
Inc., importers of precious and imita- 
tion stones, 48 W. 48th St., will sail for 
Europe Saturday, June 2, on the Minne- 
tonka. While abroad Mr. Frank will 
visit the European offices of the concern 
in London, Paris, Oberstein and Gablonz. 
He will return about July 15. 

The annual spring tournament of the 
New York Jewelers’ Golf Association 
will be held on Monday, June 4, at the 
Rockville Centre Country Club, Rock- 
ville Centre, L. I. It is expected that 
most of the members will take part in 
the tournament, and at the present time 
the committee in charge is hard at work 
recording entries and planning for an 
enjoyable day on the links. 

Bates & Bacon and the D. F. Briggs 
Co. have consolidated their New York 
offices and are now located in Room 1301 
at 9 Maiden.Lane. Both lines will be 
carried by Charles A. Parker in New 
York, and all territory east of and in- 
cluding Cleveland, Ohio. George S. 
Semple will represent both concerns in 
the Middle West, while Charles J. Tonry 
will carry both lines through the South 
and Pacific Coast. 

The special meeting of the Good and 
Welfare Committee of the National 
Jewelers Board of Trade called for the 
purpose of considering the reports of 
the committees appointed some time ago 
to recommend nomenclature for dia- 
monds and other precious stones and 
Semi-precious stones was adjourned last 
Tuesday afternoon owing to the lack of 
@ quorum. It was voted to hold this 
special meeting at the Board’s rooms, 
22 W. 48th St., on June 5. 

The suit brought by Mary Gleason, on 
an assigned claim of Florence McHenry, 
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against Lebolt & Co., New York, for 
damages due to alleged false representa- 
tions in the sale of a diamond ring, will 
be retried with the original pleadings 
and not with a new complaint, under a 
ruling by Supreme Court Justice Crain 
on Wednesday last. This suit which has 
received much attention among. the 
trade and was recently ordered sent 
back for a new trial by the Appellate 
Division, which reversed a judgment 
against Lebolt & Co., came before Jus- 
tice Crain on the plaintiff’s application 
to file an amended complaint. 

Frank Schmukler, a shipping clerk 
employed by J. J. Schmukler, 133 Canal 
St., this city; Louis Neustadt, a drug- 
gist of Brooklyn, N. Y., and his brothers, 
Ray, a chauffeur, and David, a truck- 
man of the Bronx, who were arrested 
last week charged with stealing several 
thousand dollars’ worth of alarm clocks 
from the Schmukler_ establishment, 
waived examination last Monday when 
brought before Magistrate Simpson in 
the First District Magistrates’ Court. 
All of the defendants were held for the 
action of the grand jury. The alleged 
receiver of these clocks was to be ar- 
raigned in the same court yesterday 
(Wednesday) after THE JEWELERS’ CIR- 
CULAR had gone to press. 

The case of the prosecution against 
Nate Weinzimmer, alleged chauffeur for 
the Whittemore gang, who is being tried 
before Judge Koenig in the Court of 
General Sessions, this city, was closed 
last Tuesday. This trial started early 
last week and was conducted for the 
prosecution by Assistant District Attor- 
ney Wallace, who was aided by As- 
sistant District Attorney Charles Garri- 
son. The prosecution called a number 
of witnesses, including two former mem- 
bers of the Whittemore gang and also 
two Cleveland detectives, who established 
the fact that Weinzimmer had been pre- 
viously arrested in Cleveland for the 
theft of an automobile. In his opening 
address to the court last Tuesday, Wein- 
zimmer’s attorney indicated that he in- 
tended to establish an alibi for his client. 
The defense has brought Leon and Jake 
Kramer and Milton Goldberg down from 
Sing Sing, where they are serving long 
prison terms. These three men were 
members of the Whittemore gang, and 
it was hinted will aid the defense in 
establishing Weinzimmer’s alibi. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending May 19, 1928 
The U. S. Assay Office reports: 
Gold bars exchanged for gold 
coin $753,644.16 
Gold bars paid depositors...... 63,218.29 


Total 
Of this gold bars exchanged for gold 
coins are reported as follows: 


ed 


Date Exchange 
BN Rokk ee ia el seo ethseie es $369,052.22 
Si GaP GikVG reba Vata ie aig Gace caine 124,080.91 
OO Scie sacy Aleve efokepneieiarsia Save wes 67,872.86 

Ee waa lovareceie wi Sia e ais ain wanes 131,409.89 
Ds GeO tata taveyubalarasierahe wiles acniatote 35,575.26 
Mee Ras saasase al VGle erate ecesararn Serer 25,653.02 

I irae S64 aes eel Sse $753,644.16 


$816,862.45 





Eugene Bazner has leased the second 
floor space at 889 Broad St., where he 
will engage in the retail jewelry busi- 
ness. 

Norman F. Wiss expects to move into 
his new house at Short Hills early in 


July. Meanwhile his shore home at 
Avon will be opened about the middle of 
June. 

’ Barrasso & Blasi, 31 Governor St., 
who are known as the House of Cameos, 
have branched out somewhat the present 
year. Two new departments have been 
added, diamond mountings and women’s 
stone rings. 

Frederick C. J. Wiss, retired retail 
jeweler and former head of the firm of 
Wiss Sons, Inc., 665 Broad St., has been 
spending some time at Atlantic City and 
will open his summer home at Avon late 
this month or early June. 

Oliver Bunce, formerly of the Heidell 
& Trow Co., is sailing for Europe on 
a pleasure trip on the Minnetonka on 
June 2. While abroad, when not sight- 
seeing, he will visit the jewelry centers 
of England, France, and Germany. 

The wife and two daughters of B. 
Elsky of the Jabel Ring Co., 401 Mul- 
berry St., will tour the Pacific Coast 
during the summer months. Their 
itinerary will include a visit to the 
branch factory of the concern in San 
Francisco. 

J. B. Bishop of Bishop & Bishop, 
manufacturing jewelers of 336 Mulberry 
St., finds that business has increased 
substantially over last year. This condi- 
tion is reflected in the retail trade, not 
only in Newark but in the suburbs. 

Mrs. Myrta Binder, who has _ been 
nominally head of the jewelry manufac- 
turing firm of C. A. Binder, 88 Hillside 
Ave., Hilton, since her husband’s death 
about a year ago, sailed last week for 
Europe aboard the Karlsruhe of the 
North German Lloyd line for a summer 
abroad. She expects to return to New- 
ark in late October. 

A committee of the New Jersey Retail 
Jewelers’ Association is visiting jewelers 
of the State to extend a personal invita- 
tion to attend the annual convention at 
Asbury Park next month. Last year 
Louis Haimann, Morristown, volun- 
teered to perform this service through- 
out northern New Jersey and this year 
the plan has been adopted as a definite 
policy of the association. Jewelers who 
are not affiliated with the association are 
invited to attend the State sessions. 








Paris shops are showing a number of 
pins, rings, pendants and bracelets that 
make use of a sort of miniature, with 
small figures usually in white on a back- 
ground of blue, reminiscent of old-fash- 
ioned brooch miniatures. They are set 
in silver and platinum, with small pearls. 

Other jewelers are likewise putting 
some effort on this revival of old minia- 
tures, and are showing them in a form 
that can be worn on a silk cord, as a pen- 
dant, or as a pin. 









THE JEWELERS’ 


CIRCULAR 





May 24, 1998 

























alll ih it Way Lal 











Ge 


NATIONAL PARK BANK 


of NEW YORK 


214 BROADWAY 
Uptown Branches 


Park AVENUE AND 46TH STREET 
SEVENTH AVENUE AND 32ND STREET 


To Be Opened in 1928 


Madison Avenue and 26th Street 


Broadway and 74th Street 


Banking 
In All Its Branches 
Commercial and_ Travelers’ 
Credit issued; Correspondents 
in all principal Cities in the 
World. Foreign Exchange 
bought and sold. Corporate 
and Personal Trusts; Safekeep- 
ing of Securities; Collection of 


Income. Investment Service 
for Customers. Safe-Deposit 
Vaults. 


CAPITAL, SURPLUS and 
UNDIVIDED PROFITS, $35,000,000 








DIRECTORS 


Charles Scribner 
Richard Delafield 
Francis R. Appleton 
Cornelius Vanderbilt 
Gilbert G. Thorne 
Thomas F. Victor 

John G. Milburn 
William Vincent Astor 
Joseph D. Oliver 
Lewis Cass Ledyard, Jr 
David M. Goodrich 
Eugenius H. Outerbridge 
Kenneth P. Budd 
Frank L. Polk 

George M. Moffett 
James Forrestal 
Charles S. McCain 
Thomas I. Parkinson 
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Program for Wholesalers’ Convention 





Tentative Outline of the Annual Conclave of the National 
Wholesale Jewelers’ Association at Indianapolis, 
j June 4nd 5 


PHILADELPHIA, PA., May 23.—The 
tentative and preliminary program of 
the 2ist annual convention of the Na- 
tional Wholesale Jewelers’ Association, 
to be held at the Claypool Hotel, Indian- 
apolis, Ind., on Monday and Tuesday, 
June 4 and 5, has been prepared. It is 


as follows: 
Monday, June 4 
8.30 to 10.15 A. M. 


$s tion of Dele ates an ri tion 
Registra 4 


10.15 A. M. 


President Petersen. 


Opening remarks by. Peter- 


i R. J 

1 Address of President 
Anpetersen, Max & Co., Buffalo N.Y. 

seport of Secretary = A. . 
i i ort. 

Discussion of OSuainees Situation, by 2 


Address— The 
oor’ piscussion—The Most Important 
Problems Confronting Wholesale pig 3 
Today. President Petersen will coll . 
bers for an expression on this subjec —— 
Discussion — The Manufacturer . “ — 
in an Adequate Margin for the Who = “ 
President Petersen will call on a num 


esent. r 
the manufacturers —— Svcatennting of 


Discussion—A. Has < 
i creased the Sale of Watches: 
Correct, Time Can Wholesalers and Retailers 


Most Effectively Capitalize this Type of 


> 
nomen The Business Outlook for the 


of the Year. f é 
go eel the Blimination of Unprofit- 
Lines Practical? | : 
eS ament of Nominating Committee. 
Appointment of Resolutions Committee. 
Announcement of Entertainment Com- 
mittee 
General Announcements. 
Adjournment. 


Monday Afternoon 
2.00 P. M. 


Report of the Overhead Expense Commit- 
tee, | =e Engel, chairman, J. Engel & Co., 
ee, go hte meee 

iscussion_ 0 is r . : 

Address—The Capper-Kelly_ Bill and the 
Price Cutting Situation, by Felix H. Levy, 
Esq., Former Special Assistant to the United 
States Attorney General, New York. 

Discussion—A. To What Extent are Our 
Present Problems Due to Over-production by 
Manufacturers and the Consequent Flooding 
of Markets? 

B. Is Direct Competition of Manufac- 
turers the Result of Excess Manufactur- 
ing Capacity? 

Discussion—How Can Retailers be Encour- 
aged to Liquidate Old Lines? . 

Discussion—How Can Greater Emphasis 
be Successfully Placed on Quality? . 

Discussion—The Influence of Low Prices 
Featured by Chain Stores and Mail Order 
Houses. 

Question Box. 

Adjournment. 


Tuesday, June 5 
10.00 A. M. 


Discussion—Should Greater Emphasis _be 
Placed on Profits and Less Attention be De- 
voted to Volume? 

Address—What Should be the Attitude of 

olesalers Toward Sales to the Consumer? 

- L. Carpenter, The Albert Walker Co., 
Providence, R. I. 

Discussion—Cut Price Competition. 

A—lIts Prevalence in Various Sections. 

B—Factors Chiefly Responsible for it. 

C—Misrepresentation by Buyers. 
Possible Remedies. 

Di -Resale Price Legislation. 

C iscussion—Methods by Which Salesmen 
_ Help Retailers Make Their Business 
Died wofitable. 
ussion—A. Do Missionary 
Benefit the Wholesaler? : 
B. What Remuneration Should the 


Salesmen 


Wholesaler Receive for Handling Orders 
Secured by Such Salesmen? 

Discussion—The Effect of the New York, 

New Jersey and Illinois Platinum Stamping 


ws. 
Adjournment. 


Tuesday Afternoon 
2 P. MM. 


Report of Treasurer L. P. White, L. P. 
White; Philadelphia, Pa. 

Discussions—The Exclusive Agency Plan— 
What are its Advantages and Disadvantages? 

Expression of Preference Regarding Place 
of 22nd Annual Convention. Would March 
or April be a Better Time for Our Convention 
than June? 

Report of Resolutions Committee. 

Report of Nominating Committee. 

Election of Officers. 

Unfinished Business. 

New Business. 

Adjournment. 








Many Problems Discussed at Dinner- 
Meeting Held by Oakland, 
Cal., Jewelers 


OAKLAND, CAL., May 19.—Attendance 
was twice as large as at the previous 
meeting when jewelers of the East Bay 
District gathered at a get-together din- 
ner, held yesterday at the Leamington 
Hotel in this city. Jewelers were pres- 
ent from Oakland, Berkeley and Rich- 
mond. The meeting was so enjoyable 
that it was decided to hold another get- 
together dinner on June 22. 

Julius A. Young of the H. Morton Co.. 
president of the California Gold and 
Silversmiths Association, presided at the 
meeting. Subjects of discussion were 
various national and local matters af- 
fecting the jewelers. Some of those 
present laid various problems before the 
meeting and had them answered in the 
general discussion which ensued. 

Efforts are to be made to undertake a 
cooperative advertising project, in an 
effort to increase the jewelry business. 








Business Troubles 


Dave Paul, Wichita Falls. Tex., has 
filed a voluntary petition in bankruptcy. 

Jos. L. Hecht & Co., Norfolk, Va., have 
filed a voluntary petition in bankruptcy. 

J. B. Richards, Tacoma, Wash., has 
filed a voluntary petition in bankruptcy. 

Louis and Isola Ferrell of Ferrell’s, 
Los Angeles, Cal., have assigned to A. D. 
Johnson. 

A voluntary petition is reported to 
have been filed by the Trojan Loan Co., 
Troy, N. Y. , 

An involuntary petition in bankruptcy 
has been filed against Thaddeus B. 
Reese, Johnstown, Pa. 

Lee’s Jewelry Shop, at Mission, Tex., 
has been sold out in bankruptcy proceed- 
ings. - 

An involuntary petition in bankruptcy 
has been filed against Max Stein & Co., 
Chicago, Ill. 
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John W. Buehler, Osage, Iowa, is 
offering 80 cents on the dollar to credi- 
tors. 

An involuntary petition in bankruptcy 
has been filed against the Mackey Jewel- 
ry Co., Inc., Waldosta, Ga. 

The business of Mason Spangler, 
Scotts Bluff, Neb., has been sold out 
at auction. Creditors are offered 27 
cents on the dollar in settlement. 

Herschel Heilbronner, Henderson, Ky., 
has executed an assignment to the Hen- 
derson National Bank, according to an 
announcement made recently. 

“Lisson’s,” Syracuse, N. Y., has filed 
a voluntary petition in bankruptcy. The 
assets are placed at $53,613 and the 
liabilities, $55,291. 

William M. Dean has been appointed 
receiver for Erling Klabo, Oakland, Cal., 
against whom an involuntary petition 
has been filed. 

*Henry H. Bayer, New Haven, Conn., 
has filed a voluntary petition in bank- 
ruptcy. The assets are placed at $250 
and the liabilities, $9,196. 

Merle S. Bush, Cut Bank, Mont., it is 
reported has assigned to the Northern 
Montana Association of Credit Men of 
Duluth, Minn. 

It is reported that the Aach Jewelry 
Co., Picher, Okla., is in bankruptcy, an 
involuntary petition having been filed 
against the concern. 

Lajoie’s Son & Perreault, Worcester, 
Mass., are offering 25 cents on the dol- 
lar to their creditors. Their assets are 
placed at $2,683 and the liabilities at 
$13,000. 








The Platinum Market 


A slight drop in the price of iridium 
has affected quotations in the iridio- 
platinum market. For many weeks 
iridium has been quoted at $325 an 
ounce, but several days ago it under- 
went a change, with the result that the 
price now ranges from $300 to $310 an 
ounce. This has slightly decreased the 
price of platinum containing iridium, 
and it is understood that it has been 
caused by a change in the supply and 
demand. Soft platinum still remains 
the same, but that containing 5 per cent 
iridium fell off $2, while platinum hard- 
ened with 10 per cent iridium dropped 


$3. The official prices quoted on 
Wednesday are as follows: 

Per Ounce 
ania aban chnclark & Ui hee ae $78 
Platinum containing 5 per cent 

TEM Foc as owas eeecus 


Platinum containing 10 per cent 

iridium 
Iridium 
Palladium 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 
London U.S. Gov’t New York 


Date Official Assay Bars Official 
2S ee 27 62 60 

ae ae 27 62 59% 

ae «ee ie 62 60 

S BRadecs 27 63 60% 

Fe as 8 63 61 

(Secs sex 28% 64 62% 
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David Grobman and Harry Gross have 
opened the G. & G. Novelty House at 
104 S. Eighth St., with a line of bags, 
novelties and costume jewelry. 

The stock of the Standard Jewelry 
Exchange, bankrupt, was sold by order 
of the receiver, at the Samuel T. Free- 
man galleries. 

Philip Fox, associated with the House 
of Milner, wholesale jeweler at 706 San- 
som St., is on a honeymoon with his 
bride, who was Miss Lilian Feldman, 
of this city, formerly of Pittsburgh. 

Morton S. Sagorsky, of the wholesale 
jewelry firm of I. S. Sagorsky & Son, 
with headquarters in the Jefferson build- 
ing, is back from a four weeks’ selling 
trip through the West and reports busi- 
ness good. 

Simon Levine, trading as the LaVyne 
Jewel Shop, has applied for his dis- 
charge from bankruptcy and a hearing 
has been set for June 27 in the United 
States District Court here on the peti- 
tion. 

The stock of the Jewel Shop, con- 
ducted by John Rosenfeld in the Arcade 
between 12th and 13th Sts., on Chestnut 
St., was sold at receiver’s sale, only 
$650 being realized. The fixtures 
brought $900. The latter were pur- 
chased by Richter Bros., who conduct a 
costume jewelry shop in the Arcade. 

The Jewelers’ Security Alliance has 
presented a check for $100 to Ottie Don- 
oway, of Georgetown, Del., a Delaware 
State detective, for his work in appre- 
hending J. Roy Mitchell, Deolan H. Howe 
and Edwin J. Lowe, all of Laurel, who 
robbed the jewelry store of Samuel C. 
Evans of Milford, Del., last December. 
.Most of the loot was recovered by Dono- 
way. 

A larger number than usual of Phila- 
delphia wholesale jewelers will attend 
the annual convention of the National 
Wholesale Jewelers’ Association at In- 
dianapolis on June 4 and 5. One reason 
for the increased attendance is the an- 
nouncement of the number of interesting 
subjects to be discussed and the fact that 
the convention will be a strictly business 
gathering. 

The composition offer of 15 per cent 
made by Abraham Press, trading at 
Righth and Chestnut Sts. as I. Press & 
Sons, will be acted upon by creditors at 
a meeting on May 28, called by Walter 
C. Douglas, Jr., special referee in bank- 
ruptcy, at his office in the Jefferson 
building, 1015 Chestnut St. While many 
creditors have stated they will oppose 
the 15 per cent offer, some are in favor 
of accepting it. 

Much interest was shown by New 
York and Philadelphia dealers in the 
auction on Wednesday at the Samuel T. 
Freeman galleries, of diamonds and 
jewelry from the estates of Henry E. 
Zollinger and of Mary E. Worrell, mem- 
bers of old Philadelphia families. In 
the Zollinger collection was a solitaire 
diamond stud, the stone weighing 14 
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carats. A collection of 59 pieces of new 
diamond jewelry also was sold. 

David W. Cohen, of the retail jewelry 
firm of B. J. Cohen & Sons, at 109 S. 
11th St., will lose his bachelor standing 
on June 10, when he is to be married to 
Miss Helen Edna West, daughter of Mr. 
and Mrs. Isaac West of 5115 Wynne- 
wood Ave. The ceremony is to take 
place in the main ballroom of the Benja- 
min Franklin hotel and will be attended 
by many friends of the young couple. 
The honeymoon will include a trip to 
Bermuda. 

Fred L. Kempff, head of the engrav- 
ing department of Bailey, Banks & Bid- 
dle, was elected president of the En- 
gravers’ Club of Philadelphia at the an- 
nual dinner and business meeting in the 
Elks building. Other officers are: S. P. 
Steen, vice-president; E. G. Sopp, treas- 
urer; W. Kiesel, secretary; H. C. Hop- 
per, chairman of the board of directors 
with J. Frank Redfern, W. F. Ott, J. E. 
Passant and William Paravano, mem- 
bers. The club is one of the most active 
in Engravographia, the national organi- 
zation. 

Three Philadelphia jewelry houses 
and an auction firm were among the 
firms honored by the Philadelphia Cham- 
ber of Commerce at its annual banquet 
to business houses in existence for a 
century or more here. They were the 
wholesale jewelry house of H. O. Hurl- 
burt & Sons, founded in 1814; George C. 
Child & Son, founded in 1810 and Riggs 
& Bro., founded in 1818, both retail 
houses, and Samuel T. Freeman & Co., 
noted auctioneers. The oldest firm on 
the list is the Frances Perot & Sons 
Co. 

A. W. F. Rublack, veteran Sansom 
St. jewelry manufacturer, and his wife, 
celebrated their golden wedding quietly 
at their home in Hammonton, N. J., on 
the same day their son, George S. Ru- 
black, and his wife observed the 22nd 
anniversary of their marriage. The 
elder Mr. Rublack was the second man- 
ufacturing jeweler to open business on 
Sansom St., he then being at No. 713. 
His son now is located at 710 where he 
carries on the business established by 
his father, who visits the “Street” often. 

The Oneida Community’s Philadelphia 
branch office has been moved from the 
sixth to the 12th floor in the Jefferson 
building where it has been located for 
several years. The new offices are much 
larger than the former ones, comprising 
a well-arranged suite of three rooms, the 
larger one being utilized both as a gen- 
eral office and display room, while 
another is the private office of William 
Ferguson, district manager, who is as- 
sisted by Charles W. Trout. Mr. Fer- 
guson succeeds F. A. Whitman, district 
manager here for a number of years. 
The new offices are not only larger but 
lighter and better arranged for display 
and office purposes and Mr. Ferguson 
and his staff have been congratulated by 
their Philadelphia trade on the new ar- 
rangement. 

A movement has been started to bring 
together Philadelphia jewelers who are 
devotees of golf. How many jewelers 
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there are here who would like to enjoy 
an afternoon’s sport with a good dinner 
to follow at one of the many fine coup. 
try clubs in or about this city, will bg 
known only if those interested wil] com- 
municate with Robert L. Coates at the 
Jewelers’ Club, 931 Chestnut St. Those 
interested are asked to send their name 
their firm name and address and hand. 
cap based on the player’s five best scores 
in 1928 thus far: This is the first eon. 
crete attempt to get the jeweler-golfers 
together and a number already have 
shown considerable interest in the move. 
ment. While at present there is no 
thought of organizing a jewelers’ golf 
club, such a result might follow, accord. 
ing to several leaders in the business 
here, if enough interested players re. 
spond to Mr. Coates’ invitation. So fay 
the jewelry business is about the only 
one in this city which has not organized 
more or less strongly for golf. 











was among the out of town jewelers 
who visited the wholesale trade here 
last week. 

Charles G. Oelheim, of Leininger-Oel- 
heim, Inc., has been appointed on a com- 
mittee of the Riverside Businessmen’s 
Association which will have charge of 
arrangements for a joint community 
celebration marking the breaking of 
ground for a new high school in that 
section of the city. 

Burglars who ransacked a _ bookstore 
next door are believed to have attempted 
to enter the T. C. Tanke downtown store 
at 380 Main St., early on the morning 
of May 14. Kicking in a side window 
of the jewelry store they set off the 
burglar alarm and were frightened 
away. 

His many friends in the trade will 
share with Fred G. Bixby, W. Genesee 
St., watchmaker, his bereavement in the 
death of his mother, Mrs. Sybil Bixby, 
who passed away at the Church home on 
May 14 in her 100th year. She cele- 
brated here 99th birthday last Thanks- 
giving day and had been active in mind 
and body until two months before her 
death. 








The International Silver Co. an- 
nounces the affiliation of Gilbert L. 
Crowell, Jr., with its Fine Arts Division. 
For many years, Mr. Crowell has been 
the creator of sterling silver purchased 
extensively by America’s finest jewelry 
establishments, and by them he is recog- 
nized as one of the foremost designers 
of fine silver in this country. With the 
International Silver Co. he will super- 
vise the design and creation of a neW 
and exclusive line of sterling silver 
products. Mr. Crowell is now on a trip 
visiting the largest cities of the East 
and Middle West with Dudley T. 
Fagan, preparatory to taking up his 
new work at Factory “S” of the Inter- 
national Silver Co., Meriden, Conn. 
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Chicago Notes 





J. W. Fitzpatrick, accompanied by a 
group of friends, attended the Kentucky 
Derby last week. 

Ben Boosel, manufacturers’ represen- 
tative with offices at 35 E. Wacker Drive, 
returned last week from a short busi- 
ness trip to the North West. 

Sidney Y. Ball, president of Norris, 
Alister-Ball-Bridges Co., left last week 
accompanied by his wife and friends 
for Louisville, Ky., to attend the Derby. 

Sol Hess, well known to the entire 
jewelry industry, left last week with 
Mrs. Hess to tour to Louisville, Ky., to 
attend the Derby and visit with friends. 


Paul Gruen of Rettig, Hess & Madsen, 
is making a business trip through his 
Michigan territory. Mr. Gruen calls on 
the retail trade and will be away for 
several weeks. 

Phillip Gradwohl of the Gradwohl 
Jewelry Co., Minneapolis, Minn., was 
a visitor in Chicago last week looking 
over the markets and visiting with many 
of his friends here. 

N. F. Wechter of the S. Wechter Co., 
159 N. State St., returned last Saturday 
from New York, where he spent two 
weeks on business and visiting with 
many of his friends. 

August Hauser, representing the 
Wightman & Hough Co., Providence, R. 
I, in this territory, arrived in Chicago 
last week and is spending a week here 
calling on the wholesale trade. 

Morris Trachtenberg, of Trachtenberg 
Bros., retail jewelers, 2755 W. North 
Ave., has been confined to his home for 
the past week on account of an attack 
of influenza. Mr. Trachtenberg expects 
to be back at work this week. 

Irving Schwartz, representing Burack 
Bros., Newark, N. J., is calling on the 
wholesale trade in Chicago this week. 
Mr. Schwartz is making a regular busi- 
hess trip through this territory and will 
leave Chicago for other cities in the 
Middle West. 

Will Schuman of the Leubusher-Schu- 
man Co. returned from an extended 
business trip through his Oklahoma, 
Texas and Kansas territory. Mr. Schu- 
man spent a few days here replenishing 
his stock and left for a short visit to 
the trade at St. Louis. 

Henry Agate, president of the Bonner 
Manufacturing Co., New York, arrived 


in Chicago last week to spend a few 
days here visiting with his son Jerry, 
manager of the Chicago office. While 
here Mr. Agate called on members in 
the trade and renewed old acquaintances. 

Howard C. Rowbotham, manufac- 
turers’ representative with offices in the 
Pittsfield building, completed a _ three 
weeks trip last week and returned to 
Chicago. Mr. Rowbotham, called on the 
wholesale trade through the Middle 
West and reports his business as favor- 
able. 

It was announced last week by Thos. 
J. Dee & Co., that they have leased space 
on the 19th floor of the new Pittsfield 
building, and expect to move their offices 
from 5 S. Wabash Ave., about the middle 
of August. The new space is consider- 
ably larger and all new fixtures and 
furniture will be installed. 

Hyman Horwitz, H. Horwitz & Co., 
Capitol building, returned to his office 
last Friday, after spending a week at 
McHenry, IIl., with his wife and family. 
The Horowitz’s summer home is at Mc- 
Henry and Mr. Horwitz made his ini- 
tial trip for the season to open the place 
and get things ready for the summer. 


Charles Ahlborn, manufacturers’ rep- 
resentative, announced recently that he 
has associated himself with Ed. Monnier 
& Co., of Newark, N. J., and will rep- 
resent them in this territory in connec- 
tion with the other lines he now carries. 
Ed. Monnier & Co., are manufacturers 
of platinum chains and platinum mesh 
bracelets. 

C. H. Kalter, representative for Ben- 
jamin Allen & Co., left last Friday 
night on an éxtended business trip 
through his Minnesota territory. Mr. 
Kalter spent about 10 days at the home 
office getting a complete new line of 
samples, replenishing those that were 
taken from him during a holdup re- 
cently. 

W. W. Beckwith, recently associated 
himself with George H. Weidig and 
Ben Boosel, all manufacturers repre- 
sentatives, with offices at 35 E. Wacker 
Drive. For the past three years Mr. 
Beckwith was connected with Moore & 
Evans, and prior to that time was with 
Weidig & Boosel in the representation 
of Jos. Fahys & Co. 


S. Kutner, pearl importer at 162 N. 
State St., announced last week that 
E. W. Lindstrom is now associated with 
him and will represent him on the Pacific 


Coast and through the Western states 
with offices in Suite 712, Title Guarantee 
building, Los Angeles, Cal. Mr. Lind- 
strom, will carry this line in connection 
with a platinum line he now represents. 


The Chicago Manufacturing Jewelers’ 
Association, held its regular monthly 
meeting last Tuesday evening at the 
Hamilton Club. Shop problems were 
discussed and the regular order of busi- 
ness taken up. A resolution was passed 
that the association would fully co- 
operate with the Chicago Jewelers’ As- 
sociation in regard to the Chicago 
World’s Fair. 


William F. Juergens of Juergens & 
Andersen Co., returned last week from 
New York and the East where he spent 
a week combining business with pleas- 
ure. While East Mr. Juergens spent 
some time at Princeton visiting with his 
youngest son Paul. Ted Tracy, repre- 
senting the company, returned last Fri- 
day from the South where he spent a 
few weeks calling on the retail trade. 


Benjamin Allen of Benj. Allen & Co., 
wholesale jewelers, will leave here this 
week for New York where he will spend 
a few days before sailing, on May 26, 
for Europe. Mr. Allen will join his wife 
and daughter Mrs. Capt. Oliver Bryson, 
of England, who have been there for 
several months. He will combine pleas- 
ure with business looking over the dia- 
mond markets at Amsterdam and Ant- 
werp. 

The hearing in the Bouer-Goldstein 
Co., voluntary bankruptcy case was 
postponed this week, awaiting the out- 
come of a composition settlement offer. 
The bankrupts through their attorneys, 
L. B. Melnick and Lester L. Bower are 
offering the creditors 35 per cent cash. 
Several times during the past two weeks 
A. L. Schapiro, attorney for the Re-. 
ceiver, has been questioning people in 
connection with the case before Referee 
Parkins. 

Swartz & Co., platers and repairs, 
have increased their space on the fourth 
floor of the Silversmith building to more 
than double, and have added additional 
machinery and equipment. They are 
now equipped better than ever to render 
first class service and show prompt- 
ness in making deliveries. This con- 
cern has been in business for 10 years 
and during that time have outgrown 





(Continued on page 104) 








104 
Chicago Notes 





(Continued from page 103) 








two locations. M. Swartz is proprietor 
of the business. 

Paul H. Samuels, representing Katz & 
Ogush, in Chicago and on the Pacific 
Coast, left New York, Tuesday, May 15, 
for a tour through his territory. Mr. 
Samuels is carrying with him many new 
styles and designs in jewelry, most of 
these originating in the Paris office of 
the concern. 

A. C. Becken & Co. are now in their 
beautiful new home on the fourth floor 
of the Jewelry Mart, 35 E. Wacker 
Drive. Their formal grand opening will 
not be held until the first week in Aug- 
ust, during the third annual Jewelry 
Show. Words cannot explain the beauty 
of their quarters and the rich layout 
of the space. The private office of A. C. 
Becken, Jr., is located on the corner of 
Wacker Drive and Wabash Ave. It 
is a spacious room and handsomely fur- 
nished in walnut, with green drapes and 
carpeting. Along the Wabash Ave. 
side are the general offices, surplus 
jewelry stock rooms, stationery and 
mimeographing departments, as well as 
S. C. Lund’s offices. The Wacker Drive 
side is separated into individual spaces 
to be used by various officials and buyers 
of the company, as well as display rooms 
for jewelry, clocks and _ silverware. 
Jewelry counters and safes are placed 
on the south side of the Wacker side. 
Along the west end of the space are spa- 
cious silverware and clock stockrooms, 
shipping and billing departments. The 
entire furnishings are in walnut finish, 
with all steel desks and cabinets. A. C. 
Becken Sr. started this business in 1887 
at St. Paul, Minn. He remained there 
. for a few years and moved the business 
to Chicago, making his headquarters in 
the Columbus Memorial building. From 
there he moved into larger quarters in 
the Powers building and after 18 years 
outgrew that space and went to the Le- 
Moyne building, where the firm re- 
mained until last week. A. C. Becken, 
Sr., passed away a few years ago. A. C. 
Becken, Jr., entered into the business 
about eight years ago and immediately 
advanced the business to what it is to- 
day. Mr. Becken is president of the 
company, C. A. Fidler and S. D. Mc- 
Pherron, vice-presidents and S. C. Lund, 

secretary and treasurer. 








Salt Lake City 


The Diamond Shop on S. Main S&t., 
which was damaged by fire recently, 
has been remodeled and redecorated. 

Reed Mickelson of the David Stein 
jewelry store, has become a member of 
the famous Mormon Tabernacle Choir. 

Local visitors include J. E. Johnson, 
M. B. Bryant & Co., New York; and 
Mr. Sachs, member of the firm of Wolf- 
sheim & Sachs, New York. 

William T. Denn, member of the Hub- 
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bard-Denn Jewelry Co., has been nom- 
inated for a place on the board of gov- 
ernors of the Chamber of Commerce. 

Ear] Burrell of Parry & Parry, manu- 
facturing jewelers, is at his post again 
following six or seven weeks absence 
as a result of an operation for appen- 
dicitis. 

J. S. Lewis, president of the J. S. 
Lewis Co., Ogden, has left for a month’s 
buying trip, with New York as his prin- 
cipal objective. 

W. D. W. Zeller, secretary of the 
J. S. Lewis Co., Ogden, is in the store 
again following a month’s Pacific Coast 
northwest motor tour during which he 
travelled 4200 miles. While away he 
visited many jewelry stores. 

Dr. T. L. Martin, prominent member 
of B. Y. U. faculty, who was honored 
the other day by being elected to mem- 
bership in the Sigmi Psi, honorary fra- 
ternity of scientists, is a son of James 
Martin, local watchmaker and jeweler. 

Harry B. Miller, head of the H. B. 
Miller Co., watch inspectors and jewelers, 
is back from a Pacific Coast business 
trip. A. L. Crooley of the Miller con- 
cern, has resigned to enter the law of- 
fice of his father, a practicing attorney 
in Twin Falls, Idaho. J. A. Adams of 
Parowan succeeds him. 
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E. A. Riedmatter has become the road 
representative of A. Sauer & Co. in the 
Glenn building, Fifth and Race Sts. 


Arthur C. Jacobs of the D. Jacobs 
Sons Co. has returned from a three 
weeks buying trip through the East. 

Mr. and Mrs. Bert Ganz will cele- 
brate their silver wedding anniversary 
on June 3. Mr. Ganz has been in the 
jewelry business for the past 30 years, 
having represented the firm of A. 
Suderov, 71 Nassau St., New York, for 
the past 15 years. Mr. Ganz lives at 
542 W. Blair Ave., Cincinnati. 

Jacob Litwin, of Litwin & Sons, ac- 
companied by Mrs. Litwin, will leave 
Cincinnati, Tuesday, bound for a two 
months’ trip to Europe. They will spend 
a couple of days in Philadelphia and 
New York, and will sail on the Beren- 
garia. Mr. Litwin will visit the dia- 
mond markets at Amsterdam, Antwerp 
and Paris, and will also go to Leipsic 
and Switzerland. 

The lid was pried off in the Jewelers’ 
baseball league, Saturday, when A. 
Sauer & Co. defeated T. Knoebber & 
Co. 16 to 9. The game proved to be a 
heavy hitting contest with the Sauer 
nine getting the most safeties and 
scoring the most runs. The Knoebber 
company defeated Sauer’s in a bowling 
match but the tables were turned in 
the ball game. 

The jewelry store which the late 
E. M. Pratt built up at Delta, Ohio, in 
the northwestern section of Ohio, has 
been acquired by H. L. Dailey and will be 
continued by the latter. Mr. Pratt died 
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recently at the age of 
practically spending his entire life j 
the jewelry profession. He started i 
the watchmakers bench over half a cen, 
tury ago and continued until he had a 
store of his own. This became larger 
until he had the leading establishment 
of its kind in Delta. 

The Mayor Jewelry Co. on Vine St 
is one of a number of firms upon which 
a man is charged with passing worth. 
less checks. He was arrested Wednes. 
day night after police battered down 
the bathroom door in his apartment 
to which he was followed by Walter 4’ 
Callahan, alleged victim of one of his 
checks. He, it is alleged, admitted ty 
Detective Chief Emmett Kirgan that the 
checks were no good. He said he re. 
cently came here from Bluefield, W. Va, 
His case probably will go to the Grand 
July although the majority of checks 
he passed were for $10. 

C. E. Richter of the Richter & Phil. 
lips Co. will be a “father” to 3000 or. 
phans on Wednesday, June 20, as he has 
been selected as chairman of the Auto- 
mobile Club Orphans’ outing. The Auto 
Club takes a day off each year to enter- 
tain all the orphans in Greater Cin- 
cinnati and usually the outing was held 
at the Zoological Gardens. This year 
the little wards will be given a boat ride 
and spend the day at Coney Island. Mr. 
Richter will have the assistance of a 
great many in staging the event which 
is always looked forward to by those who 
obtain the greatest enjoyment out of 
the affair. 

The entire estate of the late Edmund 
G. Lohmeyer, 69, retired jeweler who 
died 10 days ago in Newport, Ky., was 
left to Mrs. Emilie Lohmeyer, his wife, 
who was named executrix. An estimate 
of the estate was not given. After Mrs. 
Lohmeyer’s death, the will stipulates 
that it should go in its entirety to their 
two sons Edward J. Lohmeyer, Ft. 
Thomas, Ky., and Emil H. Lohmeyer of 
Kansas City. It was dated Feb. 22, 
1924. Mr. Lohmeyer was in the jewelry 
business for many years on York St, 
Newport. He was a Republican leader 
in that city, prominent in Masonic circles 
and was a patron of classical music. He 
was one of the most widely known men 
in the cities across the Ohio River. 


Leaving the Court House after her 
case was continued for a week a cateress 
was arrested by city detectives on 4 
similar charge of obtaining money under 
false pretenses. Both cases are the out- 
growth of the pawning of alleged “fake” 
diamonds and the second arrest was 
made on the complaint of Abe Munich, 
pawnbroker. It is charged that the 
woman and a man obtained $175 from 
Herbert Brown of the Union Loan Co. 
while the woman and her husband ob- 
tained a smaller sum from I. E. Wolpa, 
another pawnbroker. The principals 
deny that they employed “fake 
diamonds as they took the stones to the 
used jewelry shops and secured as much 
money as they could on them. They did 
not represent them to be genuine. The 
first case was continued by Judge 
Stanley Struble in Common Pleas Court. 


76 years after 
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H. J. Heinrichs, of Jefferson City, Mo., 
is seriously ill. ; 

Abe Diamant is on a business and 
pleasure trip to Europe. ; 

A. A. Zinn, Zinn-Cantwell, Hutchin- 
son, Kan., is attending the Methodist 
convention here. 

Harry L. Barton, Cherryvale, Kan., 
has taken more space, doubling the size 
of his store, and has installed additional 
fixtures. 

J. R. Hanschildt, who has been in the 
retail jewelry business in Jonesboro, 
Ark., for several years, has moved to a 
larger store and has increased his stock 
and installed new fixtures. 

John F. Drake, who has been in busi- 
ness at Larned, Kan., for the past 13 
years, has closed out his stock at auction 
and has opened a jewelry store at Ponca 
City, Okla. 

Frank Kaiser, manufacturing jeweler 
and diamond setter, formerly of this 
city, has accepted a position with Bower 
& Francis, manufacturing jewelers of 
Tulsa, Okla. 

George O. Sandford has purchased the 
stock and fixtures of E. M. Mitchell at 
Baxter Springs, Kan. Mr. Mitchell is 
moving, with his family, to Springfield, 
Mo., where he has purchased the Theo- 
dore Danielson stock. 

The Mack Jewelry Co., West Tulsa, 
Okla., has been purchased by J. W. 
Bunch, who has been manager of the 
store for some time. Mr. Bunch has 
changed the name to the Paris Jewelry 
Co. 

C. S. Leaf, traveler for the Meyer 
Jewelry Co. is on a trip through south- 


’ eastern Kansas and eastern Oklahoma. 


Gunnar Peterson, of the material de- 
partment of this company, who has been 
seriously ill with acute gastritis, is said 
to be improving. 

Samuel Meiser, of the Kay Jewelry 
Co., Columbus; Charles Aronberg, the 
Aronberg Jewelry Co., St. Louis, and 
Harry Swarts, of Swarts Bros., Chi- 
cago, were recently guests of George 
Goldman and Fred Goldman, of the Gold- 
man Jewelry Co. 

Among the recent visitors in the city 
were: Mr. and Mrs. A. H. Osborn, Fay- 
etteville, Ark.; Mr. and Mrs. L. S. 
Grimm, Jewel City, Kan.; Mr. and Mrs. 
H. §. Zinn, Hutchinson, Kan.; Ed Ar- 
nell, of Arnell Bros., Holton, Kan.; I. E. 
Pettit, Downs, Kan.; T. S. Lidstone, 
Dearborn, Mo.; N. R. Daugherty, New- 
ton, Kan. 

Louis Oppenstein, of Oppenstein 
Bros., and George Goldman, of the Gold- 
man Jewelry Co., are on local commit- 
tees in charge of arrangements for the 
national Republican convention. Mr. 
Goldman, who is a member of the local 
executive committee, was one of the dele- 
gation of Kansas City men who went to 
Washington to secure the national meet- 
ing for this city. 

The Jewelers Security Alliance has 
paid a reward to T. J. Higgins and Bert 
Haycock, detectives of this city, for the 
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arrest of Howard McNeer who held up 
and robbed the store of Ruby Cohen, 
Jan. 14, of this year, and escaped with 
more than $200 worth of jewelry. Most 
of the merchandise was recovered and 
McNeer has been sentenced to 10 years 
in the penitentiary. 

Nearly all of the available space has 
been taken for the Jewelry Show to be 
held at the Hotel Baltimore, Aug. 20 to 
24. The type of manufacturers who are 
coming to Kansas City to exhibit is of 
the highest and the cooperation with the 
local wholesalers shows a_ pleasing 
spirit that promises to hold the three 
branches of the industry together for 
the benefit of the business. 

J. W. Best has leased a room in the 
new Theater building at 47th St. and 
Mill Creek Drive, and will open a jewel- 
ry store there about Oct. 1. He will have 
new fixtures and stock. The new thea- 
ter, which will have a seating capacity 
of 2500, will open in the early fall. Mr. 
Best has a jewelry store and gift shop 
at 3909 Main St., which he will continue. 

Among the Kansas City wholesale 
jewelers who attended the convention of 
the Missouri Retail Jewelers’ Associa- 
tion at Jefferson City, May 14 and 15, 
were: D. C. Lewis, of the C. B. Norton 
Jewelry Co.; Charles E. Thistle and Gil- 
bert E. Cox, of the Woodstock-Hoefer 
Watch & Jewelry Co.; L. H. Ludwig, of 
the Edwards-Ludwig-Fuller Jewelry Co.; 
E. O. Baumgarten and A. J. Hazard, 
Kansas City branch of the Norris- 
Alister-Ball-Bridges Co.; H. H. Kiger 
and A. H. Hallbeck, of the C. A. Kiger 
Co.; George Brasch, of the Chicago of- 
fice of Norris-Alister-Ball-Bridges Co., 
also attended the convention. 

N. R. Fuller, secretary-treasurer of 
the Edwards-Ludwig-Fuller Jewelry Co. 
says that the recent rains have helped 
business through this territory. April 
was a very slow month, but since the 
first of May business has picked up con- 
siderably, Mr. Fuller says. The late 
winter and early spring were unusually 
dry all through this part of the coun- 
try, but in the last few weeks there have 
been rains and agricultural districts 
have been greatly benefited. George H. 
Edwards, president of the company, is 
motoring through Kansas on a business 
trip. Guy Laffoon, of the silverware 
department, and Mrs. Laffoon are on a 
vacation trip to St. Louis. 








Indiana Notes 





Bartholomew & Hartig are now 
located in their attractive new quarters, 
725 Wabash Ave., Terre Haute. 

A. H. Hermann is making extensive 
improvements on his store in Blooming- 
ton. 

Ray Lynch, Bloomington, has been 
away from his store several days on 
account of illness. 

The death of Mrs. J. M. Bigwood, 
wife of J. M. Bigwood of the firm, J. 
M. Bigwood & Son, Terre. Haute, oc- 
curred in that city, May 6. Mrs. Big- 
wood was prominent in civic affairs and 
was actively engaged in the interests of 
the working girls of Terre Haute. 





Verne Sandwall, son of Fritz Sand- 
wall, well known Omaha jeweler, was 
married in Omaha last week. He mar- 
ried Miss Jenks, and took his bride to 
St. Louis where he will continue his en- 
gineering course in aeronautics. 

T. L. Combs, well known Omaha 
jeweler and regional vice-president of 
the American National Retail Jewelers’ 
Association, left last week to attend two 
State jewelers’ conventions to speak on 
both programs, at Jefferson City, .Mo., 
and Huron, S. D. 

Officials here are seeking a_ well 
dressed girl who recently gave a forged 
check for $17 to Clifford C. Herbert, 
Farnam St. jeweler. County officials be- 
lieve this person is the same who has 
passed worthless checks on grocers and 
other merchants in Omaha recently, as 
they say the hand writing is identical. 








Minneapolis and St. Paul 





“Al” Einen, retail jeweler, Lamber- 
ton, Minn., was in Minneapolis on May 
18. 

E. L. Whittier, 5121 Fourteenth Ave., 
S., Minneapolis, recently returned from 
a buying trip to Newport, Ark. Mr. 
Whittier covers about 20 States in his 
pearl buying business. 

William Martin, Waltham Watch Co., 
arrived in Minneapolis the morning of 
May 17 for a six-day visit. Mr. Martin, 
who had just come from Denver said, “I 
do honestly think the Northwest is a 
lot better off than most places.” From 
Minneapolis he expected to go to Mil- 
waukee and Chicago. 

Henry Pitts, watchmaker for 20 years 
with C. A. Sherdahl, then of Montevideo, 
Minn., was visiting in Minneapolis on 
Friday. Mr. Pitts was making arrange- 
ments to take his family on a trip to the 
Pacific Coast for an extended visit this 
summer, going by way of Yellowstone 
National Park. 

Robert J. Rentz, Rentz Bros., manu- 
facturing jewelers, 727 Hennepin Ave., 
Minneapolis, is to take a part in the first 
annual Northwest Aircraft Show, Wold- 
Chamberlain field, Minneapolis, on May 
25, 26 and 27, demonstrating the “Com- 
mand-Aire” and “Fairchild” planes, for 
the Mid-Plane Sales and Transit Co. of 
Minneapolis. 








L. M. Murphy, who recently purchased 
the E. F. Sweasy business building in 
Main St., Lawrenceburg, Ky., near the 
Anderson News, has moved into the new 
property which he had fitted up for his 
business. Mr. Murphy, who is a native 
of Anderson County, has been in Law- 
renceburg for six years and has been 
a licensed optometrist for two years. 
He has been engaged in the jewelry 
business for 30 years or more, having 
been in business in Avenstoke before 
going to Lawrenceburg. 



























































G. W. Pitkin, of Norwalk, is conduct- 
ing a sale preparatory to moving to new 
quarters. 

Joseph Frank, formerly with Sussfeld, 
Lorsch & Schimmel, was a recent visitor 
in the Cleveland trade. 

L. B. Bach, of the Sigler Bach Co., 
has left for a week’s visit to Memphis, 
Tenn., which is his home town. 

A new retail jewelry store was 
opened on Saturday on Lee Road, Cleve- 
land Heights, by Mr. Johnson. 

Sol Bergman, jeweler, E. Fourth St. 
and Prospect Ave., has just returned 
from an extended trip to Europe. 

Ray Carroll, former head of the Lewis 
Jewelry Co., paid a visit to his many 
friends in this city on his return from 
a trip to Florida. 

Mr. Goldberg has opened a retail 
jewelry store at 5812 St. Clair Ave. He 
occupied this store about five years ago 
in the same line of business. 

C. A. Dannar, formerly of Erie, Pa., 
stopped off on his way home and visited 
friends and the trade in Cleveland the 
past week. Mr. Dannar has been so- 
journing in San Antonio and expects to 
open a retail jewelry store in Erie. 

J. D. Lent, general sales manager of 
the Western Clock Co., was in Cleve- 
land for the purpose of attending the 
convention of the Industrial Advertisers’ 
Association. During his stay he called 
on a number of his friends in the trade. 

Among the iraveling representatives 
in Cleveland recently were: E. L. Tours, 
dealer service manager of the Gruen 
Watch Co.; Mr. Eisenhuth, Sussfeld, 
Lorsch & Schimmel; J. Teichlauf, S. 
Nathan & Co., Inc., and R. A. Raimer, 
Sangma Watch Co. 

Among out-of-town jewelers in Cleve- 
land the past week were the following: 
E. L. Aukerman, Norwalk; C. A. Smoots, 


Willoughby; R. T. Hathaway, Amherst; 


T. E. Schiltz, North Canton, Ohio; O. 
Brenner, Mansfield; I. Shiff, Lorain; 
H. S. Burr, Elyria, and L. W. Wyckoff, 
Chagrin Falls. 

Two brothers, aged 21 and 24, respec- 
tively, were found guilty in a sealed ver- 
dict returned Wednesday to Judge Fred 
Wolf, sitting here by assignment from 
Wauseon, Ohio, of attempting to rob 
the H. Miller & Son Jewelry Co.’s store 
at 2832 Lorain Ave. three years ago. 
It was charged that they and another 
man beat Mrs. Henrietta Miller, wife of 
the proprietor. Both youths, who assert 
they were at their home in Pittsburgh 
on the day of the robbery, will be sen- 
tenced later this week. 

The representative of a New York 
platinum jewelry manufacturer caused 
considerable excitement among’ the 
Cleveland police last week. He was in 
the office of E. W. Kennedy, diamond 
broker, and remained there after Mr. 
Kennedy’s departure for home. He acci- 
dently touched off the burglary alarm 
and two squads of police responded and 
demanded admittance. The salesman 
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had considerable difficulty in convincing 
them that he was legitimately entitled 
to be in the office after business hours. 

Jewelers in the Colonial Arcade have 
been advised that the entire ground floor 
of the arcade, which runs through from 
Euclid Ave. to Prospect Ave., has been 
leased for 99 years to the Schulte-United 
Co. cigar interests. The entire arcade 
will be remodeled into a 5-cent to $1 
store by March, 1929. Among _ the 
jewelry firms affected are the Lewis 
Jewelry Co., Alliance Jewelry Co., Fink 
Jewelry Co., Joseph Wolf and several 
others. Some of these concerns have 
been tenants in the arcade for many 
years, and they are now seeking new 
locations. 

















TRADE CONDITIONS 


Business with the retail jewelers of Evans- 
ville and other towns in southern Indiana 
have been holding up: quite well during the 
past week or two. Considerable rain fell 
during the last week, which was a great 
benefit to the farmers. Reports from the 
rural districts are to the effect that business 
conditions are getting better gradually. In 
Evansville the retail jewelers, as well as the 
wholesalers, feel that trade is going to move 
forward during the next few weeks and that 
their trade during the summer months ought 
to be as good, if not better than it was dur- 
ing the summer of last year. 





H. C. Knapp, occulist, Huntingburg, 
Ind., has returned from -Europe where 
he spent several months. 

Retail jewelers at Princeton, Ind., 
took a leading part in the first Bargain 
Day of the season held in that city re- 


‘cently. The event was a success and 


will be repeated each month during the 
summer and early fall months. 
Several of the local retail jewelers 
have donated prizes which will be 
awarded to players on the local team of 
the Three-Eye Baseball League for mak- 
ing star plays during the season. There 
are many fans among the local jewelers. 
Leonard Lerch, of the Hebner Jewelry 


Co., Boonville, Ind., has returned from a — 


trip to Spencer County, Ind., where he 
visited his large fruit orchard. Mr. 
Lerch has been associated with the Heb- 
ner company for many years and is well 
known to the trade in this part of the 
State. 

Floyd Nester, of Heinzle & Nester, 
retail jewelers, Boonville, Ind., was 
among the business men of that town 
who went to Oakland City, Ind., on 
Thursday night, May 17, to attend a 
joint meeting of the Oakland City and 
Boonville Kiwanis clubs. The Boonville 
club furnished the program. 

Marcus Ravdin, occulist of this city, 
was seriously injured and his wife was 
instantly killed on Wednesday, May 16, 
when the automobile in which they were 
riding collided with a passenger bus near 
Kankakee, Ill. The body of Mrs. Rav- 
din was brought to Evansville for 
burial. She was noted for her many 
deeds of charity. : 
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Charles F. Artes, of the Charles F 
Artes Co., Inc., retail jeweler, 327 Main 
St., was among those from Evansyille 
who went to Indianapolis this week to 
attend the Republican State convention 
Mr. Artes has been active in the affairs 
of the Republican party in the first 
congressional district for a number of 
years. 

Many of the retail jewelers in towns 
like Evansville, Otwell, Tennyson, Rock. 
port, Grandview, Pannelton, Pel] City 
Jasper, Huntingburg, Princeton, and 
Petersburg, will attend the annual 
picnic of the Boonville Press (ly) 
of Boonville, Ind., at the Nancy Hanks 
Lincoln Park, Lincoln City, Ind., on 
Sunday, July 15. 

Papers of incorporation of the Hoosier 
Lamp & Stamping Corporation, with a 
capital stock of $150,000, have been filed 
with the Secretary of State at Indian. 
apolis. This is a consolidation of the 
F. W. Goedeke Metal Stamping Works 
and the Hoosier Lamp Works of this 
city. The two firms combined some time 
ago. The incorporators are Thomas J. 
Morton, Sr. Thomas J. Morton, Jr, 
Daniel Wertz and C. Nelson Smith, all 
of this city. 














E. R. Sibert, former manufacturing 
jeweler at Colorado Springs, died in 
California, according to a message re- 
ceived at the Springs recently. 

The price of silver jumped up a few 
cents during the middle of May and the 
miners of Colorado say that the news 
has created more zest and willingness to 
keep digging. With the news of the ad- 
vance in the price of silver, word came 
from Creede, Colo., that one of the best 
silver finds, in years, has been uncovered. 











Comay’s jewelry store was opened re- 
cently at 624 Broadway, Gary. 

Maurice W. Taylor representing ring 
manufacturers of New York was calling 
on local merchants last week. 

George Graham Greene, manager of 
Rite’s jewelry store, will sail for Lon- 
don, on the Berengaria, about June 20. 
Mr. Greene expects to be. gone about 
two months. 

F. E. Dimick, bill clerk with the Bald- 
win-Miller Co., was married recently to 
Miss Ivah Jones of Sterling, Ill. Mr. 
and Mrs. Dimick have returned to In- 
dianapolis after a honeymoon spent I 
the East. 








D. Kaminoff, who conducts the Reli- 
able Jewelry Store at 131 W. Evans St., 
Dillon, S. C., will retire, it is reported, 
as soon as he completes the sale of his 
stock. Mr. Kaminoff’s contemplated Te 
tirement is said to be due to ill health. 
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A. F. Weckerle representing the 0. 
H. Bingenheimer Co., is back at work 
again after an illness. 

Mrs. Hattie C. Tegtmeyer, wife of 


Archie Tegtmeyer, Wisconsin Ave. 
jeweler, has been appointed a member 
of the board of visitors of the Univer- 
sity of Wisconsin by Governor Zimmer- 
man. Mrs. Tegtmeyer will succeed Mrs. 
George Cassels of Port Washington. 
Her term extends to July 1, 1931. 

The stock of the H. P. Perkins’ jewelry 
store at Osceola is being sold at auction. 
Mr. Perkins has been in ill health for 
several years and has been almost com- 
pletely incapacitated during the past 
few months. Two sales are being con- 
ducted each day at the store and this 
will be continued until the stock is com- 
pletely sold out. 











Manager Muir, of the Glen Box jewel- 
ry store, Monrovia, spent a day the past 
week in the city, looking over the vari- 
ous novelty lines for the summer season. 


Isidore Horwitz, of the Crescent 
Jewelry Co., Fargo, N. D., is in the city 
on a vacation and is spending his time 
with relatives and friends. He will re- 
main here about two weeks. 


J. B. Owen, connected with Brock & 

Co, has returned from a six weeks’ 
trip, during which he motored up the 
Pacific Coast, going as far north as 
Seattle. Mrs. Owen accompanied her 
husband. 


I. 8S. Morrison, president of the Savoy 
Watch Co., New York, is on his way to 
the Pacific Coast and is expected in Los 
Angeles about the middle of next week. 
He will remain here about 10 days and 
then proceed north. 


A. M. Walker, of the A. I. Hall & Son, 
Inc., returned the past week from a trip 
to San Francisco, where he was in con- 
ference with the executives of the A. I. 
Hall house in that city, headquarters of 
the corporation. 


L. T. Brinkman, who formerly was 
with an adjusting company handling 
Jewelers’ trade exclusively, has gone into 
business for himself and is getting an 
extensive patronage among the wholesale 
jewelers and diamond brokers. 


B. Ed Garrison has sold out his place 
of business on Compton Ave. and has 
removed to 8422 State St., Southgate, 
a new suburb in the eastern section of 
Los Angeles. He had his opening at 
Southgate on Monday, May 21. 


Mrs. Lewis Roth, wife of the whole- 
sale jeweler by that name, located in 
the Chester Williams building, has re- 
covered sufficiently to be removed from 
the hospital to her home. She is fast 
Tecovering her health. 
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Lewis Roth, 701 Chester Williams 
building, is preparing for a six weeks’ 
trip in the territory known as _ the 
Denver-West section. He first will go 
north to Seattle and then work his way 
to Denver by the northern route, thence 
back to the Coast by the southern route. 

J. G. Ure, manager of the .diamond 
and gem department at Wuerker’s store 
at 419 W. Seventh St., is contemplating 
a trip into Old Mexico, expecting to start 
about June 18. He expects to travel 
around the northern portion of Mexico 
and will be gone about two weeks. 

Mrs. A. M. Walker, wife of the man- 
ager of:the Los Angeles branch of the 
A. I. Hall & Son, Inc., who has been ill 
for several weeks, is fast convalescing, 
and Mr. Walker expects that she will 
have her health back in the course of 
another month, when he will take a few 
days’ rest. 

Ralph Radek, connected with Ramor’s 
jewelry house of Pueblo, Colo., was in 
Los Angeles the past week and left the 
first of this week for San Francisco, 
from where he will return to his home 
in Colorado. He spent his time with 
friends here, motoring to the various 
scenic points in southern California. 

Hubert A. Wood, of the Koke, Slaudt 
& Co., in the Metropolitan building, is 
aboard the steamship City of Honolulu, 
bound for Honolulu, where he will spend 
a few weeks on business. He expects 
to be gone a month. W. B. Russell, one 
of the executives of the firm, is taking 
a much needed rest, but is remaining 
in the city. 

Glen Averill, located on W. Jefferson 
St., is selling out his store there and 
will remove his business to 343 S. Pacific 
Boulevard, Huntington Park, a suburb 
to the east of Los Angeles. He is put- 
ting in a large stock at Huntington Park 
and will have one of the finest stores 
in that fast growing suburb. He will 
open the store about June 9. 

William Baird, Yuma, Ariz., who was 
recently burned out, is in the city look- 
ing over lines of jewelry preparatory 
to restocking his store. After attending 
to the business portion of his trip he, 
with Mrs: Baird, who accompanies him, 
will motor through the scenic sections 
of southern California and will then 
motor to San Francisco. Mr. Baird says 
they are on the trip for recreation for 
himself and wife rather than for busi- 
ness. 

Wuerker’s two stores have received 
word from the _ proprietor, O. L. 
Wuerker, who went to the Shrine con- 
vention at Miami, Fla., then to Alton, 
Ill., his old home, that Mr. Wuerker is 
taking a motor trip from Alton to Mil- 
waukee with his brother Carl. Follow- 
ing this trip, Mr. Wuerker will ‘go to 
Colorado, where he will visit some of the 
trout streams which abound in and 
around Grand Junction. He will get 
back to Los Angeles about the middle of 
June. 

Among the out-of-town jewelers seen 
in the wholesale centers the last week 
were: Henry Roberts, of the Roberts 
Jewelry Co., Riverside; Barney Good- 
stein, San Bernardino; J. E. Lewis, 
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Claremont; George Bowers, Upland; 
George B. Whitman, Upland; C. J. 
Hase, Ontario; F. S. Lailey, El Monte; 
Mrs. C. L. Robertson, El Monte; Otto 
Norum, Puente; Earl M. Wilkinson, 
Pomona; S. E. Stinson, Pomona; F. K. 
Randall, Monrovia; G. W. Alley, Po- 
mona; A. J. Dutton, Anaheim; E. C. 
Kendrick, Anaheim; M. A. Stalmer, 
Fullerton; L. E. Hendrickson, Fuller- 
ton; T. R. Canady, Huntington Beach; 
C. L. Runyon, Huntington Park; Ray- 
mond Finch, Covina; R. P. Day, Whit- 
tier; E. P. Stoddard, Whittier, and H. E. 
Wellman, Alhambra. : 








Pacific Southwest 





W. Keefer is closing out his jewelry 
store in Sonoma, Cal. He plans to spend 
the summer near Lake Tahoe. 

W. Jung of the W. C. Lean Jewelry 
Co., San Jose, and Mrs. Jung have left 
on a motor trip to the Pacific Northwest 
which will extend into Canada. 

W. B. Adams, Exeter, Cal., recently 
installed a modern double-deck show 
window. The window is one of several 
recent improvements made in the jewel- 
ry store. 

A thief, who has not been traced by 
the police, broke the front glass in the 
window of the Gensler-Lee jewelry store, 
Sacramento, Cal., took two watches, dis- 
played within reach and left other 
articles of more value which apparently 
he had difficulty in reaching. The theft 
occurred early in the morning recently. 








Pacific Northwest 





Fred Swaggart, formerly of Browns- 
ville, is now operating a watch and clock 
repair shop in Scio, Ore. 

Paul H. Samuels, who represents 
Katz & Ogush in Chicago and on the 
Pacific Coast, left New York last week 
for a tour of his territory. 

A. L. Kullander, jeweler, Veronia, 
Ore., has been receiving congratulations 
on the handsome store in the Joy Thea- 
ter building into which he has moved. 

Brophy’s, jeweler, Medford, Ore., is 
displaying in his window a beautiful 
silver loving cup which Mr. Brophy is 
giving to the Southern Oregon Junior 
High School Association. 

H. M. Richardson has taken over the 
jewelry goods of George Mallory, jewel- 
er, Castle Rock, Wash., and has located 
in Loring’s Drug Store. Mr. Richardson 
was in the same place 10 years ago. 








Ecalle, on Fauborg St. Honore, Paris, 
is showing diamond necklaces of choker 
length—the stones simply set. A few 
are in graduated sizes, but in none are 
the stones especially large. The effect, 
under night-light and at a small dis- 
tance, is of a delicate stream of light 
around the base of the throat. He shows 
some chokers with the diamonds in grad- 
uated sizes across the front of the throat 
only—with a fine platinum chain at the 
neck. — 
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William Fulton has left for the 
to be gone about 10 days. 

Harry Levy of M. Schussler & Co. is 
making a short trip. 

Jack Lewis of J. E. Lewis & Co. is 
away on a business trip, visiting his 
customers. 

Lee Myers of the R. & L. Myers Co. 
has sailed for Honolulu, T. H., on a 
business trip. 

Harry Jones, Coast representative of 
the Wadsworth Watch Case Co. recently 
returned from calling on the firm’s cus- 
tomers in southern California. 

Frank Cresalia, after paying a brief 
visit to the office of Levy & Cresalia 
has left for another trip. Mr. Cresalia 
has recovered from his recent illness. 

O. G. Sieman has moved back to a 
store only a few doors from his former 
retail jewelry store. He is now at 551 
Haight St. and has an attractive estab- 
lishment. 

Out-of-town jewelers visiting the 
trade during the past few days include: 
Arthur Prouty, Napa; A. Koshes, Los 
Angeles; W. Kiefer, Sonoma; Ear] Both- 
well, San Jose. 

Business in the offices of Kielty & 

Beard is being attended to by Thomas 
J. Kielty, Stanley J. Beard being in 
northern California and Joseph J. Callen 
on a trip through central California. 
Stanley & Beard have taken on an im- 
ported line of custume jewelry. 
. Leon Aurich of Nordman & Aurich, 
material jobbers of the Jewelers’ Build- 
ing, reports the death, in San Jose, of 
Cc. S. Gilmore, who formerly conducted 
a jewelry store in Los Gatos and later 
worked for H. Burger & Son, Placer- 
ville jewelers. Mr. Gilmore’s death was 
sudden. 

Charles Weber with J. H. Spiro has 
returned from visiting the Sacramento 
Valley where he found conditions quite 
fair for this time of year. The 
crops look fine and the farmers expect 
that they will get a fair price for their 
fruit this year. J. H. Spiro is in the 
Pacific Northwest visiting his customers. 

Thomas O’Neil, one of the travelers 
for S. J. Hammond has returned after 
calling on the trade in northern Oregon 
and Portland. He found the various 
jewelers all in good spirits, anticipating 
a good business later in the year. Crop 
prospects are satisfactory in that re- 
gion. He is leaving for the San Joaquin. 

Jesse W. King representing eastern 
manufacturers to wholesale jewelers, 
with headquarters at 704 Market St., 
has returned to this city from a business 
trip. Mr. King handles about a half 
dozen lines consisting of watch cases, 
watches and jewelry. It was recently 
reported that he handles a large number 
of lines but this was in error. 

Sol Hess, president of Rettig-Hess & 
Madsen, Chicago, has been visiting his 
friends in the trade. While here Mr. 
Hess was entertained by Harry Jones, 
Coast representative of the Wadsworth 
Watch Case Co. and Albert Samuels of 


South 
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the Albert S. Samuels Co. Mr. Hess, 
prior to visiting this city, spent a couple 
of months in Hollywood, doing work for 
the “movie” people. 











TRADE CONDITIONS 


Gifts and gems have increased a trifle dur- 
ing the late May sales to take a little of the 
unprecedented lull out of the retail trade, a 


checkup in Rochester indicates. Part of the 
increase is laid to the normal upward trend 
for graduation, engagement and wedding 
gifts. Silverware and watches still are at 
low ebb. Diamonds show a small increase 
and an upward trend is noticeable in other 
gems. 


Mort Ableson, Newark, N. J., visited 
in the city last week. 

S. Weiss, head of the retail firm bear- 
ing his name, at 48 Main St., E., left 
last week on a business trip to New 
York city. 

Rufus Rosenblum, of the Morris Ros- 
enblum Co., wholesalers of 115 Clinton 
Ave., S., was in Canandaigua last week 
on a business trip. 

W. Grosbeck, Clyde, and L. M. Camp- 
bell, Canandaigua, were among the out- 
of-town retailers calling on the whole- 
sale trade in Rochester last week. 

Joseph Kopelowich, head of the whole- 
sale jewelry company bearing his name 
at 47 Clinton Ave., N., returned last 
week after a business trip to Buffalo 
and other cities of western New York. 

Isadore Gamler, head of the retail 
jewelry store bearing his name at 224 
Main St., E., left last week for a brief 
vacation at Atlantic City. Mr. Gamler 
expects to call at New York on his re- 
turn. 

Engelbert Wagenhauser, assistant at 
the Humbert Mfg. Co., jewelry manu- 
facturer, 42 East Ave., is confined to his 
home following a tonsils operation last 
week. He expects to be back at work 
next week. 

Samuel Marine, head of the Berson- 
Marine Co., Central building manufac- 
turers, left for a business trip through 
Pennsylvania, and H. I. Short, traveling 
representative of the company, for a 
trip through New York State, last week. 

William Levinson, traveling man for 
the Morris Rosenblum Co., returned last 
week after an extensive trip through 
the Dakotas and other western States. 
Abe Weinberg, traveling man, left for 
a trip through the East upon his return. 

Max Weisbuch, president of Weisbuch 
& Weiss, retailers of 115 Clinton Ave., 
N., and Mrs. Weisbuch, reached Paris 
last week according to a cablegram re- 
ceived at the Rochester store. After a 
stay of a month, the Weisbuchs will go 
to Rumania, Italy, Germany, Palestine 
and London. 

Emil J. Scheer, president of the retail 
firm bearing his name, at 259 Main St., 
E., and Mrs. Scheer, stopped in Phila- 
delphia for a visit last week en route to 
Rochester from Havana, Cuba, where 
they went to visit friends at the close of 
the Shrine convention in Miami, Fla. 
The Scheers expect to return next week. 

Z. S. Boswell, operator of a retail 
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store in Canandaigua, has taken a place 
with the jewelry repair department of 
Sibley, Lindsay & Curr, North St. and 
Main St., E. Mr. Boswell conducts busi. 
ness by appointment at his Canandaigua 
store. He has been in business in Can. 
andaigua for more than 30 years, 

More than 100 customers crowded inty 
the new Melvin’s jewelry store, 3 Main 
St., E., last week to take advantage of 
the sale of stock purchased from the for. 
mer Russel Co. of 21 Main St., E., and 
the Royal Diamond & Watch Co., both 
recently purchased by J. M. Wildman, of 
102 Main St., E., operator of the new 
store. 

Joseph C. Wilson, mayor of Rochester, 
and jewelry retailer of 39 Main St., E,, 
was a speaker at the annual roastfest 
of the Rochester Press Club at the Hote] 
Seneca last week. Haskell H. Marks, 
member of the firm of Marks & Abram- 
son, retailers of 64 State St., and former 
city councilman, was a guest at the 
speakers’ table. 

The ninth in a chain of retail jewelry 
stores was opened at Jamestown last 
week by Rudolph’s Jewelers, it was an- 
nounced last week at the Rochester 
store, 217 Main St. E. Philip Weinstein 
was called from the Poughkeepsie store 
to take charge of the new establishment. 
Bernard G. Rudolph is president and 
active head of the company. 

Rufus Rosenblum, of the Morris 
Rosenblum Co., manufacturer, of 115 
Clinton Ave., S., was back in Rochester 
last week after a business trip in the 
State. William Levinson, traveling 
representative, who recently returned 
from a trip to the Dakotas, left on a 
business jaunt through Pennsylvania. 
Abe Weinberg returned from a trip 
through the East. 

Jewelry was cleared out of the front 
window of the Isaac Glaser retail store 
at 41 Main St., E., last week, and the 
entire space given over to an exhibit of 
captured German war relics. The dis- 
play was designed to attract public in- 
terest to a dramatic production shortly 
to be staged in Rochester by the Amer- 
ican Legion. Absence of jewelry from 
the window did not harm business. It 
boosted it. 

Members of the Rochester Retail 
Jewelers’ Association, at their monthly 
meeting in Hotel Powers last week, set 
Thursday, June 14, as the date of their 
annual picnic at Manitou Beach. Wives 
will be guests for the event. Charles P. 
Coster, of 1519 Lake Ave., president of 
the organization, is in charge of ar- 
rangements. The jewelers also discussed 
the possibility of setting up a retail 
jewelry stall at the Rochester Exposition 
next ‘September. J. M. Wildman, re- 
tailer of 102 Main St., E., made the 
original motion. Charles P. Sunderlin, 
350 Main St., E., secretary of the State 
organization, and others who attended 
the Syracuse convention last month, re- 
ported. Round table discussion followed. 








Al. Bowman, formerly employed as 
engraver in the jewelry store of Carl 
Mouch, Champaign, IIl., has opened @ 
store in that city. 
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George Purrington of Norling & 


m, and his wife, have gone to Nor- 
- Va., for a brief sojourn. They plan 
many trips: through the surrounding 


country. ; 

The Thomas Long Co. received a ca- 
blegram from Mr. and Mrs. George 
Moses that they have arrived safely in 
Europe. They will be abroad for about 


eight weeks. 

The funeral of George Bannon, for 
many years an employe of the Waltham 
watch factory, was held in Waltham last 
week. The services took place at St. 
Mary’s Church. Burial was in Salem. 


The Waltham watch factory will be 
closed on June 15 for the annual vaca- 
tion and work will be resumed on July 
15. This is the longest suspension in 15 
years, the annual vacation period in re- 
cent times being for two weeks only. 

Isadore Leach, of Revere, convicted 
and sentenced to serve a term of seven 
to nine years in the State prison on a 
charge of perjury in connection with the 
Skinner jewelry robbery, Aug. 20, 1924, 
last week had his stay of execution re- 
voked. Meanwhile exceptions taken, in 
the Supreme Court by his counsel are 
pending before that court. 

The annual outing of the Boston 
Jewelers’ Club is to be held at Nan- 
tasket, June 21. President James H. 
Parks. announces that the program of 
sports, games, etc., introduced by him 
last year as a new feature, will be more 
attractive than ever for the coming 
event. Carl Lawton will have charge 
of the sports program, and Frederick T. 
Wilmer will assist in this work. A fea- 
ture will be the shore dinner. Many 
prizes are to be awarded for the various 
events. 


Plans are under way for the annual 
dance and entertainment of the Smith, 
Patterson Benefit Association at the 
Twentieth Century Club June 7. John 
C. Haas, who has charge of the general 
arrangements, and Miss Rose Bushman, 
head of the entertainment committee, 
have put in many hours in an endeavor 
to make the event the best ever held. 
Invitations are to be sent out to 300 
couples. Prizes donated by the Smith, 
Patterson Co. are to be awarded for the 
winners in the elimination and waltz 
dances. James Kingman, president of 
the organization, and a director of the 
Smith, Patterson Co., and other mem- 


bers of the concern are to be the guests 
of honor. 








Harry Brown, one of the best known 
credit jewelers in Detroit, who also op- 
erates stores in Huron, Flint and Jack- 
son, has recently completed the remodel- 
ing of his Highland Park store at 13823 
Woodward Ave., by installing an entire 
new front. The store now has one of 
the most attractive fronts and most 
beautiful display windows in the city. 
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Allentown 





Melvyn D. Pugh, jeweler and optome- 
trist, Northampton, with his wife, at- 
tended the sessions of Rotary Interna- 
tional in Atlantic City. 

J. C. Mumma, one of the leading 
jewelers of Reading, spent Thursday in 
Allentown viewing the parade and 
pageant. 

E. H. Wetherhold & Son, 723 Hamil- 
ton St., William Wetherhold, manager, 
is conducting a “Going-out-of-business” 
sale. They will lease the entire building 
after all the stock has been sold. 

The following manufacturers’ repre- 
sentatives are calling on the trade in 
this locality: J. W. Broder, L. Heller & 
Son, Inc.; Richard S. Redfield, Kohn & 
Co.; Mr. Church, Church & Co., Inc.; 
Eddie W. Jacocks, Gruen Watch Co.; 
Arthur Veit, B. & L. Veit, Inc.; S. B. 
Haines, Haines Leather Goods Co., and 
Joseph L. Hagy representing the Inter- 
national Silver Co. 

An action in trespass was instituted 
in the local courts recently by Preston 
A. Freeman, the jeweler, 911 Hamilton 
St., against the Pennsylvania Power & 
Light Co. and the Hegeman-Harris Co., 
contractors on the new P. P. & L. Co. 
building at Ninth and Hamilton Sts. 
Frey, Henninger & Snyder represent the 
plaintiff. The statement of claim has 
not yet been filed. 

Local jewelers and optometrists, in 
common with banks, manufacturers and 
merchants in general closed their places 


‘of business on Thursday, May 17 all day, 


in order to give their employes an op- 
portunity to participate in the monster 
parade and pageant held in the after- 
noon, commemorating the advent of 
Allentown into cities of the 100,000 
class. 

Local jewelers had their show win- 
dows appropriately decorated and the 
fronts of their buildings hidden behind 
flags and bunting during the week of 
the “100,000 Jubilee” festivities. They 
are also making an active bid for the 
business of those who have gifts to buy 
for graduates, brides and those celebrat- 
ing June wedding anniversaries, by tak- 
ing liberal advertising space in the news- 


papers. 








New Enterprises 





L. Olafson has engaged in the jewelry 
business at Kanawha, Iowa. 

It is announced that A. J. Riehm will 
open a jewelry store at St. Cloud, 
Minn. 

H. L. Fair and A. E. Kullander have 
opened their new jewelry store at 203 
Kraft Building, Des Moines, Iowa. 

A jewelry store has been opened at 
Parkers Prairie, Minn., by Carl Wallen- 
berg. 

John R. Votton Co., has opened a 
jewelry business at 103 E. Second St., 
Ottumwa, Iowa. 

Robert Shaw has opened an up-to-date 
jewelry store to be known as the Rogers 
Jewelry Co., at 406 Market Street, 
Wheeling, W. Va. 


we 
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Mrs. Ash, wife of Aaron Ash, of 
A. & A. Ash, retail jewelers, is at home 
recovering after undergoing a serious 





operation at a Birmingham in- 
firmary. : 

“The convention city for the 1929 
meeting of the Alabama Retail Jewelers’ 
Association will be selected by the 
board of directors within a few days 
now,” said P. H. Linnehan, past presi- 
dent. 

A considerable number of the retail 
jewelers of Birmingham, Ensley and 
Bessemer attended the annual meeting 
of the Alabama Retail Jewelers’ Asso- 
ciation at Huntsville last Wednesday 
and Thursday. 

Andy Jaffe, of the Jaffe Jewelry Co.; 
William West, of the Florsheim Shoe Co. 
and William Streit, chairman of the 
tourney committee, have donated a huge 
loving cup to be given to the winning 
team of the Southern Conference track 
stars here. This cup has been on dis- 
play at the Jaffe Jewelry Co.’s store. 

A. B. Bromley, head of the Birming- 
ham Jewelry Co., wholesale and manu- 
facturing jeweler, has returned from a 
business trip to Huntsville, Decatur, 
Cullman, Hartselle, Tuscumbia, Florence 
and Sheffield, in North Alabama. While 
away Mr. Bromley attended the annual 
meeting of the Alabama Retail Jewelers’ 
Association at Huntsville. He reports 
business conditions very good in north- 
ern Alabama. 

P. H. Linnehan, of Birmingham, one 
of the past presidents of the Alabama 
Retail Jewelers’ Association, and other 
leading retail jewelers of Alabama who 
are also members of the State associa- 
tion, have been in correspondence with 
a number of Alabama congressmen and 
have been using other influence in be- 
half of the passage of the bill now be- 
fore congress requiring the manufactur- 
ers of platinum to place a stamp on the 
manufactured article showing that it is 
platinum. th) | 

A number of well-known retail jewel- 
ers from various parts of Alabama at- 
tended the annual meeting here May 
15 and 16 of the Alabama State Optical 
Society, of which they are members. 
Among the jewelers in attendance were 
C. F. Hoffman, Gadsden; P. H. Linne- 
han, Birmingham; P. H. Tyler, Ensley, 
all past presidents of the Alabama Re- 
tail Jewelers’ Association; Mr. Moore, 
of the Moore Jewelry Co., Birmingham; 
J. B. Whitlock, Eufaula, and other re- 
tail jewelers. The society will meet next 
year in Mobile on Tuesday and Wednes- 
day of the third week in May. 








A firm in Guaymas, Mexico, is in the 
market for low priced watches, accord- 
ing to an announcement made by the 
Bureau of Foreign and Domestic Com- 
merce. Further information will be 
furnished by the Bureau at Washington, 
D. C., or any of its branches if refer- 
ence is made to File No. 30972. 
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A Quiet Location at the Rear of the Store Is Favored by 
Advertising and Display Manager of 

Thomas Long Co., 

By W. B. STODDARD 


Boston 














HAT the Gift and Art Department 
should be situated away from the busy 
part of the store is the opinion of Allen 
Davidson, advertising and display man- 
ager for the Thomas Long Co., Boston. 


“People do not want to be hurried in 
choosing a gift,” said Mr. Davidson. 
n buying a watch or a diamond, 

y know approximately what they 
want, but when buying a gift they have 











more in mind the price they wish to pay 
than any definite conception of the ar- 
ticle itself. Consequently, I think the 
rear of the store is the ideal place for 
such a section. Incidentally, it compels 





A VIEW OF THE GIFT DEPARTMENT OF THE THOMAS LONG CO. 


gift seekers to pass the jewel counters 
and displays of other standard lines— 
and leads to frequent additional pur- 
chases in these departments—if not at 
the time, then at a later date.” 


The Gift Shop of the Thomas Long 
Co. is located at the rear of the main 
floor. It is approached by a single 
broad step, thus making a definite en- 
trance into a new realm. Silverware is 
shown in cases along the rear wall, visi- 
ble from the entire floor. Cases with 
mirror backgrounds are built along the 
sides and here the glassware is shown. 
Scattered over the floor are a number 
of tables featuring a single line, such as 
bronze, brass, china or glass. 

“We find that tables grouved accord- 
ing to price bring the best results,” said 
Mr. Davidson. “These range from $5 
up and present a wide variety of mer- 
chandise to suit all tastes. Comparative- 
ly inexpensive articles are shown on a 
group of tables in the center, and are 
called ‘shower gifts.’ They are sur- 
rounded by tables of wedding gifts, rang- 
ing in price from $5 to $25. Insofar as 
possible we try to group the glass by 
color, but this is difficult, owing to the 
variation in price range. All of our 
tables are raised in the center so that 
objects placed upon them can be seen 
as quickly and to as good advantage as 
those along the edge. 

“Glassware is our best selling gift 
line. The stemware is shown on the 
shelves and the plates on the tables. 
Each piece has a doily beneath it, giving 
a clearer tone to the glass, preventing 
much breakage, and causing it to ap- 
pear as it would on the table of the 
hostess. A reproduction of the old New 
England sandwich glass has been very 
popular recently, and salad sets are also 
selling especially well.” 

Speaking of a table devoted to fancy 
candles, Mr. Davidson states: “They 
are useful in making candlestick sales 
easier, and likewise sell well in their 
own right. Our table of brasses has met 
with much favor recently, especially the 
old-fashioned brass candlesticks. 

“The new water lamps have been mov- 
ing very well. Lighted lamps increase 
the attractiveness of the Gift Section, 
and I would consider it good policy to 
have them about, even though no sales 
were effected. 

“To call attention to the silver, there 
is a table set for lunch, which also fea- 
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ORREFORS GLASSWARE 


Nothing Better from Anywhere 


Awarded the Grand Prize at Paris Exposition, 1925 
Swedish Rock Crystal in Delightful Colorings and Shapes 













Known the World Over, 
and Exhibited in Every 
Principal Art Museum 


Leading Jewelers 
Throughout This 
Country Are Having 
Special Exhibits of This 














in This Country 











Glassware 

















ORREFORS BLUE 





ORREFORS AMETHYST HOFMANTORP TOPAZ 











ORREFORS AMBER 











ORREFORS GLASSWARE means the highest standard of quality, wonderful shapes and 


exquisite colorings in table and fancy glass. 
Write for particulars 


A. J. VAN DUGTEREN & SONS 
18 West 23rd Street, New York 




















The Lady and the Hippo 


UST how a slender 
J Dancing Lady and 

a yawning Hippo- 
potamus can both be 
beautiful is hard to ex- 
plain . . . though not 
at all hard to see! Here 
they are both, set on 
marble, and the choice 
between them, f or 
sheer beauty of work- 
manship and material, 
is one only of individ- 
ual taste. 


The Dancing Figure is 6” high, of bronze 
with verde patina, on a 9” base of Brazilian 

















Ferdinand Bing & Co.’s Successors, Inc. 
67-69 Irving Place, New York City 


Pacific Coast Representative: HENRY C. HUBLEY, Transportation Bldg., Los Angeles 


light green Onyx. No. 
559/3579/C. 


The yawning Hippo- 
potamus in bronze is 
316” high on a Vert 
Marin Marble Ash 
Tray 716” wide—a 
man’s ash tray if there 
ever was one. No. 


559/2553/I1. 


Photographs, prices 
and further details of 


these and similar numbers will gladly be sent 
on request. 
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tures plates and other wares, as well as 
decorations. 

“In contrast to the general custom, the 
pulk of our gift line is domestic mer- 
chandise, though we have some foreign 
jmportations. During one month we had 
a special window of imported wares, us- 
ing items. from every section of the 
store, to give an idea of the extent of 
our stock from abroad. 

“Weddings offer the best opportunity 
for the sale of gift merchandise, and 
we do most of our advertising along that 
line in the months of May and June, and 
then again in September and October. 
A little brochure sent to all our patrons 
has cuts of tables set for different occa- 
sions, and features glassware, silver, 
candles and clocks. A paragraph of ad- 
vice reads: 

Wenpinc Girts 


“‘The rear section of our store is a 
veritable treasure trove of wedding gifts. 
On every hand are beautiful objects in 
silver, glass, pewter and brass. A de- 
lightful method of selecting a gift is to 
roam among these displays. Looking in- 
curs no obligation to buy. 

“Tf you desire suggestions, our sales- 
people are ready to oblige you. They 
are experienced in giving gift counsel. 
They can tell you the essential things 
every bride needs and wants. They can 
also point out presents that are out 
of the ordinary, yet most acceptable to 
the brides-to-be.’ 

“Our newspaper advertising also fea- 
tures wedding gifts strongly. A recent 
advertisement showed a group of indi- 
vidual pieces, with the caption: 


Your RESPONSE TO THAT SQUARE WHITE 
ENVELOPE 


“Tf the postman has recently de- 
livered you a thick, square, white en- 
velope, it demands more of a response 
than a formal note of acceptance or re- 
gret. Your further reply may well take 
the form of the silver-plated pieces pic- 
tured above.’ 

“The balance of the copy described the 
silverware and quoted prices. 

“The Gift Department is under the 
direct supervision of Miss Jury, who is 
an adept in suiting the right gift to the 
right person.” 

A decidedly novel department, which 
has been in successful operation for 
three years is the Baby Department. It 
was the idea of the president, Charles 
Davidson. The section occupies a hol- 
low square between the two main aisles, 
just before one reaches the Gift Depart- 
ment. Here are collected everything for 
the baby’s health, comfort and pleasure. 
The section is in charge of Mrs. Jean 
Tyler, herself the mother of two chil- 

ren. “One of the reasons why our 
Baby Department has been such a suc- 
cess—aside from its novelty,” she said, 
1s, I think, because I am so genuinely 
interested in everything sold here. I 
have two little children of my own, so I 

ow what babies want and require, and 
am able to make valuable suggestions to 
anyone wishing to make a present to a 
little one and not knowing exactly what 
would be appropriate. As in the gift 
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section, most of the merchandise is do- 
mestic, though we carry a few imported 
lines, and I was able to furnish my quota 
when Mr. Davidson recently called for 
items of imported goods from every sec- 
tion with which to make a window dis- 
play. 

“The gifts for baby range in price 
from $1 to $25. The department receives 
its due share of publicity, and individual 
advertisements are run prior to Baby 
Week and the Christmas holidays. We 
scan the birth records and make it a 
rule to send each newcomer a card of 
greeting. The name and address is then 
listed on a card and placed in a file, and 
each year thereafter, just before his 
birthday, the child receives a birthday 
card, the sentiment being changed each 
year. Many birthday sales result from 
these little messages of good will, as it 
brings our store to mind just before the 
child’s birthday, and the knowledge that 
we have a special Babies’ Department 
assures the fond relatives that here can 
be purchased something appropriate 
that will be a lasting remembrance.” 


Eastern Manufacturers and 
Importers Exhibit at the 
Palmer House, Chicago, 
Aug. 6 to 17 


A” international exposition of applied 
modernistic art from this country 
and from the four corners of the globe 
will be shown at the Eastern Manufac- 
turers and Importers Exhibit at the 
Palmer House, Chicago, Aug. 6 to 17, 
which will occupy the entire seventh and 
eighth floors with more than 200 ex- 
hibits. 

The exposition will show a wide range 
of articles in everyday use as well as 
thousands of pieces of artistic merchan- 
dise which will have the color tendency 
which is so prominent today in most 
everything that is made for the home. 

The 200 exhibitors have been selected 
from the foremost manufacturers and 
importers of the world. How busy these 
manufacturers and importers have been 
working while this “modernistic and 
color trend” became a standard topic 
among the buyers of this country is in- 
dicated by the following statement of 
George F. Little, managing director, who 
for many years has had charge of this 
vast exhibition: 

“Last February the Eastern Manufac- 
turers and Importers Exhibit had many 
exhibits of modernistic merchandise 
which was manufactured by American 
manufacturers, but the exhibit in August 
at the Palmer House, Chicago, is to be an 
international color and modernistic ex- 
hibit. 

“Both the European and American 
magufacturers will show at this exhibit 
in August the growth in the modern ap- 
plied art movement and what has been 
accomplished. To try and relate just 
what each one has done would be an im- 
possibility, but there will be shown mer- 
chandise of new conceptions and mar- 
velous colorings. 
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“From most all countries of the world 
merchandise will be shown which will 
illustrate French genius for catering to 
the luxuries of life, German recognition 
of the artistic possibilities of the machine 
age, Italy’s facility in projecting clas- 
sicism into modern forms, Austria’s im- 
aginative treatment of the smaller deco- 
rative pieces, and Sweden’s modernistic 
adaptation of its traditional national art. 
in the media of glassware and metals.” 


“Old Customers Club” for the 
Gift Department 


T would be of distinct advantage to 

the gift department of the jewelry 
store in extending its sales, if it would 
organize an “Old Customers’ Club” and 
include in the membership of the or- 
ganization all the older customers of the 
establishment. The membership might, 
for instance, include all customers who 
had been buying goods at the store for 
a year or more. 

All such older customers could be in- 
formed, by letter, of the formation of 
the club by the store and could be told 
that there were no dues but numerous 
privileges, such as the following: 

First—Prior information about new 
goods and special sales events being 
held by the gift department. In other 
words, members of the club would be 
first notified of news relating to the 
store’s goods. 

Second—The privilege of calling on 
the gift department for free help at 
any time in arranging for entertain- 
ments and social events, etc. 

Third—The privilege of having 
charge accounts at the department. 

And anything else along this line 
which the store might consider as good 
policy. 

Of course, the whole object of this 
proposition would be to make the 
recipients of the store’s direct mail ad- 
vertising pay more attention to it when 
receiving it. And the fact of the recipi- 
ents of the advertising feeling that they 
belonged to this club would make them 
look at the store’s letters with more 
interest and would make them more im- 
pressed with the information conveyed. 


Fourth Annual Pacific Coast 
Gift and Art Show to Be 
Held in San Francisco 


in July 

SAN FRANCISCO, CAL, May 18.—The 
fourth annual Pacifie Coast Gift and Art 
Show will take place in San Francisco 
July 10 to 16 in the Palace Hotel, where 
150 rooms on two floors will be devoted 
to the displays of manufacturers both of 
this country and abroad. Gift and art 
lines will include many Oriental prod- 
ucts. 

Sidney J. Wolf is secretary of the as- 
sociation. Henry C. Hubley, its presi- 
dent, recently returned from a trip to 
New York, Chicago and other points, in 
the interests of this year’s show. 
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7006/632 Casserole—Oval in Shape, 
Capacity One Quart, Plain or Engraved 
Pyrex Glass Insert 


7022 Covered Candy Dish — Colored 
Glass Insert, Rose or Green, 6%” 
Round 


New York Representative: 
Philip Ebb 
Room 516 
Fifth Ave. Building, 
200 Fifth Avenue 


WEST SOMERVILLE 


Gypsy Basket 


Weave 
in 
Antique Gilt. or Antique 
Silver Finish 
Specially Priced 
Retail at Popular 


7000 Bridge Beverage Set—Consists 
of Four Colored Glasses, Rose, Amber 
or Green, and Sippers with Server 


"Where Novelties Origfnate” 


M. W. Carr and Company, Inc. 


Manufacturers Since 1869 


MASSACHUSETTS 


7015/209 Pie Plate—Pyrex Glass 
Insert 944” Round 


= Relish Dish—Colored ?. a 
Rose, Amber or Green, 644” 


Pacific Coast Representatives: 


Sunderland & Miller, Inc. 
807 Title Guarantee Bldg., 
200 West Sth Street, 
Los Angeles, California 











PALMER-DILLON 
225 FIFTH AVE., NEW YORK CITY 


HAVE OUTGROWN THEIR PRESENT ROOM AND WILL 
HEREAFTER BE FOUND IN ROOMS 641-42-43. 


PALMER-DILLON WILL PRESENT MUCH MORE EFFEC- 
TIVELY AND EXTENSIVELY JUST ANDERSEN’S FULL 
LINE OF HAND MADE DANISH PEWTERS; ALSO EDWARD 
HALD’S AND SIMON GATE’S SPECIAL DESIGNS IN 
ORREFORS SWEDISH GLASS IN CRYSTAL AND COLORS. 
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Gifts for the Summer Trade 








** “ Te 
The Pairpoint Corp., New Bedford, Mass., “Classic Arts” book ends, from 
shows these interesting metal and crystal Pompeian Bronze Co., 225 Fifth 
cigarette containers Ave., New York 








A sofa cushion tooled in gold, 
red, blue and green. From 
the Moroccan Importing Co., 
225 Fifth Ave., New York 











Art Industries, 225 Fifth 
Ave, New York, exhibits i mk , 
this handsome Italian pottery Flower picture worked in iron with a 
vase rusty finish and in a black wooden frame 
without any background. Imported by 
I. Shainin & ~ Fifth Ave., New 

ork 











Morocco leather yortfolio. : 
From G. H. Barrel & Co., 88 Unusual are these brightly colored pottery place card 
Broad St., Boston, Mass. holders, from Francois, Wilmington, Del. 
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nigral JEWELRY AND a 


You will find this gorgeous butterfly jewelry to be one of the 
quickest selling items you have ever featured. 





Pictures of such skilled workmanship that 
you will be fascinated in turn with the 





sees them. 


BUTTERFLY 


tropical butterflies gives it an instant appeal to every customer who 


In addition to the items illustrated, our line includes miniatures, 
trays, cigarette and trinket boxes. 





PICTURES 


Yet what distinguishes these pictures from any 
you have seen before is the irreproachable har- 





LS 





aloes the brilliance of its colorings, the mony of 
” shape and these con- 
size, and tributing 

the re- elements. 

markable A sample 

effect order will 

whe in convince 

placed be- you of the 

fore you. salab ility 

of this 

merchan- 

























Real profits can be made. naan 
Send for catalogue and prices. 


OWEN BRO W. E. NORRIS 


¢ Sole Agent for U.S.A. 


225 Fifth Avenue, New York 



































BOOK 
ENDS 
ART 
OBJECTS 
SMOKERS 
ARTICLES 


NOVELTIES 


BOXES, 
ETC. 























THE DESERT SHEIK 
ASH TRAY 


A PRICELESS COLLECTION 
Hand Made French Steel Beaded Bags 
Silk Lined and Fitted with Purse and Mirror 
In a Combination of Colors That Far Surpass 
Your Expectations. Over a Thousand 
Pieces Are Included 


Memorandum Package Sent on Request. ‘Trade References Required. 


S. B. IMPORTING CO. 
1123 BROADWAY NEW YORK 


POMPEIAN BRONZE CO. 


225 FIFTH AVE. 
NEW YORK CITY 





















































May 24, 1928 THE JEWELERS’ CIRCULAR 117 


Suggestions for the Gift Department 











‘ 


A reproduction of an early 
American water pitcher in ) 

ewter. Shown by How- 4 
ard Selden, 225 Fifth Ave., feign 20 





SS ona 





New York A non-skid tray with six adjustable clamps Thi 
for holding stem glasses. Made by M. W. phe ree — an 
Carr & Co., Inc., West Somerville, Mass. paper shade is shown by 


United Arts and Crafts, 
Te oe Inc., 47 W. 47th St., New 
York 

















| The Rustic Well Foundry, Inc., 2050 Fairfield Ave., Bridgeport, Conn., 
| shows these modernistic book-ends of highly polished brass 








Thi ye A modern table used as a desk or for the dis- 

8 exquisite green glass lamp with parch- play of knickknacks. It is im red and black 

ment shade is to be seen at the studio of Mollie lacquer. From the Gudeman Co., 437 E. 23rd 
Boynton, 225 Fifth Ave., New York St., New York 










.H. P. & H. F. Hunt Co. 
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Prices Quoted at Retail 


The selection of Cloisonne offered by I. 
Shainin & Co. is limited only by the variety 
of Cloisonne produced in China. 


is warranted of Grade A Quality. We reject 7 pieces 
to get 3 that meet our requirements. 


} ACH piece, purchased directly by our offices in China, 


The illustration from the Cloisonne Section of the Shainin 
Catalog shows vases of every size, shape and pattern—as 
beautiful as flowers and essential wherever a touch of 
Chinese color will free a room from the commonplace. The 
vases are particularly adaptable to electrification for lamps 
—and steadily profitable for the jeweler’s gift-section. 


The vases as illustrated come in Henna, Turquoise, Imperial 
Yellow, Green, Blue, etc., the rich Cloisonne colors that 
blend harmoniously with any interior. We suggest that 
yeu authorize us to make a selection of several pieces for 
you. Just tell us about how much you want te invest in 
Grade A Cloisonne to get started, and prove to your entire 
satisfaction that Cloisonne sells. 


Prices shown in the illustration are Retail Prices. 
to the trade, 50%. 


Discount 





The new Shainin Catalog No. 20 is like no other that has 
been produced in the gift field. A copy will be sent to 
you on request. Please write on your business letterhead. 


to articles and par- 
interested in agraphs on China, 
China, her history ; and exceptional 
and her art, the Chinese pieces. It 
“Dragon” is a little will be sent upon 
magazine they will request regularly 
be pleased to re- as issued. 

ceive. It is devoted 


For those generally 


TRADE-MARK 


| SHAININ s(.- 


Lirect Importers of Chinese Artwares. 
PURCHASING OFFICES ix CHINA ar SHANGHAI ano PEKING 
New York: 212 Fifth Ave. 

San Francisco: 268 Market Street 


Los Angeles: 
Albert B. Hess 
Transportation Bldg. 


Boston: 


72 Summer St. 


21 Years of Successful Merchandising 





T. G. HAWKES & CO. 


Glass Manufacturers 


CORNING, N. Y. 


New York Office Pacific Coast Office 
542 Fifth Avenue 140 Geary St. 
San Francisco 


FOR THE TABLE OF THE 
FASHIONABLE HOSTESS 


Steadily gaining momentum during the 
past 18 months has been the tendency 
of the smart hostess toward Rock Crystal 
Glass for the table. To meet this steadily 
growing demand by your most discrim- 
inating clientele there is available to 
you— 


HAWKES ROCK CRYSTAL 


Goblets from $14.50 to $500.00 
the dozen net. Other items of 
the service at prices in propor- 
tion. 

Producers of Rock Crystal 

for nearly half a century. 


dt 


HAWKES 


GRAND PRIZE—GOLD MEDAL PARIS 




















Woven in Majolica 


HE sale of this Italian Majolica Ware for table and 
buffet decoration increases steadily. The explana- 
tion is simple—the beauty of design and exquisite 
molding of the pieces make them a first choice for gifts 
and for personal use. 
The Bowl or Fruit Dish illustrated (No. 1312) is $8.50. 
It is one of 12 assorted pieces in our Assortment 133—2 
pieces complete—for $45.00 net. 
Write for further details and a copy of the Fourman Catalog of 
other exclusive importations! 


FOURMAN BROS. & CO., Inc. 
69 West 23rd Street, New York City 


CHICAGO OFFICE: American Furni- SAN FRANCISCO OFFICE: 
ture Mart, Rm. 503, 666 Lake Shore B 5 1114 Folsom St., San Francisto 
Drive. 
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A Few Hints to the Jeweler Which Will Help Him in 





By Judson Council* 


Making His Selections 
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PHE well-known demand for the individual 
note in practically all items of merchan- 
dise today will center the jeweler’s attention 
upon the wares of China—from earliest times 
known to be the progenitor of all art. And 
when we remember that in the manufacture 
of this merchandise there is used a maxi- 
mum of hand work and a minimum of ma- 
chine work, this individuality is not hard to 
explain. 

Labor conditions enter into the cost of 
everything, and as Chinese craftsmen and 
laborers are paid on a scale far below our 
own, their work will never be found in com- 
petition with similar items of American or 
other manufacture. 

During the past season many shops of vari- 
ous sizes have found a measure of success 
with a few pairs of ornamental stone Chinese 
trees. It is proper to say that more of these 
have been used than the genuine semi- 
precious stones, and it is certain that the 
possibilities for their use have not yet been 
reached. There is one feature about the use 
of these trees which I think will appeal to 
everyone of esthetic taste. Since the ar- 
rival of the first sample in this country, the 
color, design and proportion of the trees has 
been so appealing that the supply has at all 
times been smaller than the demand. These 
ornamental trees are an outstanding example 
of the manner of the Chinese production. 
Their making is a highly specialized industry 
known to various parts of the country, and 
the artists who do this particular work re- 
quire at least 30 days to turn out even a 
single tree of diminutive size, the probable 
reason being that the pots used require this 
length of time for the many coats of lacquer 
which they receive. It is thus seen that 
very little thought is given to time in China. 
Stone trees are used in homes to ornament 
library end and console tables and mantels. 
Many have been electrified and are used for 
small boudoir lamps. They have a deco- 
rative value which is at once distinctive and 
appealing. To the woman who is ever 
anxious to add that individual note or touch 
of color to some flat corner of a room, 
these trees will be found to be the very thing 
she has sought after. 

Practically every other item is produced in 
the same manner, and it is therefore always 
found to be full of individual charm. Con- 
sider a shipment of only 30 pieces of cloi- 
sonné boxes and you will never find an exact 
pair such as can be made by machinery in 
this or in any European country. Jewelry 
shops will surely appreciate this new demand 
for a better grade of gift merchandise. Prob- 
ably every merchant will agree that the pub- 
lic is wanting finer things every day, and that 
there is not the same bargaining as with a 
generation ago. Hand in hand with the de- 


*Littls, Tones Co., New York. 


sire for better things goes the demand for 
the individual. : 

Some jewelers will argue, of course, that 
their space is limited, and this is thoroughly 
reasonable in consideration of very large 
decorative pieces; for example, jardinieres, 
and their stands. Jardinieres are mentioned 
because it is felt they occupy a more impos- 
ing position in a saloon than anything else. 
Next we will mention sand jars and various 
kinds of screens. What shop of ordinary 
dimensions cannot display at least a piece of 
each? The keepers of the best hotels count 
among their assets the fine furnishings in 
their lobbies which will include with their 
best upholstered period furniture, the assort- 
ment of Chinese porcelains and the beauti- 
ful lacquered and embroidered screens. 

Shops of even small size will find it pos- 
sible to give space to figure lamps with base 
of rock crystal, carnelian, jade, soapstone, 
etc. Fitted with the proper shades, the lamps 
will be found to rank with even the regular 
best sellers. The jeweler will be surprised to 
see how soon clients will be asking “Where 
is the beautiful lamp displayed here last 
week ?” 

The writer does not know the beginning of 
the demand upon jewelry shops for wedding 
gifts, but there is no doubt that more are 
purchased from jewelers than from any other 
shop keepers. Seekers after new and unique 
offerings will be satisfied by selecting jewel 
boxes of cloisonné, carved teakwood, soap- 
stone, semi-precious stones, inlaid lacquer 
and cinnebar lacquer objects. 

Many people like a note of brilliancy in 
their surroundings which is thoroughly in 
accord with decorating principles. Jewelers 
can supply this note with cinnebar lacquer. 
Many interesting items are made in cinnebar 
lacquer, including vases for lamps or flowers, 
boxes, etc. 

Porcelain vases and their uses alone might 
consume all the space allowed this article. 
The subject of their use is as interesting as 
the romance of their creation in the remote 
city of Kingtechen. Biography of even an 
ordinary piece would go back in the province 
of Kiangsi nearly 1,000 miles inland and up 
the Kiangsi from Shanghai, and in the clay 
beds 200 miles from the kilns where the 
vases are made by the crudest methods of 
manufacture. The clay is ground, mixed, 
moistened and pressed into brick which is 
transported by coolie and junk to the world’s 
ancient porcelain center. Here it is sold to 
the quotation makers, who prepare it for the 
potter. When shaped on his wheel the piece 
is baked in a crude oval style kiln for a day 
and a half at a high temperature. There is 
much of interest yet very little written ma- 
terial about this great city, its only industry 
and its floating population. The men who 
work in this industry come from all parts 
of the ancient empire and work there only 


during the porcelain season. Even the pack- 
ing of porcelain ware employs thousands of 
skilled laborers. The countryside has been 
cleared of wood in nearly all parts of China, 
and it is therefore necessary that the ma- 
terial to feed the furnaces be transported for 
many hundreds of miles along the waterways. 
Each piece of porcelain is carefully wrapped 
in straw rope, boxed and loaded in junks to 
be sent to a seaport for transshipment to 
foreign countries. The crude methods of 
manufacture of porcelain necessitate a great 
waste of material, and it is estimated that not 
more than half of the blanks which are en- 
tered in the furnace are acceptable upon the 
market. Porcelains are the most universally 
used lamp bases and lend themselves to this 
use because of their decorations, colors, 
shapes and sizes. 

It is not suggested that a jewelry shop 
should take on the aspect of a Chinese Sung 
Tong, but it is known that the decorative 
items made by the Chinese are well suited 
in the majority of homes which are planned 
with any degree of care. Call to mind the 
influence the Chinese motifs had upon the 
designs of the master craftsman, Chippendale 
of Old England, worked in much fret work, 
ball and claw and color used symbolically 
by the Chinese. 

Even for the display of regular merchan- 
dise, jewelers will find the soft tones occur- 
ing in Chinese cut velvets, brocades, tape- 
stries and to some extent embroideries, of 
great assistance to them in making attractive 
their display of stones and craftsmanship. 

In a word, the idea of the Chinese note is 
not new although its appearance in some 
places may be so considered. The basic art 
of every nation is admittedly Chinese, and 
therefore it is quite essential when display- 
ing art merchandise, the product of this great 
country should not be overlooked. 


Gift Trade Notes 


The Owen showrooms at 17 N. 
Wabash Ave., Chicago, have just been 
remodeled. The last unit was completed 
only a few days ago. The atmosphere 
of the rooms has been made distinctly 
modern, at no sacrifice of display space. 
The general plan has been dividing the 
two large rooms into eight smaller ones, 
connected by modern arches. 

* * * 

Bromberg Galleries, the biggest gift 
shop in Birmingham, Ala., owned and 
conducted in connection with Bromberg 
& Co.’s retail jewelry store, has added 
a department of interior decoration, 
draperies, rugs and furniture. This is 
the only gift shop in Alabama. which 
has connected with it an_ interior 
decorating department. The gifts to be 
found in the Bromberg Galleries are 
from all parts of the world. 
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ELGIN ROGERS 1847 


nunors | SAMUEL WEINHAUS Go. | communrs 


AND 


SWISs | WHOLESALE JEWELERS | sTERIING 
WATCHES SEND FOR OUR CATALOG ~ | SILVERWARE 


720-722 PENN AVENUE PITTSBURGH, PA. 
MATERIAL CARRIED IN STOCK 



































| For the Convenience and Service of the Watchmaker 
ATLAS HAMPDEN - NON MAGNETIC SWISS 
AURORA HOWARD ROCKFORD TRENTON 
CHELSHIRE ILLINOIS SETH THOMAS UNITED STATES 
ELGIN INGERSOLL SOUTH BEND WALTHAM 
HAMILTON NEW ENGLAND STANDARD & CROWN 
| Orders efficiently filled and deliveries promptly made 


Dienonts HEEREN BROS. CO, were 


Penn Ave. and Eighth St. Pittsburgh, Penna. 


| LAN DAW BROS. Watches. Clocks and Silverware 


. Also Watch Materials and Jewelers’ Supplies. 
628 Penn Ave. Pittsburgh, Pa. Orders Filled from Any Catalogue. 






















ESTABLISHED 1888 


 GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
818 Liberty Ave. (2nd Floor) 
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Do We Undervalue Our Public’s Buying Power? 





Written expressly for THE JEWELERS’ CIRCULAR, by W. H., for 25 years advertising manager of one of our largest 


retail jewelry establishments 

















I OFTEN wonder if the jeweler is not 
inflicted and handicapped by an in- 
feriority complex. If this is true, and I 
believe it often is, the affliction costs him 
thousands of dollars in sales every year. 

It strikes me that the public assesses 
you at the same value you put on your- 
self. If the jeweler continues to adver- 
tise and push cheap merchandise, the 
public gets a very strong and lasting 
impression that he is a “cheap” jeweler. 
And a “cheap” jeweler can only hope to 
cater to a “cheap” public. It is far better, 
I believe, to raise one’s standing in the 
jewelry business so that he appeals to 
that great middle class, and occasionally 
to register with that smaller but more 
extravagant class who think in terms of 
hundreds of dollars where we ordinarily 
think in terms of dollars. 

We have a few outstanding instances 
of jewelers who have catered always to 
the exclusive, wealthy clientéle. They 
have gradually assumed an unassailable 
position of prestige. Their names mean 
“class” to the buyers of expensive dia- 
monds, jewelry, silverware. The ordi- 
nary jeweler often wonders how they 
exist, when practically the cheapest item 
in their stores is priced at around $50! 
Of course, only a wealthy, congested 
metropolitan district can support such 
a “ritzy” establishment—but it would 
amaze you to know how many big sales 
they make among the ordinary jeweler’s 
own clientéle. There are thousands of 
residents of small communities through- 
out the United States who go to these 
glittering “class” establishments when 


they want an outstanding piece of 
Jewelry. 


HESE “class” establishments can af- 
4 ford to keep constantly in touch with 
Just that sort of buyers. They study the 


financial rating and social register books 
of the country, select their prospects, and 
promote them constantly with high-class, 
costly direct-mail literature. If one sends 
them an inquiry about flat table silver, 
for instance, they immediately respond 
on finely engraved or embossed station- 
ery, inclosing actual photographs of their 
patterns; photographs of proper table 
settings, etc., and often close with the 
proud but tactful assertion that “many 
of these patterns are our own, exclu- 
sively, and can be obtained nowhere 
else.” Yes, they’ll even send a represen- 
tative across the country thousands of 
miles to close a sale, if the prospects 
warrant it. It is all good business—and 
profitable business. 

But the point is that such houses 
thrive, and thrive not alone on their im- 
mediate surrounding population, but 
draw the “cream” of your own patron- 
age when that patronage is after some- 
thing really worth while. 

The ordinary jeweler would like to 
know just how to get some of this fine 
business in his own neighborhood with- 
out bankrupting himself in doing so. He 
wants to maintain his “bread and but- 
ter” trade and to reach out after some 
of this “class” patronage, too. He is 
perfectly right not to lose sight of his 
“not boilers’”—the steady patronage that 
buys modest pieces from him—but buys 
them often. The question, then, is—how 
shall we reach after both sorts of trade? 

A very experienced sales expert for 
one of the greatest manufacturers in the 
jewelry industry said to me not long ago: 

“We are accustomed to judge the pub- 
lic by our own standards. We look at 
the public through our own eyes, and 
appraise the public at our own worth. 
For instance, if we fall into the habit 
of judging that a $500 tea set is about 


the ultimate of ‘class,’ we will, if we 
are in the jewelry business, stock a 
$500 tea set as the top-notch showpiece 
of our silver section. 

“We may not conceive that this tea 
set is ‘cheap’ in the eyes of many of our 
clientéle. Or, it may be, our clientéle 
will look at our stock from our own 
standpoint of relative values and judge 
that tea set as the ultimate in splendor. 
The result is that we may eventually 
sell that $500 tea set. And what if we 
have? 

“I have a theory that if the jeweler 
would carry one really high-priced item 
in each stock—such as a tea service to 
sell at $8,000, a pearl necklace to sell at 
$30,000, a diamond ring to sell at $15,000, 
and so on, he will raise the public’s esti- 
mate of his establishment, attract to him 
many who seek the ‘ritzy’ establishments 
of our great cities and, occasionally, sell 
one of these fine ‘museum’ pieces! 

“And when he has sold such a one he 
has made a real business transaction. It 
is no piker sale. And it has done him an 
immense lot of good, because it has 
broken down the barriers to broader 
thinking and merchandising, and has 
helped to eliminate that inferiority com- 
plex with which he has been afflicted.” 


N experienced silver man some time 
ago told me of one jeweler who de- 
liberately determined to register on that 
class of trade which seeks the finest, 
no matter what the cost, and usually 
seeks it in the big metropolises. He pur- 
chased a tea set of silver to retail at 
$8,000. He had very little hope of selling 
it, and determined to charge its cost off, 
year after year, on the advertising 
budget. Because, after all, he considered 
that show piece pure advertising when 
all was said and done. But, like a good 
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LEES & SANDERS 


Chicago customer says: 


“The returns are 


very satisfactory.”’ 


SWEEP SMELTERS 


BIRMINGHAM, cen 





Very Special Facilities 
IN 


6 . . 
Jeweler’s Block Policies 
At Present Insurance Adviser to Leaders in the Trade. 


MONROE FLEGENHEIMER 


Insurance Specialist 


10 Hanover Street, New York 


Phone: Bowling Green 6887 








TRADE MARKS 
of the Jewelry and Kindred 
Trades 


Fourth Edition 


Illustrates the trade marks, registered and unregistered, 
used by manufacturers, wholesalers and importers in the 
jewelry and allied industries. 


Price $5.00 


Express Charges Paid 


JEWELERS PUBLISHING CORPORATION 
239 W. 39th St., New York, N. Y. 











- ITALIAN JEWELRY :; 


Filigree Silver — Florentine Silver — Venetian Beads 
CORALS—CAMEOS—MOSAICS 


At Lowest Manufacturers’ Prices 


FRANK CORSI 


Buying Agent for Italian Specialties 


Correspondence invited. FLORENCE (Italy) 


SEND US YOUR SPECIAL ORDERS FOR grapes 
Gis} 


DGEs 


SCHOOL - “COLLEGE & FRATERNITY S 
NTERBORO MEDAL & BADGE CO., 32 E. 22d St., New York 














High Grade Pocket 
Lighters 


Also automatic table lighters 
combined with artistic statu- 
ettes and ash _ trays. Our 
prices are low. ‘We make §¢ 
them.’’ 
The Cunningham 
Products Corp. 
155 Lafayette Street, 
New York City 








The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 


Pat. Feb.20,1017 20 W. 22nd St., New York pat. may 26,199 











The BUYERS’ DIRECTORY 





Price One Dollar 





The Jewelers Publishing Corp., 239 W. 39th St., New York 
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Storekeeping Department 
Cae 
merchandiser and advertiser, he lost no 
opportunity to make that set work for 
him. Whenever he had a wealthy cus- 
tomer in the store he took her or him to 
this show piece and made the customer 
feel the pieces, described to them the fine 
handwork and praised the beauty and 
actual value of the set. He pointed out 
to them that, in a silver service which 
was to last through many generations, 
the best is always the cheapest. 

The customer usually said something 
like this: 

“Why, it’s perfectly beautiful! Of 
course, I could never think of owning 
such a set, but it is a real pleasure to 
see it. I had no idea you carried such 
fine merchandise! I think it is splendid 
that our town can boast such a posses- 
sion!” 

Right there in that remark—“T had no 
idea you carried such fine merchandise” 
—was this enterprising jeweler getting 
the returns on his advertising! His gam- 
ble on that tea set was beginning to pay 
dividends. He was registering in those 
quarters where he needed it most, the 
impression that his establishment carried 
and featured fine merchandise. If it car- 
ried fine merchandise in silver, why 
shouldn’t it carry fine merchandise in 
other lines? And if her own home town 
jeweler carried fine jewelry merchandise, 
why should the “class” customer seek it 
far away in another city? Do you get 
the “catch” in it? 

This jeweler was never done showing 
this set to callers in his store, and raving 
about it. He made them enjoy this fine 
thing. He created a new standard of 
appreciation for them, and he gave them 
a new impression of his store. Of course, 
it had to pay in the long run. You sim- 
ply cannot get away from the law of 
averages. 





NE day one of his town’s wealthiest 

men—a man of large affairs, on 
many directorates and boards—hurried 
in to have his watch looked at. The 
shrewd jeweler greeted him cordially and 
then tactfully dragged him over to his 
show piece. 

M, know you’re in a big hurry,” said 
this real merchandiser, “but I also know 
you appreciate fine things, and I just 
want you to know that your own home 
town has something as fine as is to be 
found. Just look at this!” 

The big man was astonished to find 
such a tea set there. 

“Why, I had no idea you carried such 
merchandise,” he said. “I presumed one 
would have to go to New York or some 
other large city to get a tea set like that. 
How much is it?” 

The jeweler’s eyes were shining. His 
merchandising and selling instinct told 
him he had at last connected with the 
purchaser of that fine set. 

“It’s $8,000,” he said, “and its dupli- 
cate does not exist!” 

“The president of one of the boards on 
Which I serve is to resign in a few days,” 
the big business man said briskly, “and 
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we have been wondering just what we 
could give him that would really measure 
up to his tastes and his position in life. 
This set, I feel sure, is the very thing. 
I will take it. I will tell the other mem- 
bers of my decision and I know they will 
agree with me. His initials are J. S. B. 
You will please consider this set sold, and 
submit to me within two days designs of 
a suitable monogram or initial marking 
for the set—whatever is proper for such 
a presentation.” 

You can imagine how proudly that 
jeweler told his force of salesmen of 
that sale! It was one he had created 
from the beginning. He owed the entire 
transaction to his own enterprise and 
shrewdness. But one of the finest fruits 
of this whole experience was its effect on 
his salespeople. It broadened their con- 
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to some personal fortunes almost over- 
night. Would it not be good business to 
immediately open an intensive but diplo- 
matic campaign on such persons for the 
sale of really magnificent diamond mer- 
chandise? Why should a man who has 
cleaned up $3,000,000 in the stock market 
hesitate to give his wife a $100,000 strand 
of pearls, or a $25,000 diamond ring, or 
a $15,000 silver service? 

They buy yachts, country homes, au- 
tomobiles, rare tapestries and Oriental 
rugs with such winnings. Why shouldn’t 
the jeweler create sales of his own mer- 
chandise? The principal reason why it 
isn’t done is that the jeweler is not an 
energetic business man; he leans too 
heavily on his dignity and dislikes to en- 
ter the mad scramble for ‘the gains of 
competitive business. He should bear in 











INTERIOR VIEW OF STORE OF OSCAR FRESARD, PASADENA, CAL. 


ception of the public’s buying power. It 
gave them a new estimate of their cus- 
tomers. They ceased to think that a 
$500 tea set was the choicest thing that 
could be desired—they had learned that 
an $8,000 tea set was the most natural 
choice in the world for some individuals. 


LEARNED some time ago of an auto- 

mobile manufacturer whose product 
has assumed a leading position in the 
automobile sales volume of the country, 
who hurried into a fine jewelry estab- 
lishment and left a commission to build 
him a complete dinner service to cost 
$50,000! Another man of large affairs 
ordered entire silver equipment for his 
home to cost $125,000! 

It just gives us a faint idea of the 
terms in which some persons think. Were 
the jeweler to scan the news closely and 
to draw deductions therefrom, how many 
leads he could obtain that would result 
in large sales! Just recently the stock 
market has skyrocketed. Some outstand- 
ing stocks have appreciated several hun- 
dred millions of dollars in a few days. 
That means millions more of wealth added 


mind that he is not competing with his 
brother jeweler for such business, but 
must compete with the home-builder, the 
vacht-builder, the custom automobile- 
builder, etc. 
(To be continued) 








Features Diamonds and Watches 


LLUSTRATED above is the attractive 

retail jewelry establishment of Oscar 
Fresard, Pasadena, Cal. Mr. Fresard 
also has an establisment in Lucerne, 
Switzerland, where he started in busi- 
ness in 1895. The store illustrated, 
which is attractively furnished in ma- 
hagony, is 33 ft. long and 21 ft. wide. 

Mr. Fresard features diamonds and 
Swiss watches. Every day he sends out 
advertising literature to the tourists at 
the different hotels. He has also com- 
piled a special list which is kept accu- 
rate and to which literature is mailed 
every month. The window displays 
made by Mr. Fresard are done in what 
is known as the Swiss-French manner 
and are simple but effective. A different 
exhibit is shown every day. 
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How a Merchant Grew 








Comments by R. F. N. on the interesting new book, “The Making of a Merchant,” 
by Jesse Rainsford Sprague, with an introduction by John Allen Murphy. 
by William Morrow & Co., New York. ° 


Published 
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HE author of this book is well known 

to retail jewelers, as he contributed 
articles to our Storekeeping Department 
many years ago, and was at one time en- 
gaged in the retail jewelry business. Mr. 
Sprague made a broad study of business, 
and his book, which is really a story of 
the success of the Peter Sherwood Co., 
teems with helpful, constructive sugges- 
tions for the average retailer. 

With the development of Peter’s busi- 
ness are involved all the requisites for 
successful retailing and the mistakes 
which Peter made in injudicious buying 
and in buying from too many sources so 
that he did not really have the full con- 
fidence of anyone, are all lessons worth 
remembering. The inadvisability of 
tying up with a house which sold terms 
rather than merchandise at low prices is 
cleverly stressed. The terrors of cut- 
throat competition in the old days are 
amusingly set forth. Comparing the old 
days with the new, we read, in Peter’s 
words: “Thinking it all over, I would say 
an independent merchant has just as good 
a chance for success now as he did back 
in the ’90’s. He has the added competi- 
tion of the powerful chain stores and 
mail-order houses and house-to-house fel- 
lows, but, on the other hand, competition 
is more clean and aboveboard. More- 
over, the manufacturers help him sell his 
goods nowadays, which they never used 
to do. When all is said and done, suc- 
cess depends on finding out what the 
people want, and then selling it to them 
as economically as possible; and the little 
man can play that game as well as the 
big man. Which, I guess, is another way 
of saying that success depends on the 
man himself. It has always been that 
way and always will be... . 

“The merchant of today has assistance 
that the old-timers did not get. Back in 
the ’90’s there was little of what we call 
‘national advertising’ to help the mer- 
chant sell. Sometimes, if a manufac- 
turer was inclined to be very enterpris- 
ing and helpful, he would send out a 
framed lithograph picture of his factory 
for merchants to hang in their stores. 
Personally, I never could see how these 
pictures could help to sell goods, though 
the manufacturers of the 90’s seemed 
to have great faith in them. At one time 
there were so many kicking around in 
the basement of my store that I had the 
porter chop up the frames for kindling 
wood. In these pictures the factory was 
always the ‘World’s Greatest,’ and there 
was usually a river in the background 
dotted with sailboats, a string of freight 
cars waiting on a siding to be loaded, sev- 
eral two-horse carriages dashing along 
the street in front, and a flagstaff with a 


pointed streamer that a convenient wind 
blew straight out in a horizontal position 
so the name of the factory could be 
plainly read. I often think if some old- 
time merchant had kept all the advertis- 
ing pictures he used to receive they 
would make an interesting museum col- 
lection.” 

Peter’s description of the unwise jew- 
eler who had his buying propensities de- 
veloped to the extent of an irresistible 
habit will bear reproduction: 

“At one time there was a man named 
Fred Semple in the jewelry business here 
in Centreton. I knew him very well, be- 
cause he started learning his trade with 
the old firm of Heep & Crawford about 
the same time I went to work for Mr. 
Stewart, and we ran around together 
quite a lot in the old days. He was a 
nice-looking chap and the girls all used 
to look in Heep & Crawford’s window 
as they went past. He was the only 
jeweler I ever knew who could look at 
his work through his magnifying glass 
stuck in one eye, and at the same time 
use the other eye for keeping track of 
what was going on in the street. Perhaps 
it was because the girls made a fuss over 
him that eventually Fred came to have a 
pretty good opinion of himself and con- 
stantly demanded admiration. I guess I 
can best give an idea of him by describ- 
ing how he used to play pool. He al- 
ways chose the hard shots, and he made 
them with a bang and a flourish that 
sent the balls flying around the table; 
and about once in ten times he would 
make his point. When that happened he 
would thump his cue down on the floor 
and give a quick look around the room 
to see if he was being properly admired. 
I guess every one knows some person 
who acts more or less that way. I re- 
member when Fred was twenty-two or 
twenty-three years old he went on a va- 
cation to Atlantic City and directly after 
he came back he sported a gold medal 
that he said was a reward for saving 
some one’s life down there. I don’t know 
how it leaked out, but afterward our 
crowd learned that Fred’s heroism con- 
sisted in helping some others pull a 
young lady out of the surf when she 
got confused and started to scream, and 
he made the medal for himself when he 
got back to Centreton. 

“Some years after this Fred married a 
girl whose father was very well fixed, 
and the old gentleman advanced him the 
money to buy the Heep & Crawford 
business. This gave him a chance to 
show how good he was. He had a set of 
fancy fixtures made by some firm in 
Chicago and built himself a balcony at 
the back of the store, where he sat most 
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of the time during business hours, fe 
told me, once, he thought it cheapened a 
business for the owner to be on the sales 
floor along with the clerks. This might 
have worked all right, though people in a 
place like Centreton are inclined more to 
neighborliness; but Fred developed an. 
other habit that, in the long run, broke 
up his show. 

“He aimed to corner all the jewelry 
business of the town; and to accomplish 
his purpose he adopted the policy of try- 
ing to buy all the goods that were man. 
ufactured, so his competitors should not 
get any. All a salesman had to do in 
order to get Fred to buy a bill was to 
promise not to offer his line to any other 
Centreton jeweler; and as his credit was 
pretty strong on account of his rich 
father-in-law, a lot of manufacturers 
gave him the exclusive sales of their 
goods. This worked all right for a 
while, and Fred made a lot of noise about 
his exclusive lines; but the system had 
some weaknesses. He wasn’t quite 
strong enough to take on all the good 
lines that were manufactured and his 
competitors managed to get enough mer- 
chandise to keep them going very nicely, 
Then, in order to get manufacturers to 
confine their lines to him, he had to con- 
tract to purchase certain quantities from 
each one, and in time he began to get 
badly overstocked. Any one could pre- 
dict the finish of such arrangements. He 
was buying, all the time, more than he 
was selling, which naturally made him 
slow in paying his bills, and some of the 
manufacturers began to get restive. I 
was walking downtown one day with an- 
other jeweler named Hartman, and on 
the side street just around the corner 
from Fred Semple’s store we saw about 
half a dozen well-dressed fellows talking 
together earnestly. Hartman laughed 
and said they were salesmen for some of 
Fred’s exclusive manufacturers, who 
were holding curb conferences to decide 
whether it was wise to offer him any 
more merchandise before he paid up some 
of his back accounts.” 

* * * 

Here is some more _ storekeeping 
philosophy from Peter: “No one can be 
too much of an egotist and make a suc- 
cess of the merchandising game. You've 
got to put yourself in other people’s 
shoes. Every morning when you go into 
your store, you ought to try to look at 
it as though you were a customer; to 
imagine whether or not you would spend 
your hard-earned money for the things 
you see at the prices that are marked on 
them. If you can honestly believe you 
would, then you are in the way of be- 
coming a merchant.” 

Referring to mail order competition, 
we read this: “No matter how skillful 
the heads of the big corporations might 
be, they were so fearfully handicapped 
by delegation of authority that we had to 
be only ordinarily efficient to meet their 
competition and sell our goods as reason- 
ably as they did.... 

“The men who were at the head of 
mail order houses and the chain store 
corporations were only human like my- 
self, and their problems were harder 
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than mine because they had to spread 
their genius all over the map. Perhaps 
they might buy their goods 10 per cent 
cheaper than I did, but they had to run 
their show at long range and with hired 
managers, while I was on the job person- 
ally, and there was nothing to prevent me 
from learning the inside of the merchan- 
dise game as well as they had learned it. 

As we come to the back of the book 
we find the Peter Sherwood Co. has 
reached a volume of sales amounting to 
one million dollars, and the owner of the 
business says: 

“T was not and never have been a busi- 
ness genius, whatever that term may 
mean. Merely, as I figured it, I had used 
ordinary business judgment and tried to 
meet my everyday problems in the com- 
mon sense ways to which I had- been 
trained during the 80’s and 90’s. For the 
rest, I had been carried along on the tide 
of prosperity that had come to our coun- 
try through the amazing energy and 
ambition of the race we call Americans. 
In a space of barely 20 years the buying 
habits of a nation had been revolutionized 
and the main streets of every town and 
city in the country profoundly changed. 

“The most simple thing in the world 
was behind this tremendous evolution. It 
was the adoption of the one-price system 
in selling. When I started work back 
in the 80’s almost every purchase was a 
contest between customer and salesman 
over the matter of price, and under such 
conditions retail stores were generally 
small affairs, because the sales were lim- 
ited to the amount of merchandise that 
could be sold by a few experts working 
directly under the supervision of their 
employer, who was the court of last re- 
sort on the price the customer finally 
paid. Even in many metropolitan stores 
articles were marked only in ciphers in- 
dicating the cost, and the salesman’s sal- 
ary depended upon his ability to secure 
the greatest possible profit. In those 
days people were suspicious; the word 











‘cheat’ was a part of the popular saying: - 


‘They cheated me on this suit of clothes,’ 
or ‘Don’t go to So-and-So’s; he’ll cheat 
you!’ 

“All this was changed as merchants 
more and more began to mark their goods 
in plain figures and to sell to every one 
at the same price. . . . The same condi- 
tions led to the success of the chain 
stores that depend on a lavish display of 
their wares rather than on expert, per- 
sonal salesmanship.” 

Any merchant who reads the 209 pages 
of this interestingly written little book 
will lay it down the possessor of more in- 
formation, more inspiration and more de- 
en to succeed than he had be- 
ore. 








“Don’t you think Helen of Troy has 
& wonderful line?” 

“I have never met her.” 

“You should run over and have a war 
with the Trojans some time.”—Notre 
Dame Juggler. 
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The Best Approach 


F all the approaches to the customer 

entering the jewelry store, that used 
in a Pacific Northwest jewelry establish- 
ment, uniformly, by the men and women 
sales assistants, trained to courtesy 
plus, the phrase said with a winning 
smile: “May I Help You,” is out- 
standing for the intrinsic appeal it con- 
tains and for the favorable reaction it 
makes upon the customer. 

“Do you wish something” is often a 
rebuke resented by the sensitive cus- 
tomer. Certainly, she wishes some- 
thing; otherwise she would not have 
entered the jewelry store. 

“Can I show you something” implies 
a too direct desire, an over eagerness to 
sell, if the person happens to have 
entered the store to see someone con- 
nected with the establishment on a 
personal matter, or to take up some 
other business affair not involving the 
purchase of jewelry. 

“What will you have” is a blunt way 
of waiting on a customer. She does not 
know as yet. That depends on YOU, 
and what you can create a desire for, 
or make her want. 

“Would you like to see some jewelry” 
may be close to the point, but certainly 
inadequate and awkward for an ap- 
proach to a customer who enters the 
threshold of the jewelry store and is 
perhaps already busy looking over the 
stock in the counters and in the display 
cases. 

But certainly the phrase which covers 
everything in the way of a general 
approach, which shows a willingness to 
be of any possible service whatever, 
either in the showing of jewelry, the 
answering of a question, the location of 
the head of the store or any of its 
employes, the use of the telephone, and 
which demonstrates a human depend- 
ence, a refined, unobtrusive manner of 
greeting the customer, is the phrase 
said with a radiant face and an expect- 
ant look in the eyes: MAY I HELP 
YOU? 

Try it some time and note the pleasure 
that you can give some one who needs 
a little help in the selection of a gift, 
by this approach when said with real 
feeling. 

* * * 


Staging a Collegiate Sale 


F course, the gift department of the 

jewelry store will want to sell large 
quantities of goods this fall to college 
students who are going away to school 
and to the friends and relatives of such 
students for presentation to the young 
people. 


125 


And a splendid method of increasing 
the sales of such goods is by means of 
putting on a “Collegiate Sale” about two 
weeks or ten days or so before the young 
people begin going back to college for 
the fall and winter terms. 

In putting on such a sale the gift de- 
partment can do such things as these: 

Decorate the department attractively 
with college banners and colors. 

Secure a collection of college photo- 
graphs from local college students and 
show these at the department. If this 
display is well advertised it will be sure 
to bring many interested people to the 
department to whom the store could later 
sell goods. 

Make a very attractive display of suita- 
ble goods in the store’s show window and 
attach tags to all of the goods, telling 
the uses to which the college students 
could put the goods. Of course, college 
pennants and colors should be used in 
giving a more lively appearance to such 
a window display. 

Finally, all the college students in the 
city and territory should be invited to the 
sale and this invitation could be extended 
by means of newspaper announcements 
or by means of letters sent to the stu- 
dents or to their parents. 


* * * 


How to Sell More Silver 


.. any month of the year you may 
choose to present silver, with pride 
of possession as the keynote of your ad- 
vertisement. 

As an example: 


Silver—A Mirror of 
Refinement 


In centuries past, during the feudal 
days of old England, the lord of the 
manor prided himself upon the table 
service around which he entertained 
his guests and retainers. 

But in many of today’s finest homes 
this time-honored barometer of re- 
finement is almost forgotten. The 
festive board around which your fam- 
ily and friends gather is the scene of 
many intimacies not equaled at any 
other function. And so it is that 
often, as a host or hostess, you are 
judged by your table silver. Consid- 
ering its beauty, utility and long life, 
Sterling Silver is your home’s most 
moderate priced furnishing. 


In May and June there are always 
weddings, and the inevitable need for 
silver. July suggests patriotism, and 
early American traditions, and every 
jeweler knows that the art of the silver- 
smiths has not overlooked the Colonial 
period and Revolutionary Days. August 
and September mean summer entertain- 
ing which makes the advertising of 
silver water pitchers, sandwich trays, 
tea sets, cake plates and fruit bowls, all 
appropriate to the season. October and 
November bring fall weddings and 
Thanksgiving, both requiring silver of 
the finest. Then December arrives, with 
silver again the welcome gift. So across 
the advertising calendar of the year 
you may write in letters big and bold.— 
SILVER! 
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Lots of jewelers have had trouble when 
repairing or altering chromium-plated 


jewelry. Many articles have been ruined. 
When you heat chromium it turns black, 
solder won’t flow, and ordinary pickle 
does no good. 


We'll give you full information, in a 
few words, for handling this work. Easy 
when you know how. 


Return the coupon with stamped aa- 
dressed envelope. No charge; no obliga- 
tion. 
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School-Traming of Watchmakers 








Report of Educational Committee of the Horological Institute of America, read 
by John J. Bowman, chairman, at the recent meeting of the Institute, held in 
Washington, D. C. 

















yw first annual meeting of the Horo- 
logical Institute of America was held 
in 1922. Then, and at each succeeding 
annual meeting, your Educational Com- 
mittee has presented its report. The 
passing years have brought us now to 
the opportunity of doing more than 
merely reporting upon educational mat- 
ters during the current year. So we 
will make the first part of this report 
a look backward through the five years 
preceding the Institute year which has 
just closed. 

The best use which can be made of 
history is to throw the light of experi- 
ence upon the problems of the present. 
In the hope of some such result, let us 
review horological education during the 
period 1922-1927. 

By the time the Horological Institute 
of America was organized, in 1921, the 
practice of teaching horology in schools 
instead of by apprenticeship had become 
well established. During the previous 
quarter century a number of watch- 
making schools had started. As time 
went on some of these schools closed 
operations; but a few continued through 
the experimental stage in a gradual 
growth into permanent usefulness. The 
reasons why some attempts failed while 
others succeeded have been studied by 
your committee, and diseussed in previ- 
ous reports. They will not be explained 
at length now; but may be condensed 
into the statement that schools the mo- 
tive of whose’ establishment was 
pecuniary profit have failed; and those 
which survived have shown a history in 
which some organization or individuals 
underwrote the deficits which experience 
shows are bound to occur in educational 
institutions which render good service. 
There are circumstances in which even 
schools with high aims and some me .. - 
ure of financial support have failed— 
but it is noteworthy that none have suc- 
ceeded permanently which were con- 
ducted as commercial enterprises. 

Returning to the time when the 
Horological Institute of America was 


organized, the chronic condition of scar- 
city of good watchmakers had been 
aggravated by some of the disturbing 
effects of the World War. During the 
war the personnel of the military ser- 
vices was fine-combed for watchmakers 
to keep in repair small technical mecha- 
nisms used in ordnance and aviation, and 
the supply of such men was found to be 
far short of the need for them. The 
huge development of war-time indus- 
tries enticed many watchmakers who 
had not been called for military service, 
into other work requiring fine mechani- 
cal skill. Some of these did not return 
to watchwork after the wartime boom 
subsided. So the time was more than 
ripe for an increase in the number of 
men to be taught watchwork, at the 
time when the Horological Institute 
came into being. 

What the Institute might be able to 
do, if anything, to remedy the shortage 
of watchmakers, was known to be prob- 
lematical. It was expected that the re- 
sults of its making of horology a more 
attractive vocation, would be realized in 
the distant future rather than imme- 
diately at that time. 

But an episode in the history of horol- 
ogical training happened to be under 
way at the time, which, although not of 
the Institute’s making, was thought by 
some to have solved the watchmaker 
problem for years to come. This episode 
was the training of some four thousand 
men to be watchmakers, which was 
undertaken by the United States Veter- 
ans’ Bureau. Men disabled in military 
or naval service were granted rehabili- 
tation training into vocations suitable to 
their physical handicaps. 

This training was started early in 
1919, the year after the close of the war. 
At first, trainees were sent to estab- 
lished schools. Then a variety known 
as “placement” training was introduced. 
In this, the trainee was placed in a shop 
or store as an apprentice; the govern- 
ment granted him an allowance to live 
upon, and the employer or master re- 


ceived the trainee’s labor in return for 
instruction. 

Far greater than expected were the 
numbers of men who claimed and were 
granted training. The Veterans’ Bu- 
reau was fairly swamped. In one city 
the Bureau district office was planned 
to occupy two rooms with a staff of four 
persons, but had to move repeatedly into 
larger quarters until before long it 
occupied seven entire floors of a large 
office building and employed an execu- 
tive and clerical force of several hundred 
persons. 

Where to place the thousands of 
trainees for their instruction was a per- 
emptory problem; established schools in 
time had taken in all the trainees they 
could accommodate and all available 
placement training openings were filled. 

At this time appeared numerous tem- 
porary schools later given the name 
“mushroom schools,” suggested by their 
overnight growth and unstable char- 
acter. 

In its desperate need of facilities for 
the men who were clamoring for train- 
ing, the bureau placed many men in 
mushroom watchmaking schools. Similar 
schools in some cases proved efficient 
enough in teaching simpler occupations 
such as shoe repairing and the like; but 
bureau officials at first failed to realize 
the difference between such work and 
the vastly superior degree of skill and 
extent of knowledge needed in the repair 
and adjustment of timepieces. 

It was only after great numbers of 
men had spent three years, more or less, 
in mushroom watchmaking schools, that 
it was seen that the training received 
was very inadequate. That was shown 
clearly in the failures of mushroom 
school trainees to hold positions as 
watchmakers. 

The law _ governing’ rehabilitation 
training terminated all activities June 
30, 1926. The effect of this was to end in- 
ductions into watchmaking training, 
from about the middle of the year, 1923. 
When the Veterans’ Bureau saw how 
disappointing were the results of the 
attempt to teach watchwork in. place- 
ment training and in mushroom schools, 
vigorous efforts were made to set up 
strict requirements for these training 
agencies to follow. 

Members of your Educational Com- 
mittee assisted the Veterans’ Bureau in 
formulating a course of instruction 
which was to be used as a standard. 
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This was in 1923. Its effect was not 
what it could have been had those whom 
it could have helped been really inter- 
ested in improving their services to the 
pureau and to their trainees. 

What has been the effect, upon the 
often discussed shortage of watchmak- 
ers, of the four thousand rehabilitation 
trainees who entered the field during 
the period covered by this review? 

Men whose work it is to place watch- 
makers into positions, and who have the 
best means of knowing the conditions of 
supply and demand, say that they notice 
hardly a difference. From this we might 
assume (1) that a rather small propor- 
tion of all the rehabilitation trainees in 
the horological field became able to hold 
positions as journeymen watchmakers; 
and (2) that those who did arrive at 
proficiency hardly more than made up 
the number of former watchmakers who 
quit the field as one of the effects of the 
late war. If these conclusions are cor- 
rect, then they justify the prediction 
made in your committee’s report to the 
annual meeting in 1923, from which we 
quote: 

“The thing to emphasize is that the 
effect of Veterans’ Bureau trainees 
coming into the field as watchmakers is 
temporary. The trade must not enter- 
tain any delusive hopes that the prob- 
lem of training watchmakers has been 
met for it by these temporary measures 
of the rehabilitation program.” . 

This review calls to mind that in the 
earlier years of the Institute, consider- 
able time was spent discussing a pro- 
posed standardization of courses in 
American horological schools. The Edu- 
cational Committee itself soon arrived at 
the conclusion not to adopt any direct 
action to bring about uniformity of 
courses. Since all schools, members of 
the Institute, were members of the Edu- 
cational Committee, one might have 
thought that their recommendation 
would be accepted promptly; but it re- 
quired several years of repetition before 
efforts from outside the committee 
ceased, to bring about some drastic ac- 
tion to make all the schools’ courses 
uniform. From an early report of the 
Educational Committee, we quote its 
original recommendation: 

“After thorough consideration, the 
Committee has arrived at the opinion 
that it would be inadvisable to attempt 
to secure standardization of courses by 
means of direct agreement between the 
schools. In other fields, standardization 
of the curricula of educational institu- 
tions has resulted from what corre- 
sponds with our Certification of Watch- 
makers—for example, the examinations 
which the graduates of law schools must 
undergo for admission to the Bar, and 
the State Medical Board examinations 
for license to practice medicine. Te 
await the certain effect of the Certifica- 
tion movement will be, in your Commit- 
tee’s opinion, the only practicable way in 
which standardization of courses in our 
horological schools may be brought 
about—an end which is unquestionably 
desirable.” 

The Committee feels that in the light 
of several years observation of results, 
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its early judgment upon the matter of 
the standardization of courses has been 
found correct. 

It is pleasing to conclude this five 
years review with the observation that 
much has been gained in the way of bet- 
ter understanding between the trade and 
the horological schools during the time 
ynder consideration. True it is that 
something of this still remains to be ac- 
complished; but the progress that has 
been made is noteworthy; and without 
any doubt the credit for it is due the 
activities of the Horological Institute of 
America. 

Now we will turn to a consideration 
of the one year just closed. It is a 
pleasure to report that attendance of 
students in the schools associated with 
the Institute keeps up to satisfactory 
numbers in proportion to the capacity 
of the schools. Whether this means a 
turnout of graduates commensurate with 
the needs of the trade is another mat- 
ter. 

We have heard the idea expressed 
that a shortage of watchmakers no 
longer exists. The idea seems to be 
based upon the fact of a falling off in 
the number of advertisements for watch- 
makers in the “Help Wanted” columns 
of the trade journals. Then again, to 
any one man temporarily out of a posi- 
tion, while that condition lasts, it seems 
to him that there is a scarcity of work 
and a surplus of workmen. But experi- 
ences in placement work over the entire 
United States do not indicate that these 
impressions are correct. It is true that 
the past year has seen a decline in the 
volume of merchandise sales by jewelers. 
But we do not believe that at such times 
the volume of repair work declines—but 
rather that it increases, because one is 
apt to have a watch repaired, then, in- 
stead of buying a new one as might be 
done when times are good and money 
more plentiful. 

Any seeming shortage of work at 
times like the present may be explained 
to be rather due to local readjustments. 
For instance, in many small jewelry 
stores the employer, when merchandis- 
ing business declines, may lay off his 
watchmaker and do his bench work him- 
self. So that although the watchmaker 
is then obliged to find another place, 
that is caused not by a shortage of re- 
pair work but by the decline in the em- 
ployer’s merchandising trade. Such 
cases, here and there all over the coun- 
try, create a disproportion in the “Help 
Wanted” and “Situations Wanted” col- 
umns of the trade journals, which may 
be erroneously taken to indicate a short- 
age of work or an oversupply of work- 
men. The workmen find other positions 
in larger jewelry stores; in due time 
merchandising business revives; em- 
ployers in smaller stores again need 
watchmakers, and the shortage is again 
apparent. 

We will state it as our opinion that 
the average supply of work from year 
to year increases rather than declines; 
and that the number of proficient watch- 
makers added yearly to the ranks is in- 
sufficient. 

It must not be overlooked that there 
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are many half-competent watchmakers 
holding positions merely in default of 
really proficient workmen; there are 
many good watches spoiled for accurate 
timekeeping in the course of efforts to 
make them “tick” again! 

So all the effort that can be put forth 
is needed, to raise the standards of 
watchmakers who are deficient in ability, 
and to help those who desire self- 
improvement. 

All credit is due (and profit will fol- 
low!) to the man who exerts himself to 
keep abreast of the times in his craft, 
or to remedy shortcomings perhaps in 
his early training. Nothing can be 
urged too strongly in favor of thought- 
ful reading of good books on watch- 
work. It is with great satisfaction that 
your Committee calls the attention of 
watchmakers to several excellent books 
recently published, and now available in 
addition to the older works. Some of 
the latter have been out of print and 
unobtainable in spite of this commit- 
tee’s efforts to urge their reprinting. We 
suggest that watchmakers write for lists 
of books to the following publishers: 
American Jeweler, 607 S. Dearborn St., 
Chicago; JEWELERS’ CIRCULAR, 11 John 
St., New York; Keystone Publishing Co., 
1505 Race St., Philadelphia, Pa. These 
lists will show what titles are obtainable 
now; and the books may be bought di- 
rectly of the publishers, or from one’s 
regular jewelers’ supply house if pre- 
ferred. Of the recent books, we recom- 
mend as of highest practical value 
“Practical Balance and Hairspring 
Work” and “Rules and Practice for Ad- 
justing Watches,” by Walter J. Klein- 
lein, Waltham, Mass.; published by the 
author; a work on lever escapement ad- 
justing, entitled “The Junior Watch- 
maker” by A. G. Thisell, Elgin, Ill., also 
published by its author; and a very im- 
portant book just out this month: “The 
Escapement and Train of American 
Watches,” by T. J. Wilkinson, published 
by the Keystone Publishing Co., 1505 
Race St., Philadelphia, Pa. 

The recent demand from watchmakers 
for books that will help them advance 
in knowledge and ability is a most en- 
couraging indication. The activities of 
the Horological Institute of America are 
a leading influence in stimulating the 
higher aims of American watchmakers, 
and are no doubt responsible for the in- 
creasing demand for good books. It is 
deeply gratifying to see competent 
authors and publishers coming forward 
to meet the demand, and we hope and 
trust that this good work will continue. 

Whenever we speak of the need for 
more watchmakers, it is to be under- 
stood that what is meant is more good 
watchmakers. Of the half-competent 
workmen, it is no more nor less than the 
truth to say that not more, but less of 
them, would benefit every legitimate 
interest. 

The idea that no particular ability is 
needed in order to be a watchmaker, is 
what has caused many of the trade 
troubles of which retail jewelers com- 
plain. Low grade service in watch re- 
pairing is an outstanding obstacle to 
the success of any retail jewelry estab- 
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lishment. Accurate repair work is the 
greatest reputation-making and _ sales- 
building force at the jeweler’s command. 
The difference between inferior and su- 
perior work is the difference between 
making timepieces just run, and making 
them keep good time. The latter re- 
quires highly skilled workmanship. Yet 
arguments are made that high mechani- 
cal skill is not necessary! The argument 
generally takes the form of a statement 
that “it is not necessary for one who 
repairs watches to be able to make parts 
for watches.” In previous reports your 
Committee has explained the fallacy of 
this argument. It is based upon igno- 
rance. Teaching to dispel ignorance 
often calls for repetition of the lesson. 
Repetition is indeed sometimes called the 
backbone of teaching. So that although 
we have explained this matter often be- 
fore, we will repeat it once more. The 
question is: “Why do herological schools 
require their students to learn to make 
parts for watches?” The answer is (1) 
That there are many thousands of 
watches in use made by factories now out 
of business, for which parts cannot be 
bought, and must be made. (2) That there 
are hundreds of thousands of imported 
watches in use in America for: which 
needed repair parts must be made. (3) 
That in American made watches for 
which parts can be bought, previous re- 
pairers have frequently made alterations 
to the watch so that standard parts will 
not fit and parts must be altered to fit, 
or made outright. (4) That some watch 
factories come very near to exact dupli- 
cation of parts but none of them abso- 
lutely so, and some of them very far 
from uniformity, so that alterations of 
material are frequently necessary. (5) 
That to alter a piece of ready made ma- 
terial even slightly, to make it fit ac- 
curately, requires exactly the same skill 
as to make the piece outright. (6) That 
the present vogue of extremely small 
and thin watches has made thoroughly 
developed mechanical skill more neces- 
sary than ever before, to be successful 
in repairing watches. 

Why expect anyone to do the intricate 
and wonderful work of restoring a dam- 
aged watch and making it keep accurate 
time, without possessing a real watch- 
_maker’s mechanical skill and knowledge? 
Why look for successful operations by 
amateur watchmakers any more than 
by amateur surgeons? 

Whoever doesn’t know should be 
taught that watchwork is a profession 
requiring scientific knowledge and ex- 
quisite skill for success in practising it. 

Concerning the routine work of the 
Educational Committee during the past 
year—that can be said to consist of cor- 
respondence of practically the same 
kinds as reported for previous years; 
but in steadily increasing volume. The 
headings under which this correspon- 
dence is filed, were detailed in our 1927 
report, and will not be repeated here. 
This correspondence amounts to a great 
deal of work for which credit should be 
given to the Institute, for service ren- 
dered in a wide range of inquiries. 

In your Committee’s reports for the 
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XIV. 
Pierre LeRoy (1717-1785) 


jpegs gifted son of a remarkable fam- 
ily was the only one to follow in the 
footsteps of his father Julien. To be 
more correct, he made new footsteps 
from where his father stopped. He suc- 
ceeded his father as horologer du Roi. 

He is described by his biographers as a 
very kindly and modest man. While he 
did experiment in the sense of demon- 

strating his theories he did not, like 
Berthoud, make an enormous number of 
experiments. He had excellent powers 
of observation but extraordiary gifts for 
deduction. To LeRoy and Earnshaw 
more than to all others, we owe the 
marine chronometer as we have it today. 
LeRoy gave us in definite statements the 
fundamental principles and Earnshaw 
the definite form. The duplex escape- 
ment was LeRoy’s invention and while a 
somewhat similar device in principle had 
been proposed both by Dr. Hooke and 
Jean-Baptiste Dutertive, neither was 
successful. The detent escapement was 
invented by LeRoy and while the essence 
of it had been used by Vincenzio Galilei 
it had not been duplicated and probably 
his use of it was unknown to LeRoy. 
The bimetal temperature compensation 
in the balance wheel was first used by 
LeRoy. Dr. Hooke had enunciated the 
general law of the spring—‘“as the ten- 
sion is, so is the force’”—but it remained 
for LeRoy’s genius to observe “. . . It 
is only lately that I have discovered, as 
I shall explain more particularly, a very 
important fact, which will henceforth 
serve as a basis for the theory of 
watches, and a guide for the workmen 
who construct them; it is that there is 
in every spring of sufficient extent, a 
certain length where all the vibrations, 
large or small, are isochronous: and 
that if, having found this length, you 
shorten the spring, the large vibrations 
will be quicker than the short ones; if, 
on the contrary, you lengthen the spring, 
the small arcs will be described in less 
time than the large ones. It is upon this 
important property of the spring, un- 
known hitherto, that the good going of 
my marine watch principally  de- 
pends. ...” It is well to note, however, 
that while this statement was productive 
of great improvement, there was still 
much to learn to produce the wonderful 
results since attained. However, so sure 
was he that in his marine timepiece he 
dispensed with fusee and remontoir and 
foreshadowed the watch of today. 

In 1754 he deposited with the Aca- 
démie des Sciences a sealed paper con- 
taining the description of his proposed 
marine time keeper which was later pub- 
lished. In 1763 he presented to the 
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Académie a marine clock three feet high 
and in the following year another 
smaller, which was tested on behalf of 
the Académie and in 1766 he presented 
to the king, Louis XV, his machine 
which, as Commander Gould says, 
“stamps him for all time as one of the 
very greatest masters of horology who 
ever lived.” This is preserved in the 
Conservatoire des Arts et Métiers. This 
had a mercurial compensated balance 
roller bearing for the balance staff 
which was suspended by a fine wire, a 
going barrel and a pivoted detent es- 
capement, the impulse being given at the 
rim of the balance. The machine was 
entered to compete for the prize offered 
by the Académie in 1766. The trial was 
made on the “Aurore,” a yacht specially 
built by the Marquis de Courtanveaux 
for the purpose. Tavernier (Jean- 
Pierre, d. 1793) and Romilly (Jean, 
1714-1796) were to have entered ma- 
chines in competition but Romilly’s ma- 
chine was accidentally damaged by Prof. 
le Monnier during a preliminary test and 
its maker withdrew it and in sympathy 
Tavernier withdrew his. LeRoy had two 
machines and in this trial of three 
months’ coastal voyage as well as in one 
from Havre to Newfoundland to Cadiz 
back to Brest, 24 weeks, they performed 
about as well as did Harrison’s No. 4, 
and LeRoy was awarded by the Aca- 
démie a double prize for his time keep- 
er and his memoir describing it. Com- 
mander Gould translates M. Chas. Gros’ 
comment: “. . . Harrison, for finding 
longitude by a mechanism which was 
abandoned almost immediately, received 
£20,000. The Frenchman of genius, who: 
added one more to the glories of France, 
who sacrificed his fortune and twenty 
years of his life, received a medal!” 
Among LeRoy’s writings are, “Memoire 
pour les horologers de Paris,” 1750; 
“Lettre sur la construction d’une montre 
présentée le 18 aéut,” 1751; “a I’aca- 
démie royale des_ sciences,” 1752; 
Etrennes Chronométrique,” 1760; “Ex- 
posé succinct des travaux de Harrison 
et de LeRoy dans la recherche des Longi- 
tudes en mer,” 1767; “Memoire sur la 
meilleure maniére de mesurer le temps 
en mer,” 1770; “Précis des Recherches 
faites en France depuis |’année,” 1730; 
“Pour la Détermination des Longitudes. 
en Mer, par la mesure artificielle du 
temps,” 1773; “Suité de précis sur les 
monters marines,” 1774; and an anony- 
mous “critique of Rivay” work, 1751, in 
“Journal des Scavans.” 

Pierre LeRoy was born to the Purple: 
and had no urge and less taste for push- 
ing his own personality on the Public 
or on the Mighty. Had he desired, he 
might have been enrolled in the great. 
societies of learning. 
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Watches, Ete., Shown at the 
Leipzig Fair 
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S far as the trade in watches, pre- 
Aico metals and jewels is concerned, 
it is solely the Leipzig Fair, among all 
other fairs and similar, exhibitions, that 
is of important significance. Of similar 
importance are some specialized shows, 
notably the Stuttgart “Jugosi.” The fact 
that there are still about three hundred 
exhibitors of watches, of wares made 
of precious metals and jewelry, repre- 
sented at the Leipzig Fair, among these 
the most important firms of the watch 
trade especially, should by itself fully 
prove the assertion that the Leipzig Fair, 
even at the present time, still performs 
essential services in the national and in- 
ternational trade. The German watch in- 
dustry, as well as the silverware indus- 
try, is nearly completely represented, 
but in the other branches also a truly 
imposing exhibition of goods is given. 

For watchmakers and jewelers the 
question is raised again whether or not 
they should visit the fair at Leipzig. 
Some of them will say a visit would be of 
no use, as their stocks of goods were 
alarmingly full, and as commercial drum- 
mers, with the newest patterns, call at 
their stores without cessation. This ar- 
gument is only apparently convincing. A 
full stock in itself does not necessarily 
prove that it is easily salable, as the 
proper assortment is of utmost impor- 
tance. 

About the eminent importance of right 
buying as a foundation for the business 
of selling, we expressed ourselves pre- 
cisely on former occasions. If the great- 
est attention is not always paid to this 
question the business will unavoidably 
go backward, since many business rivals 
keep step with the time and its require- 
ments and push to the rear those trade 
colleagues who happen to believe that 
very little change takes place in the 
world and that their own methods of 
yesterday would quite well do even now. 
This self-evident truth, but which, 
lamentable as it may be, has again and 
again to be emphasized, is brought into 
striking relief by the following item in 
the Berlin Montags-Post about the fail- 
ure of a big firm, though the latter has 
no relation to our trade: “The hotel 
business has to make concessions to the 
changing times. Who does not under- 
stand this or who does want to rest him- 
self on old laurels will soon be pushed 
into the background, and what will be 
the result of this is shown by the busi- 
ness failure of. the firm Burchardt, that 
occupied a prominent position for seven 
decades in its line.” 

By the aid of statistics we are enabled 
to accurately know only the prices and 
the quantities of the different groups of 


goods which are liable to be sold in the 
individual stores. About the appearance of 
the wares and their forms, statistics tell 
us only what has been; conclusions about 
the future development can be deduced 
only with great caution and then with a 
certain degree of reliability only, when 
the business man permanently remains 
in close contact with the development 
of fashions in all respective branches 
that concern him, and with the new de- 
signs coming on the market. The more 
vivid this apprehension is, the better the 
individual understands to react practi- 
cally to these new conditions in a way 
suitable for the kind and the size of his 
establishment, the greater are the pos- 
sibilities to sell the goods and the smaller 
will the number of remnants become, 
which in essence represent items of loss. 
At no other occasion, only at the Leipzig 
Fair, is it possible to get such a com- 
plete survey of everything in existence 
in Germany, as far as goods in the 
watch, precious metal and _ jewelry 
trade are concerned. The fair, therefore, 
in an excellent manner allows of eco- 
nomically correct purchases, and it is 
desirable that of this opportunity a great 
many should avail themselves. The sug- 
gestion that the many commercial drum- 
mers present successively something sim- 
ilar to the Leipzig Fair is, therefore, not 
valid, because not all kinds of samples 
ean be carried along by the drummers 
and because only a very small minority 
of watchmakers and jewelers regularly 
and carefully inspect the sample display 
of the traveling salesmen. Besides, it is 
one thing to inspect one or the other 
group of goods during a long interval, 
and another to examine discriminately 
the whole abundance during one day 
which should at least be reserved for the 
inspection of the exhibits of watches, 
precious metal and jewelry at the fair. 
In this way it is also more easy to find 
the difference in the prices of the various 
firms. It is not even necessary to give 
big orders at the Leipzig Fair, in the fire 
of enthusiasm; especially those people 
who habitually are inclined to be too 
optimistic, should be careful in buying; 
the orders will not be too late, even when 
given a few days after. Such action is 
also for the real interest of the exhibi- 
tors themselves, who on the whole are 
best off when their customers make their 
purchases on principles that are econom- 
ically most reliable. 


The international value of the Leipzig: 


Fair is, as ever, a very high one and is 
willingly conceded by all nations that 
rightfully regard the Leipzig Fair as the 
most important merchandise fair in the 
world. “I go to the Leipzig Fair” is a 
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legend that puts a high valuation on the 
Fair, and can be found on the letter- 
heads of many important American im- 
port firms. The advantages of the Leip- 
zig Fair for foreign buyers of watches, 
precious metal goods and jewelry are 
still more important than those for the 
German business men, as the latter are 
naturally in a much closer connection 
with the German industry and the whole- 
sale trade. 

The special fair for watches, precious 
metals and jewelry is, with the exception 
of a few firms, concentrated in the three 
great fair buildings, “Sachsenhof,” “Koe- 
nigshof” and “Specks Hof.” The “Sachs- 
enhof,” especially, where the great ma- 
jority of watch firms have their exhibi- 
tions, has developed for our trade into a 
fair building of imposing completeness. 

Again, the Leipzig Fair will furnish 
a useful standard of measure, if not the 
only one, for indicating in what condition 
German economic life finds itself, espe- 
cially relative to the watch, precious 
metal and jewelry industry. 








Our Calendar 


HE present calendar dates back to the 

Romans and was based during the 
early part of its history on an almost 
purely lunar reckoning. The lunar month 
was sometimes taken as 29 and some 
times as 30 days as approximations to the 
interval of a lunation, that is, the inter- 
val from new moon to new moon, which is 
about 29% days. Romulus, according to 
tradition, adopted a ten month year of 
304 days, but we are not informed as to 
how this was divided into months. We 
notice a survival of the ten month year 
in the names of such months as Septem- 
ber, October, November and December. 
The year began in March. Two months 
were added about 700 B.C. by Numa, the 
Roman Emperor. The Julian calendar 
was in vogue for about 15 centuries and 
was succeeded by the Gregorian calendar, 
so called after Pope Gregory, who un- 
dertook civil and ecclesiastical calendar 
reforms. He was aided by two astrono- 
mers, Clavius and Ghiraldi. The effect 
on the civil calendar was to’ restore the 
vernal equinox to March 21, it having 
been put back ten days to March 11. 
The most noted modification of the 
Julian calendar was that there should 
be a leap year every fourth year. This 
is at present in use in all civilized coun- 
tries. Russia adhered to the old style 
of calendar (Julian) until about the end 
of 1917. 








The difference between an alarm clock 
and a hen is that when you set a hen 
she sits there, but when you set an alarm 
clock it goes off —Old Maid. 


* * * 


“Who was that fellow we just 
passed?” 

“His name is Durham.” 

“Ts he from a good family?” 

“Yes. Of the best stock.”—Okla. 
Whirlwind. * * * 

He was the editor of a tabloid “news- 
paper,” but he loved his children. So 
he told them he was a burglar. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 


Issue of May 8, 1928 


1,668,543. MONOGRAM HOLDER. Mavup L. 
ANDERSON, Aurora, Ill., assignor of one- 
half to James A. Graham, Aurora, IIl. 
Filed Feb. 14, 1927. Serial 167,964. 3 
claims. 

A device of the character described em- 
bodying a main holder having a sight open- 
ing therethrough and provided with ductile 
projections along the top and bottom of said 
opening, a character supporting member hav- 
ing slots extending lengthwise thereof and 
spaced from each other in directions length- 
wise and also transversely of the member, 
and. character elements having projections at 
the top and bottom thereof, the last said 








projection extending through the respective 
said slots and bent down against the back of 
the supporting member, the said projections 
on the said holder also passing through the 
respective adjacent said slots in the character 
supporting member and being bent down 
against the back of said holder for removably 
os the said supporting member to the 
older. 


1,668,642. MANUFACTURE OF ALLOYS. 
WILLIAM M. GROSVENOR and Victor P. 
GERSHON, New York; said Gershon as- 
signor to said Grosvenor. Filed Feb. 3, 
1925. Serial 6539. 17 claims. 

A substantially uniform and homogeneous 
alloy containing about 80 per cent of nickel 
and about 20 per cent of zinc, having a melt- 





ing point about the boiling point of zinc and 
having the characteristic that when alloyed 
with 3 times its weight of fine gold the re- 
sultant gold alloy not only exhibits a white- 
ness substantially like that of platinum but 
it also is capable of being cast or rolled for 
making jewelry. 


1,669,017. VANITY CASE. WALTER PoRAN- 
SKI, Chicago, Ill., assignor to National 





Trading Co., Chicago. Filed Feb. 5, 1926. 
Serial 86,315. 5 claims. 


75,124. 


75,135. 
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A vanity case comprising a box member, a 
lid member hinged to said box member, an 
annulus frictionally secured to said lid mem- 
ber, a second annulus frictionally secured to 
said first-mentioned annulus for retaining a 
cake of powder therein, a mirror, and means 
earried by said second annulus for holding 
the mirror. 


1,669,018. VANITY CASE. WatLtTer PoRAN- 
SKI, Chicago, Ill., assignor to National 
Trading Co., Chicago. Filed Feb. 5, 1926. 
Serial 86,316. 6 claims. 

A vanity case comprising a box for hold- 
ing finely divided powder, said box having a 
perforate wall movable relative to the re- 
mainder of the box, a plate disposed within 
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the box dividing it into a plurality of com- 
partments, and a spring disposed in one of 
said compartments for urging the plate 
toward said perforate wall, said spring hav- 
ing a portion thereof slidably connected to 
the plate. 


DESIGNS 


eee COMBINED SALT AND PEPPER 


HAKER. ALFRED J. FLAUDER, Bridge- 
Conn., 


port, assignor to the Weidlich 





Bros. Mfg. Co., Bridgeport, Conn. Filed 
March 8, 1928. Serial 25,758. Term of 
patent 7 years. 


CASING FOR POCKET LIGHTERS. 
ALFRED F.. ReILty, Attleboro, Mass., as- 




















signor to Evans Case Co., North Attle- 
boro, Mass. Filed Dec. 2, 1927. Serial 
24,868. Term of patent 14 years. 


POCKET LIGHTER. Everett IRVING 


—Namely, Hat Ornaments 
with Precious Metal, 
Brooches, Finger Rings, and Bracelets. 


Ser. 261,676. S. JoLLorsky & Sons, Inc., New 


Rings, Brooches, Bracelets, Neck Chains, and 
Watch Chains. 





May 24, 1998 


Rocgmrs, JR., Providence, R, 1. Filed Jq 
0, 








— 
Serial 24,872. Term of Patent 


14, 1928. 
7 years. 


UNITED STATES TRADE-MARKS 
Issue of May 8, 1928 


_ The following trade-marks 
in compliance with Section 
Feb. 20, 1905, as amended 
Notice of opposition must be 
days of this publication. 
Marks applied for “under the ten-year 
aig. al ib) a death under the provision 
n ause rs) ection 5 of 
amended Feb. 18, 1911. oe 
As provided by Section 14 
fee of $10 must accompany 
opposition. 


Ser. 249,656. AARON GOODMAN, doing busi 
as Swan Watch Co., New You. Tiled 


are published 
6 of the Act of 
March 2, 1907, 
filed within 30 


of said Act, a 
each notice of 





May 27, 1927. 








WAT CH 
Sw, 


\e/ 
Particular description of goods.—Watches, 


Watch Movements, and Watchcases. 
Claims use since Feb. 1, 1927. 


Ser. 261,546. THE Barr & WILDP Co,, Attle- 
boro, Mass. Filed Feb. 11, 1928. 


SWANK 


Particular description of goods.—Collar 
Holders Formed Wholly or in Part of 
Precious Metal. 

Claims use since July 1, 1927. 


Ser. 261,574. KAurer Bros., New York. Filed 
Feb. 11, 1928. 
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Particular description o oods.—Jewelry 
< Isic of or Plated 


Lavalieres, Pendants, 


Claims use since Jan. 1, 1928. 


York. Filed Feb. 14, 1928. 


BULARD 


Particular description of goods.—Finge 





Claims use since Feb. 1, 1928. 
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Ser. 261,753. B. F. Hirscu, Inc., New York. United States Trade-Marks Particular description of goods.—Articles 

Filed Feb. 16, 1928. an ——— of Jewelry for Personal Wear, Not Including 

Particular description of goods.—Bar Pins, Issue of April 24, 1928 (Continued) Watches. 
Bracelets, Emblems Made of or Plated with Claims use since Jan. 1, 1928. 
Precious Metals, Finger Rings, Brooches, Ser. 260,330. Haimes & KLEIN, INnc., New Ser. 260,968. MiTCHALL WALDMAN, New York. 
Scarf Pins, Pendants, Necklace Snaps, Cuff York. Filed Jan. 19, 1928. q Filed Jan. 31, 1928. 
Particular description of goods.—Finger- 
Ring Mountings and Settings, Brooch Mount- Fis < 
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VY 


Particular description of goods.—Articles 
of Jewelry for Personal Wear, Not Including 

















Pees ; Watches, 
| poten gy on ea Bracelets, and Watch and Claims use since Jan. 1, 1928. 

Claims use since 1920. Ser. 260,996. Isaac GARSON, New York. Filed 
Ser. 260.859. Leo. R. Straus & Co., New Feb. 1, 1928. 


York. Filed Jan. 28, 1928. 


Links, Shirt Studs Made of or. Plated with Particular description of goods.—Finger 


i Metal, and Watch Chains, Necklace - 
fioken hracciot Chains Made of or Plated 
with Precious Metal. 
Claims use since Feb. 1, 1928. 
e ee. e 


Ser. 262,220. BeNJAMIN & Epwarp J. snags 
ei, Inc., New York. Filed Feb. 25, Rings, Brooches, Bar _— Bracelets, Scart- 
tte : : F : pins, Sautoirs, Necklaces, an mblems Made 
Applicant disclaims exclusive right to the oF ax Weaken Wie Weaeieas Wied. 


use of the word “Rings’’ except as the same ; , 
is used in connection with the other features Claims use since May 1, 1915. 


of the mark shown in the drawing. Ser. 260,931. AxEL Bros., New York. Filed 
Jan. 31, 1928. 


f N Particular. description of goods.—Finger 
Rings, Bar Pins, Scarfpins, and Bracelets. 





Claims use since Jan. 24, 1928. 


Ser. 261,009. Max JOHNSON, doing business 
as Johnson Bros., New York. Filed Feb, 


O'Romance i 


Particular description of goods.—Finger 
Rings and Mountings Therefor. 
Claims use since September, 1927. 





Ser. 262,393. CHALSON, OSBORNE Co., INC., 
New York. Filed Feb. 29, 1928. 








Particular description of goods.—Articles 
of Jewelry for Personal Wear, Not Including 
Watches. 

Claims use since Jan. 1, 1928. 


Ser. 260,932. SIGMUND BeErGER, New York. 
Filed Jan. 31, 1928. 
The lining in the drawing is to indicate 
shading only. 





Particular description of goods.—Jewelry 
—Namely, Rings, Bracelets, Pins, Pendants, 
and Lockets. 

Claims use since Feb. 20, 1928. 


Ser. 262,902. Dotan & BULLOCK, Providence, 
.1. Filed March 10, 1928. 


SWAGGER 


Particular description of goods.—Coliar 
Supporters. 
Claims use since Feb. 16, 1928. 


Particular description of goods.—Gold, Sil- 
ver, and Platinum Finger Rings. 
Claims use since 1915. 


Ser. 261,251. SAmMUBL FLAKSER, New York. 
Filed Feb. 6, 1928. 














Ser. 262,931. BeRNARD RiCr’s Sons, INc., New 





York. Filed March 10, 1928. Particular description of goods.—Articles 
of Jewelry for Personal Wear, Not Including 
SKY Watches. 
ARES Claims use since Jan, 1, 1928. 


Ser. 260,945. SAMUEL KosHERS, New York. 
Filed Jan. 31, 1928. . 








DWIMVDwDO w 











. en ; Particular description of goods.—Articles 
Particular description of goods.—Silver aciipaieeuags of Jewelry for Personal Wear, Not Including 


Hollow Ware The lining in the drawing is to indicate Watches. 


Claims use since on or about Feb. 15, 1928. shading only. Claims use since Jan. 1, 1928. 
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Ser. 261,265. 
Filed Feb. 6, 1928. 








Particular description of goods.—Articles 
of Jewelry for Personal Wear, Not Including 
Watches, 

Claims use since Jan. 1, 1928. 


Ser. 261,270. SAMUEL LEVINE and ABRAHAM 
ee, New York. Filed Feb. 6, 








Particular description of goods.—Articles 
of Jewelry for Personal Wear, Not Including 
Watches. 

Claims use_since Jan. 1, 1928. 


Ser. 261,291. CHARLES TuRROW, New York. 
Filed Feb. 6, 1928. 


v7} 


Particular description of goods.—Articles 
of Jewelry for Personal Wear, Not Including 
Watches. 

Claims use since Jan. 1, 1928. 











Ser. 261,419. CARPENTER-KOLLMAR Co., New- 
ark, N. J. Filed Feb. 9, 1928. 


Particular description of goods.—Finger 
Rings and Other Items of Jewelry for Per- 
sonal Wear, Not Including Watches. 

Claims use since about Jan. 2, 1923. 


262,438. ANDERSON & KROENER, New 
York. Filed March 1, 1928. 


Ser. 


Particular description of goods.—Platinum 
Bracelets. 
Claims use since Feb. 6, 1928. 


Ser. 261,755. INTERSTATE SMELTING & REFIN- 
% <e3 Inc., Newark, N. J. Filed Feb. 


KruGER & GOTTLIEB, New York. 


THE JEWELERS’ CIRCULAR 


Particular description 


of goods.—Finger 
Rings. 


Claims use since Jan. 5, 1928. 


Ser. 262,030. W. J. HARBER Co., 
York. Filed Feb. 21, 1928. 


Particular description of goods.—Finger 


Inc., New 


Rings, Bar Pins, Brooches, Pendants, Charms, 
Cuff Links, and Scarfpins. 
Claims use since Jan. 16, 1928. 
Trade-Marks Published 


Issue of May 8, 1928 





These marks are not subject to opposition. 


242,044. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Sears, Rorpuck & Co., 
eg Filed Nov. 9, 1927. Serial 
257,318. 


Particular description of goods. — Swiss 
Watches and Movements. 
Claims use since July 19, 1925. 
Trade-Marks Published 


Issue of May 8, 1928 








& LEVITAN, 
PUB- 


241,684. WATCHES. TUuLLER 
New York. 
Filed Nov. 15, 1927. Serial 257,609. 
LISHED FEB. 28, 1928. 


241,712. RINGS. HyMAN PLATINUMSMITHS, 


Filed Nov. 5, . Serial 257,097. PUB- 
LISHED FEB, 28, 1928. 


241,715. WRIST OR STRAP WATCHES. 
Butova WatcH Co., Inc., New York. 
Filed Oct. 18, 1927. Serial 256,242. PUB- 
LISHED DEC. 27, 1927. 


241,722. JEWELRY FOR PERSONAL USE 

OR ADORNMENT CONSISTING OF 
FINGER RINGS, EARRINGS, BRACE- 
LETS, D NECKLACES, 


Wa 
BROOCHES, BUCKLES, ; 
CUFF LINKS, LORGNETTES, STUDS, 


METAL. ORESTE PENNINO, doing busi- 
ness as Pennino Bros., New York. 

Filed Sept. 21, 1927. Serial 255,023. PUB- 

LISHED FEB. 38, 1928. 


241,738. WRIST OR STRAP WATCHES. 
AMERICAN STANDARD WatTcH Casp Co., 
Inc., Providence, R. I., and New York. 

Filed Aug. 4, 1927. Serial 252,997. PUB- 

LISHED OCT. 4, 1927. 


241,751. JEWELRY— NAMELY, BRACE- 
LETS, FINGER RINGS, SCARFPINS, 
AND BROOCHES. ALBERT BauscuH & 
Co., New York. 

Filed Dec. 23, 1927. Serial 259,292. PUB- 

LISHED FEB. 28, 1928. 





May 24, 1998 
241,773. FINGER RINGS, N 
SNAPS, BAR PINS, BROG UAE 


BRACELETS, LAVALIERES,SAUTO RS 
EARRINGS, SCARFPINS : PLATINGW 
GOLD, AND SILVER BUCKLES, Fong 
WATCH CHAINS, NECK CHAINS’ 
KEY CHAINS, CHARMS, PENDANTS’ 
CUFF LINKS; AND’ PLATING 
SORE AAS aE”, LATHE au 
: ILLIAM J. 

Co., Chicago. J. Vosse. 
Filed Nov. 12, 1927. Serial 257,518 
LISHED FEB. 28, 1928. 


241,827. BAR PINS, BELT BUCKLEs 
BRACELETS, BROOCHES, WATCH 
NECK CHAINS, CUFF PjNg 

,. _ POCKETKNIVES, —LAVay”’ 
IERES, LINK BUTTONS, SCARFPINS§ 
AND TIE CLASPS, ALL MADE OF OR 
PLATED WITH PRECIOUS METAL 
EITHER WHOLLY OR_IN PART 
CHAS. KELLER & Co., New York. : 
Filed Dec. 14, 1927. Serial 258,912. pup. 
LISHED FEB. 28, 1928. 


PUB. 


Trade-Mark Registrations Renewed 





Issue of May 8, 1928 





68,421. CERTAIN JEWELRY AND MINIA- 
TURE PHOTO FRAMES. Registered 
April 7, 1908. THe GopPHiIR Diamonp 
ie London, Eng. Renewed April 
“( 8. 


69,292. WATCHCASES. Registered June 2, 

1908. SOLIDARITY WATCH CasE (Co, 
lee and New York. Renewed June 
2, 1928. 


Trade-Mark Registrations Renewed 
Issue of April 17, 1928 (Continued) 





68,369. SILVER- PLATED FLATWEAR, 
HOLLOW WARE, AND TABLEWARE. 
Registered March 31, 1908. Wm. A. 
Rocers, Ltp., Toronto, Can., and Niagara 
Falls, N. Y. Renewed March 31, 1928. 


69,766. WATCHES AND CLOCKS. Regis- 
istered July 7, 1908. THE WESTERN 
CLock Mrc. Co. Renewed July 7, 1928, 
to Western Clock Co., La Salle, IIL, as- 
signee. 








School-Training of Watchmakers 
(Continued from page 130) 








past four years, suggestions have been 
made whereby the Institute could ad- 
vance horological education at a mod- 
erate expenditure whenever funds be- 
come available for such purposes. These 
proposals include a students’ loan fund; 
scholarships; rewards for prescribed 
achievements in horological work; and a 
traveling exhibit of horological work and 
historical material pertaining to _hor- 
ology. We are ready to present plans in 
detail whenever the time arrives for 
putting them into effect. 

In concluding this report, your Com- 
mittee desires to say that the activities 
of the Horological Institute of America 
have proved in many ways to be of the 
greatest help and encouragement to 
horological schools; and what the Insti- 
tute has already accomplished may un- 
doubtededly be taken as an indication of 
greater and greater benefits to be real- 
ized as the future discloses its oppor- 
tunities. 

(Signed) 

JOHN J. BOwMAN, Chairman. 
W. H. SAMELIUS, 
EDWIN F. LILLEY. 








Watches and jewelry worth about $200 
were stolen one morning recently from 
the show window in the jewelry store of 
L. R. Victor, 275 Main St., Paterson, 
N. J. A brick wrapped in rags was used 
to break the window. 





